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Engineering triumphs 


! that again raise the standard 








j - Of engine performance... 


add thousands of extra miles 
with sustained power 


and greater oil economy 


In Perfect Circle’s 2-in-1 Chrome piston ind the oil rings are plated with thick, 
ring set, the top compression ring was solid chrome that resists wear, more than 
specially designed to perform where pres doubles the life of cylinders, pistons and 
sures are greatest, heat is highest, and rings. To assure satisfaction, install] 
lubrication poorest. The new Type “98 Perfect Circle’s 2-in-1 Chrome set with 
oil ring with self-expanding spacer assures the new ‘Type “98” oil ring in your cus 
a uniform seal against the cylinder wall tomers’ cars. Perfect Circle Corporation, 
plus a side sealing action on the ring Hagerstown, Indiana: The Perfect Circle 
groove. Both the top compression rings Co., Ltd., Toronto, Ontario 


Better Mechanics everywhere install 


PERFECT CIRCLE 2-in-1 chrome pist 


THE STANDARD OF COMPARISON 





FRAM GIANT 
AON: 


= ITS EASY! 
© Here's how you can win! 


All you do is estimate the number of filters 
‘ FRAM will ship to manufacturers during the 
20—2nd PRIZES periods named on your Official Entry Blank. 
$1 es BENDIX DUOMATIC WASHERS Kach time you enter, you get two chances to 
AND DRYERS win once for a Half-Year Contest and once 
for a Whole-Year Contest. See your FRAM 
wholesaler salesman for entry blanks, rules and 
hints to help you win! 


* FRAM “DYNAMITE” DI 
24—3rd PRIZES 40—4th PRIZES The Great D-46 


21” PHILCO TV SETS 8MM REVERE CINE CAMERAS 
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It’s the deal that pays off in extra profits! All 
you buy is 20 C-4 and 6 CH-6PL Cartridges— 


Hundreds of and you get 4 C-4 Cartridges FREE! All in 


one package -30 of the most popular, fastest 


Additional Prizes selling cartridges in the world! Ask your whole 


saler salesman for your FrRAM D-46 Dea! right 
away and get your FREE C-4 Cartridges! 
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NOW... GET PERMATEX 
BRAKE FLUID IN THIS 
NEW 24-GAL. REUSABLE CAN 





¥ 5 mm + 
a Ce TS 
beet 0 Ba th PE PP pal es 


Paper label easy to remove—you can make a profit selling the can when it’s empty 





Here’s a “premium” you'll find a hundred ways to use. This 
new spout-type can will last for years. You can even resell it. Permatex Heavy-Duty Brake Fluid 
And it’s yours with Permatex Heavy-Duty and Moderate oa available in a oz., l-qt 

ee gal. cans, 2'4-gal. reusable 
Duty Brake Fluid. , spout drum, 5-gal. reusable 
Permatex Heavy-Duty Brake Fluid Meets or Exceeds SAE Specifications spout drum, and 53-gal. drum 


Order Permatex from Your Supplier and Get This 2!/2-Gal. Can Now! 











For All Automatic Transmissions and Power Steering Units 


NEW PERMATEX AUTOMATIC TRANSMISSION FLUID 


Mixes with all automatic trans- 40° to 300°F. Get this profitable 
mission fluids—lubricates moving business with Permatex uniform 
parts—prevents gum, sludge and high quality. Order from your 
corrosion. Correct viscosity as- jobber —sizes one-quart to 53- 


sured. Temperature range from gallon drums. 


PERMATEX COMPANY, INC. + Brooklyn 35, N.Y. + Kansas City 15, Kans. 


More Than 50 Chemical Products for Better Automotive Maintenance 
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Americas Favorite 
‘Tune-up ina tan’ 


-@ Frees sticky valves and rings 














@ Gives smoother performance 
and quicker starts 








4 or Double-Your-Money-Back! 


additives 
from 
Hastings 


boos MZ... 


4) Makes engines smoother, quieter 








—¥} Stops hydraulic valve lifter noise 

















) Smooths out fully avtomatic 
transmissions or 
Double-Your-Money -Back ! 


HASTINGS 


Casite, Wear Reducer, Piston Rings, Oil Filters, Spark Plugs 





HASTINGS MANUFACTURING COMPANY ~ HASTINGS, MICHIGAN + HASTINGS LTD., TORONTO 
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meer lie 
of 
truck 
ELA 
a left 
turn 


When the car behind 

can’t see anything 

else, he’ll spot 

a gleaming Yankee 

turn signal lamp. vetctor 


Low cost 
Thin-A lamps 


for safety's sake 
make it 


s 
Low maintenance 
sealed beam 
lamps 


Yankee offers you 3 
Truck Turn Signa! 


Send for complete catalog of fleet 


YANKEE METAL PRODUCTS CORP., Norwalk, Conn. 
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RIVETED or BONDED 


ost or 


SAME COAST-TO-COAST SERVICE 


You demand top quality in riveted brake linings; why settle for less 
in bonded brake shoe exchange? 

Riveted or bonded, American Brakeblok brake linings are first 
quality—longest lasting, made to install quickly and to give safe, 
sure stops. Riveted lining or bonded brake shoe exchange, both 
are easily identified by the American Brakeblok name on the lining 
and the package. And they're nationally available—as near as the 
phone number of your N.A. P. A. Jobber. 

Make your complete line America’s Safety Brake Lining. Stop 
’em a// with American Brakeblok! 


Nationally advertised in POST ee | 


y Brake Shoe J american BRAKEBLOK DIVISION EXECUTIVE OFFICES, Detroit 9, Mich. 


* Plants in Winchester, Va. + Cleveland, Ohie + Hillburn, N. Y. + Lindsay, Ont. + Gif, France 
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February, 1956 


Good, GOOD news continues to pour out of the nation's economic kettle to widen the smiles 
of economists smart enough back yonder to predict that the South and Southwest 
were destined to bloom into a great industrial empire. Gulp these latest big 
tidbits to swell the bill of fare: 





Ford Motor Co., itself an industrial empire with a goal of bowling over 
General Motors in due time, has just announced an additional staking out 
of multi-, multi-millions on Southern acreage. Dearborn revealed plans 
for an aluminum foundry at Listerhill, Ala., which will call for 

"the largest industrial aluminum order in the history of the aluminum 
industry" (Ford Motor Co.'s own words). Reynolds Metals Co. will erect 

a $75,000,000-plus plant to supply this aluminum--approximately 
64,000,000 pounds annually--in the production of automatic transmission 
and engine parts. This is the latest project in Ford's $3,750,000,000 
postwar expansion, modernization and tooling program, too. This is the 
second new Ford manufacturing plant to be located in the South lately, the 
earlier one being the glass plant, also to be completed in 1957, at 
Nashville, Tenn. 





Roy Fruehauf came down from Detroit Feb. 2 to add additional glow to Southern faces. 

He started out talking about a 100,000-square-foot truck-trailer manufacturing 
plant to be erected in Atlanta and then, under questioning by editors of this 
publication, revealed that a plant twice that big (befitting the state) would be 
constructed at Cleburne, Texas. The 47-year-old bustling president of Fruehauf 
Trailer Co. said the South and Southwest "are the hottest areas in the country today, 
from what our figures have shown us." Both plants should be operating before 1956 
dies, he said. 





The unusually low-slung cars which will sprinkle the 1957 models 

are posing a problem already for his company, the industrialist 

also revealed. The Nation's 25,000 haulaways are not designed to handle 
such units, he said, "and we confess this is quite a problem worrying 
us right now. We've got to have the answer before July, too. It seems 
almost impossible to adapt the present haulaways." 





The two senate committees working on car factory-dealer relations have already 
accomplished one good result, according to some members of those committees 
who addressed the National Automobile Dealers Association convention late 
last month. The public spotlight has softened hard factory hearts; "I can 
already feel an easing of pressure on my back to take more cars," was 
the comment heard from many dealers in hotel rooms. Meanwhile, congres 
sional authorities said they felt it was necessary to lay "ground rules” 
for adjusting differences, with recourse to the courts for disagreements. 





Mr. Shop Operator: What are your plans for pushing shop volume next month as spring 
blooms her way in? Bad weather, far worse in many areas than 
in the past several years, has worked over more cars. Take 
advantage of that fact by planning for some real business! 
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For fast break-in and 
utmost oil economy 
be sure to get... 
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ror Power 


RING SETS 
CHROME at its best 


Road-tested for millions of miles! Praised 











by mechanics everywhere! Solid chrome 
faces on top and bottom rings mean double 


life for all rings. For finest performance, 


get KromeX! 
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ALL MAJOR ENGINE BUILDERS 
USE SEALED POWER PARTS! 


SEALED POWER CORPORATION, MUSKEGON, MICHIGAN 


Sealed Power Piston Rings 


BEST FOR RE-RING! BEST FOR RE-BORE! 






































Ask for Sealed Power Pistons, Cylinder Sleeves, Piston Pins, Valves and Water Pumps 
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Chrysler Contemplates Southern Plant 


N ASSEMBLY plant may be erecied in the South within five years 

by Chrysler Corp., whose installations are so centralized as to 
make it the biggest employer in Detroit, although ranking third in 
automotive production. 

On a visit in Atlanta last month, Board Chairman K. T. Keller said 
in an interview: 

“We haven't selected a site but we have our eyes on the South. A 
study of the area will be made before location of the plant.” 

Chrysler, he said, “‘needs more space for more production.” 

L. L. “Tex” Colbert, president of Chrysler, told editors of SOUTHERN 
AUTOMOTIVE JOURNAL at a Detroit press conference last fall that he 
hoped the time would come when, because of growing market condi- 
tions, his company would find it desirable to locate a plant in the South. 


The Florida Boom—1955 Style 


oe mushrooming business activity, aided by the hordes of new 
residents pouring into the state, can be pretty well pinned down by 
these automotive facts reported to Governor LeRoy Collins last month 
by Motor Vehicle Commissioner Ina S. Thompson: 

New-car sales increased 39% in 1955 over 1954. The department 
issued 229,220 new-car titles last year in contrast to 164,314 in 1954 
Used-car sales increased 20%—849,860 against 706,575 

Automobile registrations last year totaled 1,799,963, compared 
with 1,579,502. 

The Federal Bureau of Public Roads reported last August that 
Florida’s percentage increase in registrations was expected to run wel] 
ahead of any other state for 1955. 
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Globe-Union Picks 
Louisville Site 


A STORAGE battery manufactur- 
ing plant will be located on 
an 1l-acre site in the southern city 
limits of Louisville, Ky., C. QO. 
Wanvig, Jr., vice-president of 
Globe-Union, Inc., has announced. 

The factory will provide 90,000 
square feet of office and manu- 
facturing space and the cost is ex- 
pected to exceed $1,000,000. Com- 
pletion is planned by early sum- 
mer. The facilities will eventually 
absorb the company’s present op- 
eration at Cincinnati. 

The unit is part of the company’s 
long-range expansion program to 
meet increased demands for stor- 
age batteries, according to Wan- 
vig, who stated, “Present and po- 
tential business in this area made 
it desirable to establish the new 
facility in this location.” 


Ford to Construct 
Alabama Foundry 


fro Motor Co. is to erect a 
foundry near Lister Hill, Ala., 
at which parts for its motor 
vehicles will be made 

While Ford officials offered no 
comment, this much was learned 
when Reynolds Metals Co., Rich- 
mond, Va., announced that it had 
signed a ten-year contract under 
which it would supply Ford more 
than 640,000,000 pounds of primary 
aluminum 

The Reynolds plant will cost in 
excess of $80,000,000. 


Seat Cover Company 
Expands in Georgia 


prea of the increased de- 
mand for automobile seat cov- 
ers in the South, Ero Mfg. Co., 
Chicago, has added 10,000 square 
feet of space to its Hazlehurst, Ga., 
plant, Howard F. Leopold, presi 
dent, announced 

The new space, built at a cost of 
$50,000. with $20,000 additional 


spent for equipment, will make 
possible a 20% rise in production 
The plant’s present work force will 
be increased by about 15% 














There’s an IMPORTANT 
REASON WHY- 


There IS an important REASON WHY more shops 
use HOLMES WRECKERS than any other type of road 
service equipment. The Holmes Wrecker is widely ac- 
cepted throughout the automotive world, because of its 
high degree of working efficiency. Its adaptability to 
work. Its ability to handle jobs on any terrain and under 
every possible working condition, Its flexibility of opera- 
tion and other exclusive HOLMES features which assure 
fast, safe and economical service on the most difficult 
recovery or towing job. There are in fact many 
REASONS WHY—shops prefer Holmes Wreckers, but 


HOLMES Double Swinging Booms 


The Double Boom principle of 
Wrecker construction originated by 
Holmes is the KEY to many operations 
which makes Holmes the safest, most 
satisfactory wrecker yet developed for 
use on the highway. 


HOLMES Tow-Lift 


Tows from front or rear end of 
any model car or truck. Easy to 
hook-up. Furnished with V-Type 
spacing bar and leather covers for 
protection of bumper. Available 
in 2 sizes, for any type wrecker. 


HOLMES 


/$ the WORLDS 
Most Widely USED 


HOLMES 525 MODEL 


An all-purpose unit. Handles 
all cars, average truck and 
wide variety of work. Rated 
capacity 6 ton per boom. 


. is HOLMES all-around 


the most important of these . . 
earning capacity. 


The handling of “road calls” is a highly profitable 
operation which today calls for the BEST of SERVICE. 
To meet these exacting requirements, Holmes provides 
a wide range of 6 streamlined wrecker units, each of 
different size and capacity. All Tried, Tested and Proved 
according to the Holmes standard of performance. See 
your jobber or write today for model specifications, 
prices and details. 


HOLMES Ad-Mor-Length Boom 


Adjustable Boom Attachment per- 
mits standard Double Boom Wrecker 
to be used on numerous commercial 
jobs. Built in 8 ft. sections for assembly 
up to 38 ft. Capacity ranges from 1 to 
10 tons depending upon height lifted, 


ERNEST HOLMES COMPANY=—| Chattanooga, Tennessee 


8 Want more facts? Use Reader Service Card Page 118 
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Ford Picks Alabama 
For Foundry Site 


P' ANS for construction of an 
aluminum foundry at Lister- 
hill, Ala., have been announced by 
Ford Motor Co. 

D. J. Davis, vice-president of 
manufacturing, said the company 
is now negotiating to purchase ap- 
proximately 130 acres five miles 
east of Sheffield, Ala., as a site. 

The foundry, Davis said, will 
contain about 250,000 square feet 
of floor space and will employ 
about 800 persons with an annual 
payroll of more than $4,000,000. 

Construction of the plant is ex- 
pected to begin this summer and 
production work is anticipated by 
the end of 1957. 

“This new facility will enable 
Ford manufacturing operations to 
keep pace with the over-all ex 
pansion of the company and with 
the increasing use of aluminum in 
automotive parts,’ Davis said. 

It was announced earlier by 
Reynolds Metals Co. that it would 
erect an aluminum plant adjacent 
to this site to supply the Ford 
plant more than 64,000,000 pounds 
of primary aluminum. This plant is 
expected to cost between $75,- 
000,000 and $80,000,000. 

Ford’s announcement called this 
“the largest industrial aluminum 
order in the history of the alumi- 
num industry.” 

The aluminum foundry will be 
the second new Ford manufactur 
ing plant to be located in the 
South. Construction of a _ glass 
plant, also to be completed in 1957, 
is under way at Nashville, Tenn. 

The Ford assembly plant at 
Louisville, Ky., which was occu- 
pied only about a year ago, 
of the country’s biggest plant 


is one 


North Carolina Sets Date 


The annual convention of the 
North Carolina Automobile Deal- 
ers Association will be held May 
6-8 at the Carolina Hotel, Pine- 
hurst, Mrs. Bessie B. Ballentine, 
executive ecretary, announced 
this month 


| Looking Ahead } 


zou SP 


Feb. 21-22 — Annual convention of 
Motor and Equipment Wholesalers 
Association, Sheraton Palace Hotel, 
San Francisco, Calif 

Feb. 21-22—Annual convention of Na- 
tional Standard Parts Association, 
Hotel Mark Hopkins, San Fran- 
cisco, Calif. 

Feb. 23-26 — Pacific 
Show, Civic Auditorium, 
cisco, Calif. 

Feb. 27—Annual convention of Louis- 
iana Automobile Dealers Associa- 
tion, Hotel Roosevelt, New Orleans 

March 11-12 — pring convention of 
Automotive Wholesalers of Okla- 
homa, Biltmore Hotel, Oklahoma 
City 

Miarch 14-15 — Spring convention of 
Virginias - Carolinas Automotive 
Wholesalers Association, O. Henry 
Hotel, Greensboro, N. C 

April 6-8—Annual convention of In- 
dependent Garage Owners of A- 
merica, Hotel Lassen, Wichita, Kan. 

May 6-8—Annual convention of 
North Carolina Automobile Dealers 
Association, Carolina Hotel, Pine 
hurst. 

May 10-13—13th Southwest Automo- 
tive Show, Coliseum, Houston. 

May 12-13 — Annual convention of 


Automotive 
San Fran- 


Independent Garagemen’'s Associ- 
ation of Texas, Houston. 

May 24-25 — Biennial Southeast Au- 
tomotive Show Conference, Ashe- 
ville, N, C. 

May 26-28 — Annual convention of 
South Carolina Automobile Dealers 
Association, Ocean Forest Hotel, 
Myrtle Beach. 

June 3-6—Annual convention of 
Automotive Engine Rebuilders As- 
sociation, Hotel Sherman, Chicage. 

Sept. 20-22 — Annual convention of 
Automotive Parts Rebuilders As 
sociation, Edgewater Beach Hotel, 
Chicago 

Sept. 30-Oct. 2—Annual convention of 
Tennessee Automotive Association, 
Gatlinburg. 

Oct 21-22 Annual convention of 
Oklahoma Automobile Dealers As- 
sociation, Skirvin Hotel, Oklahoma 
City 

Oct. 21-23 — Annual convention of 
Florida Automobile Dealers Asso- 
ciation, Fort Harrison Hotel, Clear- 
water. 

Oct. 25-26 — 
Automotive 
Dallas 

Jan, 26-30, 1957 Annual conven 
tion of National Automobile Deal 
ers Association, San Francisco, 
Calif 

April 25-27, 1957 Biennial South- 
east Automotive Show, Dinner Key 
Auditorium, Miami, Fla 

May 9-12, 1957—-Midwest Automotive 
Service Industries Trade Show, St 

Louis, Mo. 


Annual convention of 
Wholesalers of Texas, 


A native South Carolinian (Timmonsville) and a veteran North Carolina 
Ford dealer, Allan C. Mims (extreme right) of Rocky Mount, was re- 
elected treasurer of the 30,000-member National Automobile Dealers As- 


sociation at the annual convention Feb. 
Birkett L. Williams of Cleveland, Ohio, 


officers selected were (1. to r.): 


secretary; Frederick M. Sutter of Columbus, Ind., 


1 in Washington, D. C. Other 


first vice-president, 


and Carl E. Fribley of Norwich, N. Y., who is the president. Attendance 


set a new high, 
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WHEN YOU INTRODUCE HAL 
..- YOU SELL THE CAR! 


He's the full dress showroom symbol of Associates’ Health, 
Accident and Life coverage — the Insured Payment Plan that 
removes your prospect's fear of the price and payments, 

gets him past that inevitable hesitation before he signs on the line. 
You don’t sell HAL; he sells himself. HAL assures your buyer 
that his equity will be protected in case of emergencies, 

that his time payments will be made for him in case 

of disability or death, that he'll get immediate coverage 
without red tape. When you introduce HAL, you're 
introducing financial peace of mind to your prospect 

and that sells automobiles. Youre doing your 

customer a favor —and yourself! 

Put HAL on your floor. We'll provide him, full size, and 
with all the supplementary material that helps him sell his 


sales-building services. Youll be glad you met him! 


Thi Od gb Myfe... 


“HAL is typical of the kind 
of sales help you get 


from an auto finance specialist 


like Associates.” 


The Old Sage is a composite of all the Associates Investment Company 


successful dealers we've known in over Associates Discount ( ‘orporation 
a third of a century in the field.) 


Emmeo Insurance Company 


South Bend, Indiana 
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Automotive NEWS BRIEFS 


{Continued from page 9) 





Curtice Sees Record Year 
In Motorama Crowds 


ARLOW H. Curtice, president of 
General Motors, declared the 
1956 General Motors Motorama 
attendance confirmed his opinion 
that this would be the second larg- 
est sales year in automotive 
history, next to 1955. 
More than 275,000 attended the 
six-day showing at the Waldorf- 
Astoria in New York. Increased 


President Curtice 


interest in product display led GM 
officials to renew predictions of 
another outstanding business year. 

Curtice said the Motorama at- 
tendance demonstrated that the 
best possible consumer values are 
the key to strong sales and are an 
important factor in the continuing 
strength of our economy. 

After the 1956 debut, Motorama 
exhibits were moved to Miami for 
showing at the Dinner Key Audi- 
torium February 4 to 12. 


Nashville Tennesseans Elect 


The Nashville, Tenn. Automo- 
bile Trade Association has elected 
Robert McAdams, Hippodrome 
Motors, president; W. E. Trickett, 
Beaman Motor Co., vice-president, 
and Eugene Frazer, Frazer Motor 
Co., treasurer. W. M. Liddon, Lid- 
don Pontiac, Inc., is retiring presi- 
dent 


DeSoto Names Memphis Head 


S. E. Brennan has been ap- 
pointed Memphis regional sales 
manager for DeSoto Division, D 
R. Crandall, Jr., central zone man- 
ager, announced. Brennan re- 
placed G. H. Babb, resigned 


automotive replacement 


ment market,” he continued 


age annual mileage by 3: 
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Nash Divides Sales; 
Adds Two Men 


ASH Motors has divided the 
United States into four sales 
divisions and two new division 
managers have been appointed, 
John W. Raisbeck, vice- 
president, has announced 
The eastern division includes 
Washington; the central includes 
the Atlanta zone; the midwestern 
includes Kansas City, St. Louis 
and Memphis, and the western in- 
cludes Dallas 
A. E. Tracy has been elevated 
from Boston zone manager to 
eastern division sales manager. L 
E. Stewart, formerly special assist- 
ant to the sales vice-president, will 
head the central division and J. B 
Fountain, formerly central division 
sales manager, has been named 
manager of the midwestern di- 
vision. R. R. Compton continues as 
western division manager. 


Road Booklet Offered 
For Distribution 


ee EDERAL-AID for Highways,” 

Fe illustrated, 24-page book- 
let explaining federal aid to high- 
ways and how it works, is avail- 
able for distribution, Director Ar- 
thur C. Butler of the National 


sales 
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“Golden Decade" of Replacement Business 
Looms Ahead, Says Sherrod Skinner of GM 


at HE NEXT ten years is destined to be the ‘golden decade’ in the 
business,”’ 

General Motors vice-president in charge of the accessory divisions, 
told GM parts distributors recently 

Skinner addressed a meeting of distributors of AC Spark Plug 
Division and United Motors Service products in New York City. 

He asserted that the opportunities in the parts industry “are 
unlimited.” In 1955, Skinner explained, the automotive parts busi- 
ness had sales of nearly $3 billion 

Looking toward 1966, Skinner predicted a vehicle registration 
in that year of 81 million, or 20 million more than today 

“But it’s mileage on the cars that means money to the replace- 


“During the past ten years, the trend to suburban living, auto- 


motive shopping and extended motor trips has increased the aver- 
5%—from 10,000 to 13,500 miles per car.” 


Skinner noted that increases in population, households, new- 
car sales, miles per car, and parts per car 
opportunity for you in the decade to come.” 


SVCSCESCECCEP SSS CEC SPECIE See es ees 


Sherrod E. Skinner, 


“add up to a fabulous 


@9SSsssssssss sss ssssssegsgs¢g 


Highway Users Conference said. 
The book includes a description 
of federal-aid highway systems. 


Kent-Moore Creates 
Five Sales Regions 


i i establishment of five na- 
tional sales regions to service 
jobber outlets and car-factory ac- 
counts from coast to coast has been 
announced by Kent-Moore Or- 
ganization, Inc., Detroit 

Appointed as regional sales 
managers were E. W. Reardon, 
eastern; G. R. Lewis, southern; A 
W. Cruttenden, Midwest; J. F. 
Sexton, central, and D. C. Sanders, 
Pacific 


DeSoto Announces Top Ten; 
Two Southerners Named 


J AMES F. Waters, Inc., San Fran- 
eF cisco, was number one of De- 
Soto’s top ten dealers for 1955, 
according to A. B. Nielsen, general 
ales manager, L, P. Steuart, Inc., 
Washington, D. C., was sixth and 
Rosenstock Motors, Houston, Tex- 
as, eighth 

Since the beginning of the na- 
selection of the 
April, 
taken 


tional monthly 
number one dealer last 
James F. Water Inc., has 
top honors five time 





we 


~Cy- c f 
4 COMING IN cALE> for FAST, 


LOW-COST CLEANING 


Turbo-Blast Sales are really zooming climbed to an all-time high in 1955 

-and still growing in '56! There's a reason, and it's this: Turbo-Blast 
machines are great cleaners — proved in hundreds and hundreds of machine 
shops throughout the nation. That's why, if you need fast, thorough cleaning, 
Turbo-Blast can do it best. 


teen CLEANING MACHINES 


with mechanical super 
agitation and controlled 
flow pattern 


Whether you need a cleaner for small 
parts or a battery of cleaners for en- 
gine blocks, there's a Turbo-Blast to 
suit your exact requirement. All built 
to highest standards of quality to 
assure you of maximum cleaning for 
the lowest expenditure in materials, 
time and labor. 


ON PRODUCTION CLEANING 
MODEL 240 TURBO BLAST CLEANS 
AVERAGE AUTOMOTIVE ENGINE 
BLOCKS AT RATE OF 1 EVERY 8 


MINUTES! 


The complete automotive 
Turbo-Blast line includes 
seven models, prices begin 
ning at $295.00. Write fo 
complete information 


The Nation's Leading Rebuilders and Shops 


SsToRrMIZz STORM-VULCAN INC. 


with STORM-VULCAN Machines 2225 BURBANK STREET 
Model D-1 Dynomaster 


0 Engine Run-In and Test 
Stand for all Automo- 
tive and Truck 
engines. 


Models 15 and 15A 

Crankshaft Grinders Models 75 and 75A 

—Top precision. Low- Camshaft Grinders — 

est in price For Automotive and - 
Industrial Camshafts me. 


Model 85 Head- 
master —For fast, 
accurate Head Mill- 
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President Roy Fruehauf of Fruehauf Trailer, who says the Southeast 
and Southwest appear to be the fastest growing regions of the United 
States, here inspects a miniature replica of a cable dump trailer. 


Fruehauf Lauds Southern Outlook 
And Plans Texas, Georgia Plants 


bpp president of the fabulously 
expanding Fruehauf Trailer 
Co. is building bigger expansion 
plans through a much 
capital layout in the Southeast and 
Southwest 

“The Southeast 
are the fastest growing sections of 
the United State Roy Fruehauf 
told SOUTHERN AUTOMOTIVE JOUR- 
NAL in Atlanta Feb. 2 while he 
was announcing new truck-traile! 
manufacturing plants for 
and Texa 

A plant of approximately 200,000 
quare feet of space will be erected 
at Cleburne, Texa half 
that size will be constructed at At 
lanta. Both should be 
before the end of this year, he said 
The Texas plant will employ 750 
to 1,000 the Atlanta facilit 
will use about 500 people 

The nation’ 25,000 
haulaways will have to be re- 
vamped completely—if not _ re- 
placed—by this coming July in 
to carry the lower-slung '57 


greater 
Southwest 


and 


Georgia 


and one 


operating 


and 


new-Ccal 


order 
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iders this “a seriou 

this time 
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cally different types of 
The 47-year-old pre 

dicted that Fruehauf 

vill be well 
gain of 70° 


company 
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problem” at 


manufacture 
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trailer 
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above $400 million 
over the 1955 all 

gh sale $235 mil 
The 1955 which 
resented an increase of more 

54° over the 1954 
f $152 millio: Wi 
in Fruehauf 42 ye 
building 
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ale total 
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Columbians Name Yonce 
The Columbia (S. C Automo 
bile Dealers Association has named 
H. 7 Yonce-Nash Motor 
president W H Rockafellow 
The Parts Co vice-pre 
R. L. MeCary, Auto Fir 


ecretary-treasure! 


uy 
ronce 


ident, and 


ance - 
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Texas Is “Too Big;" 
it Gets Divided! 


= National Automobile Dealers 
Association divided the great 
tate of Texas into two equal parts 
Jan, 28 
Spokesmen for the association 
hastened to add that cutting Texas 
in two was done at the specific re 
quest of the automobile dealers of 
the Lone Star state 

The division came about as a re 
ult of a change in the by-laws 
voted by the NADA director 

NADA i 
who comprise the board 
tion to the 48 states there 1 
rector for the metropolitan area 
of New York, Cleveland, Chicago, 
Detroit, Washington, D. C., and by 
into two 


governed by 54 dealer 
In addi- 
a di 


dividing California 
tates.” 

The NADA director 
Thomas F. Abbott, Jr 
a giant and a Pontiac dealer 
Fort Worth, called the state 
big” for one man. He said, “The 
tate is a thousand miles long, 
broad, wide, deep or however you 
NADA director is 
the state and I 


from Texas, 
physically 
from 


“too 


measure it. An 
upposed to cove! 
can't do it 3 
When 
visability 
grounds for all 
Abbott aid, Texa l 
big for one repre but it’s 
not too big for Texan I'd be 
dividing it. In fact, we're 


recognizing how big Te Xi I 


about the ad 
Texas on the 
other 


que tioned 

of dividing 
ame pul 
pose too 


entative 


against 
just 
and 


NADA bi 


opening another place on the 
ird of directors for it 


Tarheel Dealers Announce 
March Show Dates 


*our Nor 
|: Vorth 
ociatiol 
plan for 
March 
ociation will 
n the Charlotte 
1 March 6-10, The Green 
duled for March 
Tobacco 
cheduled 
March 26 


ro iOW 1 cre 
Greensbore 
Raleigh ha 

week of 


13-19 at the 
Warehouse 

it how for the 
at the Reynolds Coliseum. Simul 
taneously, the Rocky Mount a 

ociation will hold a new and 
dream-car display in 


with a better | inp Cx} 


connection 


position 
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What a Team 
for Speed ! 


Save time—top off your enamel job 
with this fast Pro-Flex system 


Today, more and more of your complete repaint jobs are two-tones. 
Doing both colors in enamel takes time. Here's a system that is saving 
time for lots of Acme shops. First, spray the bottom portion in Acme 
Fleet-X Enamel. Then, on top, use Pro-Flex, Acme's packaged combina- 
tion lacquer and enamel. Thin it first with Acme 852 Triple “S" Thinner. 
To the final coat, add Acme 81 Intensifier. In half the coats and with 
no rubbing, you've got a finish with lacquer drying time to match 
enamel's depth and luster. 


CALL 
YOUR 
ACME 
Makes JOBBER 
PAINTING PAY 


AUTOMOTIVE FINISHES 


ACME QUALITY PAINTS, INC., 6250 ST. AUBIN, DETROIT 11, MICHIGAN 


START WITH ACME PRO-FLEX. Com- 
bines the fast-drying of lacquer with the 
appearance and weather-resisting qualities 
of enamel. Accurate matches of factory 
standards available for Ford, Mercury, 
Chrysler, DeSoto, Dodge, Plymouth. Also 
available in black. 





THIN IT WITH ACME 852 TRIPLE “S” 
SOLVENT. Gives greater covering. Cuts 
spraying time. Rubbing time, in most cases, 
is completely eliminated since deeper, more 
lustrous finishes result. 





TO THE FINAL COAT, ADD ACME 81 
INTENSIFIER. Helps give a really good 
enamel-like appearance in depth and full- 
ness with natural gloss. Particularly good 
for use in metallics. 
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Dodge Discards 
Texas Flag 


A T THE insistence of Texas patri- 
otic societies, Dodge Division 
has rushed a new insignia to Tex- 
as to replace the Texas flag em- 
blem designed for the new “Tex- 
an” models. 

In a telegram to Mrs. Barklay 
Megarity, president of the Daugh- 
ters of the Republic of Texas, Wil- 
liam J. Newberg, president of 
Dodge, said, ‘We sincerely appre- 
ciate your wire and assure you the 
flag emblem was selected inno- 
cently for use as a salute to your 
great state.” 

Mrs. Megarity said that her wire 
informed Newberg that the use of 
the flag for advertising purposes 
violated Texas law and requested 
immediate removal of the flags 
from the “Texan” model. Similar 
telegrams were sent by other pres- 
idents of patriotic societies in that 
state. 

Membership in the patriotic so- 
cieties is granted to persons whose 
families lived in Texas before it 
became a state. 

The “Texan” carried the flag in- 
signia on the right front hood with 
the name “Texan” in chrome script 
on a map of Texas on the rear fen- 
ders. 


Chevrolet's Biggest Hits 
New Record Sales 


D° Allen, Chevrolet’s biggest 
dealer, again made automotive 
history in 1955 by reportedly be- 
coming the first individual] dealer 
ever to record a sales total of ove! 
40,000 cars and trucks in any one 
year. 

Representing a dollar volume of 
over $65,000,000, Allen’s 1955 sales 
included 20,016 new cars and 
trucks and 20,334 used cars for a 
total of 40,350 sales. 

Allen said the figures docu- 
mented a new all-time record of a 
sale every 5% minutes. He pointed 
out that his sales accounted for 
1%% of the entire Chevrolet out- 
put in 1955. 

Allen said reception of the ’56 
models indicate that he will in- 
crease the momentum of his pyra- 
miding sales this year. 

“IT am beginning my 20th year 
as a Chevrolet dealer,” he said, 
“and I intend to break my own 


WS TRUAAENT PANEL 
Oosmoene 
“GOLDEN BOC KET 


Here you get an idea of what kind of a “cockpit” may be facing the 











driver of tomorrow's cars. This is the Oldsmobile “Golden Rocket,” 
an experimental sports coupe (see page 55) which is one of several 
jobs being shown at GM’‘s Motorama this year. The steering wheel has 
a release control which permits tilting forward for easier entrance. 


A record of 354 retail automobile 
sales in 1955 brought James Kel- 
ley of Miami, Fla., an all-ex- 
pense grand tour of Europe with 
his wife as top man in Don Al- 
len’s national sales contest. He 
competed with salesmen assigned 
to various Don Allen dealerships. 
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sales record by selling 50,000 car: 
in 1956.” 

During 1955 Allen acquired new 
dealerships in Charlotte, N. C., 
New Castle, Pa., and Englewood, 
N. J., in addition to the dealerships 
he operates in New York City, 
Buffalo and Albany, N. Y., Pitts- 
burgh, Pa., Wilmington, Del., and 
Miami and Stuart, Fla 


FTC Cites Oil Companies 


The Federal Trade Commission 
last month charged six major oil 
and tire companies with illegal ar- 
rangements by which service sta- 
tion operators and other outlet 
were reportedly required to handle 
only certain § product Southern 
wholesaler associations have been 
contending for a number of year 
that this was in restraint of trade 
limiting operator freedom in 
chosing products to be sold 
(More News Briefs on page 148) 
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proves superior strength 


. ¥ . 
and internal design 


Of Walker Silencers 


@ You don’t test the structural strength of a muffler by This is no “sissy poop” test...no “set-up.” It 
running over it with a track, or blowing it up with is a tough test that tries the strength of mufflers 
dynamite under extreme conditions. It’s a test manufac- 


turers actually use to establish their own approval 


‘To properly test internal construction of shells, heads 
; 


and partitions, ear factory proving grounds use the standards... 50 consecutive full-charge backfires! 
backfire test. This test simulates what can actually hap- Let the test tell the story. This Walker “Precision 
pen on a car, It’s a test that really gives a true answer Tuned” Silencer came through undamaged —inter- 
to proper internal bracing, head and shell construction nally or externally —because rugged internal and 
and all of the things that give a muffler endurance under external construction is a basic principle at Walker. 
“Trial by backfire” is a standard practice in the 


true operating conditions. 
development of each Walker “Precision Tuned” 


We gave this Walker “Precision Tuned” Silencer the 


‘a oe Sile - 
trial by backfire” so that you can actually see the su- Silencer. 


WALKER MANUFACTURING COMPANY OF WISCONSIN + RACINE, WISCONSIN 


Exhaust Silencers e« Oil Filters « Jacks 


The right combination 


perior strength and internal design characteristics Ly pi- 


cal of all Walker “Precision Tuned” Silencers. 
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Walker “Precision Tu néd ss 
Silencer 


undamaged outside undamaged inside 


and this is what happens 


without the right 


internal construction 





. Heavy-gauge spun heads, with drawn necks, locked 
over shell. 


. Fully lock-seamed, heavy-gauge louver tubes. 

. Heavy-gauge partitions, spot-welded to outer shell. 
. Extra bracing partition. 

. All tubes fully welded to supporting partitions. 


- Heavy-gauge, drawn, multiple high-frequency rough- 
ness chamber rigidizes outlet tube. 


. Full single-thickness, 20-gauge main shell material ab- 
soluteiy required to give corrugated lock seam suffi- 
cient blow-up strength. 


. Asbestos wrap with lock seam cover for extra strength. 


. Inlet and outlet necks integrally welded to inner tubes 
for ‘bridge-type"” reinforced connections. 


WALKER” SILENCERS 


of all things to make a truly great exhaust system 
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How much does tt cost you 
to patch a tube? 


@Labor ... TIME... is naturally your big cost because the 


material cost is small. 


What is your time worth ? 


@ The best answer to that one is . . . it is worth just what YOU 
make it worth .. . and a stop watch check might amaze you, as 
it has many other dealers, when the check discloses that you are 


practically patching tubes ‘‘For Free’’. . . or even at a loss. 


You get paid for your time... 


make good profits with 


BO ponies 5 


TUBE REPAIRS 


Note these easily proven facts 


dependable, requiring no heat, gasoline or cement. 
A Bowes Chemical Seal tube repair is made in 
seconds. A big saving of Your Time, 


7 Bowes Tube Repairs are faster, easier, more 


last the tube itself... the national sales and serv- 


2 Dependable . . .“‘they stay put’. . . actually out- 


ice leader. 
MORE CONVENIENT 
3 Another big time saver . . . the Bowes tube repair TUBE REPAIR CABINET 


cabinet .. . materials and necessary equipment in 

one convenient container ... easy to get at... Only 8 inches wide, contains 4 sizes Bowes keen- 

easy to use... a place for everything you need for beveled patches, sheet rubber, solvent & cleaner 

quick, easy, DEPENDABLE Bowes tube repairs. ... enough material to do over $400 worth of 
tube repair business ... and at a time savings 
to you to make this business your profit leader. 


BOWES “SEAL FAST” CORPORATION, INDIANAPOLIS 7, IND. ae 
Convenient refills from your Bowes distributor 


HAMILTON, ONTARIO, CANADA ee LONDON, ENGLAND 


BOWES PACIFIC CORP., RIVERSIDE, CALIFORNIA as you need them. 
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Here’s a new idea from Graco that’s 


catching on like wildfire! 


By pumping off the top surface of 
the grease, the new Graco ‘Topper’ 
accomplishes wonders: Contamination 
and aeration are completely eliminated. 
The ‘Topper’ pumps any and all heavy 
duty greases at greater volume and 
velocity for better, more thorough lu- 
brication. There is less physical change 
in the grease, and original density is 
more closely maintained. 

The new I/nductor Seal positively 
seals out all dust and dirt. Drums are 
completely evacuated, and messy hand- 


cleaning is gone forever! ‘Topper’ 
Pump literally “sucks” its way to the 
bottom, eliminating channeling and 
keeping grease “refinery clean” all the 
way to the bearing. Milling and churn- 
ing of grease are minimized. 

The ‘Topper’ handles the heavy 
greases easily at low temperatures, 
right down to the last ounce of lube. 
Smart operators will speed up lube 
service with ‘Topper’ at work! And car 
owners are assured a better lube job 
every time! 


CHECK THESE OUTSTANDING NEW FEATURES 


® Grease completely sealed from contamination. 
@ Channeling and aeration are eliminated. 
®@ Drums cleaned and evacuated thoroughly. 











THE ‘TOPPER’ Inductor 
Seal completely elim 
inates contamination 
from dust, dirt, or any 
foreign objects. Grease 
is never exposed 


OLD WAY. Here you 
see how, with an 
old-style pump, 
grease channeling 
and aeration can 
occur 


NEW WAY. See how 
the Graco ‘Topper 
works Top pump 
ing’ is the answer. No 
channeling. No cera 
tion. No wasted grease 


CLEAN DRUMS! Note 
how clean drum walls 
are. ‘Topper’ evacu 
ates grease complete 
ly. No more hand 
transferring 


, 
catalog today! 


DON’T WAITI.. Write for new 
Another pace-setting development by GRACO 


GRAY COMPANY, INC. 


Engineers and Manufacturers 
240 Graco Square * Minneapolis 13, Minnesota 


New York (Long Island City) « Detroit « Atlanta 
Philadelphia « Chicago « San Francisco 


Factory Branches: 
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The World’s | Greatest 
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PRESULD 


At least ninety out of every 
hundred drivers are pre-sold on 
AC by the AC Quality Products 
that are factory equipment on 


their cars! 


Suppose, just for the moment, that a customer drives into your place 
of business for service on his car. He needs a replacement part. It may 
be an oil filter . . . spark plugs... or a fuel pump. It may be hydraulic 
valve lifters or a filler cap. 

What kind of replacement part does he want? The answer to that one 
is easy: the same kind that the manufacturer of his car chose as 
original equipment. 

AC has some original equipment on better than ninety per cent of all 
the cars produced today. \t has had original equipment on more than 
ninety per cent of all cars produced for many years 

You'll find one or more of the 26 products manufactured or distributed 
by AC on virtually every American car 

Could any dealer ask for greater influence on customer acceptance or a 
potentially larger replacement market than that? 


QUALITY 
PRODUCTS 


AC Spark Plug Lp 
The Electronics Division of General Motors 
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"Never, had, Auth, profit " 
"5 mote jos a week... 
"$800 net a month..." 


ad 5) Yes, the Raybestos 
~~ 1=POINT BRAKE CHECK 


JUST MAKE THESE CHECKS 


You get paid for every car you check sure does sell! 


1. Pull front wheels and inspect 4. Clean brake assembly 
linings 5. Check hydraulic system 


2. Check brake drums 6. Adjust brakes or recommend a RAYBESTOS “CONTOUR GRINDING”’ 
3. Inspect front wheel bearings reline WILL HELP YOU CASH IN 


7. Road test brakes 


HARD-HITTING SALES AIDS 
AND NATIONAL ADS WILL SUPPORT YOU 


STrayb ‘alot 
POINT 
BRAKE 


Raybestos “Contour Ground” Lined Shoes — the answer to al! fixed anchor 
brake problems—are perfect for adjustable anchor brakes, too. Raybestos 
“Contour Grinding” assures true shoe radius — perfect lining-to-drum contact 
It permits no high spots—no spongy pedal action due to excessive belly contact 


MAKE WHEELS OFF PAY OFF! SEE YOUR RAYBESTOS JOBBER TODAY! 


Reline with 
RAYBESTOS DIVISION of Raybestos-Manhattan, Inc., Bridgeport, Conn. 


RAYBESTOS-MANHATTAN, INC Brake Linings e« Brake Blocks 
Clutch Facings « Fan Belts « Radiator Hose « Industrial Rubber, 
Engineered Plastic, and Sintered Metal Products e Rubber Covered 
Equipment . Asbestos Textiles . Laundry Pads «nd Covers 


AMERICA’S BIGGEST SELLING BRAKE LINING Packings e« Abrasive and Diamond Wheels « Bewling Balls 
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If you would like to make $1000 
selling COLUMBUS Shock Absorbers... 
you’re the man we’re looking for! 


INVESTIGATE 


the BIG, NEW COLUMBUS Profit Case. 


See your COLUMBUS Jobber or, if 
you can’t wait, send for COLUMBUS 
Shock Absorbers unique “M.O.” booklet 
containing all details. DO IT TODAY! 


UY, 
HECKETHORN MANUFACTURING & SUPPLY ON, COLORADO 
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/ ee x 
f AF-11B 


AH-10B ” FORDOMATIC- 
HYDRA-MATIC MERCOMATIC 
BAND ADJUSTING REAR BAND ATL-2B ATL-3B 
TOOL ADJUSTING TOOL THROTTLE ARM GAUGE | THROTTLE ARM BENDER 








| \ ae SERVICE TOOLS 
rsa! 





AF-10B \ es 
FORDOMATIC. . AH-11B 
MERCOMATIC ACT-1B | / HYDRA-MATIC ARC-2B 
FRONT BAND FRONT & REAR | FRONT BAND MULTI-PURPOSE CLUTCH 

ADJUSTING TOOL CLUTCH TESTER ADJUSTING TOOL SPRING COMPRESSOR 
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BLACKHAWK 
~\Tool 


| #)) 
— 
- «eee GET A FIRM GRIP ON FAST AND 


PROFITABLE AUTOMOTIVE SERVICE! 
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BLACKHAWK Hand Tools spell more 
money for you in automotive service! You 
can do more—do it quicker and better— 
with top-quality BLACKHAWK Tools 
that get you into and out of the tight spots 
on today’s engines. 

BLACKHAWK offers you a complete 
Line of money-making Tools for every 
phase of automotive repair. Every Tool 


has the precise fit, perfect balance and 
great turning power demanded in today’s 
service. BLACKHAWK Tools are de- 
signed for the job and fully covered by 
the BLACKHAWK Guarantee! 

See these great mechanic's Tools today. 
They add up to quicker, easier automo- 
tive service for you! The New Britain 
Machine Co., New Britain, Conn. 


NEED A BLACKHAWK HAND TOOL 


p. 
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ATA WANTS IT°* 
Signal-Stat 


HAS IT! 


sk New ATA Recommended Equipment Specification E-3-1955 





THE PROBLEM: 


To improve truck lighting and cure “Sitting-Duck” accidents. 





ATA RECOMMENDATION: 


“The purpose of this ATA Recom- 
mended Equipment Specification is to 
establish uniform specifications for the 
wiring and lighting of commercial 
motor vehicles. It is intended that rec- 
ommendations herein contained will 
be used when re-wiring old vehicles 
and also used as the specifications 
for wiring and lighting when new 
vehicles are being purchased. Safety, 
efficiency, performance and uniformity 
are the objectives of this recommended 
practice.” 


Turn signals are lamps which indicate a change in direction by giving 
flashing warning lights on the side toward which the turn will be made. 
(SAE Class A, Type 1, only are to be used. ) 

Front turn signals shall be of the double faced (amber to front, red to 
rear) Class A, Type 1, mounted in accordance with SAE mounting 
specifications except when impractical due to vehicle design. 

Turn signals shall be wired in such a manner that they will flash 
simultaneously to indicate vehicle disability 


Stop-Tail photometric requirements shall be in accordance with the 
current SAE specifications. 





THE PRODUCT 
THAT DOES IT: 


oC. 
Insist on GGL ATE 
for all around signaling protection 


SIGNAL-STAT SIGFLARE, the multi-purpose signaling system that con- 
forms with every new ATA Lighting and Wiring Recommendation. It 
provides 
A—The most powerful Class A, Type 1, directional signals on the 
market with Double Face Lamps for front mounting and rear lamps 
to suit your individual installation. 
6—The flare feature with positive pilot action that instantly and simul- 
taneously flashes all 4 signal lamps to warn oncoming traffic that the 
vehicle is disabled 
C—2 Stop Lamps as powerful as Class A, Type 1, signal lamps. 
D—2 Tail Lamps as powerful as the law allows. 

. all in one system with as few as 4 Lamps and 1 Switch—a specially 
designed heavy duty flasher for tractors and combinations and a range 
of Stop/Tail lights for every type of installation—all exceeding SAE 


specifications. 





For more information about Sig- 
flare and a complimentary copy of 
the new ATA Lighting Recommen- 
dations, see your jobber, or write to: 





Signal-Stat 


DIRECTIONAL SIGNALS - SWITCHES - FLASHERS 
Signal-Stat Corporation, 523-539 Kent Ave., Brookifn 11, W.Y., U.S.A. 


See it demonstrated at Booth 42, Pacific Automotive Show 
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Where performance counts most 


GIVE THEM Fm QUALITY! 


Car owners today expect top performance —they won't take less! 
So, on every overhaul —for long-run economy and performance 
replace the bearings! Replace with Federal-Mogul, the bearings of 
known and preferred quality. Surveys prove they are first choice 
for replacement by car, truck and tractor owners. 


Give your customers the best -give them Fm quality! 


FEDERAL-MocuL 
FEDERAL-MOGUL SERVICE 1508 $B-20 
ENGINE BEARINGS 


Division of Federal-Mogul-Bower Bearings, inc. 


RESEARCH DESIGN METALLURGY -e PRECISION MANUFACTURING SERVICE 
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= THE 
a METROPOLITAN 


OPERA 
IS “SWING” MUSIC 
FOR TEXACO DEALERS! 


THE METROPOLITAN OPERA is swinging business to 
Texaco Dealers in all 48 states! Here’s how: another 
season of opera radio broadcasts has begun, and the 
exclusive sponsor — for the 16th consecutive season — 
is Texaco. These famous Texaco broadcasts come 
direct from the stage of The Metropolitan Opera House 
in New York City every Saturday afternoon through- 
out the opera season. They go out on the ABC Radio 
Network — on more than 340 stations — to music lovers 
all over the U.S.A. and in Canada. 


This is a big, automobile-owning audience. That’s 
why the opera means more than just prestige for 
Texaco Dealers — it means good, solid business, too. 


And, of course, this is just one part of the powerful 
advertising program continuing all year round. It is in 
addition to the TV-Texaco Star Theater, 
starring Jimmy Durante; magazines; 
newspapers; billboards; station 
display and many other sales- 
building promotions. 


THE TEXAS COMPANY 


Vong, busy de \ 
Cr >, X4AC0 DEALERS 8 such busy CCens sn 


% 


I 
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LAHER can’t make it all... 


LAHER just fiir ei ji Se 


LAHER equipment is truly America’s Finest! It combines 
advanced automotive engineering developments with more 
than forty years of LAHER “‘know how” and service to 
America’s trucking industry. 


LAHER MuSTANG TIRES are designed for those extra tough 
hauling jobs —used and recommended by log rig men 
hauling over the rugged mountain roads of the Northwest 
preferred by long-line truckers and fleet operators all 
over the country — and it’s a fact that LAHeR tires are 
Laher superior to original equipment! There’s a long life, de- 
Springs pendable LAHER tire for every transportation job. 
and 
Spring Increase your load capacity safely, with dependable, easily 
Kits installed LAHER SPRINGS AND Sprinc Kits, There’s a 
LAHER overload spring for every purpose —from half ton 
to 10 ton rigs. The LAHER build-up kit for trucks lets you 
carry up to 6 tons more. You can depend on LAHER springs. 


There isn’t a battery made that can stand up to an en- 
gineered LAHER battery! Made for every automotive use 
—from autos to trucks and busses... LAHER long-life 
batteries are the finest and most dependable batteries 
available. 

Batterie 
Lasco ““MouNTAIN Master” brake lining is used by truck- 
ers and bus operators from Maine to California. Race 
drivers depend on it too...made by an exclusive LAHER 
process — Lasco “Mountain Master” is truly — America’s 
Finest! Lasco Super Blox for trucks, trailers and busses 
are available in drilled and undrilled sets, in three different 
types...vicrory — high friction, MOUNTAIN MASTER 
medium high friction, and Loccer — medium friction. 








You'll save by orderin 
LAHER SPRING & TIRE CORP. : y : 
ST. LOUIS, 213! Locust St. * OAKLAND, 2615 Mag all your replacement units from one source 
nolia St. © PITTSBURGH, 55/5 Penn Ave © MEM ’ ‘ 
PHIS, 300 Madison Ave. © KANSAS CITY, 1630 Mc There's a LAHER Dealer near you... or contac 
Gee St. © LOS ANGELES, 807 E. 8th St. © FORT ; 

WORTH, 910 Florence St. * SAN FRANCISCO, 98 nearest Laher Plant 

i2th St * SALT LAKE CITY, 541 So. State St 

* SEATTLE, 714 E. Pike St. * PORTLAND, N. W 

isth & Davis © SPOKANE. 1319 W. Second Ave 


* SACRAMENTO, 1217 - léth St 
LAHER INDUSTRIES 


- - a ot | e-.. Es a a 
- B —" = > - 


LAHER TIRE & RUBBER CO., INC © LAHER BATTERY PRODUCTION CORP. © LAHER SPRING & TIRE CORP. © LASCO BRAKE PRODUCTS CORP, LTO 
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The Packard line 
covers your 








For the right cable at the §8=. 
right time, | count on Packard Cable— : 
original equipment on more cars, 
trucks and buses than all 
other cable combined. 
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of automotive cable 
whole market! 


Having what the customer wants 
is just one of the many advan- 
tages of selling the whole Packard 


cable line. 


For example, TVRS cable, a 
Packard first, is recommended 
where ignition may interfere with 
radio or television reception. It is 
built around a specially impreg- 
nated fabric core developed by 


research engineers at Packard 
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Electric, to meet this special 


condition. 


Packard Television-Radio Sup- 


pressor ignition cable—TVRS 


is original equipment on millions 
of automobiles. Replacement serv- 
ice is no problem when you stock 
Packard Cable. You always have 


the right cable at the right time. 


Packard jobbers, backed by 


Packard’s nationwide warehouse 


facilities are an ideal single source 
for all your cable needs. You have 
greater assurance of ample supply, 
timely delivery, and, of course, 
simplified inventory control on 
automotive cable to cover your 


whole market. 


So ... don’t just replace worn 
cables, renew them with Packard 
first choice of automotive engi- 


neers for original equipment. 


FOREMOST BUILDER OF 


AUTOMOTIVE WIRING 





BATTERY CABLES 

Special design delivers 
extra starting power... 
provides extra flexibility 
and strength. Extra features 
at no extra cost make re- 
placement easier, deliver 
top electrical performance 


LOW TENSION CABLE 
Stranded Copper conduc 
tor covered with tough coat 
of Packard “404” plastic 
Compact, highly flexible 
and wear-resistant 








HIGH TENSION 
IGNITION CABLE 
Packard "440" and TVRS 
high tension cables con 
tinve to be used on more 
vehicles than any other 
similar-purpose cables 


A GENERAL MOTORS PRODUCT—A UNITED MOTORS Line 
DISTRIBUTED BY WHOLESALERS EVERYWHERE 


Want more facts? Use Reader Service Card Page 118 








No matter how it’s attached... 





safe, sure stops depend on the lining itself! 


It’s not the method of attaching brake lining 
to the shoe that guarantees safe, sure stops— 
the quality of the lining makes the brakes. 
Whether you use bonded shoes or riveted 
segments, insist on Thermoid Custom-Built 
Brake Lining —the safest thing on wheels! 
With Thermoid’s Precision Processed 
Bonded Brake Shoe Exchange Service you 
get brake shoes lined with Thermoid Custom- 
Built materials. Available everywhere . . . see 


gehen hermoi 


Thermoid Company * Trenton, New Jersey 


the standard of precision processing in 
brakelining, brake blocks, hydraulic fluid, 
cylinder assembiies, hydraulic brake parts 





Thermoid Hydraulic Brake Parts and Fluid 
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— YOU DON’T 
NEED X-RAY 
EYES TO SEE... 
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CONTROL 
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..--at open-throttle high speeds and 
















at high-vacuum low throttle speeds 


POSITIVE LOW SPEED POSITIVE OIL CONTROL 


“HIGH VACUUM" Ss Vs AT HIGH SPEEDS 


OlL CONTROL WS VU; High speed ‘“‘flutter’’ or “‘surf 
Low speed oil creep around the NY I] boarding’”’ is controlled by spe 


side of the ring is prevented by ; cial flexible reverse loop ex 
using an accurately machined % pander which provides a more 
i/ uniform high unit pressure on 


the two cylinder contacting 








separator which supports the cy! 
inder contacting rails through 
out their depth and circumfer NJ 


ence and prevents rocking. This 


rails. The rails are chrome ar 





mored but are prelapped and 





provides uniformly close clear heat shaped for rapid break in 


ance between the groove wall SS \) 
and the rail without reducing N 
the free action of the ring in 


WILL NOT GOUGE OR 
SCUFF CYLINDER WALL 


The spacer will not gouge or 


the groove 











ORDINARY STEEL SPACER scuff the cylinder wall because 

WN “Vf it is made of electric furnace 
Ordinary Steel Spacer lacks broad iron. It is another oil ring in 

support to prevent rocking in the itself with built-in tension and 

groove. Sides of the spacer are not two additional scraping edges 

be te machined. Lack of machining pre With the two chrome armored 

S Y vents a uniformly close clearance be rails and the two oil scraping 
WS tween the groove wall and the rail edges on the spacer, the 400 oil 
so oil passes around back of the ring ring is really two rings in one 














sa ORDINARY STEEL HEAT SHAPED CYLINDER 








RAILS CONTACTING RAILS 
Cam by 
Ord steel rails are not 
p—_ 4 AF 
tact with the 
\ its circumference. 
>» “~S 
ITN fo 
( gm lr Las LNA 


‘ONTROL 
PISTON RINGS 


Will outperform any other piston ring set regardless of kind, design or price. 


RINGS HAVE CRACKED 
THE OIL MILEAGE BARRIER 


Millions of installations have 
proved beyond a doubt that 
Chrome Control Leak-Proof Pis 
ton Ring sets will outperform 





any other piston ring set regard 
less of kind, design or price 


For quick seating, no waiting for 
break in, satisfied customers 
and more money in the till, 
start using them today. They’re 
guaranteed 


McQUAY-NORRIS MANUFACTURING CO. 


ST. LOUIS... .TORONTO 


LARGEST PRODUCER OF SMALL RINGS IN THE AUTOMOTIVE INDUSTRY 









AND YOU DON’T 
NEED X-RAY EYES 
TO SEE THE JOB 
Mc QUAY-NORRIS 
BEARINGS DO 












IT TAKES GOOD BEARINGS 






IT TAKES REPLACEMENT BEARINGS 






IT TAKES McQUAY-NORRIS BEARINGS 


.... to do a good job 







Twice the Five times 
normal — amount of oil 
clearance thrown onto 


cylinder walls 
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| Four times the 25. times 

7 normal = amount of oil 
clearance thrown onto 
cylinder walls 
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Here's the deal... LOOK /T OVER / 


A big profit for dealers . . . with a handsome _ Purolator’s aim: To give the quickest CLEANEST 
ELECTRO-SERVER for the dealer’s wife, sweet- stocking deal in the history of the industry! 
heart—or to use himself—at a give-away price! §9__ stock all your dealers—now! For this month’s 
1. 26 Fastest selling, most profitable Purolator Bonanza profits... for Purolator’s Spring’ Filter 
refills. All are new stock—with fabulous Alum- Check-Time sales and profits! 

inum Body—at regular prices. Just around the corner — Purolator’s Annual Spring 


2. Electre-Server. Sturdy aluminum construction. Filter Check-Time! Will be backed by the most 
7-cup capacity. Keeps liquids hot. powerful selling campaign in Purolator history 


3. Deal comes in sturdy carton for shipment. ther Rew. Trade Mart 


DEALER COST 
$35.52 


(For filters and Electro-Server) 


DEALER PROFIT 
$25.16 


(Plus profit on oil changes) 


PUROLATOR PRODUCTS, INC. 
Rahway, New Jersey and 
Toronto, Ontario, Canada. 


pun piaron 


PUROLATOR 


... America’s No. 1 OIL FILTER 
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HAVE YOU HEARD ABOUT 
RUST MASTER'S 





* YOU GET SIX’ AND ONLY PAY 
FOR FIVE 
The Extra One is ALL PROFIT! Cash In On This Guaranteed 
Sure-Fire Deal! STOCK UP ON THE B/G PRODUCTS 
with THE B/G PROFITS! RIDE THE BIGGEST CONSUMER 
DEMAND EVER! Year ‘round selling season! — Greater 


Customer Satisfaction! DON'T MISS ANY PART OF THIS 
DEAL— ORDER FROM YOUR SUPPLIER RIGHT AWAY! 


HERE'S HOW IT WORKS... 


You Get ONE FREE 
t ONE RUST MASTER FREE 
r 5 LEAK MAST You Get ONE LEAK MASTER FREE 
5 SLUDG-MASTE You Get ONE SLUDG-MASTER FREE 
r 5 CARB MASTER Y yet ONE CARB MASTER FREE 
NE LEAK MASTER FREE 





Pena *IMPORTANT—THIS 
, es SPECIAL 6 FOR 5 DEAL 
Rust Maste, IS GOOD ONLY FROM 
a Sour FEBRUARY 1, 1956 
6 cue STs THROUGH 
is adnl pastes of abe etidibe APRIL 30, 1956 
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A one-cylinder Cadillac 


and the first 
FITZGERALD GASKETS 
were made 


FITZGERALD GASKETS today are engineered to provide the 


extra strength and ruggedness required for a lasting, 
perfect seal in modern high compression engines. 

Since 1906 “FITZGERALD” has stood for top quality 
materials and workmanship, combined to make truly 


dependable gaskets — for every engine, gasoline or diesel. 


THE FITZGERALD 
MANUFACTURING CO. 


TORRINGTON, CONNECTICUT 


CANADIAN FITZGERALD Ltp. — Toronto, CANADA 
BRANCH AND WAREHOUSE — Los ANGELES, CALIF.; CHICAGO, ILL. 


sold for $750... 


GREASE RETAINERS © CORK GASKETS 
FITZ-RITE TREATED FIBRE GASKETS 
FOR OIL, GASOLINE 
AND WATER CONNECTIONS 


COMPLETE SETS FOR MOTOR REBUILDERS 
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“| keep customers coming back 
for top-notch 4nco/n lube jobs” 





reports J. D. Rockett, 


ROCKETT’S SHELL SERVICE, Memphis, Tenn. 
THE MAN WITH THE PLAN who helped 


“This is my first venture into the service station business. Rockett set up his business-building lu- 
When | took over this station, everyone told me that brication department was Les Morgan, 
the best and fastest way to build steady customers jobber salesman from Ozburn-Abston Co. 
was through my lubrication department. And they 
all agreed that Lincoln was the lubrication equipment 


to do faster, better jobs. YOU CAN BUILD BUSINESS... with o 


modern, fast-working Lincoln Lube de- 
‘Now | know what they mean! In a short time, I've seen partment. Every car on the rack gives 
how easy it is to keep customers coming back for top- you a chance for extra service sales. 


notch lube jobs. I'm glad | got started with Lincoln.” See for yourself... 


(signed) J. D. Rockett send for this 
FREE book 
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SEIRETTAB DNALHTUOS 
TLIUB MOTSUC ERA 
REHTAEW TOH ROF 


YEHT TEY 
SDRADNATS LLA TEEM 
DLOC ROF 
ESU REHTAEW 


Custom Built for the South 


Southland batteries 
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IT'S A FACT! 


Yes, Southland Batteries are 
custom built for hot weather 
abuse, yet they meet all stand- 
ards for cold weather use... 
scientifically developed for 
maximum power in your part 


of the country. 


Southland will give satisfied 
service to your customers... 
and more than satisfactory 


profits to you. 


Southland Battery Company 
2040 Amelia 
Dallas, Texas 





€CHLIN EXTRAS 


ECHLIN IGNITION OF CANADA LTD. + 1866 AVENUE ROAD * TORONTO, ONT. 
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in CONTACT ASSEMBLIES 


for all 3 Systems ! 


LARGE DIAMETER 
MIRROR FINISH 
TUNGSTEN 


RUGGED, HEAVY DUTY 
CONSTRUCTION 


PRE-SET SPRING 
TENSION 


COPPER 
CONDUCTOR STRIP 


STAINLESS STEEL 
SPRING 


NO-SLIP, 
HEAVY DUTY 
BUSHING 


ae 
> 


NO-SLIP 
BUSHING 


METAL FRAME EMBEDDED 
INTO RECESS... 


CAN'T SLIP! 


ECHLIN MANUFACTURING COMPANY * NEW HAVEN 5, CONN. + U.S.A. 
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PISTONS 


=. COLOR-CODED 


PACKAGED WRIST PINS 
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New Triplex cartons are 
inch longer to accommodate 


the packaged pins 


@ Saves costly shop time! The new TRIPLEX 

method of color-coding precision-matched 

pistons and pins eliminates pin-from-piston 

disassembly . . . saves time in boring or 

honing connecting rods . . . reduces danger 

of piston skirt diameter and pin end distortion 
. assures exacting fit every time! 


WRITE TODAY for catalogs and prices 


® 
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No more disassembly! Simply match same color- 
coded pins and pistons! 








Pull in more Ford business 





* 


> 
New packaging 


* 
“ 


for fast-moving Genuine 

Ford Parts will let you show 
your Ford-owning customers 
that you use “the real McCoy” 


@ Attractive, displayable packaging, in 
any business, means more sales. ‘The new 
draw-string carton for Oil Filter Elements 
(shown at left), and new picture-window 
packages for other fast-moving parts will 
do the same for your Ford parts sales 
They 


serve as an attractive reminder 


They do a double-barreled job. 


of should-be-done service. And 
DISTRIBUTOR POINT SET 
FAB-12171-8 


they prove to Ford-owning cus 
tomers that you have their Ford's 
interest at heart. 


New transparent display 
packages sell their contents at 
tell Ford-owning 





Picture-window packages for 
distributor point sets, 
spark plugs, condensers, 
starter brush sets, 
generator brush sets, and rotors 


a glance... 
customers that parts are genu 


ine... increase your sales, 


GET THIS SIGN— 


mail wane enemas toley PARTS AND SERVICE SALES DEPARTMENT 
Ford Division, Ford Motor Company, Box 658, Dearborn, Mich 
Display a Genuine Ford Parts Please send complete information telling me bow 


oval and bring in more Ford Ford Parts sign, I'd like to cash in on thin, tool 


lopendent garages 


can get a Crenuine 


business. Ford owners 

look for this sign when 
their cars need service. 
Send in this coupon today. 
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FIRM NAMI 


INDIVIDUAL @ 


ADDF 
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“After Break-In’ Driving requires 
a different kind of Oil Filtration 





During the break-in period . .. the first 2,000 miles... the job of the oil filter is mainly a 
““straining’’ job, protecting the new engine from abrasive wear caused by solid contarz‘nants 


characteristic of the break-in period, such as dirt, metal particles and core sand. 


AFTER THE BREAK-IN PERIOD EVERYTHING CHANGES 


In the “after break-in’”’ pericd a car is driven differently ... serviced differently .. . 
and the basic cause of oil contamination is different. Every mile a car is driven produces 
normal wear and maladjustments that constantly increase oil contamination from 
combustion blow-by. 

“After break-in’ driving requires an entirely different kind of oil filtration. It 
requires a filter that does more than strain. It requires a filter that prevents “‘blow-by 
build-up”... a filter that removes all dangerous contaminants... dirt, soot, metal, 
lead compounds, acids . . . and especially water— basic cause of sludge and corrosive acids. 

The Walker Oil Filter Cartridge, in addition to removing solid abrasives, has the 
extra ability to absorb and hold crankcase water. It meets and solves all of the problems 


of ‘‘after break-in’’ contamination. 


Walken Cantnidges ane designed for “after break-in” diving 





cnande> 


EVERY MILE A CAR IS DRIVEN PRODUCES 
NORMAL WEAR AND MALADJUSTMENTS 


that contribute to oil contamination build-up during “After Break 
In’”’ driving. There are at least 19 mechanical and operating factor 
which are continuously causing blow-by contamination of the oil 
as part of the normal operation of the car engine. 

Here are three examples of these contaminating factors which 


are in operation all through the life of an engine 


SPARK PLUGS —normal wear causes change VALVES—normal wear affects valve action PISTON RINGS—normal wear and 
of spark gap, which impairs combustion effi causing loss of compression and faulty combus carbon deposita impair the rings’ ability 
ciency. Faulty combustion means increased oil tion. This increases the amount of dangerous to form a seal with the cylinder wall 
contamination from the blow-by of water and vater and other contaminants which must be re This means increasing ‘“‘blow-by of 
other combustion by-products, which must be moved from the oil before sludge and acids form vater and other combustion by-products 


removed which must be removed from the oil 


WALKER cartridges give complete WALKER cartridges give complete WALKER cartridges give complete 
oil filtration for entire engine life. oil filtration for entire engine life. oil filtration for entire engine life. 


THE WALKER REPLACEMENT OIL FILTER CARTRIDGE PROVIDES 
COMPLETE PROTECTION, because THE WALKER CARTRIDGE 
IS ABLE TO ABSORB AND HOLD THE WATER OUT OF OIL. 


...and this special water absorbing ability helps protect 


engines against damage from permanent anti-freeze seepage. 


Send for this free 36-page illustrated 


book that tells the complete, factual REPLACEMENT 


story of oil contamination build-up 


and the oil filtration problem in the CARTRIDGE 


“After Break-In" period. Mail your 
request, on your company letter- 


head, to . Gives Added Protection in 


Any Make or Type Oil Filter 


WALKER MANUFACTURING COMPANY OF WISCONSIN... RACINE, WIS 


O4 Fitters . . . Exhaust Stencers . . . Jacks WITH PATENTED Lathar conssrsenon 





You can be the top brake service expert in 
your community... Wagner will help you 
if you'll just take the few easy steps to 
qualify for a franchise. 
The Wagner Franchised Dealer Program is 
designed to (1) help you—and your 
mechanics—render better brake service, and 
(2) tell your customers that you are the top 
brake service expert in your community. 
Wagner will supply you with all the infor- 
mation you need to quickly analyze and 
correct any brake problem and with the 
best brake parts, brake fluid and brake 
lining on the market today. 


These sales boosters 
help you! 


When you become a Wagner Franchised 
Dealer, you stock only a modest inventory 
of Wagner Lockheed Brake Products. 
Immediately you get brake charts, bulletins 
and service data prepared by expert Wagner 
brake engineers. You are supplied with 
plenty of identification—an official Wagner 
Franchised Dealer sign for your shop, 
stickers, plaques, seasonal displays, and uni- 
form emblems. You also get free newspaper 
mats and post cards for your own advertising. 
Here is an opportunity for you to boost 
your brake repair business and make an 
important contribution to traffic safety in 
your community because... SAFE 
BRAKES SAVE LIVES. 

For further information, fill out the coupon 
and send it to us today. 





LOCKHEED HYDRAULIC BRAKE PARTS and FLUID * NoRol * CoMoX BRAKE LINING 
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boost your profits... 


Lockheed Clvure 
BRAKE Watner 
FLUID My lo 


AY 


“ee 
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‘ 


TELL ME HOW TO UP PROFPITS!... by becoming a Wagner Franchised Dealer 


| understand that there is no charge or obligation, 
WAGNER ELECTRIC CORPORATION 

6362 PLYMOUTH AVE. ST. LOUIS 14, MO., U. &. A. 
(Branches in principal cities in U. $. and in Ceneda) 
NAME 

FIRM 


ADDRESS 


cry zone STATE 





AIR HORNS « AIR BRAKES « TACHOGRAPHS « ELECTRIC MOTORS «+ TRANSFORMERS « INDUSTRIAL BRAKES 
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Insure your REPUTATION 
...Increase your PROFIT 


ee eee 
W ARMATURES 


Make the Best 


REPLACEMENT GENERATORS 


Know what you buy...Buy what you know 


Don't gamble with your customers’ confidence. Don't risk “comebacks.” Insure your reputa- 
tion and increase your profit to the highest level by selling generators that you can stand 
behind with confidence and pride. 





\y) A THE VNC SYSTEM 
SD y FACTORY METHOD RECONDITIONING 
i LOCAL SERVICE © NATION-WIDE 








STATION D ATLANTA @ GEORGIA 
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Mechanics wanted! How 


many ads have you run? Fi- 
nally movements are spring- 
ing up to meet the shortage. 
Here is an outstanding one. 





Oklahoma Rates 


A NEW-CAR dealer service man- 
ager in a Southern metropo 
lis admitted recently that if one of 
six mechanics who are qualified 
for automatic transmission repair 
came down sick at quitting time 
tonight, some automatic transmis 
sion service would be turned away 
tomorrow. 

He maintains a total of 11 me 
chanics on the line and, as is obvi 
ous, more than 50° of the 11 are 
qualified for automatic transmis 
sion work. This does not mean that 
he needs all six of these specialists 
all the time. However, automatic 
transmission service is on the in 
crease, with more than 16,000,000 
of these transmissions in use 

This dealer would hire another 
“real good” transmission man if he 
could be found. He would also hire 
two more mechanics for general 
repair—if they were available 

In the same metropolis a veteran 
independent who is active in his 
local and state associations de 
clared “there is not an independent 
shop in town that wouldn’t hire one 
or two good mechanics if they 
could be had.” 

This independent has seven men 


on the line and four of them are 
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meer 
Oklahoma Agricultural and Mechanical College 
School of Technical Training 


Teele enodt!shoms 


In Cooperation ‘Wilh A utaBliye Wholesalers of Oklah: ma 








ey ) 
ipa 








o' LAHOMA A&M COLLEGE 


9 3. Drancw Be 2 


pleted thay PT or \ 


ry ah ony 
Bprermnirertr tt 


Mechanics can proudly display the diploma. This class was sponsored at 





Enid, In the group at right, the first two men at left are Joe S. Owens 
of Enid, president of the Automotive Wholesalers of Oklahoma, and In- 


By Baron Creager 
Southwestern Editor 


qualified for transmission work 
He doesn’t need all four specialists 
all the time, either, maintaining 
that automatic transmissions, be 
ing better than they used to be, 
give less trouble. But he is pre 
recognizing that, on the 
ervice 


pared, 
over-all basis, transmission 
is on the increase, simply because 
an increasing number of cars are 
so equipped 

The automatic 
merely a case to make a point 
With vastly increased automobile 
population, there follows natural 
ly an increase in customer labor on 


transmission 1 


power steering, power brakes, ai! 
conditioning and other intricacie 
lately introduced, The same is pre 
cisely true of front ends, carbu 


retion and timing 


So the people who release stati 
tics, such as the one declaring 
there is a crying need today for 
100,000 mechanics, are not just 


playing with pencil and paper. Thi 
is evident if one questions just a 
few persons who employ mechan 


1cs 


There's a need today for 100,000 skilled shop men. 


structor Vassaur. More classes than ever are scheduled for this year. 


p Mechanics 


Where all these mechanics are 
coming from, no one 
know Some 


where some of the 


seems to 
ources do know 
pecialists will 
come from, for some car factories 
tablished training centers 


, and a good 


have e 
as have other factorie 
number of automotive wholesaler 
South have inde 
chools, c pe 
transmission 


throughout the 
pendently sponsored 
cially in automatic 
for their customers. They will ad 
mit that in doing this they are not 
adding general-repair mechanics to 
the basic pool needed, But, one 
thing they do: through such school 
they help raise the standard of in 
dependent shops to the 
tive level of the new-car dealer 

In this category falls a 
ly successful effort now in progres 
in Oklahoma, not by one or more 
acting in 


compet! 


ingulal 


automotive wholesaler 
dependently, but by an associa 
tion of wholesaler perhaps the 
first such organized effort to go 
into the record book For the 
Automotive Wholesalers of Okla 


made meteoric progre 


through a pro 


homa ha 
a an association 
gram that rotate a mobile auto 
chool through 


of the 


matic transmission 


the variou communiti 


















Fon 


a ee y i fl 

eM COLLECT 
OF TOCHNICAL TRAIN bi 
OKMULOFE OKLA. Me 


Andis Sp »sored By 


Automotive Whoie salers of Okiaty. 


a 


B: 
ie 
4 


~ 


f 


" 


Thru the followne, Members ¢ /v: 


RON Sameera | 


This is a typical group of Oklahoma students. Class attendance has 
been practically 100%. The classes are deliberately maintained small. 


tate—-and at a cost of only $25 to 
the mechanic for a 30-hour course 
and certificate 

To get the full impact of what 
uch a program can do for the 
morale of an organization, and the 
good-will it generates, consider the 
brief history of this association: 

The Automotive Wholesalers of 
Oklahoma organized on a _ tenta- 
tive basis on Jan. 28, 1955, in 
Oklahoma City. Officers were not 
until March. In April an 
executive secretary was employed 
on a part-time basis and this be- 
came a full-time basis by July 1. 

April and July the 
transmission school had 
sold to the 
more 


elected 


Between 
mobile 

conceived and 
And slightly 
than six months following election 
of officers—on Sept. 10—the first 
chool opened in Enid, home of the 
president, Joe S 


been 
membership 


association 
Owen: 

Tom 
executive 
Oklahoma wholesalers 
their association would make bet 
ter progress if they had some sort 
participation program 


Payne, Jr., the Oklahoma 
says the 
decided 


ecretary, 


of dealer 
How right they were! 
Payne, himself a forme: 
saler, is a member of the lower 
house of the state legislature from 
Okmulgee, in Creek County, an 
economic-political distinction that 
may be many things, but certainly 
not a handicap, to the Oklahoma 


whole- 


wholesalers. 

So he had some experience in 
organization, which accounts in 
substantial part, no doubt, for the 
fact that by the end of 1955 the 
automatic transmission school had 


§2 


even Oklahoma cities and 
independent 


visited 
had graduated 75 
garagemen or their employees. 
When association officers were 
elected last March there were, at 
most, 50 members. By the end of 
55 there were 167 members. The 
Payne, is 225 own- 
branche: 
Transmission alone pro 
duced at least 50 association mem- 


potential, say: 
ers of 325 stores and 


schools 


bers, Payne believes. 

How did the Oklahoma associa- 
tion arrange a 30-hour course, de- 
livered practically to the student’: 
door for $25, while independent 
wholesalers were forced to collect 
$60 o1 


more for the same course 


with one traveling independent 
chool operating on the 
$165 for the same instruction, with 
plenty of takers? 

Well, at the end of World War II 
the government abandoned a huge 
hospital in Okmulgee 


basis of 


veterans’ 
Acquired almost immediately by 
Oklahoma A. & M. College of 
Stillwater, it was opened as Okla 
homa A. & M. School of Technical 
Training. It departments 
now conduct courses on 35 related 
The policy 
to carry instruction 


variou 
and unrelated subject 
of operation 1 
to the student as much a 
tate the great 


possible 
and go out into the 
est possible distances to demon 
strate what the school can do 
Executive Secretary 
some, but not a great amount, of 
difficulty prevailing upon school 
authorities, whom he knew, 
pand this program into the auto 
motive repair field. As it worked 
out eventually, the state depart 
ment of vocational education and 
the Okmulgee school assumed 
practically all the expense, sup 
plied a veteran and talented in 
structor, a panel truck, tools and 
equipment. All the sponsoring job 
bers need to do is select the 
students, supply lodging and food 
instructor, arrange for a 
necessary 


Pay ne had 


to ex 


for the 
meeting room and the 
signs appropriating credit to the 
sponsors 

A little more promotion on the 
part of Payne might have pro 
duced a school fee-free to mechan 
ics, but it decided that a 


(Continued on page 112) 


was 


A second panel truck, equipped to present the training in local com- 
munities, is being planned now. This was the original promotion team 
(L to r.): H. R. Hedgecock, head of A. & M. Tech engines and trans- 


portation facilities; L. K. Covelle, 


founder and director of the Ok- 


mulgee school; Tom Payne, Jr., executive secretary of the Automotive 
Wholesalers of Oklahoma, and Edgar Vassaur, who is field instructor. 


wal cai WETHANICAL COE! 
TRP 
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Aluminum Is Edging Forwar 


| ONG on the way, aluminum in 
automobiles is a growing real- 
ity 


The trend shows clearly in a 


survey of existing and prospective 


aluminum applications compiled 
by Aluminum Co. of America’s re- 
search and development facilities 
currently the largest of any of the 
world’s metal producer 

With these findings, Harry L 
Smith, Jr., Alcoa vice-president of 
sales development and market re- 
search, predicted last month the 





Of Things to Come 


Vice-President Smith of Alcoa 
predicted last month: 

"The next important advances 
for aluminum in automobiles will 
be aluminum radiator fins joined 
to brass tubing. Eventually radia- 
tors may well be all-aluminum. 

"Engine blocks and heads offer 
excellent possibilities, as do brake 
drums and differential housings.” 

Aluminum usage in the average 
car has climbed from 29.6 pounds 
in 1955 cars to 35.2 pounds in ‘56 
models — an 18°, increase, ac- 
cording to a special Alcoa survey. 











35 pounds of aluminum on the avy 
erage 1956 passenger car would 
increase rapidly 
Aluminum radiator 
conditioning unit 
bearings, transmission and differ 
block 


Wiring, air- 
brake drums, 
engine 


ential housings, 


Aluminum in color made its debut in car trim this year, This Cadillac 
Sedan de Ville features an aluminum grille and sabre spoke wheels, both 
of which can be ordered in gold color. The average car uses more than 
35 pounds of aluminum, Cadillac models equipped with aluminum spoke 


wheels utilize almost 200 pounds 


heads and decorative body part 
and trim are among the promising 
new uses cited by Smith 

pecialist 


would 


Looking ahead, Alcoa 
estimated the average ca! 
utilize 50 pounds of the light met- 
al by 1960 and 81 pounds by 1965 
Some individual cars already ex 
ceed these totals 

One of the next important ad- 
vances may be in the radiator field 
The aluminum-finned, brass tube 
radiator is now in pilot production 
and should appear in limited quan 
tities this year, according to Smith 
In the meantime Alcoa research 


continues work on remaining prob- 


Gold aluminum pattern sheet adds color to the 1956 Hudson in the form 
of a sparkling side panel. More use of aluminum is looming just ahead. 
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more of the meta] than any other car. 


lems of the all-aluminum radia 
tor of the future 
The engine block } 
portant possibility for aluminum 
With the current horsepower race 
becoming In 


another im 


today’s engines are 


creasingly heavy Consequently 
the front end of the car become 
less wieldy and harder to steer, An 
aluminum block will cut weight 
by one-half or two-thirds as com 
pared with iron 

Another example of automotive 
development work in the alum 
inum industry is the job being 
done by Alcoa’s Cleveland (Ohio) 
Development Division in develop 
ing an aluminum brake drum 

Aluminum this year for the first 
time is being used extensively in 
exterior trim, but it masquerade 
as traditional chromium plated o1 
tainle tee], because many Ca! 
owners resist radical change 

As automotive designers exploit 
more of aluminum’ thousand 
face it was predicted trim would 
appear in every 
lic color and texture red, blue 


conceivable metal 


green, gold, copper, silver even 
platinum 

The move toward increased us¢ 
of aluminum’s colorful possibiliti 
u trim got a fast tart in thi 
Yea! mode! At least three cal 
used gold-finished aluminum fo! 


(Continued on page }01) 





g 


Sr Challenge 








Here are some of the special cars being shown around 
the country at automotive shows. Above: Mercury's 
experimental XM-Turnpike Cruiser has 12" concave 
channels molded into the aft section and housing 
giant taillights. Transparent plastic “butterfly” roof 
inserts lift pat ll when doors are opened. Top 
left below: Packard-Clipper's Predictor has "in one 
vehicle an over-all application of ideas and thinking 
which have been explored as part of the division's 
program of product development.” It even antici- 
»ates radarscopes for ultimate installation. Bottom 


left: The 1956 Chrysler 300B has a 340hp FirePower 


V-8—highest-powered car in America. Top right be- 
low: Chrysler's Plainsman, purely an “idea” station 
wagon, carries its spare tire in the right rear fender 
panel. Hinged panel is opened and a crank is used 
to lower spare wheel to ground and to lift wheel it 
replaces back into storage. This is a styling experi- 
ment and no commercial production is planned. Bot- 
tom right: The Fury, a gold and white two-door hard- 
top, is the newest in the '56 Plymouth line. A band 
of anodized aluminum inlay in gold, tapering near the 
headlights, emphasizes the aerodynamic styling. The 
Fury has a 240hp V-8 engine to supply its needs. 
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On this page are experimental 
“dream” cars being shown by Gen- 
eral Motors in its annual Motorama. 
Some of their features may appear on 
tomorrow's automobiles, as EM ex- 
perts watch for public reactions to 
these experimental jobs. 


Right: Oldsmobile’s "Golden 
Rocket’ sports a gold-colored fiber- 
glass body and aerodynamic styling. 
To afford easy access to the two 
bucket seats, when the door is opened 
a roof panel automatically raises as 
the seat is simultaneously raised and 
turned toward the outside. Cowl air 
inlets just below the windshield on 
either side of hood bring in fresh air. 


Right: Chevrolet's ‘Impala’ in- 
cludes Panoramic windshield which 
sweeps back into the top over front- 
seat passengers, upper portion being 
tinted to reduce glare. It has a speed- 
warning system of ten circular win- 
dows which span the instrument panel 
and light up progressively in more in- 
tense shades of red as higher road 
speeds are attained. 


Right: Pontiac's "Club de Mer"’ is 


equipped with a 300hp Pontiac 
Strato-Streak V-8. It stands only 
38.4" to the top of the windshield. 
When not in use entire lamp unit re- 
volves and disappears into the body. 
Synchromesh transmission is mounted 
behind passenger 9 grog and 


connects with a special rear suspen- 
sion, allowing greater leg room for 
driver and passenger. 


Buick's ““Centurion"’ has a 325hp 
V-8. Rear-end panel houses a TV 
camera which, in conjunction with a 
TV viewer on the instrument panel, 
replaces the rear-view mirror. Steer- 
ing column arrangement includes a 
cantilever suspended steering wheel 
of the aircraft type. Column is situ- 
ated on car's centerline and is con- 
nected with wheel at driver's position 
by a cantilever arm, allowing added 
leg room for driver. 


Cadillac's “Eldorado Brougham 
Town Car” is not revealing its horse- 
power at once. When the automatic 
transmission lever is in drive position, 
doors are electrically locked and can- 
not be opened from the outside. A 
safety button beneath driver's seat re- 
leases when he leaves the car to pre- 
vent possibility of being locked out. 
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Want Customer Approval? 
Then | Suggest This 


By ROBERT D. STEWART 
Stewart Buick, Inc., Arlington, Va. 


Q)' NECESSITY, Our new way of 
doing business made us pare 
expenses wherever possible 

Many of the good things we had 
learned to do went by the board 
because we felt we could no longer 
afford to do them and still make 
the deals we had to make to move 
Because the service 
always one of our 
biggest expenses, many dealers 
made cuts in their service opera- 


automobile 
department 1s 


tions first 

In some dealerships the wash 
rack became the dealer’s new-cal! 
make-ready department 

Thus faced with an economic 
pinch, all of us have cut down 
wherever we Some of the 
things that made for happy cus- 
tomer relations were abandoned 
And our timing could not have 
been worse 

Because all around us are mer- 
chants who are competing for our 
customers’ good-will and for hi 
dollar Look around you at the 
tores where you buy your fam- 
The supermarket, the 
tore, almost without 
people are busily 


could 


ily’s good 
department 
exception these 
engaged in wooing the public. They 
are offering more and better serv- 
ices, comforts, courtesies. In other 
words, now that help and products 
are available to them, they are 
bidding higher than ever for the 
votes of the public. They are look- 
ing for ways to give their custom- 
ers more and more service just at 
a time when we automobile deal- 
ers feel that we are forced to give 
our custome! less and less in 
ervice 

So we find ourselves bucking a 
trend. And bucking a trend is not 
the best way to make friends. Our 
relations with our customers have 
worsened, Our 
ping in our communities, And all 
of us will be hurt by these thing 

Now you will say, as I will say 
that we are trying to do what is 
right. We are trying to do an hon- 
est job and trying to treat our 
they should be treat- 


prestige is drop- 


customers a 


56 


ed. We do not take short cuts. At 
least not too many. But I believe 
you will agree with me when I 
ay that there is probably not one 
dealer in this room who has not 
lost stature because of the irre- 
sponsible acts of some dealer in 
his area 

It is inevitable that each and 
every one of us will suffer when- 
ever we have one of these hit- 
and-run dealers operating near- 
by. We do not like the things they 
do; we don’t like the sharp prac- 
tices that are the stock in trade 
of such dealers. But these sharp 
practices are going to be blamed 
on us all as automobile dealer 
and when the senate committees 
get through with the factories, I 
fully expect that they will start 
investigating the dealers 

Now all of us need the high re- 
gard of our communities in order 
to survive. We cannot make good 
dealers out of the “castor oil” deal- 
ers who have been put next doo! 
to us. But what can we do for our- 
elves to improve our relations with 
our customers and customers-to 
be? Do we need to do anything? 

Now if the largest, strongest 
richest corporations like General 
Motors, Ford, and Chrysler feel 
that public attitudes toward them 
cannot be left to chance, if they 
feel that highly paid men must be 
hired to mold public opinion in a 
way that is favorable to them, if 
our factories feel that they must 
interpret for the public every bit 
of news that pertains to our in- 
dustry, how can we as dealers sit 
by idly and do nothing to win pub- 
lic approval for our dealerships? 
We cannot if we are to survive 

Since we are small, and employ 
limited staffs, the first thing we 
must realize is, to do the job right 
each dealer must be his own public 
relations director. He cannot dele- 
gate the responsibility for this 
work. The dealer himself must 
formulate a word picture of what 
he wants the public to believe 
about him, and train every man in 


Excerpts from an address, "Cus- 
tomer Approval—We Must Have 
It to Survive,” before a service 


session feature of the ninth an- 
nual National Automobile Dealers 
Association equipment exhibition 
at Washington, D. 


C., Jan. 28. 


his organization to say and to do 
the necessary things that will make 
that picture come true 

As I said before, good public re- 
lations means winning the vote of 
the customer, getting him to buy 
his new car from you instead of 
from some other dealer. It mean 
bringing him back regularly for hi: 
ervice so that when he next buy 
a new car he will buy it from you 
gut to do this you must sell him 
mental picture of what 
what it 


on youl 
your dealership is and 
stands for 

In conversation with many 
many customers at time of de- 
livery, I usually try to find out 
why we sold them instead of losing 
them to another dealer. Their rea- 
ons used to surprise me, but the 
pattern is so clear that I believe 
the answers are sincere 

Here is what nine out of ten tell 
me 

They say they bought because 
good reputation they 
because they or their 
friends liked ou ervice; they 
bought because they or thei 
friends had been so courteously 
treated 

They don’t say that they bought 
because we gave them the longest 
deal 

I have come to think that they 
are sincere, and that the long deal 


of oul 
bought 


has become so common that cus- 
tomers believe they are entitled to 
long deals and that all dealers will 
treat them about the same in thi 
respect And a oon as the deal i 
consummated, then things like 
ervice again become all import- 
ant 

Research made by national] or- 

(Continued on page 140) 
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est DEAL IN TOWN 


FULWILER'S 


’ , ECONDI TIONED 


USED “GARE win TRECK 














Here’s the real test of Moody's paint jobs. When paint jobs. Ninety per cent of his paint orders are for 
they are staggered in with like-new cars on the ‘52, ‘53 and ‘54 models. He gets no older cars from 
dealer’s lot they have to look comparable with factory the wholesale customer accounts which he serves. 
























He Wholesales Paint and Body 
= don’t give so many policy throughout the industry average $12; paint, $8; maskin 
Aheadaches to an E] Paso, Texa Therefore, the dealers rush u tape, paper, sandpaper, plus a 
garageman, because he’s eliminat- their trade-ins that are to be re- preparation to wash down cat 
ed many of them (the custome! finished within a few hours afte! that have been siliconized to elim 
that is), and yet he does $1,400 to they acquire them, When it’s inate fisheye from developing 
$1,700 a week in paint and body necessary, we can get rush job $4. Labor averages $12 a car 
work back to the dealer within 12 hours, “Retail price is $49.50 per cat 
Seventy-five per cent of the even if it means a little overtime aid Moody, “but the extra time 
paint jobs are at the whoiesale for u At no time will delivery this consumes talking with each 
level, ‘and that’s the way we pre- involve more than two days’ time retail customer absorbs the $10 
fer it,’ commented A. E. Moody On an average, Moody turns out additional 
whose garage carries the name 20 wholesale jobs a week The shop has one bake oven 
Five-Minute Car Wash, although “The body work,” he explained Cars are dried in an hour, The 
car-washing is now only the firm’ ranges from $5 to $50 per car garage has four spray guns and 
sideline Our wholesale paint job are three sanders. Shop personnel con 
Moody has set up hi hop to priced at $39.50.” ists of two full-time painters, one 
handle this wholesale busine He At this price the paint jobs are of whom is also an expert metal 
works in what retail business far above average. “They have to man, There is another employee 
comes his way, but wholesale ac- be,”” said Moody,” to satisfy the who works wherever he’s needed 
counts come first. used-car lot and the ultimate metal work or painting—and there 
“As you know,” he said, “today buyer of these refinished cat are two full-time body men and 
dealerships have to wash out thei! At this price each job nets three helpe1 
30-day trade-in Thi ] factory Moody right at $9.50. Material There a girl who take orf the 










-enough for the job but no leftover to waste. 





A painter looks up a formula, then mixes a certain color 
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each car is dry 
the bake oven 
the official 
over the 


ma king a 


OOnN as 
and ready to leave 
functions a 
While she 
the windows, in: 
polishes the chrome 


the touch-up 


She al 4) 
Inspector oe! 


Cal Wa hing ide 


and out he 
and catche pot 
Color 


ticular 


each 

this 
more 

-labeled 


avings on 


mixed for 
Moody claim 


color 


are par- 


job al- 


him to match 


low 
than factory 
there is a 
one thing, he 
for one job 


accurately 


Too 
For 
up enough of a color 


There are no leftovers to be tossed 


color 


paint Can mix 


uway eventually 


the 
employee 


type of 
works on 


Because of opera- 
tion every 
traight salary 
We have no 
the garage 
Kvery 


he needed most 


pecialists as such, 
explained 
employee jumps in where 
Here we all work 


ownel 


No one here considers 
but another 
men have 
can cee 
without 


team 
anything 
All my 
with me for 
what to be done 
told. When hire a 
allow him a few week 
to vet the swing of things. If he 
doesn't catch, we have to let him 
vo. An employee who has to be 
told what would be of 
no value 
An ex 
believe! 


ad al 
em- 
been 


rie au 

ployee 
years and 
next 
being we 


Hnhath We 


to do next 
tou 

Moody 
there's 


Chicagoan is a 


firm that more 


As this girl strips off masking, 


money to be 
profit on each cat 


them over a re 


she 


Only the top of this car will be painted. The used-car-lot manager, 
a wholesale account, decided just that much work should be required. 


made 


inspects the finished 


from a 


pe riod 


job. 


small 


and do more 


If 


touching-up is needed, a painter takes over. She washes the windows 
and polishes the chrome before the unit goes back to the customer. 








ol 


Volume and 
the answe! he said 

You 
pent this year by private car own- 
thei 
govern 
tighten 


quality 


may ee far more money 


ers for reconditioning Cal 
economist ay the 
ment can be expected to 
lightly on credit 
Already automotive 
above $14 billion dollar 
ly there has 
Cal! 
have predicted generally that few 
would be sold thi 
t year, all of 


body 


since 


credit 1 
but late- 
rate of 


been a lowe! 


increase factory executive 


er new Car: yeal 
than the 
which may 
reconditioning 
the olde 
which till 
but on 


record la 
add up to more 


come from 


jobs to 
owners of model ca! 
perform atl 
which the 
trade-in value is quite low 
Have looked 
shop lately to appraise it for ef- 
ficiency and for what could be 
turned, probably, into a 
volume operation? 
Manufacturers of paints 
painting equipment have been ex- 
tending themselves lately to assist 
treamlin 


unit 
factorily true 


you around youl 


bigger 


and 


hop owners desirous of 
ing their operation 
Some Southern 
realized that more net profit could 
come only from pursuing more 
profitable operations. Here they 
have sometimes found body recon- 
ditioning their best bet to a 
more take-home bacon 


hop men have 


ure 
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Note the convenient off-the-street service stalls at Clark’s in San Antonio. 


Brake Sales Volume Up 500% in Three Years Although 


No Patch-Up Jobs Allowed 


TEAL Shields, who owns and By C. Thomas body Neal Shields answe1 Do 
operates Clark’s Brake Service ou realize that your life depend 
Garage, 500 North Alamo Street m your brake 
San Antonio Texa willingly yulled and an inspection is made Afte: j ing this phase 
passe up 15° of the jobs that The inspection mechanic find work i tomer wants to 
come his way Ylinder is faulty. At Clark th 

teason 1 thi 15°e want a means this will be corrected befor 
patch job.” Neal Shields refuse thing else is discussed 
to turn out this type of work, and it the customer object 
yet his volume has increased 500° vants only a patch job, O1 
in three year ta relining job 

He can afford to take this atti- wouldn't be guilty ¢ your money 
tude, for his brake department | ng out that type of work for any Cylinders checked. brake 
busy from 9 a.m drained and re 
up until closing 10 placed with heavy 
p.m. six days a duty fluid, wheel 


"Its. like this,” CLARK’S BRAKE & WHEEL ALIGNMENT the teas ium 


he said. “Too few 601-7 No. Alamo G. 6253 turned, plus me 
people realize the . heav' duty over 
importance of - fl U men ize lining § fitted 
brakes. They have FREE BR hE ADJ | I to the brake shoe 
to be told. And we AND INSPECTION — HYDRAULIC ONLY and the shoe fitted 
tell them. As a re- to the drum.’ 

ult we keep our Authorized by : The average 
brake department ‘ customer is going 
filled to capacity, an : Sales ‘ to object on the 
turning out quality Void After Ticket No. . theory that hi 
work.” . : brake drums don't 

A customer Good for One ; need turning. He 
comes in to in- Adjustment Only. can see by looking 
quire. Before going Not Transferable 7 at the pulled wheel 
further, a wheel i that hi brake 
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Note this shop's riveting machines a step’s distance from the lathes. 


drum are neither rough no! 
scored, 

“Back in Model T days,” said 
Shield ‘that would have been 
good enough, but not today. The 
way people drive, they need brake 
that function at their top effi 
ciency 

And he explains to the custome! 
that for every thousand miles the 
car has chalked up on the speed- 
ometer, the brakes have been ap 
plied about ten thousand times 
So with ten thousand miles, you 
can figure you have used you! 
brakes at least 100,000 time 

No brake used that many time 
is going to wear your drum evenly 
all the way around, And no brake 
lining and brake shoe can be fitted 
properly unless the drum is per- 
fectly round.” 

When necessary, he shows them 
exactly what he is talking about 
and 85° of the time he gets the 
job—a job that runs the custome: 
between $36.95 and $51.45 


With each job, the custome: 
gets two tickets, each good for an 
inspection and an adjustment 
without charge 

“The type work we turn out,” 
aid Shield “eliminates come 
backs 97%. As far as our work i 
concerned, we have no justifiable 
comeback 3ut as long as we deal 
with the public, we will continue 
to get a share of the impossible-to- 
please type. That can not be over- 
come 100%, regardles 

This shop does all its 
with the exception of the debond- 
ing and bonding, which is farmed 


out, 

Clark’s employ 
mechanics. They have two burn- 
ishers, four riveting machines and 
majo! 


own work 


from nine to 12 


two drum lathes, as far a 
equipment is concerned 
When a job 1 
mechanic who was 
write his name on the customer’ 
Then should there be a 
comeback, the shop can trace it 


completed, the 
in charge must 


invoice 


with a minimum of time. This act 
iS a preventative of the mechanic 
getting carele And it also stop 
buck-passing within the organiza 
tion, 

“We don’t accept brake job 
Shields asserted we sell then 
We sell the customer on the type 
of brake job the customer need 
and guarantee it without reserva- 
tion. Thus, within three years, we 
have increased our shop volume 
500% 

He did not mention some of the 
important from 
the policy he follow He could 
have brought out that his firm i 
po sible liti- 


angle resulting 


able to avoid any 
gation which might stem from its 
failure to do a bang-up job, a 
ome unpleasant cases have been 
brought, even though the customer 
did not order the whole work 

Such litigation never helps a com- 
pany in the eyes of the public 
which | more afety-consclou 


today than it has ever been 


A Clark mechanic honing. Only oversize brake lining is installed here. 





__ eee 


LA 
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They're Amos and Andy, all right, but not the better known ones you 
may have been expecting. They're Amos (at right) and Andy Trotter, 
whose handsome dealership is situated in the town of Maryville, Tenn. 


Amos and 
No Selling 


A Mos and Andy are on televi- 
ion originating in Ten- 
nessee, 

They’re spending $16,000 a year 
in that medium alone to promote 
the new and used cars they offer 
But they don’t favor a lot of gim 
mick advertising, even though they 
believe strongly in ads 

Amos & Andy Buick Co. even 
gave away a share of stock in a 
local aluminum company for a 
month to those buying a car, but 
the management of this Maryville, 
Tenn., firm has decided that 
there’s a better, if unoriginal, 
method of selling 

There’s too much of that type 
of advertising,” commented Pres- 
ident Andy Trotter, whose broth- 
er, Amos Trotter, is vice-president 
of the dealership 

“TI think it is permissible to have 
an advertising campaign,” he ex 
plained, “but a person has to be 
careful to draw the line. I think 
there is too much advertising 
of giving something away, rather 
than advertising sound dollars and 


Andy Use 


immicks 


good service, which should be the 


basis for any type of busines 
I am a great believer in sound 


advertising and am much opposed 


Giving a share of stock 
with each car moved has 
stopped here. The dealer 
explains his opposition 


to tricky advertising o1 
sentation. It just doesn’t pay off 
Any time we put on an adverti 


misrepre 


ing campaign, I want it to have 
teeth in it 

“I think many dealers have re 
sorted to too many easy methods 
and too many trick methods to sell 
an automobile 

“There are too many come-on 
dealers. The dealers need to get on 
a sound basis and a sound theory 
advertise true circumstances and 
let some other type of business do 
all the tricky advertising and con 
niving. Automobile dealers need 
to be businessmen and leaders, be 
cause theirs is the biggest business 
in the world. They need to be busi 
ness people 

“Having operated since before 
World War II, I recognize that it 
takes a lot of work, a lot of con 
centration and a lot of thought to 
business 


sound reasoning 


operate an automobile 
successfully 

“T think every automobile dealer 
should departmentalize his busi 
ness until he knows exactly how 
much it costs him to sell a car 
When he takes his overallowance 
and his cost of selling and add: 
them together and they equal hi 
gross profit, there isn’t a way in 
the world for him to show a profit 

“Until all car dealers eliminate 
such practices, the dealer profits 
will continue to be low, through no 


An outstanding salesman, A. D. Howell, looks at a share of Alcoa stock 
which Mrs. Peggy Courtney is holding at the Amos & Andy office count- 
er. However, his company feels now such promotion is too temporary. 
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Top: It’s not any trouble for a customer to drop by Amos & Andy Buick, 
as evidenced by the location of these parking spaces set aside at the 
front of the building. Center: A fine service department “is the great- 
est asset an automobile agency can have,” say the owners of this plant 
who have decided against one-time promotion deals. Some mechanic from 
this service department is at the GM training school in Atlanta most 
of the time, equipping mechanics with knowledge which should reduce 
comebacks. Above: “It's extremely important to have an honest and ca 
pable service manager,” said Amos and Andy Trotter. Here you see two 
men they feel have the qualifications, Service Manager Dan Robinson at 
his desk and Leeo Kerr. who is the assistant manager of the big shop. 


fault except their own 
We have operated ou: 
on the basis of trying to 5 


customer as good a trade a 

and still make a profit—not on the 
theory of getting the best deal we 
can get. We feel if we cheat a mai 
out of $100 on his car, it i ist the 


ame as stealing $100 o1 
pocket, because he won 
in either case 

In my opinion the component 
parts of a good deal for the cu 
tomer are ] Choose an honest 
dealer, 2. allow the dealer to make 
a legitimate profit, 3. choose a 
dealer who is capable of giving the 
service to which the customer ji 
entitled, and 4. be sure to choose 
a car that meets the customer 
quirement 

Some dealers, he said, “operate 
on the basis of giving a customer 
a lowball—appraising his car at fa 
less than the value, hoping to a1 
rive at a satisfactory appraisal by 
the lowball appraisal and causing 
him to dismiss any high, unreason 
able figure for the car from 
mind. This practice iccessfulls 
works for some deale1 I am told 
but we have always chosen the 
other method of operation 


A Chicago Doctor Learns 


A Chicago doctor and his wife 
on a trip down to the Great Smoky 
Mountains stopped at Amos & 
Andy for some service. Friends at 
Greenback, Tenn., had recom 
mended the company for service 

The doctor liked the service and 
tarted talking to A. D. Howell 
one of the first salesmen in the 
Atlanta zone to receive a diamond 
as a member of the Royal Purple 
Sales Masters Club of Buick 

Howell mentioned the share of 
tock in the Aluminum Co. of 
America which was being given 
away that month. The idea was to 
boost the Alcoa plants in Mary- 
ville twin city of Alcoa, Tenn 
The offer was good on every new 
car sold and every used car selling 
for more than $595 

At that time the 1956 cars were 
not yet out and 1955 cars were 
till being promoted 

“T like the idea,” the doctor said 
“T had intended to buy a 1956 car 
later, but I will buy a 1955 car. I 
feel like I would be having an in 
terest in this section, where the 
aluminum industry is located. I 
appreciate, too, the good service.’ 

The aluminum tock, inciden 
tally, was $74 at the time they 
bought it and later went up 

The local industry boost created 
much interest and “quite a few 

(Continued on page 139) 


SOUTHERN AUTOMOTIVE JOURNAL for FEBRUARY, 1956 





SELLING 
BY MAIL 


By L. J. HOOK 


Manager, American Service Center 
(Studebaker) Arlington, Va. 


W' HAVE always found direct 
mail very much worth-while 
In fact, we would estimate con 
ervatively that each 
brings a 15% to 20% 
ume, and possibly much more, fo! 
may not always be im 
We have had cards bring 


and 


mailing 


gain in vol 


response 
mediate 
inquiries Six 
year later 

I have heard dealers say 
was ineffective 
been that direct 


months even a 
that di 
My ex 
mail 


rect mail 
perience has 
can be made to pay off handsomely 
selling people the 


that they 


when you are 


item need 


You 


you 


ervices ol 
at the time they need them 
have to make sure that what 
have to sell is something they are 
interested in at the time y 
Blanketing the neigh 
with 


chance 


ou make 
your offer 
borhood 

hundreds of 
you will hit a few 
wasteful, lost motion that is cost 


indiscriminately 
cards on the 
correctly 3 


Thi implie election from 


your sales and 
It implies an attentive re 


ervice lists of cu 


tome! 
view of the items or services you 
have sold them, so that 
try to sell what they 
just bought you 

A good 
current, 
names and 
ously up-to-date. 

Even in a transient area such a 
where armed service person 
direct mail can 
very much worth-while 
But weeding of lists has to take 
place periodically. For example, 
we recently sent out a mailing of 
200 cards on a polish offering to 
only. About 
cards back a 
moved from this 


you do not 
them have 
from 
mailing 
accurate list 

kept religi 


program 
means 
addresse 


ours, 
nel come and go, 


be made 


new-car customers 
15° of the 
wrong address or 
address. Such weeding should take 
place at regular intervals. We do 
every three or four 
finding 10% wrong in 


came 


it about 
ai onths, 


ix-month period 
to selling 


OW when it corne 


tire batters accessorie 
istome! record 


whether he 
what 


we go over our Ct 
card to 
would be in the 
got to el] 
We go through our list and find 
who have cars one and 
We compile our 
end out a 


determine 
market for 


we ve 


custome! 
a half year old 
list of them alone and 
mailing. Similarly we go 
ervice list of cu 
15,000 


+ 
battery 
through our 
who have 
end them a card on 


tomer! miles on 


their cars and 


tires. About 90 days after a new 
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Mountjoy Joins Trend 
by Opening Branch 


best described as in all the above’s 
close to the customers, 


OUNTJOY Co. took to the San 
Antonio suburbs and hit the 
jackpot 
For several years C. H. Mount- 
been eyeing the fast-grow- 
pringing up around 
Finally, he opened 
his first store and is 
considering three 
within the near future 
The new store is fully six mile: 
out from Mountjoy’s downtown lo 
cation. This location was chosen 
for several sound reason 
First, it serves a fast-growing 
ection of town that abounds with 
stations and 


joy ha 
ing suburbs 
San Antonio 
suburban 


opening more 


uper-duper service 
new dealerships for three Genera! 
Motors cars, plus half a dozen 
well-rated independent garages 
Mountjoy did not locate on what 
treet of the shopping 
locate in a 


is the main 
area, neither did it 
shopping center, The location is 


64 


bac yard 


om By om 
C. Thomas 


yet still out of the high rent di 
trict 

C. H. Mountjoy, his son, Mel, and 
two of his salesmen scouted thi 
area before deciding to go in 

“From our suburban location 
aid C. H. Mountjoy, “we can bet 
tel erve this area’ 
with one truck than we 
erve them from downtown with 
12 service trucks.’ 

For reasons still unknown, many 


custome! 


could 


shop managers prefer to go afte1 
or send after, their parts, provid- 
ing the parts house is within a 
reasonable distance. They will even 
travel farther than that, providing 
there is ample parking space avail- 
able. 

“Sixty per cent of our 
comes from new account 
opened from our suburban store 
said Mountjoy, “so this is all plu 
business for us. Of course, the 40% 
who buy over the counter and pay 
cash are, for the most part, new 


volume 
we have 


customers for us, too. I’d say 95% 
of our suburban volume is all plu 
business.” 
Me] laid out this store and more 
From the 
iburban 


or less supervises it 


main store, he checks the 


C. H. Mountjoy (right) confers with his branch store manager. 
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placing his order? 
Mountjoy Co. did. 


of phone service.” 


fusion for all concerned 





He Solved Phone Interruptions 


Ever stop to think how a customer feels when your counterman 
has to stop to answer the phone while the customer is interrupted in 


A few months ago the company took the phones off the counte1 
and placed them in the rear with a veteran counterman as the “director 


Counter sales have increased appreciably and there is less con- 








unit every night. This is the means 
of stocking the new store. What 
has been sold today will be re- 
placed tomorrow. This does away 
with the suburban manager wor- 
rying about inventory problems 
and keeping detailed records. With 
no extra help, this is all taken 
care of at the main store of the 
firm. 

While this branch carries a 
varied stock, nothing is stocked in 
depth. Not only would it require 
more space to stock in depth, there 
would be more money invested 
and the turnover would be less 
per dollar invested 

“Actually,” said Mel Mountjoy, 
“we stocked this entire suburban 
store from our downtown store 
This stock, then, does not repre- 
sent any additional investment on 
our part.” 

The new store has a 50’ front 
and is 100’ deep 

At this store tools have enjoyed 
a remarkable sale. One reason that 
accounts for this is the mechanics 
coming in have a little extra time 
to shop the store. They look and 
handle the new tools and decide 
they want to own them 

When it comes to handling heavy 
diesel parts, the suburban store 


doesn’t. They are ordered up from 
the main store, often being de- 
livered direct to the account with- 
out ever coming near the suburban 
store. But the suburban manage! 
has all the parts catalogs, and 
this takes the pressure off the 
downtown store’s phone depart- 
ment 

“Over the years,’ C. H. Mount 
joy said, “we realize we have lost 
business from accounts that would 
prefer to deal with us. But we also 
realize we were not in the best 
position to serve them. So we lo 
a lot of their business, if not all 
of it. 

“To hold this business, we put 
on extra salesmen and extra serv- 
ice trucks. This wasn’t the answer 
Suburban stores are the answe! 
to today’s distribution problems 
We are sure of that from our ex- 
perience. So, we have no choice 
but to go to our trade with sub- 
urban stores.” 

With this Mel agreed. Mel ha: 
been after his father to go sub 
urban for the past ten years. But 
now that he sees the picture, he 
admits that ten years ago would 
have been too soon 

“Dad’s timing was perfect,” Mel 


said 


Mel Mountjoy takes to a neighborhood service station a new type of 
vacuum cleaner his firm is pushing. This was one way of introducing 
himself around the neighborhood and advertising branch's location. 


a ode 
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Claude L. Suttles has been ap- 
pointed sales manager of Moog In- 
dustries, Inc., in charge of jobber 
sales. Suttles, whose home is in 
Atlanta, Ga., started with Moog 
as a district manager in the South 
east and since 1945 has been re 
gional manager over the entire 
South. The company announced al 
so the appointment of Mark Steich- 
en as district manager for Okla- 
homa and Arkansas. J, B. Bushy 
head is vice-president in charge 
of sales. 


Yankee Metal Elects 
Putterman Chairman 
a 


pene Putterman, founde: 
and former president of Yan 
kee Metal Products Corp., Nor 
walk Conn ha been elected 
chairman of the board of directo! 
Harold Putterman wa named 
president 

Other officers elected were Mil 
ton Putterman, vice-president and 
treasurer, and Edward Lippman 
Seymoul Putterman 
istant 


ecretary 


was elected a ecretar’ 


"Red" Williams Moves 


The N. A. “Red” Williams Co 
Inc., has moved from West Peach 
tree Street to 3133 Maple Drive 
N. E., in Atlanta, Ga 
building architectural] designed 
for the firm 


Into a new 


Texan Announces Addition 


A two-story brick addition, af 
fording 25’ x 50° extra space, 

being made to present accommo 
dations of Chandler Auto Suppl 
Texa 
Cheapskate 


according to 
(Chand 


Brownwood 
the owne! 


ler 


“Delco batteries, Sherwin-Wil- 
liams paint and Carter carburetor 
are new additions to our stock 
recently reported Harry J, Barnes, 
assistant manager of Manchester 
Parts Co., Manchester, Ga 





Thinking about Inventory Control? 
Here Is How It Can Mecn Savings 


By C. Y. "DOC" STRAUSZ 


VW articles have been written 
| on inventory control. It 1 
however, astonishing how many 
people have the wrong idea about 
it. They seem to think that all it 
does is cause extra work 
Here are some of the big ad 
vantages in keeping an up-to-date 
inventory control 
Time-and-money-saving control 
] (ret 
profitable items and 
value in the bank 
2..-Permits your buyer to do a 
really intelligent job of buying 
4.--Keeps the stock up and save 
telegraph, telephone 


you out from under un 


puts thei 


rush order 
and express charges and lost sale: 

4.—-It permits you to have suf 
ficient stock to satisfy all reason 
uble demands of your custome! 
without the exces 
tocks that cut down your turn 


burden of 


over and your profit: 

Saves time of your men in 
looking all over for an item. It 
tells you at a glance that you have 
it or you don’t have it. 

6.—It misplaced stock 
thus saving many lost sale 

7 It overstock 
and builds up your understock 
This shows a net saving on invested 
capital 

Where is the money 

Many very fine busine 


loc ate ; 


reduce youl 


,9” 


men end 
up the year with a wonderful 
financial statement showing lots of 
profit but a pitiful amount of 
cash, They even have to borrow to 
pay the taxes 
True, your accountant assure 
you that you have made money 
lots of it and he 
profit? 
helves in merchan 


oO report Sut 
where is thi 
It is on your 
dise 
Three thing 
re from a financial angle: money 


control your busi 
in the bank, inventory and ae 
counts receivable 
Now, your creditors will not ac 
cept inventory or account re 
ceivable for their bills. They want 
cash 

From these facts it can be seen 
money is necessary to pay youl! 
bills 

Inventory is necessary: To stay 
in business 

Accounts receivable are nece 


66 


The author entered this industry in 
1919 and since 1929 has been in 
the manufacturers’ agency busi 
ness in Atlanta, Ga. He is presi- 
dent of Strausz, Inc., a past presi- 
dent of Automotive Booster Club 
B-6 and a former regional vice- 
president of Automotive Booster 
Club Insernational. 


ary: To do business today 
A balance must be kept and in 


ventory control is just as neces 


ary as your check book, It is the 


ame as money in the bank if con 
trolled and not full of overstocked 
obsolete items or very slow-mov 
ing items 

It has been definitely proven 
that only 15% of your inventory 
is fast-moving, put accounts for 

© of your sales. Sixty per cent 
of your inventory is good and 
necessary to conduct business. It i 
the third group, about 20% special 
and obsolete items, that really 
causes the trouble 

Most manufacturers today have 
warehouses located in_ trading 
areas to help give good service on 
pecial and slow-moving items 

There are many forms of inven 
tory control; to name a few 

Cards in a box. Each item on a 
record card which is pulled and 
entered for withdrawals or adding 
These cards are blind and you 
must search for each number 

Wheels that revolve to help you 
find the card wanted 

Metal cabinets, each containing 
many cards on shelves. In this, you 
have visibility of many cards at 
once 

Desk units showing many sheet: 
at a glance—a very good system at 
a very low initial cost. 

Many other systems are in use, 


some very elaborate, some simple 

Regardless of the control you 
decide to use, be sure to have the 
salesman agree to give you a 
sistance in setting it up 

The mechanics of setting up in 
ventory control are 
they do take time; however, afte 
this is accomplished, it is done, and 
it is rarely, if ever, that this has to 
be duplicated. The initial cost 1 
nothing, compared with the clear 
tock of obsolete ma 


imple, but 


ance of your 
manufacturer 
From there 


terial which many 
will accept for credit 
on, the operation is definitely ir 
your hands 

If the control is kept functioning 
by one person, with complete re 
ponsibility for it 
receives the entire cooperation of 


operation, and 


the personnel, including salesman 
and countermen, it should be the 
biggest profit maker you have in 
the business 


McEwen Cherry Hires Cherry 


McEwen Cherry Co. of Nash 
ville, Tenn., has appointed William 
W. “Bill” Cherry, III, salesman in 
Alabama and Mississippi. Cherry 
succeeded Jim Denney, who re 
signed because of ill health 


Southern Joins Cotton States 


Southern Auto Supply Co 
Gadsden, Ala., has affiliated with 
Cotton States, Inc. The 
Pendley and 


company 
is managed by F. C 


W. W. “Bill” Fox 
* 


George L. Erwin has been named 
general sales manager of Cedar 
Rapids Engineering Co., F. Critz 
Hahn, president, announced. He 
succeeds O. L, Brokaw, who has 
assumed the duties of sales promo- 
tion manager. Erwin was former 
ly assistant general sales manager 
and has been associated with the 
company ten years. Duane R. 
Platner is the new assistant sales 
manager. 
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North Carolinians Issue 
Sales Tax Handbook 


SALES tax handbook for the 
North Carolina automotive 
wholesaling industry is 
printed and will be distributed to 
members of the North Carolina 
Automotive Wholesalers Associa 
tion 
The announcement came from 
Floyd C. McLean of Laurinburg, a 
past president and chairman of the 
NCAWA sales tax committee 
The announcement was made at 
a board meeting at Winston-Salem 
last month 
Commented Executive Secretary 
Jesse F. Jones, Jr 
“The clarification of the sale 
tax laws as they affect North Caro 


being 


Chairman Floyd C. McLean 


lina wholesalers has been one of 
the principal objectives of NCAWA 
ince it was officially organized 
three years ago this month. The 
handbook ha 
taken more time, effort and money 
of the association’s executive secre 
tary and the various members of 


preparation of thi 


the sales tax committee than any 
other single activity of the associa 
tion 

“Much credit for the association’ 
uccess in securing these clarified 
ales tax rulings and interpreta 
tion from the North Carolina 
Revenue Department must go to 
Mr. McLean.” 

‘Thi represent 
achievement for the a 
and will clarify for the automotive 
industry the many 
which 


another 


ociation 


wholesaling 
ales and use tax problem 
have confronted them during the 
past several years in their effort 
to apply properly the various sale 
tax laws affecting them 

The board voted on two tenta 
tive dates for the annual spri: 
convention—April 15-16, at the 
Robert E. Lee Hotel in Winston 
Salem or April 22-23 at the Si: 
Walter Hotel in Raleigh 


SOUTHERN AUTOMOTIVE JOURNAL for 


93% Report Bigger Sales during ‘55; 
Higher Volume, Not Profit, Forecast 


~ ALES volume in 1955 was above 
“ 1954’s and the prospects fo! 
1956 look even better, but this 
aid about the outlook for 
comparatively 


can't be 
the net 
peaking 

Those are 


profit 
among conclusion 
from replies to a survey mailed to 
350 wholesalers over the South 
and Southwest last month. Ninety 

three per cent had increases and 
7°o had the same sales. No report 
was received of lower volume 

With a sales increase of 13° 
under his 1955 belt, a North Caro 
linian observed 

“The future looks fine!” 

But a well-known executive in 
neighboring West Virginia report- 
ed an increase of 31.25% and add- 
ed 

Not enough. Profits are too low 
Operation cost is increasing each 
day.” 

A South Carolina veteran ex 
perienced “sales up, profit down 
and commented 

| think the 
hould look at the 
a little closer.” 


The 7° increase listed by a New 


manufacture! 


jobber vro 


Orleans house was realized in the 
last half of 1955. This was true in 
ome other instanc 

A West Texas e 
ed: 


xecutive report 


We had a 20° increase in vol 
ime in 1955 due to busine in 
eneral being better, more activity 
on redistribution lines and a littl 
more effort on our part 

We are looking forward to a 
bigger and better 1956 

A South Alabama official aid 

volume was up 20°7 over 1954 
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and expense climbed 4 
A Kentuckian, with a 14.5: 
crease on hi ») book 
We ee bigger thing ic 
Florida ncluded 
with increase in ‘55 as n 
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This group attended the recent Grey-Rock sales conference at St. Louis, 
Mo., where the 1956 sales program was introduced to district managers, 


field engineers and territory 


representatives 


from Chicago, Los 


Angeles, San Francisco and Southwest districts by home office personnel. 
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Chrysler Push-Button Control 


We the news first leaked out 
a lot of service managers and 
some anxious 


mechanics spent 


hours wondering just what type 


of a complicated unit the Power- 
Flite push-button control would 
be 

Many of us visualized another! 
intricate electrical system com- 
posed of numerous solenoids, re- 
lays and what-not. But when it 
arrived and was tried out, its sim- 
plicity was amazing. 

Here is how it works 

All PowerFlite - transmission- 
equipped cars have four shift se- 
lector buttons located to the left of 
the steering column on the instru- 
ment panel 

The push buttons which control 
the transmission are identified by 
the letters (R) reverse, (N) neu- 
tral, (D) drive and (L) low 

Selector button positions: 

The push buttons are so ar- 
ranged that a rapid selection of 
low (L) and reverse (R) for rock- 
ing the car when mired can be ob- 
tained. Similarly, the selection of 
neutral (N), reverse (R) and drive 
(D) during the operation of starting 
the car and backing out of a drive 
way can be made quickly without 
the necessity of watching a point- 
er. Furthermore, it is not necessary 
to go through a forward gear to 
obtain reverse (R) from neutral 
(N) 

When operating the push-button 
control, be sure and press the but- 
ton selected to the full extent of 
its travel. This will automatically 
release a previously selected but- 
ton for return to its normal po- 
sition 

A hydraulic interlock prevent 
the driver from inadvertently 
pushing the (R) reverse button 
to the reverse position when the 
vehicle is traveling in the drive 
(D) position above 15 mph. Should 
the reverse button be pushed “in” 
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Fig. 1—PowerFlite push-button control. 


at a speed in excess of 15 mph. 
the manual valve will move to the 
(N) neutral position, The driver 
would then be required to select 
the proper speed range. Mechani- 
cal connection between the push- 
button unit and the transmission 
manual control valve is obtained 
through the use of a single push- 
pull cable. 

One end of the wire cable is 
secured to the cable actuator, 


By E. M. Lowery 
Technical Editor 


in the push-button unit, while the 
other end enters the transmission 
case to engage the manual control 
valve lever. 

Operation: 

When a gearshift control push- 
button is pushed “in,” the push- 
button operating slide contacts the 
cable actuator, causing it to pivot 
Movement of the cable actuator 
about its axis moves the wire cable. 
When the push-button nears the 
limit of travel, a raised portion on 
the push-button operating slide 
passes under the operating slide 
lock pawl. This allows the spring- 
loaded pawl to lock the button in 
the engaged position. The move- 
ment of the wire cable transforms 
the rotary motion of the cable ac- 
tuator into linear motion to posi- 
tion the manual control valve to 
the selected drive range 

When the operator pushes an- 
other button to select a different 
drive range, a raised position on 
the push-button slide strikes the 
lock pawl, releasing the engaged 
button from the restraint of the 
lock paw] 

When this happens, the engaged 
button returns to its disengaged 
position. The previously pushed 
button repositioned the cable ac- 
tuator to move the manual control 
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valve to the new selected drive 
range 

To prevent the transmission 
from being shifted to the (R) re- 
verse position when the forward 
speed of a car exceeds 15 mph, the 
small spring-loaded valve placed 
in the governor pressure line 
moves outward to engage a pro- 
jection on the detent plate of the 
manual control valve lever. Serv- 
ice operations are confined to a 
simple cable adjustment. The 
push-button unit requires no serv- 
ice lubrication. 

Adjustment procedure 
outh) (Fig. 2): 

Proper functioning of the new 
push-button gear selector unit de- 
pends partly on the adjustment 
made. 

To test for proper adjustment 
start the engine, engage the drive 
(D) button and shift slowly into 
neutral (N). If the transmission 
remains in drive (D), move the 
cable adjustment bracket slightly 
forward, 

Push in the reverse (R) button 
then the neutral (N). If the ve- 
hicle remains in reverse (R), move 
the cable adjusting bracket slight- 
ly to the rear 

Cable adjustment: 

To adjust cable backlash, fully 
depress the (L) low-range but- 
ton to remove the backlash from 
the cable actuator in the push- 
button control unit. Loosen the 
cable bracket cap screw at the 
transmission to permit free move- 
ment of the cable bracket. To de- 
termine the total “free play” of 
the control cable, push the cable 
into the transmission and gently 
push or pull the cable assembly 
(in transmission) and estimate the 
“free play” of the cable housing 
Then push the cable bracket so 
the bracket location “splits” the 
total “free play” into two equal 
parts. Tighten the bracket cap 
screw. 

Irregular shifting after all ad- 
justments are made may be caused 
by a bent cable near the push- 
button control unit or at the trans- 
mission 

To remove the push-button light 
bulb, remove three screws from 
the bezel] plate. Pull out any one 


(Plym- 


CONTROL CABLE 
ADAPTER CLIP 


CABLE 


REVERSE BLOCKER 


9E MBLY 


LOCK SPRING 


CABLE 
ADAPTER 


Fig. 2—Control cable adapter and reverse blocker valve. 


of the four buttons for easy access 
to the bulb 

Adjustment procedure (Dodge): 

Checking adjustment 
Start engine 
Depress selector buttons 
slowly, but fully, following thi 
pattern: Neutral to reverse, back 
to neutral, then to drive and back 
to neutral. Perform this operation 
several times, making sure prope! 
selection is made at all times 

If proper selection in all ranges 
is not obtained, adjustment must 
be performed, since an improper! 
adjustment condition could cause 
failure of proper selection of gears 
As an example, selection from re- 
verse to neutral could be incom- 
plete, leaving the transmission in 
reverse. 

To adjust: 

1.—Shut engine off. 

2.—Have an assistant push “in” 
on the (L) low selector control 
push-button to the limit of travel 
At this point hold firmly in this 
position. 

3 Loosen the 


- 
2 


control cable 








March: Spring Tune-Up and Switches 


Ed Lowery will come up with a double bill next month in 
which he airs air conditioning and other new angles on 
spring tune-up and a feature covering ignition switches. 
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bracket attaching bolt at the tran 
mission to permit free movement 
of the cable bracket 

4.—Attach a dial indicator to the 
transmission case, Position the shoe 
of the indicator on the bracket 
where it mounts on the cable, and 
as close to the cable as possible 
Mark the point of contact of the 
shoe on the bracket 

5.—Gently push or pull the cable 
in the transmission case and care- 
fully observe the indicator read- 
of the cable 

reading 
Anything 
would indicate 


ing of the “free play 
housing. Total indicator 
should not exceed .035” 
greater than thi 
improper selection at the detent 
plate 

6.—After determining the total 
reading of the “free play,’ move 
the cable until only one-half of 
the total reading is indicated, At 
this point, tighten the bracket at- 
taching bolt securely 

7 Remove indicator shoe away 
from bracket 

8.—Check for adjustment 

If a button seems to be too noi 
when operated, as indicated by a 
heavy “clunking’ 
be caused by a mi 
ber bumper. This can be checked 
by removing the bezel plate. When 


sound, it may 
ing slide rub- 


replacing the bezel plate be ire 
to center the buttons in their re- 
pective opening 

The above procedure 
there 


are easily 


followed and nothing 


complicated about the adju tment 
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This shows the “power tip” of the new plug. 
Projecting ceramic insulator nose is designed 
to combat fouling at low speeds and pre- 
ignition at high speeds, while permitting 


New Spark Plug 


The engineering director of 
a well-known factory tells 
about the ignition problems 
of today and how this plug 
was designed to offset them. 


better engine performance and fuel economy. 


A MORE nearly trouble - free 
spark plug whose manufac- 
ultimate re- 

if any, periodic 
cleaning periods is now rolling 
throughout the United States in 
thousands of car 
The plug, just revealed by The 

Electric Auto-Lite Co., Toledo, 
Ohio, although it is original equip- 
ment in all 1956 overhead valve 

cars of Chrysler Corp., is so de- 
igned that it operates for a much 
longer period, company engineer: 
aid. They said that under normal 
conditions the plug could mean the 
end of cleaning, a job which ha 


turer recommend 


placement and le 


time-consum- 
ing a have 
become more congested and re- 
moving and replacing plugs ha: 
involved a_ costly labor 


become far more 


front compartment 


often 
charge 

Two car factories besides Chrys- 
ler have approved the plug and 
some others are testing it, accord- 
ing to L. H. Middleton, vice-pres- 
ident and director of engineering 
of Auto-Lite. He said the new plug 
should yield up to 67° more serv- 
ice life 

At the firm’s Toledo laboratory, 
plugs exhibited to automotive edi- 
tors last month showed virtually 
no sign of use, although they re- 
portedly had operated unhandled 
for 10,000 miles in roadtesting in 
Texas, Oklahoma, Michigan and 
California 

Laboratory 
strated new and used plugs’ effi- 
ciency in repeated and varied tests, 
comparing them with the firm’: 


technicians demon- 


previous type 


At the press conference Middle- 


ton predicted that “within a year 
you will see the protruding tip 
park plug standard equipment on 
all overhead valve engines.” 

He added: 

“The current trend of automo- 
tive engine design featuring over- 


head valve engine construction 


These cutaway sketches show how 
the plug works, as explained by 
engineers. At low speeds (top), de- 
posits burn off because the pro- 
truding tip is closer to the center 
of combustion. Hot, swirling gases 
on the exhaust stroke also scour 
the tip, and the longer fouling path 
reduces short-outs. At high speeds 
(bottom), the tip is cooled by what 
technicians described as the refrig- 
erant effect of the richer incom- 
ing fuel mixture, reducing the dan- 
ger of preignition. 


and higher compression ratios fot 
improved efficiency continues to 
impose demands on the petroleum 
industry. The fuels which are be- 
ing produced contain high concen- 
trations of additives. The by-prod- 
ucts of combustion of these addi- 
tives deposit on the combustion 
chamber surfaces and spark plug 
insulator tips. These deposits be- 
come electrically conductive under 
conditions of high engine output, 
resulting in engine misfiring. 

“The recent introduction of fuel 
additives such as TCP, ICC, Boron, 
etc., has provided a measure of re- 
lief, but spark plug fouling still 
remains a very serious operational 
problem. 

“The modern passenger car uses 
only a small percentage of the 
total horsepower available unde! 
normal urban operation. This same 
passenger car must also be capable 
of operating for prolonged periods 
of time at high engine output un- 
der high-speed turnpike-type driv- 
ing conditions. Since the maximum 
available horsepower in modern 
engines is from two to three times 
greater than the horsepower avail- 
able a few years ago, the selection 
of a spark plug of a given heat 
range to provide satisfactory op- 
eration under all driving condi- 
tions is exceedingly difficult. 

“A spark plug in a heat range 
suitable to provide optimum per- 
formance under high speed oper- 
ating conditions would accumulate 
deposits under the light load con- 
ditions of normal] urban operation, 
resulting in early failure due to 
spark plug fouling 

(Continued on page 110) 
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ill Flood! 





By Lynn F. Snoddy 


A N OWNER takes delivery of a 
new car and heads blissfully 
homeward to show it to his fam- 
ily and friends. All goes fine for 
a few blocks and then the engine 
stalls at a traffic light. With some 
difficulty he gets it started, only 
to have the same thing happen at 
the next stop. 

This time he fails to start the 
engine, finally runs the battery 
down and sits there, the car dead 
in the traffic. His thoughts and 
perhaps his language are not nice 
He’d have expected almost any 
thing of his old bus, but a new 
car? It just shouldn’t happen 

He gets out, raises the hood and 
is met by the strong fume 
Fuel is dripping from sev- 


of gas- 
oline 
eral points of the 
Why, he asks, don’t they put bet 


” 


carburetor 


ter carburetors on these car 
Of course help is brought to him 
with reasonable quickness and the 
is taken back to the shop. By 
time it runs perfectly, but 


nevertheless omeone is given a 
job on the carburetor and a lot of 
parts are changed, 

The next day the same trouble 
occurs and again the carburetor is 
given a working over, this time by 
a different man. But that’s not the 
end of the trouble; it happens twice 
more before things settle down and 
the carburetor flooding is over for 
an indefinite time. 

What happened? Did the last 
man who worked on the carbu- 
retor have some magic touch that 
accomplished what the others 
couldn't? Not likely. What prob- 
ably occurred is that the fuel sys- 
tem contained a lot of foreign 

filing bits of 
which when once 


particle bra 
older, etc 
flushed past the float valve drop- 
ped down in some out-of-the-way 
pocket in the carburetor and 
caused no further trouble 

It is the contention here that 
the carburetor has yet to be built 


that will not, at some time in its 
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life, flood. In most cases the trou 
ble comes and is gone again so 
quickly it is not noticed, but that 
does not disprove the contention 
Only when the flooding becomes 
chronic are we asked to do some- 
thing about it and “ask” is a mild 
word. Usually someone is in ou 
hair demanding we stop that flood- 
ing. 

One of the first steps in remedy- 
ing carburetor flooding is to make 
actually the trouble 

temporary ignition 

been diagnosed as 
where, after 
carburetor, 


sure that is 
Instances of 
failure have 
carburetor flooding 
much work on the 
someone cured the ignition trou- 
ble and the “flooding” disappeared 
It might be well to define car- 
buretor flooding. A carburetor can 
be said to flood when for some 
reason the fuel level in the bowl 
rises far beyond the point at which 
it is supposed to operate, This 
causes fuel to run out at any point 
it can, such as the vent 
ating pump and throttle shaft. Of 
down into 


accele! 


course fuel also run 
the manifold and it is this exces 
which causes the engine to stall 
and be difficult, sometimes impo 
ible, to start 
Flooding Isn’t Incurable! 

The cause of flooding are not 
definitely 
definitely 


many They can be 
enumerated and a 
cured, Suppose we list the possible 
causes of carburetor flooding, to 
gether with the remedies 

] Damaged float 

Usually this is a float which has 
leaked and become so heavy with 
fuel it cannot rise and close the 
float valve The trouble i easily 
recognized because the flooding i 
continuous. In most cases the en 
gine won't run at all. The only 
remedy is to replace the float 
2.—Sticking float 

This trouble is usually intermit- 
tent the carburetor floods some- 
times and is okay at others. For 
that reason it acts like some of the 
troubles listed later and is often 
hard to diagnose. In all cases of 
flooding it is wise to make sure 
the float does not bind against the 
sides of the bow! and free to 
move on its hinge pin 

3.—Excessive fuel pump pre 
ure 

Seldom is this the direct cause 
of flooding, but it can greatly ag 
pravate the trouble when the real 
elsewhere. In all cases of 
chronic flooding the 
ire should be checked to make 
ure it within the specification 
for that particular ci 


(Continued on 
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Fig, 1—Typical torsion bar construction. 


TORSION BARS 


By E. M. Lowery 
Technical Editor 


— “old timers” can remem- 
ber the hard blow under the 
chin received from one of the old 
pring-loaded trunk lids, or a nice 
cut on the scalp caused by a trunk 
catch that slipped while they were 
tightening some rear body bolt 
or removing the spare wheel and 
tire, As a result, they have wel- 
comed the continued improvement 
in trunk lid support design, such 
as the torsion bar suspension 
Many of the current cars have 
a balanced trunk lid, made possi- 
ble by a torsion bar hinge mechan- 
ism. Lifting the trunk lid is ac- 
complished with a fingertip. The 
weight of the heavy lid is counter- 
balanced in all positions by the 
spring tension of the two torsion 
bars. The mechanism is simple 
The torsion bars are long, small 
diameter steel bars that are free 
at one end and anchored to a sup- 
port bracket at the other. A rolle 
sleeve on the free end operate 
against a “cam contour” on the 
back face of the hinge. As the deck 
lid is raised, the action of the roll- 
ers against the hinges 
bars to twist, exerting a torsional 
spring resistance that balances lid. 
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causes the 


Torsion bar adjustment—Chrys- 
ler Corp. cars 
} To permit adjustment of the tor- 
ion bar tension, four slots are lo- 
cated in each support plate. To ad- 
just rod tension, insert slot in tool 
(Fig. 2) behind lower rod, then 
roll tool forward to disengage 
lower rod from bracket 

Note: Be sure to prop the trunk 
lid in the wide-open position be- 
fore changing the adjustment, to 
avoid personal injury in case the 
lid should drop 

Bend rod toward front of car 
to lessen tension and toward rear 
to increase tension 

When bars have been adjusted 
correctly, lid should hold any po- 
ition when released 

The torsion bar ends are lubri- 


cated at the tac tory and nould 
require no further lubricant. How- 
ever, if a new torsion ha 


stalled, coat the rolle 


been in- 


leeve with 


Lubriplate. 

To remove a torsion bar for re- 
placement, proceed as follows: 

1.—Support the deck lid with a 
suitable prop; then disengage the 
bars from the adjusting slots, using 
a special tool. Caution: Use ex- 
treme care when removing bars as 
the tension will cause them to 
“unwind” suddenly 
2.—Slide the bars out of the 
center support bracket and re- 
move from the car 

To install the bar 
follows: 

1.—Slide the bars into position 
in the same manner as when re- 
moving. 

2.—Lubricate the roller sleeves, 
then slide on end of bars. 

3 Engage bar with 
support, then engage slot in special 
tool with bar and force bar end 
into adjusting slot in support. In- 
stall the other side in the like man- 
ner. Note: It may be necessary to 
have someone hold roller sleeve 
in, using a short length of wood 
during the installation 

4.—Remove prop and check the 
lid for operation. If necessary, ad- 
just as described previously 

5.—After adjustment has 
made, tap ends of bars with a 
hammer to be sure they are fully 
engaged in the adjusting slot 

Deck lid alignment—Plymouth 

All deck lid adjustments should 
be started at the parting line be- 
tween the deck lid opening upper 
panel and the upper flange of the 
deck lid. Spacing should be close 
and uniform at this line. The con- 
tour of the deck lid should con- 
form with the contour of the deck 
lid opening panel 

Following are 
causes of deck lid misalignment: 

Upper corner of deck lid bind- 


proceed as 


centel! 


been 


some common 


ing at upper panel 

Loosen the hinge-to-deck lid at- 
taching screws. Shift the deck lid 
toward the rear to obtain the 
necessary clearance 

Upper corner of deck lid too low 

Loosen the deck lid hinge-to- 
bracket mounting bolt Pull the 








March: Tuning Up for Spring 


Better tune-up the shop's facilities now for that spring 
rush of jobs as owners go outdoors again. Technical Ed- 
itor Lowery recommends the steps in detail next month. 








SOUTHERN AUTOMOTIVE JOURNAL for FEBRUARY, 1956 





Fig. 2—Torsion bar 


deck lid up until correct height i 
obtained and retighten bolts. 

Contour of deck lid too high 

Connect the deck lid adjusting 
tool, which consists of three-link 
chain and a hook at each end, at 
the deck lid strainer and at the 
quarter panel under the drain 
ledge. Lift the corner of the deck 
lid to correct the contour. Check 
the weatherstrip seal with a ship- 
ping tag. 

Gap between deck lid and rear 
of quarter panel: 

It will be necessary to adjust 
the deck lid to the opening. It may 
be necessary to remove the deck 
lid and elongate the holes at the 
deck lid to hinge attaching holes 

If rear quarter panel has been 
damaged, it may be necessary to 
shim body bolts at quarter panel 

Torsion bar and lid adjustment 

Chevrolet: 

Rear compartment lid: 

The rear compartment lid ern- 
ploys two torsion rods between 
the hinge assemblies as a counter- 
balance and a hold-open. Notche 
are provided at the hinge assemb- 
lies for rod adjustment. The rea! 
compartment weatherstrip is re- 
tained to compartment lid inne! 
panel by integral clips or by 
weatherstrip cement 

Removal and installation 

1.—Open lid and place protec- 
tive covering over adjacent finish 
areas 

2.—Disconnect light wire at con- 
nector and remove wire from lid 
Scribe position of hinge straps on 
lid inner panel. 

3.—With a helper assisting, re- 
move bolts attaching hinge strap 
to lid inner panel and remove com- 
partment lid 

4.—To install, reverse this pro- 
cedure. Make sure hinge straps are 
aligned within scribe marks 

Rear compartment lid hinge 

Removal 

1.—Place protective covering 
over paint finish at working area 


tool dimensions. 


and place a suitable support unde! 
lid near the hinge being removed 

2.—Scribe location of hinge strap 
on lid inner panel, then remove 
strap to lid retaining bolts 

3.—Remove screws for the tor- 
sion rod cover at the left hinge and 
remove cover. 

4 Mark notch engaging torsion 
rod, then install a suitable length 
of pipe over end of torsion rod and 
from re- 
taining notches at inboard face of 
the opposite hinge box. 

5.—Disengage torsion rod from 
movable position of hinge strap 
and remove rod. 

6.—Bend up hinge pin retaining 
tab and remove pin, then remove 
hinge from hinge box. Fig. 3 show 
the various positions for adjusting 
the torsion rod 

Installation 

] Place hinge in the hinge box 
and install pin. Bend down pin 
retaining tab 

2 Install 


disengage torsion rod 


hinge trap to lid 


within scribe mark 
panel 

3 Install “U’ 
torsion rod to hinge box 


-shaped end of 
making 
certain outer end of rod is engaged 
in hole in outboard face of hinge 
box 

4.—Engage torsion rod in mov- 
able position of hinge strap and 
engage other end of rod to prey 
iously marked position on inboard 
ide of opposite hinge box 

5 Center rubber silencer at the 
crossover point of the torsion rod: 
then install rod cover to left-hand 
hinge box 

6.—Check lid alignment in com 
partment opening and remove pro 
tective cove! 

Compartment lid torsion rod 

The position of the torsion rod 
in the notches on the inboard side 
of the hinge boxes determines the 
amount of effort required to open 
and close rear compartment lid 

By placing the torsion rod in the 
top position, the amount of effort 
required to open the lid is the least 
and conversely the amount of ef 
fort to close the lid is greatest. It 
is not necessary to adjust right and 
left rods at the same time, nor i 
it necessary to have the same final 
on both 
required at 


position of adjustment 
rods. If adjustment i 
the left hinge box, it is necessary 
to remove the torsion rod covet! 
Rear compartment lid bumper 
Raise compartment lid and loo 
en weatherstrip enough to gain 
acce to bumper! attaching screw 
Loosen bumper screws and adjust 
bumper by moving anchor plate 
o clearance between bumper! and 


rear end panel is 1/16 


Fig. 3—Numerals indicate positions for adjusting torsion rod, 
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HEAVY DUTY EQUIPMENT 














Built-In 
Retarder 


A* IN-BUILT retarding device 
that will appreciably improve 


the safety of heavy-duty trucks 


on steep downgrades is among fea- 
ture of a new automatic trans- 
mission disclosed by Chevrolet 
Motor Division 

The transm) 
que converter type and will be 
come available on new Chevrolet 
trucks. It was described by H. O 
Flynn, company engineer, before 
the annual meeting of the Society 
of Automotive Engineers at De- 
troit last month 

Not only is the safety of big 
commercial vehicles increased, said 
Flynn, but the new unit—called 
offers 


ion is of the tor- 


the “Powermatic” more 
responsive control, greater operat- 
ing economy and less driver fa- 
tigue, 

Flynn told how, in cooperation 
with the Allison Division of Gen- 
eral Motors, Chevrolet began ex- 
periments on a heavy-duty auto- 
matic transmission three years ago 

“One of our objectives was a 
simplification of driving controls,” 
said Flynn. “A difficulty with the 
modern heavy truck, it was gen- 
erally agreed, involves the re- 
quirement for a high degree of 
know-how by the operator as well 
as a lot of tedious work. Fleet 
owners reported that the actual 
worth of their vehicles is largely 
determined by the driver’s ability 
and willingness to use consistently 
all of the knobs, switches and lev- 
ers at his command.” 

The Powermatic that evolved 
from exhaustive tests in the Rock- 
ies, the Blue Ridge Mountains and 
at the General Motors Proving 
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TRUCKS + FLEETS 


7 4 


6 


Outstanding features of the “Powermatic,” as shown in the cutaway, 
are: (1) the torque converter, (2) reverse gear clutch, (3) parking brake, 
(4) a built-in safety device, the hydraulic retarder, which augments the 
brake system, (5) oil sump, (6) transmission output shaft, and (7) con- 
verter lock-up clutch. The “Powermatic” automatically balances engine 
power to load and speed, starts heavier loads faster and smoother with 
less shock and gives drivers more control while reducing fatigue, en- 
gineers said. For the first time in any automatic transmission, power 
take-off openings are provided on each side of the unit, they said. 


Ground near Milford, Mich., furn- 
ishes the driver a choice of three 
automatic speed ranges 

The “Drive” position of the se- 
lector starts the drive in the con- 
verter and automatically covers 
up- and downshifts of the top four 
gear ratios. The “Intermediate” po- 
sition is designed for heavy traffic 
or rolling country and limits the 
number of shifts to the middle 
range. For heavy pulling on grades 
or loose surfaces the “Low” po- 
ition of the selector limits the ra- 
tios to the converter and the two 
lower gears 

The braking action of the “re- 
tarder” applies at all speeds when 
a foot pedal, located in the normal 
position of the clutch, is depressed 
Depression of the pedai floods a 
chamber in the transmission that 
sets up a reverse hydraulic force 
against an engine-driven impeller 
The effect is up to six times engine 


drag and, according to Flynn, vir- 
tually eliminates recourse to the 
service brake on most downgrades 
Flynn said that tests indicated the 
aving on brake shoe replacement 
and brake adjustment would, as 
a result, run into imposing figure 

“To the owner and driver, the 
ignificant part of negotiating hilly 
terrain with a big load is not only 
how fast a truck climbs as how 
fast it can safely descend,” Flynn 
explained. ‘We believe the retard- 
er will contribute importantly in 
this regard.” 

In addition to the retarder, the 
Powermatic includes a _ lock-up 
clutch which automatically comes 
into play at various engine speeds 
depending on the vehicle speed and 
the throttle opening. This mechan- 
ism serves to transfer the coupling 
between the engine and transmis- 

ion from the hydraulic force of 
converter to a mechanical drive 
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This photo shows one of GMC Truck and Coach Division's road shock 
dampers mounted on the brake backing plate of a light truck’s front 
wheel. Ringed by a felt pad, the metal weight is suspended between 
two springs. As the wheels bounce upward, the weight slides down- 
ward along the metal tube, muting the vibrations that normally would 
be transmitted to the vehicle’s body. Besides providing a more com- 
fortable ride, the damper also tends to keep the front wheels in contact 
with road at all times, providing safer, more positive steering control. 


GMC Offers Dampers 


to Cut Road Shock 


OAD shock dampers that “give 
light trucks the steering safety 
and riding comfort of an expensive 
automobile” have been developed 
by GMC Truck & Coach Division 
after a two-year research project 
that Genera] Motors activity an 
nounced last month, 
The dampers are 
mooth out road vibrations before 
they reach the frame. Mounted be- 
hind the trucks’ front wheels, the 
dampers counteract road jolts with 
“floating” weights that slide down- 
ward in metal cylinder 
bumps are encountered 
“This development is one of the 
most significant ever achieved fo! 
truck riding comfort,” said GMC 
Chief Engineer C. V. Crockett 
“These dampers not only mini- 
mize road jolts, but also tend to 
keep the wheels in contact with 
the road surface even under the 
most severe driving 
thus giving the driver more posi- 
tive control over his vehicle at all 


designed te 


when 


conditions, 


times.” 
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The engineer said the dampe! 

mooth out” washboard roads a1 
greatly 
vehicle skidding out of control 

“Driver fatigue i 
duced in 
the damper 
“as the decrease in wheel bounc: 
and skidding on bumpy roads en 
ables the driver to steer the vehicle 
minimum of effort. Thi 
afety factor, f 


materially re 
vehicles equipped 


’ continued Crockett 


with a 
is an important 


it is a well-known fact that a fresh 


driver is a safer driver.’ 
In a series of road tests, it wa 
found that truck 


equipped with the dampers could 


reportedly 


turn corners and negotiate wash 
board roads easier due to thei 
road-hugging ability 

The road shock damper consist 
of an 11.8” by 4.4” metal cylinde1 
teel weight 


two CoO 


containing a 12-pound 
between 


weight slide 


andwiched 
prings. The 
tee] rod running the leng 
cylinder 

Tension of the pring 
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yration Oo re 
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wheel bounct 
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upward 
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mally transmitted to the body 
Due to thi deadent! 
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New Paints Lessen 
New-Car Waxing 


Pi peeree rs of Du Pont have de 
veloped two 


need for car waxing 


paint which 
eliminate the 
for at least 18 month inder no! 

The are be 


extent t 


used 
everal 
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Lucite and “Du 
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| cars for the 
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aint 


hold 


Correcting Exhaust Noise 
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1956 PASSENGER-CAR SPECIFICATIONS 


ENGINE WHEEL ALIGNMENT 


MAKE AND . 
MODEL . Max. 
Rated 
H. P. at 
RK. P.M. 


Air Cleaner 


BUICK Special & Century 122 i 5 220@4400 , f f ’ +4 o—-1\% +44 wo-% 
BUICK Super & Roadmaster 27 Val : 51 4 255@ 4400 , t j +e w—-1K +h wo-% 


CADILLAC 60 d } 3% 285@ 3600 ; 5| ! ; 4 wn —% tot+% 
—I1 Prf. 


CADILLAC 62 2 3% f 285@3600 , t f } —% tot+% 
CADILLAC 75 ’ ' 285@2600° | © f 5 ; % tot 


CHEVROLET 6 ,|f ‘ 140@4200 5 ; ‘ +4 to+1\% 0 to+1 
CHEVROLET & 5 x! 45 162@4490! f Y : +4 to+ 1% 0 to+1 
CHEVROLET Corvette } 5 225@5200 5 5 0 to +1 Oto +1 


CHRYSLER Windsor 225@4400 , ae —200 Left+-14 Right 0 
CHRYSLER New Yorker d ‘ 280@ 4600 5 | 4 4 20 Left+% Right 0 
CHRYSLER Imperial d i ’ 3.64 220@ 4600? 5 : ; 5 —2w0 Left+-4 Right 0 
CHRYSLER Crown imperial ‘ 3.63 ( 280@ 1600 f ‘ ; 2! —~2w0 Left-+-+ Right 0 


CONTINENTAL 2 NA 5 |! Siar $+% to+-14 0 to+-% 


DeSOTO Fire Dome y : 4 230@4400 f : ge Left+% Right 0 
DeSOTO Fire Flite ’ ‘ ’ 255@ 4400 5 ' ee —! Left+-% Right 0 


DODGE Coronet 6 y s| 3. 5 131@ 2600 F d Left+ 4 Right 0 
DODGE Coronet 6 : ’ 42 189@ 4400 5 | 5 ’ ‘ Left-++4 Right 0 
DODGE Royal 8 : : ; 218@4400 5 | 5 Srat Lelt+4 Right 0 


FORD 6 Main., Cust., Fair f 3.6 j 137@4200 44 4 ’ y 0°S’ to+1°8" 
FORD 6 Mainiine & Cust 3 3.3 5 173@4400 ’ , OF to+1°h’ 
FORD 6 Fairlane 3.7 3 200@ 4600 5 | § rin 0°8’ to-+-1°S" 
FORD Thunderbird ; x3 225@1600 j j ‘ to 


HUDSON Wasp 6 ‘ } ; 2 120@ 4400 
HUDSON Hornet 6 2 ping y $ 16.5 3800 
HUDSON Hornet V-8 2 I ihe § 200G 1600 


LINCOLN 5 +6 y 285@ 4600 5 | 5 j “ 0 to+ 1% 0 to4+% 


MERCURY h.2 210@ 1600 6 | 5 j ( Oto+1% 0 to+% 
NASH Stateaman 6 4 5 ‘ 23 130@4500 0tw+% 
NASH Ambassador 6 i 2 2 1353700 7/6 Y 7 0to-+-4% 
NASH Ambassador 6 ly 1.2 220@ 4600 5 | 5 ] 0 to +4 


OLDSMOBILE “#8” 1 ; 220@4400 5 5 ‘ 0 to A 
ae ; 


OLDSMOBILE Super “68” 2 7 } 240@ 4400 20'4 0 to ‘ 
F i ‘ 


OLDSMOBILE “98” y } 240@ 4400 { 2044 0 ‘ 
0ws% 
0% 
0w% 


PACKARD Clipper 22 3.5 5 275@2800 5 | 5 : lwi 
PACKARD Caribbean j } 6 5 | 310@2800 5 | 5 lwth 
PACKARD : 5 5 | 200@2800 6 | & 2 ltt’ 
PLYMOUTH 6 § 5 3.25 5 25 125@3600 f 2v0 { M% 
PLYMOUTH 8 5 : x 5 187@4400 5 | 5 2wv0 ; i \% 
0 to .062 


PONTIAC Star Chief (Safari ; ‘ 3.25 205@ 4600 
0 to .062 


PONTIAC Star Chief . 5 227@4800 
RAMBLER j hs 2 1204200 


STUDEBAKER Champion, Petham ) 101@4000 
STUDEBAKER Commander, Parkview } ia } 170@ 4500 
STUDEBAKER Pres., Pinehurst j yy sh4 195@ 4500 
STUDEBAKER Golden Hawk 2 } 51.2 27 5@ 4600 


ABBREVIATIONS 


Eldorado 306@4700. | —Valve-in-head. OB— Oil bath. 


170@4400 with Powerglide. L_—t-head. Prf.—Preferred. 
340 5200 on Chrysler 3008 N—No. Ps—Propelier shaft, rear transmission. 


G- Gear. NA— Modifted Lincoln engine RW— Rear wheels. 
H- Hydrautic. das “ad te.” Y—Yes. 
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go big this year 
with the big new 
~ Studebaker 












big new style! 


Bold new beauty, distinctive new lines give Studebaker 





the touch of tomorrow that spells sales today! 


big new power! 


plus the industry’s highest power per pound in the Golden Hawk! 


big new markets for the franchise 
with the top dealer benefits 


Why not check the unique features of Studebaker's 
franchise by seeing Studebaker s representatives 
at the convention? Or call Bill Keller at South 
Bend on your return, You'll find a Big Ne u Future 


and all the good things N.A.D.A. stands for—with 
the Big New Studebaker right now! S | U BD) BAKI FR 


STUDESALE® OIVISION OF STUDERARER PACE AD COPPORs TION wWHter Cowes fest 














Studebaker Headquarters: Burgundy Room, Sheraton-Park Hotel 
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1956 PASSENGER-CAR SPECIFICATIONS 


FUEL SYSTEM 


TUNE-UP ELECTRICAL 


MAKE AND 
MODEL 


Intake (.0 


Tappet Clearance 


< Cap. & Ter. Grd. 


> 
4 


BUICK Special & Century 124 4 5 13%"°@1750 10.5°@ 12” Se WW 
14 


BUICK Super au / 1344°@ 1750 10.5°@ 12” 162 {i Ca-WCFB 6% 
: RP-4G 

BUICK Roadmaster | 9 2: / 134%°@1780 10.5°@ 12” N { Ca-WCFB 6% 
: RP-4G 


9 to 11°@2000 16.5°@17%" ; WCFB23338 : 
+-24445 f 39°bte 


CADILLAC 60, 62 and 75 400 rt 
7008750-51 


CHEVROLET 6 ai t } 18°@ 1750 744°@ 10" N5i 7009254-55 34 1044"bte 
CHEVROLET 8 2 b- Bi 3| 3 4’ bte VI 16°@ 1800? 11°@12” N5i 7008387-88 Y 18*bte* 
CHEVROLET Corvette 2 283 2 re Mbt 14 @I7 13% @15”" 5 Z 5 


bte V 13°to 15°@2020 12°@ 15” BBD23128 f 5°bte 
btu D , 


21) "bt 


CHRYSLER Windsor 3 2 

CHRYSLER New Yorker 29-33 4 84 to 1244°@17" } WCFB23145 15°bte 

1044°@2400 

CHRYSLER Imperial & Cr. imp 7 A 36 4" bt 8he to 1244°@17" WCFB23148 sf 15°bte 
1044°@2400 

CONTINENTAL 14-16 | 26-28% 5’bte None 1344°@1.88” HOA 144 5% 


DeSOTO Fire Dome j 29-32 7 : R’bte 7°@800 1244°@15” BBD23088 5 6% 
DeSOTO Fire Flite ] 20-32 4° bt ) 044°@2200 1344°@15” WCFB23118  5-6% 


DODGE Coronet 6 2 4943 35 2’ bt 9° @1700 @ir" 4-5% 
DODGE Coronet 8 ? 29-32 ] fi 4° bte } 16°@2150 1344°@15" N5 3-1 5 6% 
DODGE Royal 6 and Cust. Royal 7 29-32 f 6°bte 17°@2375 12°@15” { a1 5 644 


FORD 6 Main., Cust., Fair 24 26 1-38 j ; 4b None 1344°@6" 
FORD 6 Main., Cust., Fair 14-16 7-2 12-3 s"bt None 1644°G@1.6"a 
FORD Thunderbird m6 2 ih xX None 13.5°@2.19” 
HUDSON Wasp 6 1% 20 , 2 H : V 1444°@1500 8'4°@o”" WA!.2000-SA 26° bte 
HUDSON Hornet 6 1k 20 5 47 l% $ ‘ W 0° @2000 5 @i0%4” WD6-2252-4 5 \ 33.7°bte 
HUDSON Hornet V-8 16 2 ) 4 ; rte V 14°@1700 12°@12'4” ‘ WDG-2231-5 3 5M ; 14°bt 


LINCOLN 14-16 f 7 : , None 1344" @2000 5 ECU-9510D 65% / 18°bte 
@1.88” 


MERCURY 14.16 ‘ None 1344°@2.19" 55 {-1162-1A 12°bte 
i@11" 5 4 WCD-2350-8 5M 1244"bte 
f Y H-895-5 5b 12 1244"bt« 
WDG-2231-8 344-5 J 14°bt 


NASH Statesman 6 16 fi 17°@ 1600 
NASH Ambassador 6 1s 20 7 40 15°@ 1350 7@i4”" 
NASH Ambassador 8 16 24-3 7 35 14°@1700 12°@12'4" 


2144°@ 16” 5 ai 5 1144"bte 


OLDSMOBILE “#8” 26-3 s { ( 26° @4400 
2144°@16" N GC , 1114"bte 


OLDSMOBILE Super 68" & "96" 16 Z ‘ cP 26 @4400 
PACKARD Clipper Cust. & Del ‘ 1-20) 33-37 D 15°@2000 12°@ 1244" I ‘ 14"bte 
PACKARD & Caribbean d 23) 3 ] VD 12°@ 2000 84° @14\4" } I 4 5M 14"bte 
BBS22938 12°bte 
BBD22098 { y 14°btu 

BBD22595 13 


PLYMOUTH 6 : 2 2 7 f 9° @ 1300 v@ii’" 
PLYMOUTH 8 7 h 16° @2100 1344 @15” 


8°@ 1344” 53 7008696 


PONTIAC Star Chief (Satari } WS 3-3 5° VD 10° @ 3600 
7007900 


PONTIAC Star Chief } 26-33 23 33-3 5°b 10° @ 3600 8°@ 1344" 


RAMBLER yw bh 02 \ ‘ 17 @ 1600 > @il” 4% 
STUDEBAKER Champion, Petham ) 7-2 ) bts 14 @ 2800 18 @12” P WE-2 1088 
STUDEBAKER Commander, Parkview | ) i 0-23 33 24°@2200 if @ii” WW6-117 
STUDEBAKER Pres., Pinehurst 1 4 02 Fs 24°@ 2200 16 @ii” WW6-117 
STUDEBAKER Golden Hawk 4 2 ‘3-4 20° @ 1700 20 @ii" P WCFB-23948 


ABBREVIATIONS 


' Dynafiow 30’ btc Ca — Carter. St — Stromberg. 

' Powerglide 14°@1760 CP— Crankshaft pulley T 1956 Packards have Carter WCFB-2394-S and Rochester 
Powerglide 2644"bt FW Flywheel 4 GC-7008610 and 4 GC-700960 (Caribbean model only 
a—-Fairiane 1344°@2.9 Ho Holley. Clippers have Carter WGD-2393-S and WCFB-2304-S 

ate After top center M.Std. Trans. 22°btc; Auto. Trans, 27°bte and Rochester 4 GC-7008610 

Au — Automatic N— Negative. te-—Top center. 

NA Not announced VD Vibration damper. 

X—Std. and O. D. Trans., 3°btc; Auto. Trans., 6°bte 
Z~ WCFB-2419S front, WCFB-2362S rear 


b- Automailc tranemission 6’ bte 
B4B- Bal. & Bai Q Usage not reco nmended 
bte Before top center RP Rochester Products 
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..ehelps us close sales” 


says Dodge-Plymouth dealer M. R. (CY) YOUNG, 
Worden- Young, Inc., Baltimore, Maryland. Mr. Young is 


regional chairman of Dodge Dealers Advisory Conference. 
“We're sold on Commerctat Creprr Puan for four 


basic reasons, For one thing, it protects the dealer 
financially. For another, Commerctat Creprr’s 
credit investigation and collection services are 
nation-wide and efficient. Also, the local office 
works closely with us on any problems that arise 
But most important by benefiting the customer 

the plan helps us close extra sal And closing 


sales kee ps us in business 


Commercial Credit dealers 


are successful dealers 





Write or call our nearest office for complet in 
formation about CommMernciaL Creprr Pan, Why 


not do it today? 


COMMERCIAL CREDIT peneaghgnsedine 
A service offered through whs es of Commer 

Credit Company, Baltin apital and Surplus 
over $180,000,000 offices in principal cities of the 


United States and Canadc 








Why All The New Year’s Resolutions? 


From the Beginning, 


Packard has Pioneered 


A New Era in Dealer-Factory Relations 


Ask the man who sells them! 


You'll find a new era in dealer-factory relations already 


, 


established —a “‘going’’ concept that works. 


Today the Packard viewpoint is truer than ever . . . because 
it’s basic! 

The Packard and Clipper franchises start with the premise 
that an automobile dealer is a businessman in his own 
“ight, entitled to prosper and enjoy his prosperity . . . to 
make a living and do some living at the same time. 


Read the points across the page, for example, and see. 
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DEALER PROFITS ... solid 
profits from realistic volume 


It is Packard’s basic belief that a 
dealer should conduct a_ profitable 
business selling automobiles in a vol- 
ume realistically based on his own 
market conditions. Thus, Packard- 
Clipper Dealers don’t have to “‘wheel 
and deal” and end up just “trading 
dollars.”” 


PERFORMANCE REWARD 
.-.- added dealer benefits on 
unit sales 


Over and above normal gross profits 
from the sale of automobiles, a 
Packard-Clipper Dealer is rewarded 
for annual sales performance to a 
degree that adds substantially to the 
value of his Packard and Clipper 
franchises. 


DEALER QUOTAS ... based 
on dealer-appraised potential 


Packard’s objective is not to produce 
the greatest number of cars, but to 
produce only the finest cars in vol- 
ume that maintains profitable fac- 
tory production in balance with 
profitable retail sales. Because dealer 
quotas are established by each 
dealer’s analysis of his market po- 
tential, the need for excessive quotas 
is eliminated. 


CAR SHIPMENTS... only by 
dealer order 

A Packard-Clipper Dealer is shipped 

only those cars, parts, accessories 

and other items which have been 

specifically ordered by him according 

to his own requirements. 


ESTABLISHING NEW 
DEALERSHIPS... 

no diluted territories 
New Packard-Clipper Dealerships 
are established on the basis of ade- 
quate sales territories and profit 
potential for each dealer, old and 
new. ‘Thus, all dealers are assured 
ample opportunity for sound and 
profitable business operations. 


VIEWPOINT ON VOLUME... 
substantial profit on every sale 


A Packard-Clipper Dealer, selling to 
select high-income markets, enjoys a 
profitable business on relatively low 
unit volume. When he talks extra 
volume, he talks as low as 3°; or 5°; 
more units a month in proportion to 
his market—not 30°, to 40°;,—and 
he talks extra profit for himself! 


INHERITANCE CLAUSE... 

dealer names successor 
A Packard-Clipper Dealer can be 
assured of the continuation of a suc- 
cessful business which he has built. 
His Sales Agreement provides for 
the naming of specified persons with 
whom the factory enters into a new 
sales agreement in case of his in- 
capacity. 


FRANCHISE SECURITY... 
termination rights 

The dealer’s sales agreements can be 

terminated during their terms by the 

factory only for cause on ninety days 

notice, 


Why not write today for information on the Packard and Clipper franchises? 


PACKARD -CLIPPER DIVISION ¢* STUDEBAKER-PACKARD CORPORATION 
Detroit 32, Michigan 


Where Pride of Workmanship Still Comes First 
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They Will Flood! This is by far the greatest of- 
(Continued from page 71) fender and was left until last so 
more space could be given to it. 
4._-Defective float valve and Here another contention must be 
eat made. Most carburetors would 
This is so rare it could almost be wear and gradually lose some ef- 
left off the list. To be sure, these ficiency but would never flood o1 
parts wear and when doing ex- give other noticeable trouble, pro- 
tensive carburetor repairs it is vided they always received ciean 
good practice to replace them, but fuel 
eldom does a clean valve cause It is also true that any carbu- 
flooding, regardl of the amount reto! new, rebuilt or what have 
of wear you can be made to flood by 
) Dirt and other foreign mat merely placing a pinch of dirt in 
in the fuel the fuel line. Anyone who doesn’t 





Famous CASCO Electric Power Antenna! 


Here’s the great Casco power antenna—the original 
power antenna that’s factory-installed as optional 
equipment on such fine cars as: - Oldsmobile - Buick 
Pontiac - DeSoto - Chrysler (Mo Par) Lincoln 
Mercury - Packard! 


ONLY CASCO, THE SMARTEST DESIGNED, EASIEST TO INSTALL 
OF ALL POWER ANTENNAS, GIVES YOU THESE FEATURES! 


© Universal Mounting! © Flexible Nylon power 
. , drive 
~ Exclusive, flexible nylon 
casing for easy instal- ¥ Indestructible Nylon 
lation in confined space! gears! 


And 


~ Fully Automatic Operation; a flick of 
the switch from inside the car raises or 
lowers antenna! 


vy Maximum Radio performance! 


vy Trouble-Free operation, even when mast 
is covered with ice, snow, grime or bugs. 


w Electric Motor Driven; assures constant 
ower at all times on all grades; pull 
imit many times greater than any 
other power antenna! 


© Smart modern design that conforms 
with natural fender contour; PLUS, 
special adjustable ball-&-socket swivel 
for easiest mounting to any fender style. 





ANOTHER SALES WINNER IN THE 
GREAT CASCO “GOLD TIP” LINE— 


ORDER FROM YOUR JOBBER TODAY! 


Casco Products Corp., Bridgeport 2, Conn. 
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mind getting the dirt out again can 
try that one; it’s guaranteed to 
produce flooding 

If dirt is not the greatest enemy 
of good carburetion, then w hy doe 
most flooding occur soon after a 
carburetor is installed or after a 
fuel pump has been cleaned? The 
answer is obvious. During the 
course of the work small particle: 
of dirt are dislodged and find thei: 
way to the float valve, where they 
cause flooding until washed off. 
We have all noticed how the wate! 
runs muddy after the mains are 
worked on; it’s the same with the 
car’s fuel system. Disturb it and 
we have trouble for awhile 

A lot of fellows have known fo! 
a long time that often a good cure 
for a flooding carburetor is not to 
tear it down but to drive the car 
in second gear for a few block 
Such treatment flushes the system 
and settles things down; it’s a sure 
cure for an indefinite time 


Dirt and the Owner's Hair 
Since we must believe that our 
chief trouble is dirt, how then can 
we keep it away from that float 
valve and thus keep the owner out 
of our hair? Cleaning the tank 
rarely helps; enough tiny specks 
remain in any tank to cause flood- 
ing a dozen times. The trap and 
screen in the fuel pump catch a lot 
of foreign matter, but there’s al- 
ways something that gets by and 
then we have a flooder. Evidently 
we must do a better job of keep- 
ing dirt away from that float valve 
In addition to the dust, lint, bits 
of solder, brass shavings, etc., we 
have been giving the general term 
of “dirt,” there is something worse 
to contend with. One of the larger 
carburetor manufacture! is au- 
thority for the statement that all 
motor fuels contain iron oxide in 
the form of tiny particles of metal- 
lic dust. Anyone doubting that 
statement need only dip a mag- 
netized tool into any carburetor o1 
fuel pump bow! and watch the 
metal cling to it. Some of thes« 
iron particles will get by any fuel 
filter now on the market and it 
only takes one of them to make a 
carburetor flood. 

With such things to contend 
with, how then can we keep the 
float valve clean and the carbu- 
retor from flooding? The answe! 
is we can’t, not 100°, but we can 
come so close to it there won't be 
many owners on our neck 

Suppose we go back to the flood 
ing carburetor at the beginning of 
this article and bearing in mind 
that 


what we have learned handl i 


job in a different manne! 
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(DURING FEBRUARY AND MARCH ONLY!) 


Alcan each of 2 profit 
N E V Alemite products [ua 


able 


with each case of... 





...tO0 give you 


$235 EXTRA PROFIT 


ITE 


on every case of CD'2 you sell ! 


With every case of CD-2, you will receive, absolutely 
free, one can of new Alemite Kleen Treet and one can of 
new Alemite Cooling System Conditioner! This boosts 
your normal profit by 20%, giving you an extra profit 
of $2.35 per case! 

It’s a limited-time offer—to get you and your custom- 
ers acquainted with two new top-quality Alemite prod- 
ucts .. . two more products to help you cash in on the 
famous Alemite name! After you've tried them, you’!! 
want to lay in a supply — to get ready for the demand 
from the millions of car owners who already are regular 
satisfied users of CD-2... who are already reading about 
these new products in national magazines from coast 
to coast! 


All 3 of Alemite’s Money-Making Automotive Chemical Products 
Are Featured in Alemite’s Biggest Advertising Campaign Ever! 
© NEWSPAPERS 

® RADIO 


@ LIFE @ TRUE 
© POST @ POPULAR MECHANICS 
© LOOK @ POPULAR SCIENCE °TV 


ALEMITE 


> US PAL OFF 


a PRODUCT OF 


1826 Diversey Parkway, Chicago 14, Illinois 
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Step Up Your Profits with 
New Alemite Kleen-Treet! 


Kleen-Treet’s amazing results will guar 
antee repeat business for you! Cleans 
carburetor and fuel system reduces 
annoying high compression ping pre 
vents stalling due to icing lubricates 
fuel pump and upper cylinder area for 


better engine action, 








List, $1.35 


Step Up Your Profits with New 
Alemite Cooling System 
Conditioner! 


New Alemite Cooling System Conditioner 
gives on the-road cleaning! No more 
messy flushing and draining. Prevents 
rust lubricates water pump and ends 
annoying water pump squeal Works with 
either hard or soft water. 


List, $1.00 © 


. 


Take Advantage of 


this Special Limited-Time Alemite Offer Now! 


Call Your Jobber Today! 
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The car is brought to the shop 
as before, but instead of tearing 
down the carburetor and replac- 
ing some parts, it is checked for 
2, 3 and 4. No trouble 
being found at those points, and 
since there is now no sign of flood- 
ing, we can be sure the cause was 
No, 5, that is, dirt and other for- 
eign matter under the float valve 

The trouble may not occur again 
for a long time, but since we want 
to make certain it is over, we take 
teps to assure a clean supply of 
fuel to the carburetor. 


causes 1, 


First, we clean the passage in 
the entrance to the carbureto! 
There may be some specks there 
just waiting to be carried to the 
float valve. It is usually not nec- 
essary to remove the carburetor 
for this. Removing a plug found 
on most of them, disconnecting the 
fuel line and blowing the passage 
with air often gets it clean. Nat- 
urally any screen in the passage 
should be cleaned or replaced. The 
line is left disconnected for the 
present. 

For good measure we clean the 








IL 





|S 


EAGE! 


Mileage — you add it with Michigan 
Hi Therm Engine Bearings — best for 
replacement. You add miles of satis- 
faction — you stay miles away from 
arguments and make-good jobs. You’re 
miles ahead with faster, more accurate 
installations. 


- 


W SPECIFY MICHIGAN HI THERM 


uv Made to the same original 
equipment specifications os the 
bearings we supply to leading 
car ond truck manufacturers. 


michigan 
4 ‘Thom 


engine bearings 


DETROIT ALUMINUM & 


BRASS CORPORATION 


DETROIT 11, MICHIGAN 
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fuel pump bowl With bowl] re- 
placed, operate the engine with 
switch off until bowl fills and a- 
bout half a pint of fuel is dis- 
charged at carburetor end of line 
Such practice flushes out any 
particles that may have remained 
in pump and line. 

We have now done our utmost 
to assure cleanliness up to and in- 
cluding the float valve. To keep 
it that way a fue] filter must be 
installed between fuel pump and 
carburetor 

This article carries the torch for 
no particular filter. Any filter is 
better than none and the best of 
them occasionally let something 
go by. Remembering, though, the 
iron oxide that is present in all 
fuels, we use a filter with a built- 
in magnet or one to which a mag- 
net can be added. The magnet will 
attract the iron particles; they’! 
stick to it instead of being carried 
on to the carburetor 

Because we want to catch any- 
thing that may jar loose in the 
line from pump to carburetor we 
install the filter as close to the car- 
buretor as construction will per- 
mit. Such a location of the filte: 
often calls for extra work and fit- 
tings, but it’s worth it. 

After the filter is on and every- 
thing tightened up, we start the 
engine and warm it up. The car- 
buretor may tend to flood once or 
twice because of something in front 
of the filter we failed to get out, 
but when that has passed by we 
can allow the engine to idle for 
several minutes just to make sure 
the trouble is gone. 

The car can now be turned back 
to its owner. He can drive with 
confidence once more; there’ll be 
no need to call for help. 

All this work and checking takes 
less time than the telling of it. 
Carburetor flooding can be cured 
if handled in the proper manner. 

On older cars the trouble can 
be turned into a profit. On new 
cars, well, isn’t it better to spend 
more time on the first case of trou- 
ble than to make innumerable 
service calls, tinker with the car- 
buretor and end up with a dissat- 
isfied owner? 


AAC to Meet in May 


The Automotive Advertisers 
Council will hold its spring meet- 
ing at The Homestead in Hot 
Springs, Va., May 22, 23, 24 and 25, 
President Sam R. Robinson an- 
nounced, The meeting will mark 
the 16th anniversary of the coun- 
cil, which was formed in 1941. 
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It had to come! AUTO-LITE RESISTOR 
SPARK PLUG WITH 
STARTLING NEW 


POWER TIP 


lgnition-Engineered for Overhead-Valve Engines 


Here’s important news for every man whose job is making engine designers. This is Auto-Lite the spark 


car engines perform better! You want facls not fancy plug manufacturer making complete ignit 
talk! Modern overhead-valve engines demand ; tems. Auto-Lite engineers have taken specialized Turn the page 


ion SYS 


spark plug “ignition-engineered” to bring out best know-how, intensive research and superior ma and get 
performance. One spark plug manufacturer has terials and developed the first and only spark plug the facts! » 
the experience and the facilities to work right completely “‘ignition-engineered” to do the best 


along with ignition experts and automobile job in overhead-valve engines 














HOT at low Speed 


Day-after-day driving at traffie-jam pace demands a spark On the open road, higher speeds call for a spark plug cool 
enough to prevent pre-ignition that’s the new Auto-Lite 


plug hot enough to resist fouling and that’s the new 
Resistor Spark Plug with Power Tip! 


Auto-Lite Resistor Spark Plug with Power Tip! 


THE NEW AUTO-LITE RESISTOR SPARK PLUG 
with POWER TIP 


Brings Out Top Performance and Economy At All Speeds! 


The Power Tip gets to the heart of better combustion. 


In modern overhead-valve engines, you can’t win the battle 
of combustion from the “‘sidelines.”” Projecting ceramic tip 

the Power Tip extends spark gap inward toward center 
of combustion chamber. Ignition takes place closer to heart 
of fuel mixture. Fuel burns more evenly and completely. In 
many cases, fuel mixture can be made leaner for better 


economy with no sacrifice in power or performance. 
Ordinary Plug Tip 








Here’s what happens in the combustion cycle! 


A. At low speeds, you want it hot—to fight fouling. The B. At high speeds, you want it 


to fight pre-ignition 
Power Tip gets hot faster because it’s “in the thick” 


protruding ceramic tip t ill advantage 
combustion, not on the “sidelines ag Even at low cooing, retrigerating 

speeds, carbon and oil deposits burn away clean wide-open throttle. Thu } 
Protruding tip gets full benefit of “‘scouring”’ action cut down appreciably the danger of pre 
by hot, swirling gases on exhaust stroke. Longer the compression stroke 
fouling path from electrode to shell reduces short-outs within 


ig’ 
mperature 


safe limit 


Engineering Research Chart Shows Performance of the 
NEW AUTO- LITE RESISTOR SPARK PLUG WITH POWER TIP 


MPH 10 20 30 90 100 110 120 130 


FOULING ‘ sisllloeide OPERATION one 


CONVENTIONAL--NORMAL HEAT RANGE SPARK PLUG shows ¢@ definite tendency te foul when operated for extended periods 
in modern engines at town-traffic speeds. Alse, pre-ignition may be encountered when full power is released on the open road 


rovuma =| @arinnacromy otananiom | EEE 


CONVENTIONAL-—-HOTTER HEAT RANGE SPARK FLUG reduces tendency to foul at siow-traffic driving speeds, but brings 
on early pre-ignition as speed is increased in highway driving. 


FOULING | SATISFACTORY Ormrarion ) | | 


AUTO-LITE RESISTOR SPARK PLUG WITH POWER TIP extents peak performance in both directions. It reduces low speed 
fouling to the equivalent of the hotter plug and extends the satistactory operating range beyond both conventional plugs 





Engineering dota wed in above rts «s based on leve ad 


THE NEW AUTO-LITE RESISTOR SPARK PLUG WITH POWER TIP is the answer to both high-speed and low-speed — 


improves high-speed performance. The new Auto-Lite when heated to the higher temperatures re 
tesistor Spark Plug with Power Tip successfully from 
attacks the three main causes of poor high-speed 


performance 


faster driving become a conductor, 


resulting short-out between electrode and she 
3. The danger of ignition at high spee 
’ reduced becat th ower ) pa be erit 
i. Shorting is reduced because of the onger fouling educed because : : , 
»-jonit ie te oratt . 
path between electrode and shell Pe Cerne 
improves performance at low speeds With the Power 
operating ‘‘hot’’ at low speeds, t ew plug the gap is closer ( 
greatly reduce the amount of deposits which accu Result 
mulate on the insulator tip. This type of deposit speed fi 


i 


Overhead-valve power plants call for the New 
Auto-Lite Resistor Spark Plug with Power Tip 


There is just one piug tnat wv 
satisfaction at all 
engines using 14 mm 

tesistor park Plug wit! 
overnead-valve engines a 


Hui in most 


mou heing 
cars, use of ; otner 
nigh or low 

radio iterlerence 
absolute must in mar 


with overnead 





You'll Be Set Up To Handle Overhead-Valve 
Jobs With Sharply Reduced Inventory 


Over head- valve engines are your volume business leday With the wider effective heal range of the new Auto Lite Resistor Spark Plug with Power Tip, 2 minimum investery will cover applications fer this type of engine 





You get complete coverage of the 14 mm. IMPORTANT! 

spark plug replacement market with Original Equipment Application Makes 
the new AUTO-LITE Resistor Spark Plugs the AUTO-LITE Resistor 

with POWER TIP plus these additional Spark Plug with POWER TIP a Must 


This revolutionary spark plug is ignition-eng! 


Resistor and Standard Plugs rede | 
neered to provide peak performance in overhead 


valve engines. It sets a completely new stand 


RESISTOR: Ignition-engineered for smoother ard of spark plug performance for today’s 


advanced-design engines. Auto-Lite Resistor 
operation, quick starts and double life. ad vanced -desig igines. Auto vesisto 


Spark Plug with Power Tip is original equip 


STANDARD: | gnition-engineered and standard ment for all 1956 Plymouths, Dodges, DeSotos, 


on many makes of cars, trucks and tractors. Chryslers and Imperial V-&8’s 
. t it Put the new Auto-Lite Resistor Spark Plug with Power Tip into 
TRANSPORT: [gnition-engineered to provide yous tuno-ape. Your wheteosior hes 8 cow! 


rugged construction throughout with 











heavy electrode especially suitable for 
severe bus and truck operation. 


SMALL ENGINE: [gnition-engineered with cut YOU'RE ALWA YS RIGHT WITH 


off side electrode to aid starting, reduce 

gap-bridging characteristics of outboard 

power mower and similar engines a 
Auto Lite also offers a complete line of 
Marine and industrial Engine Spark Plugs 





Phony Fables about Oil Seals 


"Tr 





























oo 


a? 


‘“ ” 
Always send out when you need new seals 


Fable No. 1 


OK, if you want to. But it’s a lot more profitable to reach into 
your own oil seal cabinet, get the right seal, and finish up the job 


first class and fast. 


Everyone recommends new seals whenever old ones are removed. 
Make this an easy, automatic procedure in your shop. Ask 

your jobber to install a National Oil Seal service stock. He'll keep 
it current, weed out old numbers—no work for you. You get 
complete application data, quantity prices, and an all-steel cabinet 


with extra room for bearings. 


Make a note now: “ask jobber about National Oil Seal service stock.” 


Fer Support this 
wad? industry-wide 
~ program 


NATIONAL MOTOR BEARING CO., INC. 


GENERAL OFFICES: Redwood City, California 
PLANTS: Redwood City, California and Van Wert, Ohio 


SEE US AT PACIFIC AUTOMOTIVE SHOW BOOTHS 516-517-518-519 
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SAFETY 
GREASE FROWT WHEELS 
USE WEW GREASE SEAL 


Small National seal stock 
Over 50 front wheel seals 
ideal for lube stations 


Lerge National seal stock 
Over 100 front and rear wheel 
seals for garages, brake shops 


NANA 


OIL & GREASE SEALS 
> RINGS SHIM 
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Readers are invited to contribute to— 





SAVED BY THE BELT 


The wife of a Louisville, Ky 
man owe her afety and well-be- 
ing to the protection of a safety 
belt installed in her car by her 
husband for a purpose entirely for- 
eign to the one it served 
She had stopped at a red light 


when a young man jumped from 


the curb and attempted to drag 
her from the car, saying, “Come on, 
baby 

She didn’t come, being securely 
trapped in by her 
young man was left behind when 
the light changed 

All of which goes to prove, as 
her husband states: “The wife you 
ave may be your own!” 


afety belt. The 





| Nothing Repairs 
‘ A ‘oa 
| Like "SIZZLE PATCHES” 


IT‘'S EASY AND PROFITABLE 
TO VULCANIZE TUBELESS 
TIRE PUNCTURES WITH 


You're really in business for Tubeless Tire repairs with 

Sizzle Patches’’ and a minimum of service equipment 
Don't be confused by untried methods. Monkey Grip's 
Sizzle Patch 
Assure your success and your customers’ safety; Order 


easy to follow instructions for 


your supply today. 


Easy to Follow 
“HOW TO DO” 
Instructions 


Write for free copy of 
Tubeless Tire Repair 
Bulletin . Fully illus- 
trated. 
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MONKEY GRIP SALES CO. 


P.O. BOX 6170 . 


No Gimmicks 
No Trick Methods 
No Guess Work 


Vulcanize for SURE with Monkey 
Grip ‘Sizzle Patches.’’ It's the 
permanent, safe, easy way. 


repairs 


Monkey Grip Tube- 
less Tire Vulcanizing 
Clamps are fast and 
easy to use, with pat- 
ented magnetic foot. 


DALLAS, TEXAS 


A column of informal 

comments about the 

automotive trade and 
its problems. 








IT WOULDN'T GO 


Joe Biles, a salesman for Stable: 
Pontiac Co., Winston-Salem, N. C 
took a customer out on the lot to 
demonstrate a used ca! 

The engine purred like a new 
one. The demonstration was a suc- 
cess except for one thing. The 
car wouldn’t go 

Somebody had 
haft 


tolen the drive- 


TODAY'S CAR AND ‘29'S 


The Roanoke (Va.) Times had 
this to say editorially recently a- 
bout “The 1929 Automobile and 
Today’s Car:” 

“The present-day automobile is 
an expensive piece of machinery, 
or so it seems when one looks at 
the price tag. Yet in terms of the 
purchaser's work week it actually 
cost ubstantially le than the 
car of a quarter of a century ago 

“In 1929 the average automo- 
bile’s retail price was $835, accord- 
ing to industry records. In 1954 the 
average had risen to $2,119, about 
253° above the price of 1929 

“However, the Bureau of Labor 
Statistics estimates that during the 
ame period the average weekly 
earnings of factory worker in- 
creased from $25.03 to $71.64, a 
rise of approximately 286°7. Aver- 


age hourly earning rose nearly 


Address any comments to: South- 
ern Automotive Journal, 806 
Peachtree St., N.E., Atlanta 8, Ga. 
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Cash in nv wae Te Rlvz 


CAMPAIGN 
J 20-Shock Deal (D-20) 
Covers 85% of Market! 


10 Jumbo Steering 
Wheel Cards 


a 


“Tune Up The Ride 
assortment of 20 
Monro-Matic Shocks 


4 Window 
Posters 


Demonstrator —A proven sales producer Free mats 
Shows the customer the difference in control for locel use 
between @ worn-out shock and a new Monro-Matic 


INSTALL 


by 6O-DAY 


SHOCK ABSORBERS FREE RIDE 


Monroe’s Tune Up The Ride Cam of Monro-Matics. And Monroe's Tune 

paign has shown the way to big profits Up The Ride promotion, combined A PL A NI 

for service outlets big and small. Now, with the D-20 Merchandising Deal 

with the great new Monroe D-20 Mer and the Monroe 60-Day Free Ride If customer is not satisfied 

chandising Deal, you too, can join the Plan helps you sell Monro-Matics in after 60 days, we will replace 

Tune-Up profit parade with a very _ big, profitable volume a the shocks and send you a 

small investment. Take advantage of this great oppor $4.00 labor adjusiment 
Remember, you make up to $16.00, tunity. See your jobber, or write for 

including labor, when you install a set full information 


Winner of '500."’ Monro National Advertising 

Matic-equipped cars won Monroe's national adver ” 

first place at Indianapolis tising campaign buil urna | 40 

three years straight, took miles for dealers, News a4 FREE! 
let, 2nd and Jrd in the paper mata and radio 

1955 4.”* commercials, fre« 


MONROE AUTO EQUIPMENT COMPANY, } MONROE, MICHIGAN Ww are invited to Free showing 


ynapotis.” Ask your jobber 


World’s Largest Maker of Ride Control Products lor date of howe 
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320% from 56.6 cents in 1929 to 
$1.81 in 1954. 

“In other words, while it re- 
quired 33.4 weeks or 1,475 hours 
for the average factory employee 
to pay for an automobile in 1929, 
it takes only 29.6 weeks or 1,171 
hours for him to buy today’s much 
superior Cal 

“These figures show that in 
terms of weeks of work, automo- 
bile prices today are 88.6% of 
those of 1929. In terms of werk 
hours the difference is much great- 
er. 


“This could not have come a- 
bout except for the increased ef- 
ficiency of workers and the auto- 
mobile industry. It is a commen- 
tary on the economic meaning of 
our mass production system.”’ 


WANTED: ROLLS-ROYCE 


Picher, Okla 

Dear Si: 
Will it be possible for you to 
give me the place where the Rolls- 


Royce automobile is made, and if 





smart apple. .. 1. 


knows AERO-SEAL Hose Clamps — the new quick attach JET or 
REGULAR. They never shake open! The precision worm gear drive 
assures positive self-locking under toughest stress and strain. No 
thin, pinching, hose-damaging clamp here! AERO-SEAL’s wide, smooth 
band provides even pressure all around. No leaks. Stainless steel 
band resists corrosion. AERO-SEALS are re-usable many times and 


available in a complete size range. 


Insist on genuine AERO-SEALS for complete satisfaction, bigger 
profits, happy customers. Ask your jobber. 


i 


ond AERO-SEAL REGULAR WORM GEAR HOSE CLAMPS 


BREEZE CORPORATIONS, INC., 700 LIBERTY AVE., UNION, N. J. 
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there is an outlet for it in the 
U. S. A.? Also prices of the car? 
HARRY H. JONES, 
Garage Service 

The Rolls-Royce main automo- 
bile factory is located in Derby, 
England, and there are several out- 
lets in this country. The Hambro 
Trading Company of America, Inc., 
17 E. 54th St., New York 22, N. Y.., 
is the main representative 

Other outlets are the British 
Motor Car Co., 214 Van Ness, San 
Francisco, Calif., Darling Motors, 
2401 W. Moreland St., Charlotte, 
N. C., and Imperial Motors, Hamp- 
ton, Va 

Prices range from approximate- 
ly $9,000 to $10,000 for the small- 
er model to around $17,000 for 
large one. 


THANK YOU, SUH 


Chamblee, Ga 
Dear Mr. Lowery: 

I have read your article in the 
December issue on the subject of 
spark plugs, and it is very good. 
I work with six tractor distribu- 
tors in the South and would like to 
furnish each of them a copy of 
your article on spark plugs for 
their service manager’s informa- 
tion. 

Please send me eight copies of 
subject article for my distribution 
and advise cost 

I am a regula! 
fine articles. 

H. D. LEQUEUx, 

Regional Service Supervisor, 
Ferguson Division 

Massey -Harris-Ferguson, Inc 


reader of your 


TRANSLATE? YES, INDEED! 


Balboa, Canal Zone 
Dear Mr. Lowery 
I have been a subscriber of the 
SOUTHERN AUTOMOTIVE JOURNAL 
for many years and rate it highly 
as one of our best trade magazines 
Your Service and Maintenance 
Department interests me, particu- 
larly since I am now working with 
vocational automotive teachers as 
educational specialist in our “Point 
4” program in Panama. These 
maintenance articles are well writ- 
ten and appeal to me as a former 
mechanic, vocational shop teacher 
and at one time an automotive en- 
gineer 
Would it be possible to obtain 
your permission to translate them 
into Spanish for use as 
in our Spanish-speaking 
here and in some of the other 
Spanish-speaking countries? Thess 


job sheet 


schools 


SOUTHERN AUTOMOTIVE JOURNAL for February, 1956 





AND 
SPARKLING 
WwitTH 

NEw IDEAS ! 


Oldsmobile for “56—the car with the sales personality 
rockets towards another record-breaking \ear. 
Stunning new Starfire styling —highlighted by new 


THE CAR 


“Intagrille Bumper” design—sets Oldsmobile aglow 
WITH THE with glamor. And there’s the powerful Rocket T-350— 
FEATURES mightiest Rocket engine ever—for blazing action! 
OF THE Revolutionary new Jetaway Ilydra-Matic* 
FUTURE! for new driving smoothness! And thirteen thrilling 
new models give Oldsmobile dealers the team that’s 
packed with sales action... right down the line! 


You can easily see it’s smarter than ever to be with Olds! 


Standard on Ninety F gh! models ptional at extre st on Super 88 models 


COLDS MHMdIOBsBS!| LE 


DIiviston OF GENERAL MOTORS . LANSING, MICHIGAN 
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material ure 
chools as needed 
and are sent 


cost 


vet out of it would be the 
in the 


tion of us worker 
the knowledye that 
tributed to 
outside of the 
Harry W 


U >» A Oper 


viven 


to other 


automotive 
United State 
PAINE, 


to oul 


without charge 


you had 


edutc 


ation 


Mission to Panama 


u 
translate ovwr 


1o Spant hoa 


We are happy to permit you to 
technical article 


outlined in 


loc al 


apprecia- 


field and 


ation 


Thanl 0 


bouquet! 


letter 


countries at 
All that your magazine would 


cone 
Gentlemen 


I am hop 
Hall Grille & Fender 
West Avery 


foreman at 
Work 
Dalla 


Street 


We have a complete radiato! 


In the past, we have had 
in- complaint on Cal 
innit 


your water 1! 


much for 


TOO MUCH PRESSURE? 


Dallas, Texas 


heating 
g out of the ov 


the 


Claude 
139 
‘exa 
hop 
everal 
and 
erflow 





...the 


Vian lool 


neh Bhany 


TOOL OF 
THE MONTH 


RE-DESIGNED 
DISTRIBUTOR 
WRENCH NO. 23/6 
Services ‘56 Buick 
and Chevrolet V-# 
engines, as well as 
earlier models. Clears 
all under-hood ob 
structions 

See your 

jobber 

Mechanic's 

net $2.35 


OFFICIAL 


Cal. 
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TOOL 


can be 


To keep the customer smiling—speed up 
the job with Herbrand Tools. They help 
you beat the clock and do better work 
faster, because they're job-enginecred. 


To finish on time takes tools that fit the 
needs of modern automotive engineer- 
ing—and Herbrand leads in tool design. 
See both Herbrand’s general and special- 
ty service tools. Ask your jobber. 


or tHe “soo” 


<> 


FREMONT, OHIO 


MECHANIC 





We 


ato! for 


had sold 
them and the owners 
the old radiator did not do thi 
On one ‘'53 Ford, a 
talled the 
customer wa 
checked 
varage 
gasket 
hose, I found a new 7-lb 
radiator the radiator. I re 
moved it and installed a 4-lb. pre 
ure cap and had no more trouble 
I would like to know if anyone 
else is having trouble like this and 
if they are checking the radiator 


pipe recored radi 


said 


varage in- 
but said the 
unhappy with it. I 
after the 
installed new head 


radiator 


the car 
had 


wate! 


ove! 


pumps and new 


Cap on 


cap before overhauling the cat 
CLARENCE LEwISs, 
238 Red Wing Drive 
When a complaint registered 
on the pressure-type cooling sys- 
tem, the first thing checked should 
be the pressure cap to be sure that 


it ws 


working properly and of the 


pec ified limit 


A FAMILY TRAIT 
William F 


Texa who recentl) 
Buga Inc., Houston 
tail Ford dealership, is a 
of a “detecging”’ family 
For 


special 


Hou ton 
Bill 
eighth re 


member! 


Bugas of 


opened 


Bugas was a 
the FBI 
two of his brothers are agent 

Another brother John Buga 
vice-president in charge of indu 
trial relations for Ford Motor Co 
is an ex-FBI agent. A brother in 
Army counter-intelligence 1 be 
lieved to be a the 
FBI civilian 
life 

I believe we hold the 


even ye€al 


agent with and 


candidate fo! 
when he returns to 
record fo! 


one family,” Bugas said, “but we’d 
have the record cinched then 
Bugas has been in the car busi 


ness since he left the FBI in 1947 


Bridge Leads Pontiac Sales 
Frank V. Bridge ha 


general manager of 
Motor Division, according to 
Robert M. Critchfield, 
manager of Pontiac and vice-presi 
dent of General Motor Bridge, 
who had been with Buick 
1930, succeeded Howard E 
ford. 


been made 
sales Pontiac 


general 


since 
Craw 


Fort Worth Names Mastin 


The New Car Dealers A 
tion of Fort Worth, Texas, 
named Tom Mastin, Jr., president 
Other officers elected were Clyde 
Westfall, first vice-president; Elmo 
Webb, second vice-president, and 
Basil Roper, secretary-treasurer 


ocla- 


has 
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They’re off and running with Rochester! 
Nearly half the new cars on the road today 
are “‘fed”’ by Rochester Carburetors. These 
modern mixers are specially designed 
to supply the proper needs of gas and air 
for today’s high-powered, high-compression 
engines. Rochester Carburetors are BY OCH ESTER 
rugged ... shrug off extreme heat or cold! 
They’re responsive ... assure top performance J me | 
“ i " - ° " socwesTrenr 
in every driving situation. And you'll find 
. sd PRoovcTSs 
them on the world’s finest engines. a AODUCTS 
Rochester Carburetors are standard equipment GENERAL MOTORS 


on the new Cadillac, Buick, Oldsmobile, cConmronation 


Pontiac and Chevrolet. aocwasTan wy 
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New turtle wax 


3 os G/M WLS 














4 
a turtle wax car wash 
wy INSTANTLY FLOATS OFF DIRT WITHOUT REMOVING WAX PROTECTION! 
° Preserves the finish as you wesh .. . Gleaming “Professional” 
Supentany cesstiel Beptatin tieth Yaunthy Rven"esage 
and detergents harmful to car finishes. 3 month supply — 
only $1 but FREE on this SPECIAL INTRODUCTORY OFFER! 
Wrifty 41QUID CONCENTRATE... A wash a week tor 3 months 


TEN MILLION MOTORISTS CAN'T BE WRONG! 
“Good-bye to back-breaking old-fashioned waxes. . . there's no 
substitute for Turtle Wax!” Now with Brillium for a Super-Brilliant 
"Hard Shell Pinish.” Outlasts all other polishes. Full year's supply $2 





a\e 
wot 


WE ARE PROUD OF 
all our products. 


They ore unconditionally guaran 
teed to satisfy you...TRY THEM 
e s7oRe RyYwhreert 


ABCOLUTELY FREE 


with every bottle of 


TURTLE WAX AUTO POLISH 


INTRODUCTORY S 


CPECIAL OFFER! 
LIMITED SUPPLY ~ GET YOURS TODAY! 

















EXTRA: 
ULL — % profit! = 













EeLAR with every purchase of 


$]00 
turtle wax 
CAR ULM” AUTO POLISH 


dr WA n | 
S a aT T) cone 
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FURNITURE POLISH GLASS CLEANER - o CAR CLEANER ~ WHITEWALL CLEANER 
Gicts Love thet amazing new =4 Squirt... there gees dirt « coven Aan “Heavy Oviy” ‘ae Sensationally MEW! TRIM 
lustre Tertle Wox “Creamy c Exclusive STREAK-PROOF Cer Cleaner Instent ly wa Sidewoll Cleaner restores 
White” Furnitere Polish grves Cleens, Shines, Revitalizes wrorey whiteness ch bow b 

5 deteriorated car finishes ‘ ond even te nowee ot 


Cleens, Polishes, PRO. 
= Gay np Sefely removes oxidised ed bere alte! tnt odvete y 
» sen-clly, pow rood film ter Cotors Other, \6 on Ret plus Spe 
oat Past Sprey Squecss 


lasting “Herd Shell Finish” ate be ome vibrantly olive 
Swe borne 61.77 valve 


Men wliemmabie Use or dort . motes old cors look like 
MEW! Large 20 os. sae Specie! $1.25 


ge bight wood: Lovge wre 98 





Dear Bill, 

I know how you feel about the 
changing service business. Doc, it 
ain't what it used to be. Where we 
used to spend over 90% of our 
time servicing the vehicle itself, 
with perhaps a short 10% looking 
after the accessories, we now are 
pending more service manhours 
on the accessories than we are on 
the transportation unit 

We can’t exactly afford to com- 
plain about it either, for it doesn’t 
take up much pencil lead and pa- 
per to figure out that the service 
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THE NUTWBUSTER. 




















Today's Fastest and 
Most Satisfactory Refinishing 


Combination! 


2 +E. —" 
DITZLER | 


DITZCO ENAMEL 


FLO ORY 
EWAMEL REOUCER 


DTE202 _ 


DITZLE 





ORE and more paint shops are 
finding they do faster, more 
economical work that gives customers 
utmost satisfaction when they use Ditz- 
ler's DITZCO Quickset Enamels with 
202 FLO-DRY Enamel Reducer. 


e Specifically designed for refinish- 
ing metal bodies, DITZCO Quickset 
Enamels are made from the same basic 
materials used for many of today’s new 
passenger cars and commercial vehicles. 


DITZCO ENAMEL 


WEDGEWOoD BLUE 
DQE-11412 


e These DITZCO Enamels are avail- 
able in hundreds of solid colors, in poly- 
chromatic and symphochromatic hues, 
and in blacks, whites and silver. 


e When combined with recom- 
mended proportions of Ditzler’s 202 
FLO-DRY Enamel Reducer, DITZCO 
Enamels give you smoother flowout and 
an earlier initial set. This special thinner 
assures harder drying, better leveling, 
higher luster and longer-lasting beauty. 


DITZLER COLOR DIVISION, Pittsburgh Plate Glass Company, Detroit 4, Michigan 


DITZLER 


PAIMTE © GLASS + CHEMICALS © BRUSHES + PLASTICS + FIBER GLASS 


eS ae COMPAN Y 


WM CANADA CANADIAN PITTIOURGH INDUSTRIES UMITED 
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busine would certainly not be 
what it is today if our customers 
chose to reduce their automotive 
transportation to the bare essen- 
tial 

Just imagine how mucl 
our shops would be and how many 


maller 


fewer men there would be on the 
payrolls if old John Q. Public took 
automobile and 
pirit of 


no pride in hi 
wouldn’t enter into the 

things when the engineer 
up with something new to add to 
the ease, safety, pride and comfort 
with which he can tool down the 
highways. Instead _ of waiting 
breathlessly to see what Santa 
would add to the new yearly 
model, what if he’d say, “Aw, to 
heck with it! I don’t want any 
geegaws, Just give me an economy 
unit to get me down to the office 
and back. Make it look exactly like 
this ten-year-old job I’m driving 


came 


now so I won't have any trouble 
finding it on the parking lot.” 

Fortunately for us, that isn’t 
likely to be the motorists’ attitude 
for some time to come and for 
that reason I'd recommend that 
you reconsider your plan for by- 
passing air-conditioning work. I 
know some dealers’ shops have de- 
cided against the service, but if you 
will check the manufacturers’ 
plans for installation of air con- 
ditioning in the next counvle years 
against the number of dealers set 
up for the service, there simply 
isn’t enough of them to take care 
of it. The prices on the units are 
going down with the increased 
production and it’s my humble 
opinion that original cost is all 
that’s keeping a lot of people from 
having it. 

They don’t want to be like the 
“noor”’ Texan who didn’t want his 
neighbors to know he couldn't af- 
ford air conditioning in his new 
Cadillac, so almost suffocated him- 
self driving around in the hot sum- 
mer weather with his windows all 
run up tightly. 

Air-conditioning installation and 
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THE FIRST--FIRST FOR.’56..... 


WHIZ 


---A HEIN-WERNER 
TWIN SADDLE SERVICE JACK==- 


bet OE 


Only the genius of Hein-Werner’s design and engineering @eatheduld make the 
WHIZ possible. It is the first Twin Saddle Séegide Jack fhac is casily 
transportable for out-of-shop service calls... And, —look aptieterfitic low price! 


Seawed 3 - In addition to portability — and low prica «he ROW WHIZ includes these 
the WHIZ r i aga features: LIGHT and sturdy te Weighs only 77 pounds 

stream of steet balls FIXED TWIN SADDUOES asstite Genet Woadidg and maximum safety 

~vilésigned for KASY POSITIONING ip close qiarvers... STURDY POST 

of steuctaral sete! Chatael >. new “SPRING TORSION” positioning 

roller... new bandle REDUCES EFFORT 20° POSITIVE 

SAFETY LOCK to hold Joad. .. placed SCREW and BALL UNIT 

is rusq7repof ... where situfation requires, jack can lift one wheel only 

... RATED CAPACITY 114 TONS 


The WHIZ is ideal for fast access tor tire, brake, 
tront end, and car w ashing service To 

assure early delivery — order from your 
Hein-Werner Jobber NOW 


HEIN-WERNER CORPORATION + WAUKESHA, WISCONSIN 


Hein-Werner stock listed on the Midwest Stock Exchange since 1936 


The complete Hein-Werner line includes: Under Axle Jacks of 12 to 100 ton capacity Bumper Lift’ Jocks for posenger cors Service Jacks for 


shop use . . . Adjustable Car Stands Twin Saddle Service Jocks Push and Pull” and “Pushmaster” Jocks for body, fender, and frame repair work 
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RUNS NUTS « The word gets around—you get more for 
5 your money when you invest in the best— 
DRILLS « Ingersoll-Rand Air Impactools. That’s why 


REAMS «this Size 404 Air Impactool is the new 
leader in sales and performance. 


DRIVES SCREWS + 


Here’s five pounds of power for running 

SAWS HOLES - all but the largest nuts on cars and trucks. 
WIRE BRUSHES - This handy lightweight work horse is the 
smallest in our line of six automotive Air 
TAPS + Impactools. .. the first choice of mechanics. 


BORES WOOD - Your Ingersoll-Rand jobber will show 
you why these amazing tools quickly pay 
DRIVES STUDS « for themselves. Ask him for a demonstra- 


DRILLS MASONRY « _ tion in your own shop! 


Ingersoll-Rand 


ll Broadway, New York 4, N. Y. 


a COmpanssoes war aC TOCAS wap acuTreas nae roouw am saat 
j mm 108s 


ec Te 


Onigunaidrs i mcuioole MA & ELECTRIC 








maintenance service can be learned 
by any good mechanic and the tool 
requirements aren't prohibitive 
With as many jobs to service as 
you are now subletting, I'd say 
you’d soon run into the proposition 
of that service bottlenecking your 
daily work traffic when the car 
has to be sent across town for only 
that one item on the full repair 
order. 

I do agree with you on the plan 
to expand the body and paint de- 
partment. With as many cars as 
you now have rolling out of the 
sales room, the potential for 
wrecks, dinging and appearance 
work should certainly justify it. 
With it in full operation, it will 
turn out your used-car work a lot 
more economically than you can 
now do with that two-stall mad- 
house you’ve got on the back lot 
now. You'll realize more revenue 
per stall than you do in the me- 
chanical shop, I'll betcha. 

Yrs, 
Ed. 


Buick Elevates Loppnow: 
Kennard Gets Southwest 


——- C. Loppnow, former 
4 Southwest regional manager 
for Buick Motor Division in Dallas, 
Texas, has been named central re- 
gional manager in Detroit, accord- 
ing to Albert H. Belfie, general 
sales manager. 

Loppnow joined Buick in 1937 
and has served as zone manager in 
St. Louis and Kansas City. He is 
succeeded by Edward C. Kennard, 
former Los Angeles zone manager, 
who has been assistant zone man- 
ager in Kansas City and Dallas and 
zone manager in E] Paso, Texas 


Ford Names Virginian 
Assistant Manager 


PPOINTMENT of James O 
/ Wright as assistant general 
manager of Ford Division was an 
nounced by Robert S. McNamara 
vice-president of Ford Motor Co 
and general manager of the divi 
sion. 

Wright is a native of Norfolk 
Va., and a graduate of North Caro 
lina State College and George 
Washington University Law 
School. He formerly was director 
of purchasing of Ford Motor Co 


Nash Steps Up Saunders 

M. A. Saunders has been pro 
moted to assistant sales manager, 
John W. Raisbeck, sales vice-presi 
dent of Nash Motors, has an 
nounced 
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Aluminum Edging Forward 
(Continued from page 53) 


exterior decoration. Outstanding prefer 


among these is the Cadillac, which 


can be purchased with golden 
grille and spoke wheels. In addi- we Fe L E T R C 
tion, all Cadillacs feature gold i 
aluminum “vee” emblems and : : 
license plate frames. tools 2 

On the 1956 Packard, a_ gold e. 
aluminum screen backs up the 
grille. 

The Hudson this year displays 
side panels of gold aluminum, 

These are applications where the 
car owner can see the attractive 
changes achieved by aluminum 
trim. He possibly will not know 
that all Cadillacs are equipped 
with aluminum grilles either in 
a natural finish or gold. The 1956 
DeSoto has a natural aluminum 
grille. The center of the Plym- 
outh grille is also aluminum 
Other applications are Stude- 
baker’s side trim, and window 
frames on the Chrysler, Hudson 
and Nash. Each of Chrysler’s new 
models utilizes aluminum head 
lamp shells. 


The "Key" to Aluminum 


The key to aluminum’s “1,000 
faces” is the Alumilite finishing 
process developed years ago by 
Aluminum Co. of America’s Alum- 
inum Research Laboratories. Un- 
like chromium - plaied metals, 
which employ a coat of chromium 
for appearance and protection, a- That’s right, more mechanics choose RUNS NUTS 
luminum is protected by a sap- ' ‘ actools than any ot 
phire-hard coating of aluminum Sngrasll-Tend Sempactents Chan any eter DRILLS 
oxide which is part of the metal 
itself. Highly resistant to corro- buy the tool that gives them the most in REAMS 


sion, this coating will neither chip ee 
power, speed ar I a y DRIVES SCREWS 


nor peel. If scratched, clear alum- 

inum oxide forms naturally to pre- F ' 

vent further attack New Size 5U Electric Impactool handles SAWS HOLES 
Engineers are busy designing all but the largest nuts and bolts on cars 
. . ine . — é j 

Grume, Sullding prototypes om and trucks. It is tops as a real multi 

putting them through extensive 

physical tests of all kinds. Devel- purpose tool, and quickly pays for itself TAPS 

opment of aluminum radiators, 


brake drums and engine blocks is Ask your Ingersoll-Rand jobber to BORES WOOD 


representative of the way alum- : 
show you the only complete line of 

inum is helping to achieve bette . DRIVES STUDS 
automobiles, Smith said Electric Impactools jae BD ss 2U 

Road and accelerated salt spray 4U-SD, 5U, 8U, 34U. DRILLS MASONRY 
tests reportedly indicate corrosion 
resistance superior in ordinary 
conditions to materials being re- 


placed 
The oxide coating formed by -Rand 
the Alumilite process is revealed Ti er (@) 
by the powerful electron micro- 1] Broadway, New York 4, N.Y. 
scope to be made up of tiny trans- 
parent cells, each with a center! 
hole or pore. When aluminum is 
dipped in dyes or pigments, the 
coloring agents fill the pores. The 
pores are then sealed 


make. Common sense tells them it pays to 


WIRE BRUSHES 
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RVBEER SEPARATORS - HARD RUBBER CASE 


3 


ORIGINAL EQUIPMENT LINE 


A GENERAL MOTORS PRODUCT 


ow TV .. . Spectacular “Wide Wide World” on NBC Network. 
ON RADIO. . . Lowell Thomas Newscast on CBS Network 
See local listings for time and stabon 


TUNE IN 
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DELCO DRY CHARGE BATTERIES PUT 
NEW LIFE IN MY BATTERY BUSINESSI 


They can’t get old before they’re sold 


i. 


*— and they’re backed by long life guarantees 


Now I can offer my customers the only original equipment battery 
with a three-year guarantee. And four years on the Delco Extra- 
Duty Line. It’s great for business! The new guarantees are effective 


regardless of mileage in passenger car service. AND they are ~ 
backed by General Motors. ( M 


That’s not all. I can stock odd-size batteries as well as popular Fa tet 
sizes, indefinitely —and they'll stay as fresh as the day they were 

made. It’s Delco’s all-new dry charge battery. All you do is add PARTS SALES 
the electrolyte from Delco’s new disposable container and the UNITED 
battery is ready to go any time—without an initial charge. They MOTORS 
can’t get old before they’re sold. hii 


With 6- and 12-volt types that fit every purse and purpose; with 


a longer guarantee; with the freshest power you can buy—lI GENERAL MOTORS LEADS THE WAY— 
couldn’t miss a battery sale if 1 wanted to. That’s Delco for you! as WITH DELCO BATTERIES 
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OM COAST TO COAST! 


COATS —_&_ Tre Enaincers and Service Staton 


TIREMAN S a : ontesagios haem igree the 


New D-D (Double-Duty) Model 


greatest 


Portable 


Just $119 50 Freight Paid 
lable for Immediate 
De ery 


JACK P. HENNESSY COMPANY, INC. 


* 
Manulectured by COATS COMPANY GENERAL OFFICES 
12 Depot Square * Englewood, N. ) 
PIONEERS IN WESTERN DIVISION OFFICES 
TIRE SERVICE EQUIPMENT P. ©. Bou 190 © Van Nuys, California 


FORT DODGE IOWA 





The 1956 DeSoto has been se- 
lected as the official pace car for 
the annual Memorial Day 500-mile 
race at Indianapolis. Seated in the 
car are L. Irving Woolson (behind 
wheel), president of DeSoto Di- 
vision, who will drive the car on 
race day, and Tony Hullman, 
chairman of the board of Indian- 
apolis Motor Speedway, who will 
be the only passenger on pace lap. 


Selling by Mail 


(Continued from page 63) 


weather special any old time be- 
Cause everyone knows winter 1S 
coming We watch the daily 
weather reports closely for first 
signs of a real dip to 34° or freez 
ing. Then bango, out go our cards 
that are ready for the mailing. We 
hit right on the nose—and the re 
sponse is always excellent 

I recall one mailing on chains 
that we sent out a year or two 
ago. The mailing was ready, we 
waited only for the barometer 
needle to go down with an indi- 
cation of snow to follow. When it 
happened, we dropped our cards 
at the post office. Results? We sold 
every set of chains on the shelf. To 
make good our cards, we found 
ourselves scurrying around town 
to pick up chains from our dis 
tributor 

We send mail out on a six-mile 
iadius. We retain a full-time clerk 
who multigraphs postcards, and 
multiliths the letters, sometimes 
post cards, in one of our specials 
We have found multilith econom 
ical over an entire list when the 
plates can be saved and used over 
again. However, a mailing costs us 
approximately $300 when a clerk's 
time, cost of postage, paper, multi 
lith processing and addressing are 
totaled up. 

This is not exorbitant when, as 
frequently happens, you sell the 
customer not only a set of tires but 
a number of other items. If you 
have succeeded in bringing the 
customer in on a polish job, you 
may sell him a rear-view mirror or 
other accessory. A multitude of 
extra sales that follow often pay 
off a mailing 

Moreover, a certain portion of 
your list will come to look for your 
mailings and any specials season 
ally. They will bring you their 
business because you have helped 
them out before. This builds vol- 
ume from steadie 

That is what makes a good di 
rect-mail program so satisfying 
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To the Service Station or Garage Operator 
Who Thinks He Can't Sell Shock Absorbers 


This latest Moog Program provides a tremendous 
new volume and profit opportunity for you! 


You think not enough of your 
customers need shock absorbers? 


The life of an original shock absorber is usually 
not over 20,000 miles. About one out of 3 cars 
on the road needs replacement shocks. (Start 
checking shocks on every job. Takes just 90 
seconds with Moog ‘‘Bounce Test.”’ 


You think installing shock absorbers 
is too big a job for your shop? 


If you have a car-lift or jack, the nationally 
known Herbrand wrenches and screwdriver you 
get with Moog Assortment SK-500 are all you 
usually need for installing Moog Gusher-Action 
Shock Absorbers quickly and easily. No special 
training needed 


MOOG 


You think selling shock absorbers 

is too difficult and time-consuming? 
Moog makes it easy for you with effective selling 
tools: a PRODUCT FOLDER that shows your 
customers how to check for worn-out shocks on 
their own cars, then urges them to rely on an 
expert YOU; a working WALL CHART with 
helpful catalog information and a hard-selling 
message; a WINDOW STREAMER that tells 
customers you offer the newest thing in shock 
absorbers 


You think opening a Shock Absorber 
Department requires a big 


inventory and large investment? 


Just look at this Profit Package 
need to stock, install and promote shocks! 


everything you 


ASSORTMENT SK-500 includes... 
@ 5 pairs of Moog Gusher-Action Shock Absorbers, with famous 
Gusher-Bearing and Meter-Action Valve features. Guaranteed for 
15,000 miles or one year. Give 85% coverage! 


@ 2 “Van-Chrome" wrenches and a heavy-duty screwdriver 
($5.62 value) made and guaranteed by Herbrand. 


@ Moog window streamer, wall chart, product folder and dis- 
play carton—all featuring provocative “90-Second Bounce Test" 
check you make for worn-out shock absorbers. 


includes Shocks, Tools and 
Merchandising Materials 


DEALER'S NET PRICE 


$ 6°°" 


GARAGE MAKES 45% MARK-UP PLUS LABOR PROFIT! 
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“This will come as quite a 
SHOCK to you" is the title 
of a booklet offering prac 


tical information about 


Soce 


to 


opening a Shock Absorber 
Dept. See it at your Moog 
Jobber’s or write 





MOOG INDUSTRIES, INC.+ST. LOUIS 14, MO. 
GHQ for Chassis and Suspension Parts 
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the finest in automobile floor mats 
Stylemaster Kar-Rucs for front floors 


The newest, hottest item in accessories today! Engineered 
tailored look with all the easy clean features. Fits 
and stays in place in all cars. 9 rich, clear colors in 
best quality rubber 

Set No. 8465 ‘Retail $6.95 


Saies compelling box 


Stylemaster Kar-Rucs for rear floors 


Now matching beauty and utility for rear floors. Full 
floor protection extends under front seat. Colors match 
front Stylemasters 

Set No. 8461 Retail $6.95 


The always popular “original” accessory for floor protection 
Famous Rubbermaid quality in familiar diamond design 
Get in the mat business with a good assortment. 9 colors 
including new turquoise and white 

No. 1452 (small 16° x 18 Retail $1.49 
No. 1454 (medium) 18” x 2] Retail 1.89 
No. 1455 (medium) 15” x 25 Retail 1.89 
No. 1459 (large 18” x 26 Retail 2.29 


Rubbermaid. Kover-A us for rear floors 


NEW highest quality contour mat for one piece « 
age. Exclusive diamond design with attractive rib ain 


that may be trimmed to fit all cars. Engineered to hug floor 
and stay in place. This will be a volume item. In 6 color 


No. 1450 Retail $4 98 


Maw am Man 


Keep stocks ftresh and clean 


ADVERTISED AND PROMOTED LINE! 


THE WOOSTER RUBBER COMPANY © AUTOMOTIVE DIVISION © WOOSTER, Oro 





MODERN COLD IMMERSION 


Works while you do something else! 


Extra heavy duty jet turbine, auto, diesel engine and 4 barrel carburetor cleaner 
World’s fastest acting carbon gum 
NY / digestive solvent .. . Automatic 
F Action! No rub... no scrub! 
SAFETY DIPHASE SOLVENT 


Synergistic water energizing floating blan- 
ket seal prevents exposure of hands to di- 
gestive solvent...seals in solvent vapors 
... absorbs solvent odor...makes it non- 
combustible ... scours water soluble dirt 
...re-emulsifies dragout solvent for re- 
covery. Safe cleaner for aluminum. 


EXCLUSIVE! CONSTANT TANK LIFE 


Seal is energized by adding water... RE- 
PLENISHMENT for solvent dragout loss, 
rejuvenates entire system. Replenisher 
packages in quart and gallon sizes. 

PERFORMANCE ... far surpasses appli- 
cable Government AN Jet Engine cleaner 
specifications ... money back guarantee. 
U.L. Approved. 

Insist on Genuine Hydro-Seal® Gunk”. 
Flatly refuse flammable and weak imita- 





“SELF EMULSIFYING SCOURING SOLVENT 
even eliminates the ‘elbow grease” tions! 
Kit U. 5. PATENT, 2,318,842 
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Sere Oy a4 ye 


Dont back the wrong horse when selling 
brake linings and blocks. Give your customers 


ere ee 





a sure winner. Remind them— 


otk, 


neal 
Bendix -Echpse 


vehicles than any other make. 


MARSHALL-ECLIPSE DIVISION OF “Bandit” TROY, NEW YORK 





New Spark Plug 
(Continued from page 70) 
Lite 
intensive 
it the de 
velopment of a line of spark plug 
will provide satisfactory op- 


For several years Auto 


been conducting an 


research program aimed 


which 


eration under all driving condi- 


tions in the new high-horsepower 
automotive engine 

This program has resulted in 
development of the Auto-Lite 
Tip’ spark plug. This plug 


from conventional plugs in 


Powe! 


differ 


firing 
‘Power 


that a radically different 
nose is employed, In the 
Tip’ plug, the firing nose protrude 
into the combustion cham- 
tempera- 


deeply 
ulting in higher 
under low-speed, light-load 
than conventional spark 
wide-open-throttle 


ber, re 
ture 
condition 
Under 
a charge cooling effect 
nose temperature 
pro- 


plugs 
condition 
provides lowe! 
than with conventional] plugs, 
viding a greater factor of safety 
against preignition. The protrusion 
of the firing 
nearly optimum location of the ig- 


nose provides more 





CASH IN ON THIS PROFIT PACKED 


MARKET WITH 


Grand DUAL EXHAUST 


and DUAL EXHAUST HEADER SYSTEMS 


SYSTEMS 


New Chand HIGH-EFFICIENCY QUIET-TONE 
FIBERGLASS PACKED MUFFLERS 


Attention 
All Dealers! 


Guaranteed To Fit All V-8 Cars and 6 Cyl. Chevrolets 





DUAL 


In most instances, fac- svavan 


DUAL 
HEADER 
SYSTEM 


DUAL HEADER MAKE DUAL 
SYSTEM AUTOMOBILE | SYSTEM 





tory-installed optional 
duals are not available Dual sive 
as an accessory kit. ge WEAD PPE 
The demand from your ORIGINAL 
customers whose cars EXHAUST PIPE 
are not equipped with two 
duals is tremendous. GRAND 
Additional horse- MUFFLERS 
power for their cars 
means additional prof- 
its for you. 

Grand manufactures 
perfect fitting duals for 


ORIGINAL 
TAIL PIPE 


DUAL SIDE 
TAIL PIPE 





Buick V8 
Cadillac V-8 
Chevrolet 6 
Chevrolet V-6 
Chrysler V8 
De Sete V-8 
Dodge V-8 
Ford V8 
Hudson V8 
Lincoln V-8 
Mercury V-8 
Wash V8 
Oldsmovile V-8 
Packard V8 
Plymouth V-6 
Pontiac V-8 
Studebaker V8 


1953-56 

ExWAUST 1950-51 1950-51 

HEADERS 1941-56 
HEADER 

EXTENSIONS 


1955-56 
1951-56 
1952-56 
1953-56 
1935-56 
1955-56 
1949.54 
1939-56 
1955-56 
1949.56 
1955-56 
1955-56 
1955-56 
1951-56 


1937-56 


\ cuno # 


MUFFLERS 1949-54 


1999.54 


IH DUAL SIDE 
TAIL PIPE 


1949.55 


ORIGINAL 
TAIL PIPE 

















all V-8 installations. 


Order Grand duals from your Grand jobber today! 


GRAND AUTOMOTIVE PRODUCTS 


2055 Ruby Street °¢ 
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nition spark and results in greate1 
combustion efficiency bette! 
ignition of abnormal mixtures 
“The ‘Power Tip’ spark plug of- 
fers operational advantages which 
are unobtainable with spark plugs 
of conventional design. The 
important of these are improved 
fouling characteristics 
preignition safety 
effective initiation of 
and gains in fuel economy 
“Dynamometer and road tests 
indicate that the improvement in 
fouling characteristics obtained 
with the ‘Power Tip’ spark plug 
results in an increase of up to 67% 
improvement 


and 


most 


increased 
factor, a more 
combustion, 


in service life. This 
in fouling characteristic 
of three basic features of the plug 

mh The protrusion of the firing 
nose provides a much longer foul- 
ing path 

“2.—The higher operating temp- 
nose of the 


is a result 


eratures of the firing 
normal driving condi- 
deposit ac- 


plug under 

tions tend to decrease 
cumulation 

Reducing Deposit Accumulation 

“_ The 

combustion gases on the protruding 

the ac- 


scouring effect of the 
firing nose further reduce 
deposits 

peed the in- 
turbulent 
peeds 


cumulation of 

“At high engine 
charge is more 
and richer than at 
The firing nose of the plug is ex- 
posed to this richer, more turbu- 
lent mixture and operates at lower 
than standard plugs 
‘Power Tip’ spark 
pecified to provide a 


coming 
lowe! 


temperatures 

‘Therefore, 
plugs can be 
factor of safety 
in excess of that obtained 
plugs of 


against preigni- 
tion fal 
with conventional 
equivalent fouling facto 

“The protrusion of the firing 
nose into the combustion chamber 
improve- 


park 


substantial 
the combus- 


results in a 
initiation of 
tion process. The ignition spark 1} 
shifted closer to the center of the 
resulting in 
an increase in the heat 
to propagate the combustion proc- 
ess and a decrease in the over-all 
length of flame travel 

“The more effective initiation of 
combustion obtained with the plug 
provides an improvement in per- 


ment in 


combustion chamber 


available 


formance and power output in the 
vehicle The 
park plugs in 
valve, high- 
compression engines in which the 
spark timing is set ahead of the 
optimum setting for the fuel in 
require the use of a 
fuel or re- 


majority of 
‘Power Tip’ 
overhead 


great 
use of 
those few 


use, may 
slightly higher 
tardation of the ignition timing fo! 
peak performance 


octane 
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Discrimination on Southern Shows 
Looms, Southeast President Says 


D* RIMINATION is being pro- 
posed which would affect the 
Southeast and Southwest automo 


show 


erted 


tive parts and equipment 
the Southeast 
Jan. 31, 

M. D 
Parts & Supply Co., Inc 
lusia, Ala., 
a letter to aftermarket manufac 
turers to this effect 

‘The word 


relation § to 


president a 


3uck’’ Taylor of Taylor 
Anda 


announced he had sent 


‘discrimination in 
business, 1 usually 


President Taylor 


very unpopular and, most time 
grossly unfail 
“Ever since the cancellation of 
the national automotive show, ce! 
tain movements are afoot which 
virtually affect the future of all 
regional automotive shows 
The Southeast automotive in 
is facing discrimination in 
rawest tage unless we do 
omeching about it and do it 
auick 
“For instance, the three strong 
est national automotive associa 
tions—MEMA - NSPA - MEWA 
have appointed a coordinator to in 
vestigate and submit a suggested 
chedule for the next ten years a 
to when they should hold their re 
pective annual conventions and it 
conjunction with what 
automotive show 
‘A proposed 
prepared, but it is presumed that it 


regional 
chedule has been 


was not to be revealed to the auto 
motive industry as a whole until 
after a committee vote at the West 
Coast 

at least we have seen 
vance press releases of thi 


regional automotive show 
no ad 
tenta 
tive schedule 


Somebody slipped. The pro 


SOUTHERN AUTOMOTIVE JOURNAL for 


posed schedule has been revealed 
and, to our indignation, the South 
east automotive industry as well a 
Southeast Automotive Show are 
eliminated entirely from the ten 
year schedule of proposed nationai 
association convention 

“As early as August of last yea! 
we invited the national associa 
tions to hold their 1957 annual con 
ventions in conjunction with the 
Southeast Automotive Show in 
Miami, during the period of April 
25, 26 and 27. The coordinator of 
the proposed schedule wa 
at that same time of these invita 


notified 


tion 
“Thi discrimination also ap 
plies to the Southwest and othe! 
pertinent territorie where uc 
cessful regional automotive show 
have been conducted over a period 
just isn’t conceivable that 
any automotive manulacturer ol! 
automotive association 
would intentionall light as fe 
tile a territory as the Southeast 
and Southwest which repre 
ents 34° of the total annual ca! 


national 


and truck registrations in the en 
tire United State 36° of the 
part equipment, accessory and 
replacement busine in the entire 
of all 


automotive wholesalers and auto 


nation and where $p° 


motive car dealers are located 

‘If a member of either national 
association, contact the powers that 
be and firmly expre our disap 
proval of 
tact your friendly competitors and 


uch unfair practice. Con 


irge them to do likewise 

Directo! committeemen and 
other influential members in the 
ndustry will be on their way to 
the Coast as early as the 9th of 
February © you can readily see 
why you must work fast 

Bear in mind, too, that we will 
lave capable representatives right 
on the spot to see us through to a 
iccessful conclusion 

Fight for what right but 


areyUust 
vUJW 


Raht of Hein-Werner Dies 


Robert J. Raht, sales manager of 
Hein-Werne! Corp Waukesha 
Wis., died suddenly Jan. 20. He had 
been with the company for 24 
years and had been sale 


ince 1948 


manager 


FEBRUARY, 1956 


1956 Outlook Is Bright, 
AC Heads Are Told 


fo 1956 busine 
the automotive 
br 


l Cl ve | 
ata 


tives were told 


conference of the 
Division of Gene 
in Flint 
E. H. Franco) 
placement ale 
no market where 
are so unlimited | 
replacement indu 
He pointed 
of 1954 there 
and trucks on 
1955 that figutr 
61.300,000 Thi 
meant an increase in arket 
tential of 19 million 
»> million oil filter 


park plug 
and about 5! 

The number of cat on U 
roads is expected to in 


million in the next 10 


Interest Goes Higher 
In Garage Group 


eo r in expanding the mem 
bership in the Independent Ga 
Owners of America continue 
ount Executive Directs 

H. James announced 

cited reports from inquiring 
ragemen from one end of the 
count to the other, except Cali 


which alread vell 
tate and national 


fornia 
raniz into 
level 

Local units have been formed a 
Ponea City and Stillwater, Okla 


in a dozen 


‘ 


while garage operator: 


or more other localitse have ob 
tained background data to enable 
then to forn local ind tate 


bod 


up mi 


Ea { 10th sti 


Hirsig Gives $1,000 
To Two Managers 


ye 


and Doug 
have beer 

priz if $1,000 « 
performance 
their territori 

B. W Lat 
that busine 
ubstantiall 


et for then 





Oklahoma Rates Mechanics 


(Continued from page 52) 


nominal fee W 


tecords of other imilar school 


where instruction was free to the 


tudent howed lack of interest 


poor attendance, while Oklahoma 
attendance ha been 100% except 


in Case 
in advance, This facilitate ubsti 
tution of a student if there j 
a withdrawal 

There are a few other rule 


Mechanic 


imperative 


of illme Fees are payable 


tudents must have two 


years of experience. Courses are 
trictly for independent and dealer 
latter are 
factory 


mechanics, and the 
eligible only when no 
chools are available. Classes are 
limited to ten men each and it i 
preferable to have two schools in 
progre in two nearby communi 
tie thu 
nights for each cla 


producing alternate off 
Only associa 
tion members may sponsor! 
Payne commented 
A number of students declared 
our course much preferable to fac- 
tory courses they have attended 





HIGHER COMPRESSIONS 
BETTER VALVES 


Play it safe 


with 


Oniginal Engine Engunrccned,” 


VALVES 


rmc valve train parts 


WO 


Guides and Seats Springs and Locks 











Today's Shorter Strokes, larger 
bores and higher compressions 
are rough on valves —tend to 
shorten valve life. 

rmc two piece valves with 
Austenitic steel heads are engin- 
eered and built to stand the gaff 
—giving better performance and 
greater mileage. 


rmc Valves for 
Air-Cooled Engines 


Need Lawnmower and other Small 
engine Valves? rac can supply them. 
Ask for catalog and prices. 


“SERRATED” 
Valve Spring Inserts 


=é¢€ > = laa > = 
Rem Rooms 

A must for every Valve grind job. 
Compensates for Torsion relax and 
restores Spring tension. Recommended 
by car and truck manufacturers. 





NATIONALLY WAREHOUSED IN ALL PRINCIPAL CITIES 


PIONEER WAREHOUSE CO 
(Herman Shields) 
2314 Front St, Meridian, Miss 


AUTOMOTIVE WAREHOUSE, INC 
325 Fifth Avenue $., Nashville, Tenn 


NEAL GREENFIELD SALES 
509 E. Third St 
Fort Worth, Texas 


T. Lt. KIOD COMPANY 


DISTRIBUTOR'S WAREHOUSE 
2436 Dennis St 
Jacksonville, Fla 


RICH ma’.UFACTURIV~ 


BATTLE CREEK 
tL 
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123 Shumon Avenue, Charlotte 3, N.C 


FRANK J. MERRYMAN CO 
419 Peachtree St., N. E.. Atlante, Ga 


NEAL GREENFIELD SALES 
2916 Main St 
Dalles, Texes 


BASIC VALVE MANUFACTURER 
FOR ORIGINAL EQUIPMENT 
SINCE 1908 





tudent ha favorable 


words for thi type of training over 


Nearly every 


others because they do not have to 


lose valuable time away from 


their job 
“Each 
graved 

A & M College and these ar 

di played ove! work 
benches in shops. Of course, thé 

certificate doe not certify the 


graduate is a polished automatik 


af n 


graduate pe 
certificate from Oklahoma 


proudly 


transmission mechanic. Completio1 
of the course dog however, elim! 
nate any fear he ma have had 
about that phase of repairing. And 
with practical application 
become as efficient as hi 
dictate 

At the end of 1955, Payne said 
the mobile chool booked 
olidly through the coming June 
and that by July 1, 225 men will 
have been trained in 19 Oklahoma 
cities. And, come spring, It 1s ex 
pected that the second panel truc} 
equipment 
pelling the 


with instructor and 
will be engaged in di 
mysteries of automatic transm 


Ions 

Then, if and when the saturation 
point is reached in that catego! 
the mobile school can change ove! 
to power brake power steering 
four-barrel carburetion or ignitior 

‘But we are in no hurry 
branch out into those field aid 
Payne 


“We would prefer 


men trained well 


Chrysler's Tank Plant 
To Make Plymouths 


HEN its current tank contract 
W' completed in May, the 
Chrysler Delaware tank plant will 
be almost doubled in size and con 
verted to the production of Plym 
ouths, L. L. Colbert, president of 
Chrysler Corp., announced 

The plant, ituated in Newar} 
Del., will be the corporation's first 
automobile assembly operation I 
the east and the compan) largest 
ingle installation outside Michi 
gan. It will be capable of produc 
ing approximately 5,000 cars week 


ly. 


Sarasota Elects Stinnett 


The Sarasota Count (Fla.) 
Automobile Dealers Association re 
cently elected Robert J. Stinnett 
Stinnett’s Pontiac Service, presi 
dent; T. B. Roach, Sarasota Lin 
coln-Mercury 
and C. C. Darby, J: 


tary-treasure! 


Co vice-president 
Darby Buick 


Inc secre 
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EXCLUSIVE / 


“SOUTHERN: 
| DOUBLE=LOCK 5 


_ BONDED BRAKE SHOES 
J FEATURING TWO ADHESIVES 


| A thin Resin base adhesive is first 
CHARLOTTE applied to the lining. |It pene- 
nape! trates, strengthens and grips the 
lining as only a thin adhesive can. 


A thick Rubber-Resin base ad- 
hesive is applied over the first ad- 
hesive to grip the steel shoe in a 
shock-and-heat proof manner as 
only a thick adhesive can. 


Two adhesives are better than one. Buy 
SOUTHERN DOUBLE=LOCK Bonded Brake Shoes! 


Ask your Jobber 
for details! 


FRICTION MATERIALS CO.—— CHARLOTTE.N.C. 
Copyright 1955 Southern Friction Materials Co. 
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TRIAL BY TORTURE PROVES THAT 


Profit with AP’s product advantages — 


In recent tests conducted by Motor Vehicle Research, the AP muffler and three other leading 


makes were soaked in corrosive acid like that found in actual operation. Compare the results! 


Comparison tests recently made by Motor Vehicle 
Reseorch prove that AP mufflers are engineered for 
longest life, plus maximum silence and lowest back pres- 
sure. They prove that the advance-design AP muffler, at 
no extra cost, will enable your customers to get more 
horsepower, better gas mileage, and Y, longer life. In 
every test made, the AP muffler excelled the three leading 
competitive mufflers, including the car factory replace- 
ment. There are good reasons why. It has up to 40°, 
heavier steels, double crimp-locked seams, high-frequency 
control intermediate shell. Seam-welded inner tubes with 
extruded holes make it practically clogproof. Its patented 
4, thicker “Air Liner” shell, featured on over 70°, of all 
AP mufflers, creates sound-deadening chambers that 
insulate against both heat and noise 

Get your share of the big muffler business. It's 4 busi- 
ness that’s expanding, thanks to duals, every day —this 
year the big majority of car manufacturers will feature 


LONGER-LASTING MUFFLERS — DESIGNED 


Want more facts? Use Reader Service Card Page 118 


dual exhausts on their new models. Join AP’s effective 
Tap, Look and LISTEN program. Just register as an AP 
Muffler Specialist with your AP wholesaler; put in a 
minimum basic stock; then examine every muffler that 
comes into your shop. Do it systematically and you'll 
make at least six extra sales a week for the next 50 weeks 
a total of $2100 extra profit, because one out of ever) 
two cars you service will need a muffler or a pipe* 
or both 
Ask your jobber to show you the AP “Inside Story.” It’s 
an eye-opener 


* Shell Oil surve 





8 out of 10 AP Mufflers have these extras 
One or more of the following features, depending on the job 
to be done, will be found on & out of 10 AP mufflers: y 
thicker steel, specially coated, corrosion-resistant steels, 
triple shells, **Air Liner” shell, asbestos liner 











FOR 
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AP MUFFLERS LAST 1/3 LONGER 


become an AP Muffler Specialist 











The AP 401 
ives up to 
7.6% less back 
pressure 


The AP 437 
ives up to 
4.8% less back 
pressure 














The AP 467 
gree up to 
7 8% less back 
pressure 


The AP 420 
ives up to 
4% less back 

pressure 


























AP GIVES UP TO 50.4% LESS BACK 
PRESSURE THAN BRANDS B,C, AND D 


WEIGHT CHART 





% % % 
Brand ~— Ford AP Is | Plymouth = AP Is Chev. AP Is 
Heavier Heavier Heavier 





13 tb/14 oz 15 b/9 oz 10 tb/12 oF 


12 tb/2 oz 


12 tb/12 oz 


12 th/7 o7 25.1 


11 b/ 6 07 12 tb/8 o7 











THIS FREE SIGN IDENTIFIES YOU... 


Put it up where ‘t will be 
seen. Then TAP, LOOK 
and LISTEN the easy AP 
way for muffler profits. 





EXPERT EXHAUST SYSTEM Seavice 











THE ge PARTS CORPORATION 
15-O AP Building, Toledo 1, Ohio 


HIGH-COMPRESSION ENGINES 


SOUTHERN AUTOMOTIVE JOURNAL for February, 1956 


In this MVR test designed to prove sturdiness, another 
AP passenger car muffler (foreground) withstood this ¢ rush 
ing 4720 Ib. wheel load far better than the other leading 
brands 


AP WILL PROVIDE ALL THE SALES 
AIDS YOU NEED TO GET BUSINESS 





Your initial sales package wil! include a “How to” booklet, 
posters, post cards, inspection tags, a decal, a catalog, and 
price sheets. Then AP mails direct to you a constant flow of 
additional sales aids, and up-to-date catalog data 


AND NATIONAL ADS WiLL FETE IT 


POPULAR 
MECHANICS 


The ads will dramatize tests like those shown on these pages 
Hundreds of your customers and pro pect vill read them 


and decide to look for the sign of the AP Muffler Specialist 


Want more facts? Use Reader Service Card Page 118 





BOO KLETS ] 32 AUTOMOTIVE SERVICE meontat 


FREE! mi 








| HELPFUL ig Fg 


On this and the following pages is an excellent selection of free 
Automotive literature. List numbers of those desired on the coupon 133 Sussies NO 25th ANNI 


and mail to SOUTHERN AUTOMOTIVE JOURNAL. 





10] WRITE FOR CURTIS csemeA 
TURE ASSEMBLY KIT c Given o 14, Line 
: on on Cu Compre on MUSTANG ENGINES 
1 n of " 
A nu 


1 34 STREAMLINER CATALOGS 


i 


MODEL NUMBER oa HANGE ! proc Mu ng ‘is of ‘ 135 WHEEL WEIGHTS 


115 "DIXIE LAWN MOWERS 


137 DELCO REMY ELECTRICAL 
. eo P SERVICE 
BRAKE SERVICE G : 
ARROW CATALOG NO 118 ~ - . — —— 
ri ! tT ‘ wene ‘ flushir and 
Hit!-411 Va ‘ é ‘ ei : wor iTr : 
‘SP ARK PLUG SPECIFICATION 
, th A ‘ 14 138 CHART types of 
] 19 | RAMCO SERVICE MANUAL 
res trate rive my t | 


indus pli i” at . 
clude data rough ‘ ( ‘ ib i 2) ! tr t Lit ( ! Ohi 
( Dealer Se e Ih ; motor oe , PRESSURIZED COOLING SYSTEM 
14ur partanburg . . . _ os orent 140 ‘ ! nee f t 


10 AUTOMOBILE CURITON et on 120 NEW byt BOOK Nine | booklet 


italo 


i 


KOO KOOSTION nN tra . ( j 

, NG é‘ S mamvonence 1 NEW PISTON RING CATALOG 

e te brakin ns ane 14] é‘ - . 
Okla i ' us ake Grizz! Mf — ; QF 
WAGNER AIR BRAKE AND RO sroline St., P ‘ 

105 TARY AIR COMPRESSOR BULLE: 121 OIL FILTER MANUAL ' WIRE, CABLE and IGNITION CAT 
TIN [ri j detail traight air a insta emy i 142 ALOGS M ( ) 
sir-ove li braking . ‘ ea r service ¢ 

Bs : , i nor aes iB. RADIATOR SERVICING EQUIP 
cS 144 MENT 1s 


suliding 


i 


on anual 


Compre 
tie 


catalo 


CAP MERCHANDISER { rule ‘ es slan » te ‘on ) : ‘ 
106 ' profits b ise of ra or ‘ erat I ‘ ' t 145 FREE SAMPLE OF UPHOLSTERY 
Merchand \ CLEANER FOR AUTOMOBILES 
ndiser rT ou tine ted 4 } nt 
weing ul ‘ ro STANDARD DUTY GENERATOR 
1 information ' 125 REGULATORS A if 
‘ mbia Ave Conr he ‘ 
108 12 VOLT ELECTRICAL EQUIP 
MENT FOR PASSENGER CARS 
, ; 150 ELECTRIC POWER DRIVE 
d 


terature Ds HOW 


126 FRONT END SuSrENSeIpS 
And n WIA 
! ! ) 4 ‘ aT 

10 AMMCO HONING, ENGINE RE GH line sila i ' I ‘ 2 8 ' P 
BUILDING, AND BRAKE SERV , ’ t Ir itomotive | SERVICE MANUAL FK SPARK 
ICE TOOLS AND EQUIPMENT rl ont 153. PLUGS 
1 ing t Ar ne of W 127° HYDRAULIC BRAKE FLUID SERV 
ICE HOW TO CHECK, DRAIN 

FLUSH, REFILL, BLEED refe 


154 BLUEPRINT FOR PROFIT 


ae e : oF ’ ' 
SELECTION GUIDE OF SPECIAL Be vjcar , ait 
] ] | IZED LUBRICATION TOOLS—Se de ; 157 ARROW CATALOG NO 


rm rin 19 make of car 


12 AUTOMATIC TRANSMISSION 
SERVICE TOOLS t 


r 0 ( 
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HELPFUL 


BOOKLETS 


FREE! 


159 CONNECTING ROD RECONDI- 
TIONING — Bulletin for automotive 
shops ae | a new simplified method of 
grinding and honing connecting rod ca 
and bearing bores. It gives operation deta 
and full information about the new model 
125 Rodmaster connecting rod inding and 
honing machine. e new machine too! fits 
in small space on a bench and is fast and 
accurate. Storm-Vulcan, Inc., 2225 Burbank 
8t., Dallas, Texas. 
1 64 AIRTEX FUEL PUMPS AND ANTI- 
PULSATION GASOLINE FILTERS 
—New and Rebuilt Fuel Pumps, Combination 
Fuel and Vacuum Pumps, Repsir Kits and 
Anti-Pulsation, Catalog AX68-1 Airtex Auto- 
motive Division, Ine., Fairfield, Ill. 
165 MANLEY AUTOMOTIVE SERVICE 
STATION UIPMENT CATALOG 
~——Describes the new O-B8PD 3-ton Wreck- 
ing Orane with electric power drive and 
other items in the Manley line including 
4-ton and 8-ton wreckers, hydraulic presses, 
service jacks, motor stands, floor tresties, 
auto trestles, and tire spreaders. Manley Di- 
vision, American Ohain & Cable Company, 
Inc., York, Pa. 
166 CYLINDER HEAD SsTOCK EB- 
MOVAL OHART s handy pocket 
size showing year and model of car, stand- 
ard compression and the amount of cylinder 
head stock removal necessary to attain the 
increased ratio, Storm-Vulean, Inc., 2225 
Burbank St., Dallas, Texas. 
16 TOOL CHEST BULLETINS — De- 
scriptive literature of the Huot tool 
chests and cabinets including the Huot Porta 
Cab designed for you to have rolling storage 
for tools. Huot Mfg. Company, 587 N. Wheel- 
er St, St. Paul 4, Minn. 
] CRANKSHAFT GRINDER MANUAL 
a colorful 8-page manual containing 
engineering, construction and operation de- 
tails of the new Storm-Vulecan model 15-A 
Orankshaft Grinder. It is well illustrated 
for easy understanding, and describes fully 
the special features and advantages of the 
new 15-A Orankshaft Grinder designed for 
fast production and precision. Storm-Vulcan, 
Inc., 2226 Burbank 8t., Dallas, Texas. 
17 HYDRAULIO PARTS — Oomplete 
master catalog of the complete line of 
Eis hydraulic parts. Lists and illustrates the 
complete line of repair kits, hoses, stop- 
light switches, brake-master and wheel as- 
semblies. Information complete up to 1954. 
Eis Automotive Oorp., Middletown, Conn. 


176 PREB SHOP AID—QUICK CHECK 
TIPS NO. 2 — With wiring dis- 
grams giving pertinent information sbout 
enerators, starters and lators. Arrow 
rmatures Oo., Dealer Service Department, 
P. O. Box 1428, Spartanburg, 8. o 

180 THE LAMSON WO. 53-A AUTO- 
MOTIVE CATALOG — A complete 
reference book on the most popular sizes 
of cap screws, nuts, lock nuts, cotter pins, 
stove bolts, lock washers, flat washers, ex- 
pense plugs, C —{ s i. and 4 

ers, ring gear, rivets, tractor high nu 
U bolt rods, spring clip and s center 
bolts, battery Lew license plate bolts. List 
weights ions, and eckage 
ties are given. The Lamson & ions 

.. 1971 W. 86th Bt, Cleveland 2, Ohio. 
185 SERVICE MANUAL FOR THE 
DOCTOR } MOTORS — A com- 


modern automotive piston 
technical explanation of a tec 
Perfect Circle Oo., Hagerstown, | 


give full informa- 
treatment to the fin- 
alse is « Goce 


Arco OCompany, 73801 Bessemer Ave., 
Oleveland 27, Ohic. 

193 WIRE & CABLE CATALOG — A 

24 page catalog covering every auto- 

motive use of electric wire a cable, com- 

Electric 

Obam- 


aids ankee 
Metal Products Corporation, Norwalk, Oon- 
necticut. 
19 SPARK PLUGS — Condensed four 
page specification folder for passen- 
cars. Including 1951 models. ‘‘Pia 
Ihek’’ Indicator and Data Book also avail- 
able. This service tool is designed to assist 
service men in diagnosing spark plug heat 
range problems. The E) c Auto-Lite Oo., 
Merchandising Division, Champlain & Chest 
nut Sts. Toledo 1, Ohio. 
20 FABRIC BENEWER — For con- 
vertible tops, upholstery and head- 
liners is shown in colorful literature offered 
by the Miller Mfg. Co., 1100 N, 82nd &t., 
Camden 56, N. J. 
206 HASTINGS — Replacement catalogs, 
for jobbers only, showing exchange 
numbers for carburetors, generators, starters, 
field coils, distributors, fuel pumps and the 
entire line of Hasting's rebuilt parts for pas- 
senger cars and trucks. The Hastings Oc., 
King, N. O. 
EXTRA PROFITS WITH STEAM 
CLEANERS — 20 page booklet 
showing severs! models of Hypressure Jenn 
steam cleaners, and illustrating many prof- 
itable usages of equipment in automotive 
and allied industries. Also folder on Oool- 
ing System Maintenance. Hypressure Jenny 
Div., Homestead Valve Mfg. Co., P. 0. Bou 
848, Coraopolis, Penna. 
21 COLUMBUS LUXURY RIDBS 
SHOCK ABSORBER CATALOG AND 
BOOKLET — Latest alpha- 
betical car listing and factory-recommended 
installation information featured in 12 page 
eatalog and a booklet describing «a com- 
p< am ey! principle in automobile shock 
absorbers. Heckethorn Mfg. & Supply Co., 
Littleton, Colo. 
21 SHOCK ABSORBER CATALOG NO. 
320-T-A — A 16 page listing by 
numbers or by makes —-- shock absorbers for 
every sutomotive need — passenger cars, 
and some trucks. Monroe Anto Equipment 
Oe., Monroe, Mich. 
214 THE WHYS AND HOWS OF VOLT- 
AGE REGULATORS — Explains in 
simple language every detail of Voltage Reg- 
ulators——how they work, why they i 
portent, how to adjust and service them. 
6-page handy pocket size edition, with 
many working dre to clarify and il- 
lustrate the text. Stendard Motor Products, 
= 7 Northern Bivd., Long Island Clty 


21 ay : CATALOG PAGE — ae 
sides feature passen car overloa 
and booster springs. Includes specifications 
and price. Laher Spring & Tire Corp. 800 

Madison Ave., Memphis, Tenn. 


216 *‘‘BEHIND THE SCBNES'' — Facts 
and figures on how heavy duty ig- 
iffer from others end why 
they are needed, ‘‘BEHIND THE SOENES' 
describes how long life, peak performance are 
built into Soeep ety ignition parts. Written 
im non-technical language, Standard Motor 
Products, Inc.. 87-18 Northern Bivd., Long 
Ialand Olty 1, W. ¥. 
219 HOMESTEAD HOISTER — Folder 
describing truck and auto front-end 
lifts, show! man agptcotons of combin- 
ing speed and safe z: omestead Valve Mfg. 
Oo., Po. Box 848, Ooracpolis, Penna. 
1963 LASCO BRAKE SHOE APPLI- 
CATION CATALOG — Complete list- 
ing of brake shoe number, F.M.8.1. number, 
year, make and mode! of automobile, Avall- 


able upon request. Laher Spring & Tire 
Corp., 800 Madison Ave., Memphis, Tenn. 


“WHAT PRICE QUALITY’ — 

Read how ignition parts should be 
made and why, ‘‘WHAT PRICE QUALITY" 
tells the story of the making of quality ig 
nition rta, Written in non-technical lan- 
uage, Standard Motor Products, Inc, 37-18 
Gorthers Bivd., Long Island City 1, N .Y. 


224 OIL FILTER SELECTION — HBook- 

let explains proper selection of oil 

filters based on new A.P.I, classifications, 

Gives important information on threat of 

crankcase water to average motorist, Send 

for Operation MS, Walker Mfg. Oo., Racine, 
is. 


227 FUEL PUMP TROUBLE SHOOT- 
ING — Olearly describes and Illus- 
trates correct procedure for testing fuel and 
vacuum pumps, and how to use properly « 
fuel pump pressure *. Four page pam- 
phiet also includes complete fuel pump pres 
eure « ifieations and car application data. 
Kem tg. Oo., 20-21 Wagaraw Rd., Fair 
Lawn, N. J. 
23 BLEOCTRIOAL TOOLS — A new 44 
page catalog listing cumgioto line of 
portable Sectrical tools, including drills, 
polishers, sanders, valve face and seat grind 
ers, bench grinders, abrasive disce and flex 
ible shafts. Also included are electric tools 
for home work shop and crafteman. Albert 
son & Co., Inc., Sioux City, lows. 


234 SAFETY BQUIPMENT — Miro- 
Flex Catalog, 8 pages fully illus- 
trated in two colors. Gives up to date spe- 
cifications of the Miro-Flex complete line of 
flares, mirrors, lamps and reflectors. Also 
catalog info on new Economy Heavy-Duty 
Mirror line. The Miro-Flex Oo., Inc,, 1824 
BE. Second, Wichita, Kane 

INSTALLATION OF SHOCK AB- 

SORBERS — Detailed insttructions 
for the removal and installation of direct 
action shock absorbers. Stem and loop end 
types for both leaf and coll spring installa- 
tlons. Monroe Auto Equipment Oo., Monroe, 
Mich. 
237 NEW MODEL 619 CRANKSHAFT 

GRINDER — A 2 page informative 
bulletin just published by Lempeo Products, 
Inc. Complete with illustrations, di ions 
and reference data on this low-cost, precision 
crankshaft nder with outboard counter- 
belancing, Write someep Products, Inc., Dun- 
ham Road, Bedford, Ohio. 
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GRIZZLY BRAKE BONDING CAT- 

ALOG — Deseribes equipment tor 

HELPFUL py yy Ft 5 - Ty A -= 
oven ¢ and gas and electric ovens for 


BOOKLETS Sena 


FREE! 320 fon" py aut 
an 


poatiese complete 
~ gi 4 rebuilding —_ 
cvely printed in two colors 

257 RUBBER PRODUCTS — A con- slotted "for inclasion in tober esleomen’s 

densed catalog 4 designed for parts eatalogs. Storm-Vulean, Inc., 2226 Burbank 
reference work at . It contains St., Dallas 9, Texas. 
handy simplified ldentiflcetion and illustra- 3 BRAKE LINING — A new 18 page 
tions of floor mats, pedal pads, motor mounts, condensed catelog listing brake lin- 
and rubber bushings. Doan Mfg. Co., 1726 ing recommendations for all | povains n- 
London Road, Cleveland 12, Ohie. fisted gone, commercial cars, Vehicles are 

om PILTER SELLING AIDS—H year and model. } eh A 
26 et extre profite in oil filter pow vA both for riveted and for bonded 

he profit ma group of sales lining. World Bestos Corp., P. O. Box 3846, 

tools for dealers — the K8-30 assortment of New Castle, Ind. 
filter cartridges and hand tools for use in 334 ; STYLENG LUBBICA- 
servicing the hard-to-get-at as well as readily rio" DEPARTMENTS’’ — 82-page 
accessible filters on today's passenger cars. booklet deseribing and illustrating v 
Wix Dirtector for Benpeite demonstration size lubrication departments and the combina- 
of condition of oil, BB-24 Oartridge Display tion of equipment for most efficient and eco- 
Rack and Wal! Chart Interchange Guide for nomica) .. — dependent on available 
all Oartridge applications. Ask for catalo fleor « Lincoln Engineering Compan 
showing complete line of Full Flow an eres | fetcrat Bridge Avenue, St. Louis 2, 
nye gee i A age gertwidges, Ai all fittings 
an nes, plus sales act wix lin ids. 
Wiz Corporation, Gastonis, N.O * _ 335 “yownn, AND MANUAL LUBBIOA- 

HAND TOOL CATALOG NO. 58M py AA F-. AXA. 

——#4 colorful pages of modern Hand —- > No. Pa 1 o 
Toole for ail phases of automotive repair oot ty * of grease guns, fittin = and cae 
and maintenance, showing the right tool or pet al fast, clean, po Bn lubrication 
tool set for yy! every job. The New of farm machinery, Lincoln Engineering 
Rae Macken C8, Des S550, How Beier, Company, 6708 Natural Bridge Ave., Bt. Louis 


AUTOMOTIVE BEARINGS — Cat- 
26 slog 560-OB—a 64 page listing of 336 NEW FILKO eee PARTS 
connecting rods, cam shafts and main a. CATALOG — Big ay as 1) catalo 
ings for cars, trucks and tractor engines. contains complete listings of al Iko Igni- 
Johnson Bronze Co., 540 8. Mille Street, tion Replacement Parts for —my-7 every 
New Castle, Pa. ae pF Fe! ae, ot = trac- 
tor. ew simplifie stings make the new 
3 ILLUSTRATED FOUR-PAGE COL- Filko Ostalog exceptional easy to use. F & 
OR FOLDER Showing the oper- B Mfg. Co., 4248 W bieago Avenue, Ohi- 
ation and construction features of the new cago 51, Il. : = 


Storm-Vulcean Turbo Blast, a parts and motor 
block cleaner, with handy specification table. 33 AUTO LAMP SERVICING GUIDE 
Btorm-Vulean, Ine., 2225 Burbank 8t., Dallas — Dllustrated and handy reference 
0, Texas with replacement charts and instructions for 
3 KOTAYFIN CRANKSHAFTS IN- siming, adjusting, focusing, installing and 
05 CREASE BEARING LIFE — A new servicing trucks and suto lamps. Also com- 
asevies baakies. **ian " plete , 7. o servicing directional 
top Bearing FPailures,'’ for E 
the benefit of users of reconditioned crank- signal flashers. Tung-8o! seotyio Ine., 96 
shafts mootwes Saore oowe the cause of Bightn Ave., Newar 4, New Jersey. 
most early bearing failures, and how the AND TER OLEAN- 
KOTAFIN process prevents them, also length- 340 } egy hon tin new radia- 
ens bearing life, Storm: Vulean, Ine., 22326 ttor and water cleaner. Unit easy to install, 
Burbank S8t., Dallas 9, Texas. priced i dels fit all cars, 
314 WAGNER BRAKE PARTS CATA- trucks and ngees, "Tuowltan easily and quick- 
LoG — handy ONE-POINT ref- ly changed. Fram Oorporation, Rumford Post 
erence to fast moving bra ° parte and lining, ffice, Providence 16, R. 1. 
covering popular models of cars and trucks. 
Catalog abe lista complete stock of shoe ex- SERVICE MANUAL B AUTO. 
change sets, as well as CoMaX bonded lin- nt BO 
ing segments available to those interested in lustrations Hydra 
pending ene 2 noses Fi shops, Wagner Ladin Ultsnmotin ‘uathe 
eectric Corporation, 6363 mouth Avenue, 
St. Louls 14, Missouri, , a - ret ave ich, The. Be el Oo., Inc., 
315 Barrer 1ONIFION by Deleo-Remy se aon rine Be errr 
—-16-page, x 11 inch booklet 
covering theory, operetion and maintenance 345 cua CHART. _ se ral bound listing up- 
of Deleo-Remy ignition equipment, Oontains to-date parts informa * a passenger cars 
71 illustrations, Will help automotive elec- and trucks, including cop , = master 
triclane understand and service ignition e- and wheel grinder “tepale te, li ” 


ulpment, Deleo-Remy Service Department, awitches and brake hoses. Eis fatome 
nderson, I Corp., P. O. Box 701, Middletown, Conn 


lee sales. 
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| want details on these New Products. . . 


oe he ee Se We: BS 


Send more info on advertisements 


(List page No. also company name Hf more than one ad on page) 








Company Name 
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Le yowss 
¢ power tearing p ine and ——_ 
, OF Rie “tieseee tes ia- 


SERV- 
~- — some how to sell 


tage *—y . Hew to aim 
Ty RPA. ~F he 


and packed with monty vot 
1 Inquiry Bureau, Lamp 
og A Electric Oo., Nela er 


guna REFERENCE’’ 

CATALOG — Complete, 

easy-to-find listings of Fel-Pro Gaskets for 

practically all makes and models of cars, 
ks, tractors, buses, etc. New cata 
style makes gasket selection simple 

easy. Write for your free copy today. Felt 

—Te Co., 1508 Oarroll Ave., Ghi- 


363 MOTOR LIFE EXTENSION — A 
Tune-Up D t plus periodic serv- 
fee bulletins on Fuel Pump test & main- 
senense, Voltage Regulators an Ignition 
‘ tive information on Fuel 
I fetime Bunalon Diaphr 
Puel PPilters and Ignition Parts. Motor Life 
Extension Institute c/o Kem Mig. Company, 
20-21 Wagaraw Rd., Fair Lawn, N. J. 
AUTOMOTIVE SAFETY LIGHTING 
DEVICES — A new sutometive cat- 
slog illustrating reflectors, directional sig- 
nals, tail lights, stop lights, armored clear- 
ance lamps and safety reflector flares — al! 
heavy duty a designed and built 
for commercia k and bus use. Grote 
Mig. Oo., Bellevue, Ky. 
365 FPRONT END SUSPENSION — Paris 
— Tie Rod Ends and King Bolt Sets. 
Manufacturer has authorized dealer kit con- 
taining new catalog, wall chart, inventory 
control plan plus sales promotiona! materials 
on Brake, Front End and Shock Work. Her 
shey Products, Inc., Derby, Conn. 
37 EMEROL MFG. CO — Oomplete 
rinted information on entire line: 





Marvel Mystery Oil, Marvel Inverse Top Cy!- 
inder Oller, i-Rey Motor Tune-U Oil. 
Shows uses, prices, description, dealer in- 
formation. Emerol Mfg. Co., 242 W. 69th 
a. N A. 23, N. Y. 
383 TIME SAVING ELECTRIO IMPAC- 
TOOLS — Price list, gemptote de 
tails on electric Impactools, sockets and ac- 
gessensen, and twelve multipu e uses where 
ls can save u A o4, A 
a by vw. meth John K. Uhler, In- 
gorsoll-Ra nd OCo., Phillipsburg, N. J. 
38 ares SAFETY EBQUIP- 
— A two color twelve page 
tation a 2 the entire Anthes line, In- 
the new Anthes Mirrors and Stop 
All items are clearly described and 
plainly numbered with carton packing and 
shipping weight. Kalamazoo punched. Write 
for your supply. Anthes Force Oller Co., 
Fort Madison, lows. 
389 ‘‘FAOTS OF LIFB’' — ENGINE 
LIPB — 16 page booklet on com- 
mon engine troubles and corrections, with 
emphasis on the t_. -mechanical tune-up. I!- 
lustrated throu Gives the complete 
story on oil — also selling tips and 
instructions for use. Oasite Division, Hastings 
Manufacturing OCo., Hastings, Michi gan. 
40 A B O's OF SAPH PROFITABLE 
TIRE SERVICE — A 24 pepe be book 
- blished by Bowes ‘‘Seal Fast 
with illustrations and how- cote t 
fnctenstions. Outlines tube 
repair techniques as well as 
trade- m8 for ee resale. Bowes ‘Sea 
North Pine Street, Indian- 
apolis 2, yo 
41 ee ee ee cee Ge 
. color catal w~ the 
Quaker a gauge, seam tail p re- 
ir kit. Four sizes to fit all cars. Gusker 
preme Ohemical Corp., 815 Whitman 8t., 
Montgomery, Alabama. 
420 BIOUX TOOLS — Illustrated and 
descriptive condensed 18 pes Oata- 
No. 109-D of SIOUX Portable Electric 
Tools for Automotive repair and maintenance. 
Albertson & Company, .. 8100 Lowell Ave., 
Sioux City, lows. 


TEAR OUT AND MAIL 
TODAY! NO POSTAGE 
NECESSARY. 

- sages sure to fill in your a yer Fas 
ame and your position on 

pon. This ph ne oh cannot be extended 

to you unless this information is 


complete. 
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700—Regulators 


Regulators have been added to the 
line of automotive replacement parts 
manufactured by Arrow Armatures 
Co., 15 Fordham Road, Boston 34, 
Mass 

The rigid one-piece base is reported 
to eliminate the need for brackets or 


adaptors because each regulator is 
made as a replacement of original 
equipment. A_ voltage limiter and 
precious metal contact points provide 
longer life and minimum voltage 
change, according to the manufac- 
turer 

Want more info? Use coupon on 

page 118 and you will get it! 


701—Transmission Dolly 


A dolly with hydraulic controls to 
move its 13” x 14” sliding transmi: 
ion platform forward at any dé 
ired angle, independent of frame, to 
ilign accurately for inserting spline, 
ha been introduced by Cam Tool 
Co., Inc., 11 Randwick Ave., Oak 
land 11, Calif 

Equipped with portable hydraulic 
jack for raising and lowering, plus a 
hand wheel for adjusting the tilt of 
the platform, the dolly is free swivel 
ing and free rolling with 4” heavy 
duty caste! Position lock holds it to 
floor when removing or installing 
transmission. Drilled platform accom 
modates brackets for heavy dif 
ferentials, comes equipped with uni 
versal cradle and hardened set screw 
The unit is one-piece construction of 
teel pipe 

Want more info? Use coupon on 

page 118 and you will get it! 


702—Headlight Level 


4 tool for economical and accurate 
headlight adjustment, which re 
portedly complies with SAE recom 
mended practice, is manufactured by 
rhe Hopkin Mfg Co Emporia 
Kan 

rhe level 1 aid to correct for any 
unlevel floor surface with a twist of 
the dial. A meter scale provides for 
accuracy for setting horizontal align 
nent, while a calibrated bubble scale 
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NEW PRODUCTS 


AND CATALOGS 


gives positive vertical aim, according 
to the manufacturer 
Want more info? Use coupon on 
page 118 and you will get it! 


703—Valve Spring Inserts 


Serrated valve spring insert in 
sizes suitable for all popular model: 
of passenger cars, trucks and indu 
trial engines have been announced 
by Rich Mfg. Corp., 96 N. Division 
St., Battle Creek, Mich 

The two types, A for springs in 
service and B for new springs, are de 
signed for today’s overhead valve en 
gines with their higher compression 
which are tougher on valves. It is im 
portant that valve spring tensions be 
maintained to insure positive seating 
of the valve to reduce fluttering and 
burning to a minimum 

Want more info? U 

page 118 and you will get it! 
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Those in-between-wash-job touchups are so easy with 
Jarrett’s SPRA-WITE that every white wall owner will 


snap at the chance to buy a pint. 


For your own Wash Rack Jarrett’s WITE-WALL is the 
original gelatinous cleaner that revolutionized white wall 


cleaning. 


Call your jobber for Jarrett’s SPRA-WITE and WITE- 


WALL today. 


' 
1 Spra-Wite 


| sae sont Tire-Brite 
} vi LAN D-ice 


Wite-Wall 


Get Acquainted with Jarrett’s Car Appearance Products 
Kolor-Nu 
Super Car Wash Kwik 
Super Duper Car Wash 
Fast Suds 


De Greasol 


Plasto 
Golden Concrete Cleaner 


= / Fresh An’ Clean 


Wveewt Ss 
Praaseuanance, 


Satisfaction Given - Yot Promised 


CECIL H. JARRETT COMPANY, INC. 


MANUFACTURERS OF CAR APPEARANCE PRODUCTS « NEWTON, N.C 


Want more facts? Use Reader Service Cord Page 118 








704—-Headiamp Rim 705—Battery Charger 


said to be quick- A two-coil battery charger in 
ly installed to add over 4” of “for- models for 12- or 6-volt storage bat- 
ward look” to the fender line of a car teries, said to be safe for home use, 
has been introduced by Morse and has been announced by The Buckeye 
jennett, Inc., 59 East 26th St., Chi Stamping Co., 555 Marion Rd., Co- 
cago 16, Il lumbus, O 

Constructed of heavy die-cut metal, The “Buoy” plugs into 110-volt, 60- 
vith chrome finish the BenMor “700 cycle current and connects through 
has a patented universal mounting color-coded leads to the terminals of 
arrangement which permits its use the battery. It will bring a dead bat- 
with almost any make or model, the tery to “starting” strength within a 
manufacturer said. A complete list few hours and will recharge com- 
of cars that can use it with the name pletely in 24 to 36 hours, cutting off 
of the local distributor may be had automatically when the battery is 
from the manufacturer “up”, the manufacturer said. 

Want more info? Use coupon on Want more info? Use coupon on 

page 118 and you will get it! page 118 and you will get it! 


A headlamp rim 





Replace with Parts 
Engineered for Ignition Specialists 


DS-50H 


= 


D.150H 


Ignition Specialists bank on the full quality, value and per- 
formance of Andrews Ignition Parts, Wire and Cables. Engin- 
eered to do a better job. You can rely on Andrews parts to give 
customer satisfaction daptnsnddepeit. Send for our latest cata- 


log. 


ASK YOUR JOBBER its 


Andreu * 
} 
“” 


, 


ST. LOUIS, MO. pe. 


Southeastern Representative: Southwestern Representotive: 


LAWRENCE M. HIRSIG & COMPANY LYNN & HEMPHILL 


American National Bank Buliding 301 North Market 





Jacksonville 7, Florida Dalles, Texas 


Want more facts? Use Reader Service Card Page 118 


706—Power Steering Aid 


A power assist steering develop- 
ment which is said to require two 
hours or less installation time and is 
available for all trucks with existing 
air supplies has been introduced by 
Air Applicators, Inc., 1522 S. E. Union 
Ave., Portland 14, Ore 

“Air-O-Steer” reportedly does not 
affect the existing air supply. The in- 
stallation kit includes the cab control 
valve, valve-actuated pitman arm, 
axle bracket, ram, tie-rod clamp and 
brackets, all hoses and necessary fit- 
tings, and step-by-step installation 
instructions 

The valve-actuated pitman arm i 
the heart of the unit. Turning of the 
steering wheel exhausts air pressure 
on one side or the other, causing the 
ram piston to move back and forth, 
thus moving the tie-rod. In the event 
of air supply failure, the system auto- 
matically reverts to manual steering, 
the manufacturer said. 

Want more info? Use coupon on 

page 118 and you will get it! 


707——-Dual-Action Sander 


A sander reported to be suitable 
for working fiber-glass, removing 
cratches in windshields, etc., has 
been introduced by Detroit Surfacing 
Machine Co., 1333 East Eight Mile 
Road, Detroit 20, Mich 

The action of the Model DA dual 
action “Easy” sander is said to de 
velop only a mild surface heat, 


eliminating the danger of discolora 
tion and glass breakage. A kit con- 
taining special pads and compounds 
for removing scratches and polishing 
is also available 
Want more info? Use coupon on 
page 118 and you will get it! 


708—Portable Compressor 


A lightweight, lower-priced medi 
um portable air compressor, said to 
be compact enough to fit easily into 
the trunk of a car, has been intro 
duced by Binks Mfg. Co., 3122 Carroll 
Ave., Chicago 12, Ill 

According to the company, the 
compressor supplies sufficient air to 
spray paint up to 900 sq. ft. per hour 
Its compactness is obtained by mak- 
ing the air receiver and axle unit a 
part of the base, and by a new 
swivel-mounted, gooseneck handle 
which swings over the motor when it 
is transported. The units are avail 
able with gasoline engines or electric 
motors 

Want more info? Use coupon on 

page 118 and you will get it! 
(More New Products on page 124) 
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31,224 Non-Stop Miles in 14 Days 
No other make of car has ever equalled that record! 


As leader of the “Forward Look” in automobile design, Dodge 
was determined to prove its superiority in engineering and 
mechanical features as well. A series of exhaustive endurance 
and speed tests was arranged, The famous Salt Flats at Bonneville, 
lL tah. were chosen as the scene of these officially supervised 
runs; and a regular closed stock car right off the production line 


was ple ked for the purpose, 


That car was driven continuously—around the clock—for | 4 days. 
It covered 31,224 miles in that gruelling test at an average speed 
of 92.84 mph... an all-time AAA record! The same car travelled 
114.05 mph. for a measured mile from a “flying start,” and 79.55 
mph. from a “standing start.”” Dodge now holds more endurance 


records than all other makes combined . . . 306 in all! 


Phis record-shattering performance is assuredly more convincing 
to a car-wise public than merely climbing a hill. It was a clear-cut 
demonstration of ruggedness and speed that more than supports 
Dodge claims to engineering superiority. As for Dodge trend- 
setting. flair-fashioned styling, the daringly beautiful models on 


display at yvour nearby Dodge dealer's can speak for themselve S. 


SOUTHERN AUTOMOTIVE JOURNAL for February, 1956 


Push-Button Driving 


This new Dodge Magic 
Touch Control for fully 
automatic PowerFlite Drive 
is the newest, most effort 
less driving feature ever 
designed. You just push a 
button and GO! 


See and Drive the 


New 56 


DODGE 


Want more facts? Use Reader Service Card Page 118 





70% of your customers need 


This profitable business is 
a lot easier to handle with 
these 6 low-cost Champion aids! 


, 


mn : = ae 
There s a real “gold mine”’ under the 


hoods of your customers’ cars—dirty, 
corroded and fouled spark plugs! Seven 
out of every ten cars need spark plug 
service or replacement, and Champion 
offers you the right tools for doing the 
job quickly and profitably. With this 
low-cost equipment, specially designed 
by Champion service experts for quickly 
spotting and cleaning those misfiring, 
power-wasting plugs, you spend less 
time on the job. You can handle more 
plug jobs in a day, and clear more 


profit on each job. 


But, you've got to ASK FOR THE 
BUSINESS! Ask your customer how 
long it has been since his plugs were 
changed or serviced. If he doesn’t 


know, or if it’s near 10,000 miles, re- 


waste power and cost him money. 
Recommend a plug service job. Then 
show him a badly fouled or corroded 
plug from his engine. Suggest replacing 
the worn-out plugs with new 5-rib 
Champions. Chances are he’|l take your 
advice and spend a little more to get 
the extra zip and quicker starting 


offered by new, full-firing Champions. 


But these extra, money-making sales 
begin with service. And for profitable 
service, you need all the Champion 
service aids shown at right. (If you 
have a spark plug service unit that’s 
more than five years old, it will pay you 
to get a new unit—the improved, more 
efficient 700 Series Service Unit.) 
Order these units from your automotive 


supply wholesaler now and be ready 


‘ 


mind him that worn-out plugs can for the big “spring tune-up”’ season. 


P.S. All you Chevy dealers will be interested to know that your 
Chevrolets took first, second and third place in the 100-mile NASCAR 


Grand National at West Palm Beach—and all three used 5-rib Champions! 


ORDER YOUR CHAMPION SERVICE AIDS NOW 
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Spark Plug service now / 


a : TT a a a 
ba 


F 7OO SERIES SERVICE UNIT 


The heart of your spark plug sales and 
service operation, For better results in profit 
and efficiency, replace your old unit with one 
of these improved, modernized Champion 
units. Compares old-plug performance against 
new Champion Spark Plug. Cleans hard-to 
reach areas. New features include: sturdier 
legs; recessed spark viewer for better, 
safer vision; more conveniently located 
adapter holders; larger comparator gauge (a 
Champion exclusive Height 43! in 
cluding 27! legs). Width at floor 20%, 

Depth at floor 15°4”. Compressed air re 
quirements, 120-180 P.S.I. Also available in 


bench model Only $49.95 


SOSH SEHES HHS HEHH HEHEHE SHES E SESE 


PM-1 
SPARK PLUG 
VIEWER 


SPARK PLUG 
FIRING INDICATOR FT-2 


lashes provide fast, simple and 
effective check of voltage to plug 
Works on standard or rubber 
covered plug terminals. Handy 
pocket clip. Length 474”. Diam 
eter Me” $1.00 


Magnifying light for close inspection of ¢ lectrodes and 
insulator. Reveals incomplete cleaning. Dramatizes 
need for new plugs. Has 2'¢ magnification lens 
in tough, durable ‘“Tenite’’ housing. Chrome-plated 
battery case. Tool rack mounting ring. Flashlight 


batteries extra. 8” x 3” x 244’ $3.50 


WRETTELEE LLL 
SOC ESEEEEHESHEHEEHEHTEEHEEEEEEEEEE 
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Pe kt RL Ba 


\ ie tee OS ee Bh tia eee 
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CHAMPION ABRASIVE 
COMPOUND #533 


For Champion “dry abrasive” 
spark plug cleaners. Contains one 


WG-300 GAP TOOL 
Multi-purpose tool for gauging 
dressing and setting electrode gaps AG GASKET VENDER 


Holds 200 assorted yasket 10mm 
l4mm., 14mm ind iz 


Also checks used gasket condition 
full charge of abrasive, one #622 Tough “Tenite II,” steel-rein 
Nozzle Tip, one #522A Nozzle Tip, forced body. 3%4” x 14%”. Weight Unit size 4 » 6” x 

one #522B Gasket 50c per can 9/10 oz 74¢ $2.50 per unit 


CHR HHH E EEE EEE EEE 
SCS SSE SEES S SSE HERES EE Ee 


CHAMPION SPARK PLUG CO. « TOLEDO 1, OHIO 
CASH IN ON “SPRING TUNE-UP” BUSINESS! 
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More New Products 
(Continued from page 120) 





709—Spark Plug 


A new concept in spark plug de 
sign, reportedly ignition-engineered 
specifically for today’s high-horse 
power overhead-valve engines, has 
been announced by The _ Electric 
Auto-Lite Co., Toledo 1, O 

Known as the resistor spark plug 
with “Power Tip,” it features a pro 
truding insulator nose which puts the 


i | 


puto Ute 


puis 


J 


spark gap nearer the center of com 
bustion and provides a much longer 
fouling path. The extended ceramic 
tip permits the plug to be hotter at 
low speeds and cooler at high speeds 
to improve engine performance at all 
driving ranges, it was said. 

The plug represents five years of 
research by Auto-Lite engineers who 
worked closely with automobile man 
ufacturers and major oil companies 

Want more info? Use coupon on 

page 118 and you will get it! 


710—Spring Cushion 


A spring cushion which may be 
used individually or in pairs to cover 
front or rear seat is offered by The 
Dennison Products Co., 200 Waverly 
Ave., Newark 8, N. J., or 2517 South 
Main St., Los Angeles, Calif 

The AirCool cushions reportedly fit 
both coaches and sedans. They are 
said to be completely interchangeable 
with snap fasteners to join two cush 
ions and elastic straps to hold them in 
place 

Want more info? Use coupon on 

page 118 and you will get it! 


711—Lube Catalog 


A lubrication accessories catalog 
describing hundreds of small equip 
ment items, accessories and supplies 
used in automotive and farm lubrica 
tion is available from Gray Co., Inc., 
1035 Sibley St., N, E., Minneapolis 13, 
Minn. Air- and hand-operated equip 
ment for specialized service, control 
valves, adapters, fittings, hose and 
other lubrication supplies for service 
stations, garages and car dealers are 
included 

Want more info? Use coupon on 

page 118 and you will get it! 


> 
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712—Spring Control 


A pneumatic spring control which 
inflates like a tire and is reported to 
be adjustable to the exact amount of 
overload being applied, is manufac- 
tured by Air Lift Co., 2830 W. Main 
St., Lansing 15, Mich. 

The rear spring control can be in- 
stalled inside rear coil springs or, 
equipped with own coils, fit between 
leaf spring and frame. It will support 
overloads up to 1,000 lbs., it was said. 
Front spring controls may be in- 
stalled in any front coil spring not 
loaded with shock absorbers to ab- 
orb stress of hard bumps, stop front 
end sag, etc., the manufacturer said 

Want more info? Use coupon on 

page 118 and you will get it! 


713—Feathering Disc Pad 


A rubber feathering disc pad, re- 
ported to utilize the full areas of the 
disc and to conform to centoured as 
well as flat surfaces, has been de- 
veloped by Minnesota Mining and 
Mfg. Co., 900 Fauquier St., St. Paul 6, 
Minn 

The “3M” pad has a sponge rubber 
face bonded to a molded rubber back- 
ing. The pad is held in place by an 
adhesive, with no center nut, Con- 
structed 8” in diameter with 5/8” 
arbor size, it is said to be suitable 
for use with a wide number of grits 
ranging from 80 through 240 anc 
finer. 

Want more info? Use coupon on 

page 118 and you will get it! 


714—Power Wrench 


A fourth model has been added to 
its line of air-operated impact 
wrenches, it has been announced by 
Thor Power Tool Co., Aurora, III. 

The A7W has a capacity of 14” 
and reportedly delivers 720 blows per 


minute, consuming 12 cfm of com 
pressed air. Increased power fits it 
for truck and tractor service work, 
particularly in application or removal 
of tire lug bolts, budd wheel nuts 
and other heavy-duty needs, 

Want more info? Use coupon on 

page 118 and you will get it! 


715—Tire Repair System 


A system of repair for tubeless tires 
and tubes, utilizing Came] jet vulcan 
izing patches and liquid vulcanizer, 
has been announced by H. B. Egan 
Mfg. Co., Muskogee, Okla. 

Available in three sizes, the patch 
es are said to repair injuries up to 4” 
in tubes and 1%” in tires effectively 
and efficiently without heat. They are 
reinforced in the center and taper off 
to a razor-thin edge. A tab is pro 
vided for easy removal of the pro 
tective backing from the rubber. The 
vuleanizer is available in ™%-pint 
cans 

Want more info? Use coupon on 

page 118 and you will get it! 


716—Regulator-Filter 


A combination fuel pressure regu 
lator and fuel filter which fits in the 
fuel line between the pump and car 
buretor is manufactured by Alondra 
Sales, Inc., 959 Crenshaw Blvd., Lo 
Angeles 19, Calif 

The Filt-O-Reg is reported to 
regulate the flow of fuel at an even 
two psi on the carburetor float valve 


ee 4 


and seat, thus preventing fluctuating 
and excessive fuel pump pressure 
The filter portion is said to keep the 
carburetor free of dirt, water and 
other harmful matter. Fuel saving, 
elimination of vapor lock and in 
creased engine efficiency are claimed 
for the product 

Want more info? Use coupon on 

page 118 and you will get it! 


717—Wheel Weight Brochure 


A 4-page brochure illustrating the 
company’s complete line of wheel 
balancing weights for passenger cars, 
trucks and buses, with a description 
of the new tubeless tire clip, is avail- 
able from Snugl Wheel Weight Mfg 
Co., 824 E. Elm St., Kokomo, Ind., or 
738 Greenleaf Ave., Whittier, Calif 

Want more info? Use coupon on 

page 118 and you will get it! 


718—Flashing Light 


A 360° flashing light with a spring 
mounted bulb, which vibrates to add 
to the flashing effect, has been an 
nounced by The Trippe Mfg. Co., 218 
N. Jefferson St., Chicago 6, Ill. It 
stands over 7” high and may be had 
with lenses in red, blue or amber 

Want more info? Use coupon on 

page 118 and you will get it! 


719—Battery Bolt 


The No. 127 battery hold-down bolt 
for 1934-55 Chevrolets is available 
with wing nut and fiber washer from 
Champ-Items, Inc., 6191 Maple Ave., 
St. Louis 14, Mo 








The 1956 illustrated catalog, show- 
ing many service short cuts, is also 
available. 

Want more info? Use coupon on 

page 118 and you will get it! 
(More New Products on page 128) 
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Ou Pont Soring Speci 


FREE 


1 PINT OF DU PONT N2 ‘7’ POLISH 
WITH EVERY 11 YOU BUY 


PLUS an extra 5% discount 
in 3-case lots, extra 10% in 
6-case lots 


Now—an extra-profit deal on high- 

profit Du Pont No. “7” Polish— just 

in time for the spring polishing sea- 

son. @86.0.6 sav ooo 
With the regular discount, the pol- 

ish you get in the free deal, and the 

extra discounts on quantity orders, 


£& 
your profits will soar! And Du Pont .\ U 
No. ‘7’ Polish will be backed by a T fy 
big new advertising campaign on ra- " 
dio, concentrated throughout the pol- PO | S 
ish season—with a coverage of 88°; 


of all radio homes in the United A N D F 
States. cl EA NE w 


Order now —special offer available 
for a limited time only! 


The Only polish 
: é 
Croke tauing METHYL CELLULOSE 


6. us pat OFF 


PATENTED FORMULA 


BETTER THINGS FOR BETTER LIVING 
~.. THROUGH CHEMISTRY 


DU PONT N° ‘7’ PRODUCTS 


From Chemical Research... For Easier Car Care 
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Nationally advertised 


NOW to more than New Gabriel selling tools: attendants’ badges, hand-out 
6,000,000! foiders, sliderule application data, tie-in window poster. 
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$40 a vay: 


with Gabriel’s exclusive 


shock absorber tester 


BRAND NEW...NO COST TO YOU! 


Here, at last, is a practical shock absorber sales con- 
vincer...a sure way to make $30-$40 clear profit every 
day—easier than you've ever had it before! 

Ask your Gabriel Jobber for the new Shock Tester 
illustrated here. Use it to show your customers that their 
shocks are shot. The test is easy and foolproof. It takes 
only 3 minutes or less. And the reward is tremendous: 
A better, safer ride for your customers! A minimum 
profit of $14.88* plus labor for ev ery four Gabriel 
HydrOshox you sell! 

Remember—3 cars in every 5 need new shocks now. 
With Gabriel’s new tester to pick ’em out for you, two 
jobs a day—$30-$40 into your cash register—is a sure 


thing. Get going... get Gabriel! — *stocking dealer price schedule 


THE GABRIEL COMPANY 


ay ee 


snocn assoueees 


vesreo RE 


nr ell AAU 


ay eS 


y 


5 


€abrie! 


# 
\s SHOCK ABSORBERS 


RSS a EE ee 
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More New Products 


Continued from page 124) 





720—Body Cleaning Folder 


“Streak-Free Body Washing” is the 
title of a six-page folder covering the 


use of Oakite Composition No. 70 on 
waxed and unwaxed body surfaces, 
with advice on when, where and 
how to achieve best results, published 
by Oakite Products, Inc., 19 Rector 
St., New York 6, N. Y 

Want more info? Use coupon on 

page 118 and you will get it! 


721—Tester Fixture 


An injector tester fixture with 
which all GM Detroit diesel injectors 
may be checked on one tester with no 
major change in setup has been an 
nounced by Kent-Moore Organiza- 
tion, Inc., 5-105 Genera] Motors Bldg., 
Detroit, Mich 

The tester is said to be adaptable to 
all injectors for the three engines by 
changing the threaded end connec- 
tors, and tests for rack freeness, 
plunger freeness spray pattern, valve 
opening pressure, holding pressure 
and high pressure may be performed 
on it, according to the manufacturer 

Want more info? Use coupon on 

page 118 and you will get it! 





Get Aboard These NIEHOFF 


PROFIT MAKERS 


eee says Danny Dollar 


Sail through the year making more money installing 


evn 
1irat 
a a 


| Sena 


PB. aTTAl 


Niehoff Ignition Parts. They're precision 
engineered to meet the exacting demands of your 
work, Complete line to fit all makes and models 
of cars, trucks, busses and tractors. Streamlined, 
instant reference catalog answers service questions 
at a glance. Ask your jobber. 


cE NIEHOFF «co 


4925 W. LAWRENCE AVENUE 


WAREHOUSES NEW YORK 19.N ¥ ‘ 
* BOSTON M, MASS 


BRANCHES LOS ANGELES 15, CALIF 


PHILADELPHIA PA 
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CHIEAGO, ILLINOIS 


tb 





722—-Contour Wiper 


An electric windshield wiper de- 
signed to clean around corners of the 
Panoramic windshield is an option 
on this year’s Chevrolets and Ponti- 
acs. It is built by Delco Appliance 
Division, Rochester, N. Y 

The wiper assembly is said to clean 
a larger total windshield area in addi- 
tion to the two side areas. A constant 
wiper speed is maintained with no 
slowdown while passing, accelerating 
or going up hills, the manufacturer 
said. Automatic return to park and 
dual speed control are also feature 

Want more info? Use coupon on 

page 118 and you will get it! 


723—Spark Plug 


A special-purpose spark plug, 
which utilizes the “Turbo Action” 
principle of extreme clearance vol 
ume at the firing end, has been in- 
troduced by Champion Spark Plug 
Co., 900 Upton Ave., Toledo 1, O 

The D-21 is reported to be espe- 
cially effective where stop-and-go op 
eration, long periods of idling, or 
running at constant speeds encourage 


i 


a 
\) 


\ 


deposit build-up on the plug. It i 
installed with the conventional gasket 
and is said to be hotter running than 
other “Turbo Action” plugs currently 
in use in Ford Thunderbirds, Fords, 
Mercurys, Lincolns, Continental II: 
and Ford trucks, The plug has been 
adopted as original equipment in 
Checker taxicabs 

Want more info? Use coupon on 

page 118 and you will get it! 


724—Adjusting Wrenches 


Two camber adjusting wrenches for 
servicing the 1956 Chrysler, DeSoto, 
Dodge and Plymouth have been an 
nounced by Bonney Forge & Tool 
Works, Allentown, Pa 

The No. 1612 crowfoot with a 
1-13/32” head opening fits. the 
octagon flats of the upper control arm 
bushing of all 1956 Chrysler Corp 
cars, with the exception of the Estate 
Wagon, Imperial and heavy-duty 
suspension equipped cars. The No 
1614 can be used to service the rest 
of the 1956 models equipped with 
upper control arms 1%” across the 
octagon flats. Both wrenches are 
made to use 4%” square drive socket 
attachments and are chrome plated 

Want more info? Use coupon on 

page 118 and you will get it! 
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Resilient, yet extra tough 





Yes, already tens of thousands of mechanics have 
discovered FELCOID—the last word in oil pan 
gaskets! So tough, you can twist it, bend it 
it without affecting its sealing power. No gasket 

——— =~ it to make engine work easier and more | 





Patptatete sete” Here are some of the reasons for Fe 
larity: Comes off the pan in one piece 

always a perfect fit—shrink-resista 

during installation—will not 

holes when normal torque is apf 

Next time you drop an oil pan, put it back with a 

better oil pan gasket—ask your Jobber for FELCOID 

by name! Felt Products Mfg. Co., 1548 Carroll 


Ave., Chicago 7, III 





will not distort pan 


another good reason why... 


ad : , on almost every car, there's a Fel-Pro Gasket 
P _ : Bas? : doing @ vital sealing job. 
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725—Protective Chemicals corrosive cleaners, if added to con 727—Windshield Towel 
tents of radiator 

Two chemical products, om to Nant more info? Use coupon on Towels designed solely for the use 
benefit fuel ysterm and the other page 118 and you will get it! of windshie Ids, thu eliminating the 
for conditioning of cooling system . source of scum, have been introduced 
have been announced by the Alemit 726—Body Pencl Catalog by Industrial Wiping Cloth Co., Inc 
Division of Stewart-Warner Corp 29-28 41st Ave., Long Island City 1 
1826 Diversey Pkwy.. Chicago 14, III More than 25 new body panels are N. Y , 

“Kleen Treet” j reported to clean hown in the 1956 catalog of body The Klere-Vue towel are manu- 
carburetor jet keep fuel lines and repair panels available from Schofield factured in a standard size of 18” x 
pump free of rust and corrosion, lub Mfg. Co., 1140 East 222nd St., Clevs 18” from lint-free cloth and bound 
ricate fuel pump and upper cylinder land 17, O. Included are rocker panels, about the edges. They are supplied 
irea, minimize power-robbing effect rocker panel extensions, “dog legs,’ printed for easy identification and 
of piston deposits and to act as an gravel pan deflectors and fender sec clearly marked “do not use oil.” Each 
inti-icer, “Cooling System Condition tions. Description and location of each towel is treated to make it more ab 
er” | aid to clean cooling system replacement panel are given in the orbent, the manufacturer said 
and to hold dirt and rust in suspen catalog Want more info? Use coupon on 
ion, act a water pump lubricant, Want more info? Use coupon on page 118 and you will get it! 


ind to eliminate need for flushes and page 118 and you will get it! . 
728—Screw Assortment 





An assortment of 908 bright-plated 
hex head cap screws and nuts with 
fine and coarse threads has been 
added to the line of The Lamson & 
Session Co., 1971 West 85th St 


RATED AMONG THE BP | ciel 2" oni 


in recent important tests 
by a leading consumer testing organization! 


The Silver Line assortment i 
contained in a elf-display, par 
Acme Tire Pressure Gauges rated titioned box with contents of each 
among the top two for accuracy, oe in - and illustrated on th 

JACK pATIC 

readability and ability to “take it" in ve Want more info? Use coupon on 
recent important consumer tests! Used — page 118 and you will get it 
by leading servicemen everywhere. = |] Personal Gauge 729—Radiator Cap Wrench 
Send for complete catalog No. 1003. “3e/] (10 to 40 Ibs.) ©; malades satel cnn weenie be. 

1 Ib. calibration igned to allow user maximum pro- 
tection when removing caps from 
_ pressurized cooling systems has been 

“7 announced by Plew Oiler, Inc., 701 
i South Seventh St., Minneapoli 
Minn 

The long handle keep hand 
afe distance from the team 
removing cap. The wrench hold 
in place after it is removed and al 


— lows user to replace hot cap without 


ACME AIRLINER ACME VALVE CORES ACME RUBBER VALVES having to touch it. 
The J-in-} Gouge, In- Equal to or better thon Made of premium quality Want more info? Use coupon 9. 
flates, deflates, gavges other leading brands, by rubber. For use on neat- ; 
A 'must’' for all stations independent test! vral or synthetic rubber. 


page 118 and you will get 





730—Battery Catclog 


A catalog featuring the company’ 


comple te line of battery cable strap 

TIRE PRESSURE GAUGES and wire, as well a i new line of 
olderless terminal tandard wire 

AND OTHER AIRLINE ACCESSORIES battery terminals and accessories i 
available from Tripl A Sp cialty Co 

2101 West Walnut St.. Chicago, I 

ACME AIR APPLIANCE CO., INC. Included are car, truck and tracto1 

; specifications for battery cable and 

100-120 Hinsdale St., Brooklyn 7, N. Y. ork shea wi > aan ane 


through °55 
Want more info? U coupon o7 
page 118 and it vill get 








Want more facts? Use Reader Service Card Page 118 SOUTHERN AUTOMOTIVE JOURNAL for February, 1956 

















Snowball your profit 
on cooling system jobs 


with BUICK 


FACTORY ENGINEERED 








Water Pumps, Hoses 
and Thermostats 





iad 


ve 





Buick Water Pump Parts 


See Section 2-F in your Buick Shop Manual 





Check the Entire Cooling System for Extra 
Profits—radiator, fan belt, water pump, 
thermostat, hoses and clamps—replacing 
worn or damaged units with Factory Engi- 
neered Parts. 


Did You Know that new larger tubes give all 1956 


Buick radiators 122% more heat-dispersing area? 


FACTORY ENGINEERED PARTS 


Cut Shop Time, Increase Profit with Buick 
parts made for the model you are servicing. 
Buy Them from Your Buick Dealer—at your 


full discount. 


SINEER APPROVED AC( 


EN( 














FACTORY ENGINEERED PARTS 





SEE YOUR BUICK DEALER — Your One-Stop Source for Buick Parts 


SOUT 
HERN AUTOMOTIVE JOURNAL for February, 1956 
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731—Tire Kit 


A kit for servicing both tube and 
tubele tire valves is being marketed 
by the Dill Mfg. Co., 700 E. 82nd St 
Cleveland 3, O 

Kit No. 5250, packed in a styrene 

e, include upplie f valve in 
id valve caps, three types of tubs 
le tire valves, a pencil tire pressure 
gauge, tire tread depth gauge, valve 
inside extractor and fishing tool 
Want more info? Use coupon on 
page 118 and you will get it! 


732—Carbide Cutter 


been introduced by Ammco Tool 
Inc., 2100 Commonwealth Ave., North 
Chicago, Ill 

The carbide insert extends through 
the whole depth of the holder, per 
mitting the carbide to be sharpened 
by grinding only across the flat top 
Contour and clearance angles do not 
have to be ground. The holder i %” 
quare 

Want more info? Use coupon on 

page 118 and you will get it! 


733—Car Spotter 


A pyramid-shaped indicator with 


announced by Edmill Product : 
Inc., 97-34 146th St., Jamaica 35, New 
York. 

Made of lightweight yellow durable 
plastic with contrasting black numer- 
als, the spotter attaches by magnet 
Coded color flags, indicating schedule 
of work, swing out of sight when not 
nee ade d 

Want more info? Use coupon on 

page 118 and you will get it! 


734—Dispenser Package 


A dispenser package with a built-in 
cutter edge for masking tape ha 


been developed by Minnesota Mining 
and Mfg. Co., 900 Fauquier St., St 
Paul 6, Minn 

The unit has a center opening for 
gripping. The tape is pulled out to 


giant numbers on all three sides, de 
igned to sit on top of the car for 


\ carbide-tipped tool bit for use in 
visibility from any angle, has been 


ill makes of brake drum lathes ha 





HYDRAULIC VALVE TREATMENT 


For Top Engine Performance . 


CORRECTS! 
the desired length and cut clea 


Frees hydraviic valve lifters 5 dom, 
the cutter edge. The ides of the 
package protect the dge of the tape 
igainst dirt, scuffing, oil and grease, 
according to the company. 
Want more info? Use coupon on 
page 118 and you will get it! 


Permits valve lifters to operate quietly 
Dissolves engine sludge and varnish 


Increases power and gas mileage 


735—Tappet Tool 


A heavy-duty drop-forged tool for 
overhead rocket arm tappet adjust 
ing operations, reportedly designed 
to take any four-way Y¥%” square 
drive socket, has been announced by 
Zim Mfg. Co., 3037 West Carroll Ave 
Chicago 12, Il 

Equipped with a large knob and 
strong tension spring, the tool | 
MAINTAINS! hort handle (614%4”) for easier hand 
ling and good leverage, and save 
knuckles, the manufacturer said. It 
weighs 15 ozs 

Want more info? Use coupon on 

page 118 and you will get it! 


736—Parts Bins | 


Adjustable steel part bins, for 
changing merchandise display or 
torage, are made by Frontier Mfg 
Co., 10600 Harry Hines Blvd., Dalla 
Texas 

Dividers adjust on every 1” center 
by means of snap fastene1 When 
dividers are not used, shelves are ad 
justable every 114”. Bins with draw 
ers or a combination of drawers and 
dividers are also available. Standard 
ize is 84” high, 36” wide, 12” deep 
Label holders are included with each 
helf 

Want more info? Use 

page 118 and you will get it 
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pamereanré 





la a 


Keeps valves and lifters free 
Cools as it lubricates 
Protects engine parts 


cree 
igs er ug Ss Newton 





Increases the life of your car 


DO YOUR CUSTOMER A FAVOR! TELL HIM ABOUT THIS 
EASY Two-Step Treatment — He'll show his appreciation in 


repeat business! 


Order from your jobber, or write to Dept. 162 


EMEROL MANUFACTURING CO., INC. 


242 WEST 69TH STREET, NEW YORK 23, N. Y. 


oupon oT 
’ 
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737—Aluminum Foil Tape 


A pressure-sensitive tape for perm 
anently sealing holes in metal truck 
and trailer bodies has been intro- 
duced by Permacel Tape Corp., State 
Highway No. 25, New Brunswick, 
N. J. 

The tape is an aluminum foil lam 
inated to a cotton cloth with a rub 
ber-based adhesive. It will not loosen 
from vibration, it is claimed, It sticks 
to any metal, is weatherproof, flexi 
ble and can be painted, according to 
the manufacturer. 

Want more info? Use coupon on 

page 118 and you will get it! 


738—Crane 


A half-ton hydraulic crane de- 
signed to change manual lifting jobs 
into one-man operations has been 
announced by Star Machine & Tool 
Co., 201 Sixth St., S. E., Minneapolis 
14, Minn 

The “Little Oscar” crane has two 
roller bearing wheels on fixed axle 


tracking, and two 
steering. The 


to provide proper 
wivel casters for 
wheels are positioned to give pro- 
tection against tipping. The boom 
raises 88”, drops to 28” and is 45” in 
length. Over-all length is 48”, width 
33” and height 54”. A four-foot chain 
iccompanies each unit. 

Want more info? Use coupon on 

page 118 and you will get it! 


739—Truck Tire Changer 


A machine designed for one-man 
changing of tubeless or conventional] 
truck tires, open or Budd type, i: 
manufactured by the Coats Co., 3001 
Fifth Ave., S., Fort Dodge, Iowa 

A feature of the “Truck Tireman” 
is its tilting action which allows the 
upright portion of the machine to be 
tilted over on its base so that wheels 
can be slipped onto the center post 
without lifting. It can then be tilted 
to upright position. Acme screws and 
a lever-operated jack center the 
wheel and hold it tight for mounting 
and demounting. Polished rollers on 
the takeoff tool reportedly facilitate 
the removal of the tire, and both top 
and bottom beads roll on again in 
the same manner, the manufacturer 
aid 

Want more info? Use coupon on 

page 118 and you will get it! 
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740—Car Tape Recorder 


The manufacture of built-in tape 
recorders for automobiles by a mech 
anism for use with an automatic 
continuous tape cartridge has been 
announced by Cousino, Inc., 2325 
Madison Ave., Toledo 1, O 

Several automobile manufacturers 
have begun development work and 
the units are expected to be on the 
market sometime this year, it was 
reported 

The tamper-proof cartridge is r« 
ported to have eliminated much of 
the mechanism necessary in conven 
tional tape recorders and the unit can 
be used both for recording and/or 
play-back while driving or parked 


A pre-recorded tape cartridge ma 
be inserted in the playback mecha 
nism by pushing one end into the 
playing slot. It automatically lock 
into position, With a push of the “on 
button the tape begins to play and 
no further attention required, the 
manufacturer said 

The recorder can be used for enter 
tainment, self-improvement, to pre 
vent accidents by keeping driver's 
mind alert, entertaining children, v: 
cation diary, dictation by busin 
executives or salesmen, digests 
trade and scientific information an 
by the police for on-the ene 
cording 

Want more info? Use coupon or 

page 118 and you will get it 








a COMPLETE 
of BRAKE PARTS 


MASTER CYLINDERS © WHEEL CYLINDERS 
REPAIR KITS © HOSES © FLUID 
CABLES © SWITCHES © TAKE-UPS 


Want Quality, Price and Profit? 
Then here's what you should do 


Pick Lisle-Supco Products 


As the brake parts line for you! 


SUPLO DIV, 


LINE 


y 


<> LISLE Corporation 


CLARINDA, IOWA 
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r Tool hunting 
eliminated— 


TULDEX 


pays for itself in 
time savings alone! 





says Whitey Jones, shop foreman of 
Holt Motor Co. of Los Angeies, world’s 
largest Dodge-Plymouth dealer. 


“TULDEX pegboard storage pays for 
itself by saving several minutes every 
time you reach for a new tool. And it 
ke p tool lo way down because vou 
ret a mental picture of each tool's lo 
you pull out a panel and it 
pot you can retrace 


} 

cation af 
lool bare in one 
your steps to find where you last used 


or loaned the missing tool,” 

Whitey 
bile mechanic for more than JO years, 
yoes on to say, ““Tuldex will make any 
mechanic a better worker because tt 
organizes his tools so that he can con 
centrate on his job and not worry 
ibout finding a needed tool,” 


Huot ‘Tuldex de 
sign features six tool 
holding 12" x 20” peg 
board panels that roll 
out on nylon bearings 
for easy access. The 
panels accommodate 
movable tool hangers 
in any arrangement 
for all kinds of tools 
Panels and doors to 
gether give more than 
4 square feet of tool 
twice 
is much as most tool 
chests 

he heavy steel] 
Puldex cabinet with 
top and bottom locks 
is finished in blue and 
grey baked enamel 
Ihe big drawer is ideal for power tool 
or bulky items. Tuldex can be set on a 
bench, hung on the wall or mounted 
ona movable Huot Porta-Cab, Over 
all size is 29" x 26" x 13%, 


Warehouse Stocks 
Carried in Dallas 


who has been an automo 


hung on wall 


pers 
“A 4 
|e 
see oe 


placed on bench 
oe tor ize arena 


on PORTA-CAB 

















HUOT MANUFACTURING CO. 
587 No. Wheeler Street « St. Paul 4, Minn 
Huot's pronounced ‘'Hew-ot 
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741—Lube Pump 


A lube pump, said to have been 
thoroughly tested under all weather 
conditions without a failure, has been 
introduced = recently by The Aro 


Equipment Corp., Enterprise & 
vitt Sts., Bryan, O 

The “Arolube reportedly is d 
igned to use k air, with fewer 
trokes, while pumping more lubri 
cant than other ingl cylinder 
pumps. It i iid to recover pressure 
instantly on both up and down 
trokes, eliminating lo of time be 
tween piston cycle The pumping 
unit 1 ealed and requires no lubri 
cation, the manufacturer iid 

Want more info? Use coupon on 

page 118 and you will get it! 


742—Run-Out Gauge 


A gauge to measure radial run-out 
on tire and wheel a emblic ha 
been announced by Hickok Electrical 
Instrument Co., 10645 Dupont Ave 
Cleveland 8. O 

The PauLye de 
roundne and may be used on ee 
centric wheels or rim bent rin 
eccentri wheel tud or bolt hol 
circle, out-of-round tire improperly 
eated tire flat spots due to execs 
ive wear and eccentric brake drum 
the manufacturer reported in hi 
innouncement 

Want more info? Use coupon on 

page 118 and you will get it! 


743—Rubber Products Catalog 


The 1956 edition of its dealer rub 
product catalog ivailabl 
the Raybest« Divisior \ 

Manhattan, In¢ 
Bridgeport, Conn 
veral improvement 
made in the printing a 
ize and type 174 

Another helpful change 

vehiclk part nur ber for 
belt and radiator hose il 
each make of passenger 
truch 

Want mo info? Use cow 

pad 118 and jou will 


744—Welder Tip Puller 


A tool for removing pot 
ti} ha been innounced 
Miller Electric Mfg. Ce Inc 
ton Wi 

' “Fiecto 


erming out-of! 


leverage crank. Easy pressure on the 
handle then withdraws the tip 
quickly and without damage to either 
tip or horn, according to the manu 
facturer. 

Want more info? Use coupon on 

page 118 and you will get it! 
745—Ring Mirror 

A ring mirror for body or fender 
mount, featuring the patented Rote 
Swing arm, which allows a 360 
movement of mirror head with ring 
to adjust to all positions, has been 
introduced by Supersite Corp., 300 
Seymour Ave Derby, Conn 

Adjustable spring tension at mirror 
head can be tightened to fixed posi 
tion. The 4%” replaceable mirror 
head is said to be simple to install 
with two no-rust, self-tapping screw: 
It mounts on right or left side of all 
cars on molded rubber gaskets. The 
knurled interior of ring minimize 
reflected glare when driving, accord 
ing to the manufacturer 

Want more info? Use coupon on 

page 118 and you will get it! 


746—Battery Testing Unit 


A system for charging or te 
any type of 12-volt battery vw ‘ 
ingle operation, instead of the usual 
six, has been announced by McCol 
pin-Christie Corp., 3410 West 67th 
st Los Angele 43, Calif 

The cell balance testing circuit of 
the “C&C Chargalyzer,” Model QWT, 


i aid to compare ich cell without 











> 


individual readings to memorize It 
is claimed 6- or 12-volt batterie can 
be tested on the pot and accurat: 
condition in terms of “good” or “bad 
l hown on a igle test meter 

Fast charging of ric is re 
ported to be equally simple. Six or 
12 volt 1 elected 1¢ the charging 

tem adjusts itself low ) 
ing charge 1] 
fast charge it wa iid. The con 
bination unit carri 1 rating of 100 
imps maximum on 6 volt ind 80 
imps on 12 volt 

Want more nfo? Use coupon or 

page 118 and you will get it! 


1utomatically fo 


747—Fiberglas Kit 


A fibergla do-it 
installing insulation 
ind absorb engine 

arketed by Fibre 
o., 7220 Vine St., ¢ 

War f 

page 118 and ou will get 


nore nfo? coupon 
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750—Cushion Rack 


A display rack for its ventilated 
cushions has been introduced by Kool 
Kooshion Mfg. Co., 1732-1742 N. W. 
Fifth St., Oklahoma City 4, Okla. 


a \ 


The rack is constructed of 5/16” 
rod with a blue and white sign on 
each side. It does not have to be as- 
sembled. It is 48” high and 22” at 
base 

Want more info? Use coupon on 

page 118 and you will get it! 


751—Battery Charger 


A compact, low-priced battery 
charger reported to deliver 40 am 
peres at both 6 and 12 volts has been 
announced by Marquette Mfg. Co., 
307 East Hennepin Ave., Minneapolis 
14, Minn 

The model 319 can be used for fast 
charging, boosting and slow charging 
in series, the manufacturer said. It 
weighs 27 Ibs. and comes complete 
with cord and clamps in a baked 
enamel case said to be resistant to 
grease, oil and acids 

Want more info? Use coupon on 

page 118 and you will get it! 


752—Brake Wrench 


A brake adjusting wrench ha 
been added to the line of mechanic 
hand tools manufactured by Bonney 
Forge & Tool Works, Allentown, Pa 

The No. 2560 wrench fits the hex 
agon head of the brake adjusting cam 
on the 1956 Chrysler and DeSoto 
“center plane” brake. It is offset and 
equipped with a long handle to per 
mit adjustment without damage to 
the adjusting cam head. 

Want more info? Use coupon on 

page 118 and you will get it! 


753—Parts Catalog 


A 33-page catalog listing Delco 
Remy service parts for passenger-car 
applications and so arranged that all 
part applications for any given Del 
co-Remy-equipped automobile can be 
located on two facing pages has been 
issued by United Motors Service, 
Division of General Motors Corp., 
General Motors Bldg., Detroit 2. 

Want more info? Use coupon on 

page 118 and you will get it! 





the AMAZING... 


Yaleanizing Pateh 


A revolutionary new chemical formula 
perfectly vulcanizes this patch to 


any Kind of tubeless tite 
or tube without heat 


Just three sizes to stock 
for all repairs. 


7 Will repair tubeless tire 
injuries as large as 1” and will 


”” 


repair tube injuries up to 4 
@ Fine razor-thin edge. 


After buffing injured area, just apply 

liberal coat of No. 410 CAMEL Liquid 
Vulcanizer. One pull of this tab ———> 
and the protective backing is off. Center 
natch over injury and stitch thoroughly. 


j 
THAT'S ALL! 





CAMEL LIQUID VULCANIZER 


The magic bonding agent that, without 
pressure, without heat, completely bonds the 
new CAMEL ET Vulcanizing Patch over 
the injury... . . FAST — SURE — EASY 


Liquid 
YULCANIZER 


= 


No. 410 


ee ee ree ee eee ee ee ee ee ee ee 


Note cross section view of this new CAMEL JET Vulcanizing Patch 
Reinforced over the injury — razor-thin edge for a perfect repair 


pry the familiar CAMEL packages enero 


Manufactured by H. B. EGAN MFG. CO. 
MUSKOGEE, OKLAHOMA TORONTO, CANADA 


LO SS 


i 
i 
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TIME SAVERS 














Removing Snapped Axles lar and grease seal. Insert pipe in 
From ‘49 Fords on Up to the housing. The round end will 


readily start over the broken shaft 
B * AUSE of the construction of By driving it on farther over the 
the differential in the ’49 flat part, the pipe and axle may be 
Fords or later, the broken piece of withdrawn together! The axle . | WIRE 
a snapped axle shaft must be re- usually breaks clean without any 
moved from the side that is brok- chip Leroy McCune, Horton down flat. Then insert wire in fly- 
Motor Company, 215 E. Pittsburgh wheel teeth and gently turn until 
to do this is by Street, Greensburg, Pennsylvania eal is installed Guy R. Bailey 
traight tail Jr., Voiles Motor Co npany, Hook- 


Installing Upper Half er, Oklahoma 


Of Rear Seal 
To Save Dipstick Tube 
_ INSTALL upper half of rear For New Block 


main bearing seal in Chevro- 
lets without removing crankshaft |* REPLACING Chevrolet block as- 
cut an old rear main bearing cap semblie I have always had 
pipe about 4 long. Approximately in half and thread a choker wire trouble trying to save the dipstick 
3” from one end pound it so it will through the upper half of block tube to change it over to the new 


be egg-shaped Push wire through seal about block until I found I could insert a 


Remove wheel, brake drum, col- ‘4 from end of seal and bend rod or phillips screwdriver in the 





UUM» M=—UMIIJUtjiomes | NEW HIGHLY ABSORBENT 


A new Vellumoid 
product that makes 
replacing oil pans 


and gaskets a SNAP Nd y, ww Ke / 


* 
J 
* 

instead of aheadache! bd the new extra-absorbent RAPID-DRI means 
= safe-dry floors low maintenance cost : 
a 


high efficiency . bigger profits 


V E L L U - | & PREVENTS ACCIDENTS 
a RAPID-DRI. 
:{e) LT s vtwe aucrarose |! ge PROTECTION AGAINST FIRE 
a amsewern G NERD 
: i} 


*& PROMOTES EFFICIENCY 





@ Screw the VELLUBOLTS into the four corners of 
the engine bed. Snap the gasket over the bolts, 
then snap the pan on over the gasket and presto! 

.. the pan is locked in place while you screw 
in the regular bolts. Then remove the VELLU- NEW 
BOLTS. They can be used over and over again. 





RAPID-DRI 


: HAS been heat treated to increase its absorbent qualities 
@ Set of 12—fitting most cars and small trucks of soluble oll and grease. There's a ready market for 


$4.95. Set of 8—fitting large trucks and busses tAPID-DRI waiting to increase your volume and make 
—$3 75. Ask your jobber bigger profits for you. Stock up now! 





DISTRIBUTORSHIPS AVAILABLE 
For prices and literature write to 


THE VELLUMOID COMPANY 
WORCESTER 6, MASS. QUAKER SUPREME CHEMICAL CORP. 


VELLUBOLTS — THEY WORK LIKE MAGIC! MONTGOMERY, ALABAMA 
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A GOOD 
IDEA? 


De pa 











tube, clamp a pair of vise grips on 
the tube and drive the vise 
grips. 

The rod keeps the tubs 
ing crushed or bent.—Clarence G 
Dyke, 404 North 
Anthony, Kansas. 


To Catch Antifreeze 
For Re-Use Later 


H™ is a sketch of a converted 
gas tank we used to catch 


anti-freeze for re-use in our cus- 


on 


from be 


Massachusett 


tomers’ cars 
A; you 
left 


the 
end to 


ee, a portion of top 


on the filler neck 


“funnel” when pouring B. R 
Mitchell, Mitchell’s Auto Service 
Ridgeland, South Carolina 


Removing Master Cylinders 
For Repair on Pontiacs 


rsa removing master cylin- 
ders for repair on Pontiac 
we have found the following pro 
cedure helpful 

The factory-installed 
on the actuating 
installed from 
the frame rail, In 
remove this pin, take the lock off 
the end of the brake pedal shaft 
push the clevis pin to the left a- 
the frame, pull the brake 
the floorboard and with 
pry bar slide the brake 
possible. Place 


clevis pin 
rod is extra longs 
left to right 


order to 


and 


ove! 


gainst 
pedal to 
a small] 
pedal as far right a 
a long punch against the underside 
of the pin head and tap it out over 
the frame rail 
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When replacing the cylinder use 
a short pin, but install it in the 
opposite direction.—-Richard Nell- 
Route 1, Box 172, Cordova, Ten- 


re er 


Overhauling Steering Gear 
On Nash Cars 


Wwe overhaulin the teering 
gear on Nash cars, it is hard 
to remove the gnal light cam 
from the mainshaft without ruin 


y the 


cam 


an inside 
the 
imeter of the 
Inge in half 
halve 


with 
ame as the 


haft 
lengthw In 


mately 


two around the 
the lowe! ide oft 
them light! 
ise-grip pli 
ot plier 

it ie lowe! 


( lamp 


end | 
against I} 

ht off witho 
McGee 


to drive 
the 
ing if for 
Mot 


4 
.) 


cam 


et 





\ 


Most complete line 

of wreckers—9 models 
3 te 10-ton boom capacity 
all NEWLY DESIGNED 
for 1956 

Send coupon 


for demonstration 


or information 


sone 
¢ i @ DW 


ee 


Visit MANLEY Exhibit 
Pacific Automotive Show 
San Francisco, Calif 


Boot h 25-26 
ACCO 
/ *, 


9" 


Manley Division 


_Pa_AMERICAN CHAIN & CABLE 


° February 23-26 


This 10-ton wrecker 
and 6-ton wreckers 
all have twin booms th 
either side and outrig 


in wc-6 photo 


diamete! 


Split 


t 


Facey Manley Wrecking Cranes 


ind the & 


hown at left 


swing to 
hown 


Ask for Demonstration 


| MANLEY DIVISION 


American Chain & Cable, York, Pa 


Please arrange demon 


Send literature and price 


Nome 





Checago, New York, Portland, Ore 
Bridgeport, Conn 


q A] San Francisco 
react 
waren omi mor n Comper 


in Canada 


td, Nragerta Falis, Ontario 


Address 
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Installing Cadillac 
Cylinder Head 


WW installing Cadillac cylin- 
der head, left side, it is al- 
most impossible to put heat riser 
and gaskets in place because of in- 
terference with the power steering. 

Here is a good way: 

Before putting head and exhaust 
manifold on car, stretch a rubber 
band across studs holding heat riser 
and gaskets in place, then install 
head to block. After engine runs 
for a few seconds it will burn the 


rubber band away and allow heat 
riser valve to function properly. 
Monroe Hays, 4118 Lamont, Corpus 
Christi, Texas. 


A Tool Made to Grease 
Noisy Speedometers 


W* MADE a tool for greasing 
noisy speedometers without 
removing them in this way: 

To the end of a _ discarded 
speedometer cable housing that at- 
taches to the speedometer, solder 
the threaded collar 





THE EASIEST & FASTEST 


METHOD OF HANDLING BATTERIES 


Oks the Best! 


MODEL K2 


FOR ALL AUTOMOTIVE 


TYPE BATTERIES 


{ 

j 

Vow... 
SOMETHING NEW IN 


sa 


LOOK AT THESE FEATURES! 


MANUFACTURED BY 


FIVE STAR MANUFACTURING CO. 


BATTERY TOOLS 


ADJUSTABLE—FITS ALL AUTOMOTIVE BATTERIES 
HANDLES NEW BATTERIES IN CARTONS 

HOLDS BATTERY BY STRONGEST PART—THE CASE 
QUICK AND EASY TO ATTACH AND REMOVE 

3-POINT SUSPENSION FOR NON.TILTING 

ELIMINATES BATTERY ACID ON HANDS AND CLOTHES 
LIGHT WEIGHT DURABLE ALUMINUM ALLOY 

STEEL TIPS FOR POSITIVE HOLDING 

WORKMANSHIP AND MATERIAL GUARANTEED 


TELEPHONE MA 4-9041 * P. O. BOX 149 * CLARKSDALE, MISS. 


1398 
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With a hacksaw cut the cable 
one and one-half inches from the 
collar and solder the hole closed 
that the cable passes through. It 
can then be filled with lubricant 
and screwed on the speedometer. 
The lubricant will be forced into 
the speedometer in the same way 
a grease Cup operates. 

This tool can be made to fit all 
Chrysler-built cars from the ’'36 
models to the ’56’s by using the 
discarded cable housing from any 
of these models.—Frank Roberts, 
Young Motor Company, 119 
Columbia Street, Chester, South 
Carolina. 


Removing Sheared Bolts 
From Pontiac Housings 


1» REMOVE sheared bolts from 
steering gear housing on Ponti- 
acs through ’54, loosen dash sup- 
port, disconnect shift linkage and 
remove pitman shaft. 

The housing may then be rotated 
into position for drilling and tap- 
ping from below. (This eliminates 
the necessity of removing the en- 
tire assembly.)—-Thomas J. Leary, 
324 Rosseter Avenue, Baltimore 12, 
Maryland. 


Solving the Difficulty 


On Chrysler Wipers 


N CHRYSLER-BUILT cars ’'50 

through ’55 equipped with 
electric windshield wipers, the arm 
that extends from the wiper motor 
to the wiper transmission will oft- 
en override the pivot on the trans- 
mission and lock the wipers. 

We tried a number of remedies 
with no lasting effect until we 
found this one which makes a very 
satisfactory repair and saves your 
time: 

First, find which arm, right or 
left, is at fault, then remove the 
arm. Using a hacksaw, cut 1/8” out 
of middle of the arm and weld or 
braze it back together. Replace the 
arm and you have a satisfactory 
repair. This also eliminates excess 
wear on wiper motor and gears. 
Frank Roberts, Young Motor Com- 
pany, 119 Columbia Street, Ches- 
ter, South Carolina 


Ford Promotes Copeland 


Robert F. G. Copeland has been 
appointed assistant general sales 
manager of advertising, sales pro 
motion and training for the Special 
Products Division of Ford Motor 
Co., it has been announced by J. C 
“Larry” 
marketing manager 


Doyle, general sales and 
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Amos and Andy 


(Continued from page 62) 


sales,’ but it was experimental and 
limited to the one month. 

“We found that quite a few 
people have become interested in 
buying stock as a result,” said 
Andy Trotter. “Some were not 
eligible for stock and wanted it. If 
they bought a car and didn’t pay 
enough difference, yet wanted a 
share of stock, they paid for it.” 

In such a campaign there are 
complications and the dealer has to 
be careful. There is, for instance, 
the man who would need that 
share of stock to make his down 
payment. Or the man who wanted 
credit for the amount of the stock 
in order to meet the down payment 
and who was not issued the stock 

The brothers were born before 
there was any Amos and Andy 
show. Andy is 43 and Amos is 49 
They went into business together 
with the Amos & Andy Service 
Station in 1937 and retained the 
name in their dealership in 1939 

They cherish an autographed 
picture from Spencer William, Jr., 
the Andy of the Amos and Andy 
show 


Florida Group Donates 
Needed Equipment 


peel and badly needed 
play- and workroom equip- 
ment was presented for Christmas 
to the Primrose School for Re- 
tarded Children and The Boys’ 
Club of Orlando by the Orlando 
(Fla.) Automotive Wholesalers As- 
sociation in behalf of customers 

The firms contributing were: 
Allied Parts Co., Inc., Auto Ma 
chine & Parts Co., Bailey Motor 
Equipment Co., Dixie Motor Sup- 
ply Co., Al Huppel, Inc., Kennon 
Bearing Service, Miller Machine 
Co., Orlando Consolidated Co., 
Roquemore Motor Supply, Shreve’ 
Auto Electric Service and Stradley 
Motor Supply, Inc. 


Champion Plug Plans 
Production in lowa 


A FURTHER step in the expansion 

program of Champion Spark 
Plug Co. of Toledo, O., was an- 
nounced when plans for construc- 
tion of a new spark plug assembly 
plant in Burlington, Iowa, were 
disclosed last month by R. A 
Stranahan, Jr., president. 

The plant, with a_ production 
area in excess of 100,000 square 
feet, will be operated by a wholly- 
owned subsidiary 
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MUSTANG 


OF GARLAND, TEXAS 


.... BUILDS MORE 
REPLACEMENT 
ENGINES-(WITHA 
PROFIT GUARANTEE 
ge 
INDEPENDENTLY 
OPERATED REBUILT- 
ENGINE FACTORY.’ 


With MUSTANG You Get 


Guaranteed trade-in allow 
ance 

Written new engine guar 
antee 

Greater horsepower 
Pre-tested engine perform 


ance 


plus a MUSTANG guarantee of 
profits 











Your inquiry is invited. Use this coupon for full details 
without obligation 


YES, we want more information on the 


MUSTANG PROFIT DEAL 
FIRM NAME 
ADDRESS 
CITY 


NAME AND TITLE 


MUSTANG resulldeRs, INC. Goriand, texos 
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Who wouldn't smile? They’re vacationing on the boss’ money! And he 
himself could smile, what with the car-selling record the men set. 


Vacationing Kentuckians 
Beat '55 Sales Goal 


Gy ALES N for L. R. Cooke Chev- 
” rolet Co., Lexington, Ky., were 
promised an expense-free vacation 
to Delray Beach, Fla.. in January 
Of last year if they 
new-car sale 

They not only met the quota but 
passed it by 152 units and, accord- 
ing to L. R,. Cooke himself. the 
tory doesn’t end there. By Decem- 
ber 31 there were le than ten 
used cars in the inventory 
total new-auto 
truck sales for 1955 
1,064 cars and 239 truck 
Their nearest competitor sold 658 


met a quota of 


The company 
mobile and 
were 


cars and 98 truck he said 


Want Customer Approval? 


(Continued from page 56) 


eanization upport my impre 
ions. In answering questions about 
what new car they intend to buy 
and why they intend to purchass 
that particular brand, customer 
ilway mention the 
hability, reputation and 
their dealer 

How about you! 


you sound like a 


courtesy ré 


ervice of 


advertising? Do 
incere and repu- 
table merchant when vou broad 
cast or run newspaper advertising? 
ound as if 
you are proud of your business and 


Doe your advertising 


proud of your product, or do you 
ound like dealers who are trying 
to unload damaged merchandise in 
a fire sale? 

You may well iv that other 
dealers, your competitors, are do- 
ing this kind of advertising and 
seem to be getting along well. I 


140 


know this is true, but I also know 
that many of them 
vertising on a short-term basis, not 
like men who plan to make a life 
work of the automobile busi- 
ne 

And while we are on the 
of advertising, I would like to re- 


eem to be ad- 


ubject 


mind you of an old advertising 
theory, a theory that ha 
proved many times. The 
will think of you and say back to 
you the things you say in your ad 
vertising. In other word the 
things you stress in advertising are 
the things the public gives you a 
reasons for patronizing you. Thi 
has been proved in many lines of 
busine and it will work as well 


been 


public 


for a local automobile dealer as for 
a national manufacturer 

And _ thi 
real ecret of good public rela 
tion You the dealer the real 
leader of your organization, mu 
decide what you want the publi 
to believe about you. I 
mend that you think about this at 
great length and when you believe 
you have thought it all out, take a 
heet of 
50 word 
you wish the public would believe 
about you You'll 
plenty of revising, and you ma: 
tear up Many sheets of pape! be 


point brings up the 


recom 


paper and in not ovei 
write down the one thing 


probably do 


fore you come up with that state 
ment. But once you have decided 
that, during the next year, you 
would like to have the public think 
that one important thought about 
you, you have started on a pro- 
gram of public relations 

I would suggest that you have 
this statement typed with enough 


copies for every member of you! 


organization, and that in 
thing you do you try to 

thought across to the publi 
be the key to your advert 
can work its way into 


the 


mail, your publicity 


you make, into your con' 
with custome! o! r 
hould be a part of the 


é em 


organization o that « 
ployee knows what you 

I suggest that you keep it simple 
because it is hard to se!] the pub- 
lic on even one thought ind im- 
more than one 

Following thi 


ound 


tand fo! 


possible to ell 

thought at a time 
suggestion is harder than it 
when I tell you about it, but it will 
because it alway ha 
ind in 


work 
worked, in many busine 
many industries 


Helping the Public to Believe 


Suppose, for example, you decide 


that the one thing you want the 
public to believe about your or- 
ganization is that you do the work 
right the first time. Your first job 
is to get everyone in your own 0! 
ganization to believe in th tate- 
ment right from the car jockeys up 
to the service manage! 

You would probably 
all a bulletin on the ibject, o7 
you might put up card 1 the wall 
of each stall. You would have the 
alesmen alerted for bette 
diagnos! the ervice 
alerted for better roadtesting In 
conversation, you would alway 
mention your aim of doing the job 
right the first time The idea 
advertising 


end them 


ervice 
manage! 


would get into your 

Your new-car salesmen would u 

point 

lived uj} your 
urp! ou to 
onduct months afte 

you started the program and read 


the answers that come back fron 


it as a sale 
If your work 
might 


a urvey 


logan it 


your custome! The chance are 
very good that a high pe reentage 
of your custome! will tell you 
that the reason they patronize your 
hop, or buy their new « from 
you. is because you do work 


right the first time 


Purolator Acquires Firm 


Shareholders of Industrial Wire 
Cloth Products Corp., a Wayne 
Mich iged in the 


production of air cleaners for the 


company eng 


automotive industry, have voted 
overwhelmingly in favor of a plan 
which 


their company this month will be- 


of reorganization unde! 


come a wholly-owned ubsidiary 
o! Purolator Product Inc 


Rahway, N. J 
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in Anderson, Ind., recently for a three-day session 


Ninety-four key executives of United Motors Service 
of meetings outlining the program for this new year. 


Division of General Motors from over the country met 


Jobber News Parriott Heads Du Pont's 
(Continued from page 67) Anti-Freeze Sales 


on T A. PARRIOTT has been ap 
Gross profit 32.89% in 1955 and @ pointed manage! of the 
31.08% in 1954 ‘Zerone”’ and “Zerex” anti-freeze 

Inventory turnover 2.8 in 1955 ale ection of the Du Pont Pol) 
and 2.7 in 1954 chemicals Department to succeed 

A Mississippi president reported R. D. Scheer, who became sale 
an increase of 11° and then he manager of industrial chemical 
for the department 


listed these annual compari 


isked 
“Personnel is our biggest head- W. T. Heinig has been appointed 
ache. How can jobber! compete Atianta district sales manager fo! 
for help with government installa- Zerone”’ and “Zerex.” He started 
tions uch as Brookley Field with Du Pont in 1946 as salesman 
Keesler Field, Whiting Field, etc? of these product 
a Ben Sadoff of Fond du Lac, Wis., 
Pilkington Hires Nicolai Larry Kidd Operates has been elected president of Air- 
tex Products, Inc., Fairfield, IIL, 
R. B. Pilkington, manufacture: Charlotte Agency to succeed Eugene V. Frankel, who 
representative of Jacksonville r L. “Larry” Kidd. forme sold his interest. Before assuming 
; I direction of Airtex, Sadoff had 
Fla., has added A. M. Nicolai a ® general manager of ) been president of Wells Mfg. Co. in 
third man in hi organization Vulcan, Inc., is now oper Fond du Lac since 1929. 


Nicolai, who was most recently L. Kidd Co., manufacture! 
o 


ales manager of Wright Tool & entative, Charlotte, N. C 


Forge Co., Barberton, Ohio, ha The firm is travelin vom ! 
also had experience in the automo the Carolinas and Virgini t al Floridian Emphasizes 


tive parts field. He will cover all owns and operates Ki Automo Sales Expansion 
of Florida and the southern half of tive Warehouse at y an ad 
‘ Avenue SG expansion bye 
& 


Georgia and South Carolina Ire 123 E. Shuman 
ae the enlar 


The Timken Roller Bearing Co.'s newly established Memphis, Tenn., ray St. P 
office is situated at 886 South Third Street. The office and ware , : — 
house contains 6,120 square feet and provides parking space both ~— 
in front and back. The company’s manager at Memphis is R. P. Hall. 


demand 


taten 




















r 
wat TIMKEN ROLLER BEARING co 


1 
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The 1956 program of Ramsey Corp. was presented at this sales clinic 
last month at Genuine Parts Co., Atlanta. Shown are (I. to r.): Front row, 
Doug Allen, Mays Cleveland and A. P, Warren of Ramco, Wilton Looney 
(second row in white shirt), who is the president of Genuine Parts: 
Archie G. Atkins, the southeastern regional manager of Ramco; Jack C. 
Fraser (second row in white shirt), vice-president and general manager 
of Genuine; E. E. “Jack” Roberts, general sales manager of Ramco, and 
Tom Hagel, vice-president in charge of sales, NAPA Atlanta warehouse. 


Texas Association Plans 
For Third Conference 


A DVANCE announcement has been 
ent to 372 manufacturers of 
the third annual booth conference 
and state convention of the Auto- 
motive Wholesalers of Texas to be 
held in Dallas at the Statler-Hilton 
Hotel Oct 

There will be 
able. Contract 
later than June 15 

Plans are being made with the 
Dallas Automotive Wholesalers for 
an outstanding program. G,. C 
Morris, executive 
AWOT, predicted this 
ference would be the greatest 


25 and 26 
125 booth 
will be mailed no 


avail 


director of 
year’s con- 


Emory Young, Jr., Elevated 
Emory R. Young, Jr., city sales- 
man for the past four years for 
Motor Car Supply Co., Charleston 
W. Va., has been promoted to di- 
Ted Schlaegel 
salesman. 


rector of purchase 
has been named city 


Brogan Selects Earthman 

Louis Earthman has succeeded 
Cliff Lamoreaux as representative 
in West Texas for Frank J. Brogan 
Co., Dallas, Texas, manufacturers’ 
representative He headquarte: 
at Amarillo 


Maryland Firm Ups Keely 

Don Keely, formerly a salesman, 
has been made manager of the 
part division of Magee Auto 
Parts, Berlin, Md., according to 
John H. Pigman, sale 
Woolsey Brittingham, Jr., 
up from delivery to salesman. 


manage 
moved 


142 


Corpus Christi Hardware 
Holds "Sell-A-Bration" 


UTOMOTIVE dealers from the 
South Texas trade area are ex- 
pected to attend the “Sell-A-Bra- 
tion” to be held by Corpus Christi 
Hardware in Corpus Christi, Tex- 
“ Feb. 16, 17 and 18 
More than 200 of the nation’ 
leading lines of automotive sup- 
plies, hardware, housewares, ap- 
pliances, etc., will be represented 
in the exhibits, Factory specialist 
will be in attendance at each ex- 
hibit to help dealers choose good 
and plan merchandising programs 
The show marks Corpus Christi 
Hardware’s golden 
The firm began as a smal] retail 
company in 1906, changed to 
wholesale in 1910 and became a 
wholesaler exclusively in 1920. The 
automotive division was added in 
1917 


anniversary 


Allen Electric Ups Lyle 


Allen Electric and Equipment 
Co. has appointed Thurrell D. Lyle 
manager of the newly 
Southwestern sales division, Ralph 
L. Countryman, vice-president, 
disclosed. The division, with head- 
quarters in Kansas City, Mo., in- 
cludes Texas, Louisiana, Southern 
Mississippi, Oklahoma, Arkansas, 
and Missouri. 


created 


Kansa 


Motor Car Opens Branch 


A branch store to accommodate 
customers on the west side of town 
has been opened by Motor Car 
Supply Co., Charleston, W. Va., 
Owen W. Wilson, general manager, 
announced 


Mills-Morris Hears 
Factory Executives 


Mo than 85 executives and 
salesmen from 16 cities at- 
tended the annual sales meeting of 
Mills-Morris Co. last month at the 
Gayoso Hotel, Memphis, Tenn 

Among the speakers were E. T 
Syvertsen, general manager, 
Thompson Products, Inc., Cleve- 
land, Ohio; A. M. Petersen, division 
manager, Fisk Tire Division, U. S 
Rubber Co., Dallas, Texas; Stephen 
Johnson, president, Hastings Mfg. 
Co., Hastings, Mich.; Howard E 
Robinson, vice-president, Fram 
Corp., Providence, R. IL; Luther 
Burroughs, district manager, Wil- 
lard Storage Battery Co., Atlanta 

Established in 1919, Mills-Morri: 
today has over 300 employees with 
stores in Memphi Union City, 
Jackson and Milan, Tenn., Jackson, 
Greenville, Columbus and Tupelo, 
Miss.; Jonesboro, and West Mem 
phis, Ark., and Mayfield, Ky.; and 
Auto Bearings & Parts Co., Nash- 
ville, and Madison, Tenn., and 
Bowling Green, Ky., and Muscle 
Shoals Auto Part Florence and 
Sheffield, Ala 

The meeting wa 
C, T. Turner, vice-president, and 
L. R. Jalenak, treasure! 


conducted by 


Kansan Employs Baker 


Jim Baker has been hired to re- 
place Malcolm White, who re- 
signed to enter business for him- 
self, John W. Pribble, vice-presi- 
dent of Lamb Automotive Supply 
Salina, Kans., has announced. Dar- 
rell McCammon resigned and ha: 
been replaced by Bill Becker, who 
has been away from the company 
for several years recovering from 
an illness 


Floridian Is Honored 


C. W. Lancaster of Plant City 
(Fla.) Auto Supply has received 
the highest honorary degree given 
by the York Rite of Freemasonry 
He has been designated a Knight 
of the York Cross of Honour, de- 
gree conferred only on those who 
have held the highest office in 
each body of the rite. He has been 
a Mason since 1911 


PC Appoints "Budd" Martin 


Perfect Circle Corp Hage! 
town, Ind., has appointed Blair T 
“Budd” Martin as 
manager, it was announced by R 
M. Thomas, sale Martin 
ociated with the com 


istant ale 


manager 
has been a 
pany since 1927 
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HARD-DRY, IN All 
THIS COLD! 


DULOX srPeeDy DRYER 
SURE SAVES WAITING ! 


Jobs dry up to 2 hours faster in cold shops 
with new DULUX’ SPEEDY DRYER-REDUCER 


T-3812 general-purpose reducer. Ask your Du Pont 


Cold, damp days won't slow up your enamel jobs 
when you use new “‘Dulux’’ Speedy Dryer-Reducer 
It flash-dries enamel faster . . . saves up to two hours 
on complete drying. And because there’s less danger 
from dust, less risk of sags and runs, you can deliver 
smooth, glossy jobs on schedule! ‘‘Dulux’’ Speedy 
Dryer-Reducer permits quicker taping, too. That 
makes it idea] for two-toning. 

You'll find other “‘Dulux’”’ reducers to meet every 
drying problem. They range from the famous 'T-3864 
“Vari-Temp” Reducer that provides better flow 
and wrinkle resistance in hot weather to the popular 


SOUTHERN AUTOMOTIVE JOURNAL for February, 1956 


jobber to recommend the most economical “Dulux” 


reducer for your shop conditions 


DU PONT 
REFINISHING MATERIALS 


BETTER THINGS FOR BETTER LIVING .. . THROUGH CHEMISTRY 
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“Chuck” Tapscott Resigns 
From McQuay-Norris 


i YHARLES C. “Chuck” Tapscott ha 
Aresigned as vice-president of! 
McQuay-Norris Mfg. Co., St. Loui " 
Go so ‘@ OfBURN : HANDCLEANINGS 

to a joint announcement issued 
this month 

He has been in charge of all ad 
vertising and sale promotion «at 
tivitie and ha been connected 


with the company for near! 





Tapscott is a past president of 
as 


A solid carload of Go-Jo hand cleaner—enough to provide more than 
6,500,000 hand cleanings—was recently received by Ozburn, Crow & 


Charles C. Tapscott Yantis Co., which headquarters in Memphis, Little Rock and Fort Smith. 


National Standard Parts Associa Keim of Atlanta Chosen 
tion and the Automotive Adve: AC "Bell Ringer" 


tisers Council. He was awarded the 
council's citation in 1951 for di “NLENN N. Keim, Atlanta ! 
tinguished service to the automo WV manager of AC Spark 
tive indust: Division of General Motori 

No announcement of future plan ceived a “bell ringer 
will be made until after an ex his region's outstandl: 
tended Florida vacation, he said record 

He is well known over the The award was presented duri 


South and Southwest, having ad a four-day conference of regiona! 


dressed a number of regional and and zone managers in Flint, Mich 


tate wholesaler convention recently 











Ammerman’s @iirXpeler 





Interchangeable 


TAILPIPE 
ADAPTERS 


: FOR ALL 
CARS & TRUCKS 





UNIVERSAL 


CONNECTORS 


Designed for quick 
change of adapters snd 
when used with 2” or ’ i , : e ement 

2'/ or 3" Hose eo! ¥ ; ie pacer ps yd oer > ao oat ia me ay ’ 


Has been proved OK by Tubeless Tire Mfrs 








y weight 





No-crush Neoprene Hose [illus . at sie speared Kies a“ 
trated) will mot crack, rust 7 A _ “& SNUGL'S New Tubeless Tire Clip 
, ——_ 





break, stiffen or kink 

Overhead and Underfloor Exhaust 
Systems, Power Roof Exhausters are 
other AirXpeler products 


See us at the PACIFIC AUTOMOTIVE 
SHOW, San Francisco, Calif., Feb. 23 
} 26th, Booths 634 and 635 

Sold Through Automotive Jobber 


Cc. L. AMMERMAN CO. 
Manufacturers 


110 North 2nd Street Minneapolis 1, Minn. 
WRITE FOR BULLETIN 6505S 





WHITTIER, CALIF 








KOKOMO, INDIANA 
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Selby F. Greer, shown here, has 

been named president of the Van 

Norman Automotive Equipment 
Co., Springfield, Mass. 


UMS Appoints Dupy and Orr 


Vernon A. Dupy, former dire 
tor of procurement, scheduling and 
merchandising for United Motor 
Service Division of General 
Moto! has been named executive 
a istant to Roland 5S Wither 
general manager of the division 
Samuel A. Orr, former assistant 
general merchandising manage! 
has been appointed general me! 
chandising manager 


Air Lift Names Cherry 


Air Lift Co Lansin Mich.., 
manufacturer of pneumatic spring 
control has appointed McEwen 
Cherry Co., Nashville Tenn 
outheastern distributor i 
Pemberton, president, announced 
The firm will handle sales in Ten- 
nessee, Mississippi, Georgia, Ala- 
bama and Florida 


Ammco Tools Adds Two 


Ammco Tools, Inc., North Chi- 
cago, lll., has appointed Benni 
Warbington its representative in 
Louisiana and eastern Texas, with 
headquarters in Houston. Herb 
Taft has been named representa- 
tive in an area including western 
Maryland 


Alemite Promotes Hout 


Harold D. Hout, formerly a ter 
ritory representative out of Al- 
bany, Ga., is now ales manage 
for Georgia for the Alemite Co 
of the Southeast. He is headquar- 
tering at the Atlanta warehouse 
He is a brother of C. Howard Hout 
of Keenan Auto Parts Co., Albany 
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Your REPUTATION rides 
with the engines you install 


s and 
nest re 


stall Dyna 














DYNAMOMETER-TESTED is proof an engine is perfect before 
is installed! Top manufacturers of new engines rely on this 
rigid test. Insist that the rebuilder supplying you with engines 
Dynamometer-test them for the protection of your reputation 


Write, wire or call the following distributors for Dynamometer-tested engines. 


ALABAMA i la iain a 


NORTH CAROLINA 
A o & 
f 


SOUTH CAROLINA 


FLORIDA 


TENNESSE 


S ‘ & Part 
GEORGIA cette fate Tee 1o 


JOHN ROGERS co. 300 Hunnicutt St., N. W., Atlanta, Ga 
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or = Big Rear View. 
Clear, Steady Image... 
eo ZY MUNCUEUE 








GROTE CLEAR-VUE 
a HEAVY DUTY 
Mirror head, —"m TRUCK MIRROR 


7” x16", rimmed ; . , 
in prt Fhe steel What a mirror! Every important fea- 


ture has been incorporated in Grote’s new 


Sturdy formed steel back he a 
finished in bla k baked ‘ West-Coast” styled Clear-Vue. Plus such 


enamel 
Entire mirror glass cushioned 
in rubber channel gasket...weather- 
tight, will not vibrate 
High-quality, double-strength mir- 
ror glass...permanently silvered 

® Mirror glass easily replaceable Ask about Grote’s 

® Assemblies available in single units “Inventory-Saving” Plan! 
of pairs 


special Grote extras as simple installation 
and adjustment... easy parts replace- 
ment! Brackets and arms are Adened com 
pletely assembled. With no loose small 
parts, you save work, time and trouble. 


For a full vicw of safety and QUALITY SAFETY 
economy, look into” the ACCESSORIES 
Grote Clear-Vue and_ the 

complete Grote Mirror line. 

See your Jobber today, or 


write for catalog and prices. 
Lamps e Directional Signals « Reflectors « Flares « Mirrors 


THE GROTE MANUFACTURING CO., INC., Bellevue, Ky. * Opposite Cincinnati 
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The new Shelby, Miss., offices and 
factory of The Griffin Lamp Co. 
were dedicated recently by Gover- 
nor Hugh White of Mississippi. 
Equipped with the latest in modern 
production machinery, the factory 
has more than 25,000 square feet 
of floor space without a post or 
obstruction of any kind. The com- 
pany’s complete line of automotive 
safety lighting equipment and al- 
lied accessories will be manu- 
factured. 


Five Southerners Elected 
Members of NSPA 


yes Southern firms have been 
elected to membership in Na- 
tional Standard Parts Association. 
They are: Corpus Christi Hard- 
ware Co., Corpus Christi, Texa 
Johnson Tire & Supply Co., Inc., 
Montgomery, Ala Mission Auto 
Supply Co., Mission, Texas; Sell 
Auto Supply, Kingsville Texas, 
and Victoria Auto Supply & 
Machine Shop, Victoria, Texa 


Sid Butz Appoints Fournier 


Sidney Butz and _ Associate 
Charlotte, N. C., ha sanadaiiel 
Tom A. Fournier, Belmont, N. C 
as representative in Virginia and 
West Virginia. Fournier has had 
20 years’ experience in the auto 
motive field 


Marianna Parts Expands 


Marianna Auto Parts & Supply 
Co., Marianna, Fla., has added 26’ 
x 82’ floor space to present facil- 
ities by occupying the other half 
of the building currently housing 
the organization. A 20’ opening wa 
cut in the partition to tie the build- 
ings togethe1 


Stewart-Warner Picks Brown 


William A. Brown, Jr., has been 
appointed general manager of the 
Alemite and Instrument Division 
of Stewart-Warner Corp. Born in 
Kansas City, Mo., in 1908, Brown 
moved to Chicago in 1924. He was 
formerly president of The Liquid 
Carbonic Corp 


AWOT Employs Williams 


Automotive Wholesalers of Tex- 
as has employed Gerald E. Wil- 
liams as field representative to re- 
place Gus T. “Pinkey” Brown, who 
resigned to accept another associ- 
ation position in Texas 
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Floridian Promotes Two carry a complete line of replace 
ment parts and supplies 
Horace Miller has been promoted : 
to territory salesman and B. O “Roy Swatzell is in charge ol! 
Wester to city salesman for Mari- our automotive machin hop to 
anna Auto Parts & Supply Co which we have built 
Marianna, Fla., F. M. Henson, own- tion and added a late-model crank 
er, has announced. Clyatt Grain shaft grinder,’ Southern Auto Sup- 
ger has been employed as counter- ply Co., Johnson Cit Tenn., re 
orted 


a new addi 


man 


Demopolis Store Opens Champion spark p! ind Yo- 


cam batteries have been added to 
Demopolis (Ala.) Auto Parts ha the line of Al Jones & Co., Tampa 


peen ope ned by job Johnson to Fla Al Jones, as reported 





W. F. Barbee (left), president of 
Voss - Hutton - Barbee Co., Little 
Rock, Ark., presented safety belts 


with gold-plated buckles to Ark- 
ansas Governor Orval Faubus. to cervice 
Barbee is chairman of the safety 


committee of the Little Rock 


Chamber of Commerce. Safety 
belts are being installed on patrol be 
cars used by the Arkansas State an 
Police. 
| 
NG td 


Two Amarillo Firms Join —— 


| RS 
Southwest Auto Supply and ——"" *} 


First Supply Co. of Amarillo, Tex- 

as, have merged with all merchan- TEST 
dise and personnel of the former 
being transferred to First Supply 
Co. Gene Kendall, former owner of 
Southwest, will be vice-president 
and general manager of First Sup- usue 
ply 


< 


j Aj 
single oP* 


12 vo! 


Ww wha 
' 


stion oF 


instead of the 


31 6 operation 5 


Fram filters, Auto-Lite spark NS 
plugs and Champion spark plug 
have been added to all stores of 
the D & N Parts Co., Inc., Green CHARGALY ZER 
ville, Miss., Louis Post, president Model QWT, 100 amps maximum on 6 volts — 80 amps on 12 volts 
reported 
C&C Cell Balance Testing System offers these exclusive advantages: 
AP mufflers are now being han in seconds. ..6 or 12 volt batteries are tested on the spot regardiess of state of 


dled by Birmingham Spring Serv- chorge. No individual readings to memorize . . . the test circuit makes the com- 
ice, Birmingham, Ala.. it was an- porison. The accurate condition of the battery is shown in terms of “Good” or 


nounced by Louis Miklic and Tom “Bad” on a single testmeter. This positive test convinces the customer — resulting 
Crowe in more battery sales! *U.S. Patent Pending. 


Em C&C Self Adjusting Charging System offers these exclusive advantages: 

“We have almost filled out our Makes charger very simple to operate. Just select 6 or 12 volt position — rate 

floor space which we tripled two adjusts itself, avoiding excessive gassing and overheating. Slow finishing charge 
vears ago. Also, we paved our park automatically follows fast charge. 

ing lot this year,” Al Jones, Sr., of 

Al Jones & Co., Tampa, Fla an- 


nounced 


All C&C Fast Chargers are guaranteed for TWO YEARS 
Service facilities throughout the U. 5. 


Johns-Manville brake lining and Me Cc °o L Pi N - Cc H R I Ss T i E Cc ©] 4 P. 


bonded shoes and Gabriel's com- 27th year of Battery Charger Manufacturing 

plete lines have been added by Al- 3410 West 67th Street - Los Angeles 43, California 
lied Parts Co., Inc., Orlando, Fla., 
President W. P. Blackburn an- 
nounced, 


* * 





SOUTHERN AUTOMOTIVE JOURNAL for February, 1956 Want more facts? Use Reader Service Card Page 118 





Automotive NEWS BRIEFS (Continued from page 15) 





Buick’s Sheehan Buys eee Kent-Moore Will Occupy 
Miami Dealership oe New Building in July 
% 4 _~ Kent-Moore Organization 
Inc., Detroit, has announced 
that all its operations will be com- 
bined in a $450,000 building to be 
completed by July 
The south wing of the “U’- 
haped building will feature a ga- 
rage with twin-post hoists for test- 
ing tools under actual field condi- 
tions. Offices for engineers and re- 
earchers will also be in this wing 
Executive offices and the sales de- 
partment will occupy the north 
John E., Sheehan wing 


e KE. Sheehan, until recently 
Southeastern zone manager for 
suick Division in Atlanta, Ga., ha 
purchased Haygood Suick 


Miami, Fla., according to a joint 


unnouncement by Sheehan and 
Hay good, 

Sheehan will head the organiza 
tion, Sheehan Buick, Inc., as presi 
dent. The entire staff of 100 will be 
retained, he announced 

The building, which is less than 
u year old, was designed to take 
cure of expanded sales and service 
volume Sixty separate “service 
tation are incorporated within upervised every Buick dealership 
the 32,000 square feet. Customer in the Southeast, and I can honest 


250 car ly say that not one of them ha Bruno Roti, former executive 
istant to the central zone mart 


DeSoto in Cincinnati, ha 
City regional 


DeSoto Fills Kansas Post 


parking accommodate 
Sheehan, who had been with finer facilities, a 
Buick Division for 18 years, said taff or a better reputation ager fol 
am- Haygood is retiring from the been named Kansa 
devote manager. Roti joined DeSoto as a 
in Akron, O 


more competent a 


that it had always been hi: 
bition to become a Buick dealet automobile busine to 


adding In my former capacity, I more time to personal pursuit district manage! 





“BEAR” ALINEMENT Every Auto, Truck, 
BUSINESS ) Tractor Needs.. 


WITH LOW COST /128 SET 


TRADE MARK 
FUEL PRESSURE REGULATOR 
U.S. Patent No & FUEL FILTER 
2,707,051 

FILT-O-REG cuts fuel waste, prevents stalling, stops flood- 
ing. It feeds the full and correct amount of filtered fuel to 
the carburetor at minimum pressure under any load, at 
all speeds and extreme weather temperatures. Guaran- 
teed to exert a maximum of 2 lbs. P.S.I. constant fuel pres- 
operation, here's your chance sure on the carburetor float valve and seat. This provides 
to get into big profit alinement the proper float level under all driving conditions. FILT-O- 
under the nationally-advertised REG fits in the fuel line between the fuel pump and the 

BEAR" Sign! The new Bear carburetor. Factory set ..no adjustment is ever necessary 
#128 set is so simple, so . 
accurate and so fast you can Complete Satisfaction Guaranteed 
easily make hundreds of dollars 
net re during the first year 


And it takes up no more space 
than a small tool board! DONT SOLD ONLY THROUGH AUTOMOTIVE JOBBERS 


DELAY ANY LONGER! Ask your Alondra Sales, inc., 959 Crenshaw Bivd., Los Angeles 19 
Jobber for details. Bear Mfg. Co., 
Rock Island, Illinois. 


No matter how small your 
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GM President Foresees This Year 
Playing Second Fiddle Only to ‘55 


_ can be the econd biggest 
production and sales year in 
the history of the automotive in 
dustry, according to Pre 
Harlow H 
Motor 

In a luncheon New 
York last month preceding the 
opening of the 1956 Motorama, he 
estimated that the will 
produce and the domestic market 
will absorb 7,500,000 car 
trucks in 1956. Including Canada 
export to other market 
he said, 1956 production should ap- 
proximate 8,350,000 
trucks 

“For General Motors 1956 should 
be a record year exceeded only by 
1955,” Curtice said. In 1955, he 
said, General Motors set all-time 
records in and dolla 
ales, with sales exceeding 
$12 billion Motor will 
back its confidence in continued 
national prosperity with capital ex 
penditures all-time 
record one billion dollars in 1956, 


ident 
Curtice of General 
Corp 

addre at 


industry 
and 
and for 


cars and 


earning 
dollar 
General 


totaling an 


he announced 
“This represent 
we expended in 
said. “It is the 
capital expenditure 
us in any one year.” 
He predicted that 
will continue throughout 1956 and 


more than 
1955,” Curtice 
largest total of 


made by 


65% 


evel 
prosperity 


will busine generally to 
“another with full 


employment and a new high in the 


carry 


record year” 


gross national product 


In 1955, he said 


ume! were 


retail passenge 
ale to con about 
of total cor 
compared with about 4°o fol 
and a 


umer @Cxp ndi 


earlier postwar yeal 
than 3° 
to be 
current policy of the 


re ir average of le 


An important factor con 
idered is the 
Federal Re which 1s restri 
tive from the tandpoint of the 
availability of credit 


upport to ale 


eryve 
ost and and 
may result in le 
in 1956 a 
aid 
The 
prosper in 


compared with 1955 he 


will 
Curtice 


industry 
1956, 
offering 


said, be 
customers the 
history, be 


cause it 1 
greatest values in it 
the 
and because more 
ing to 

The year 


cause population is growing 


people are moy 
uburb 

will be one of 
but 
our competitive 
the benefit of 


custome! 


another 
competition, he said 
the 
work to 


intense 
“that 1 
tem 


Way 


one person the 


“For producers and sellet 
will be 

he said 
will be 


willing 
able.”’ 


make it 


the vear 


good a we 


just a 
In other word 
profitable for 


to work to make it profit 


everyone 


Tampa Ford Dealer Gets 
Second Franchise 


Lm mggy eg Motor Co., Tampa 
Fla . ha been awarded a sec 
Ford cars in 


Holt- 


franchise to sell 
President George M 


ond 


Tampa 


Tim Flock (left), 1955 NASCAR Grand National stock car champion, 
and Frank Mundy, 1955 AAA National stock car champion, both of At- 
lanta, Ga., appeared in the Chrysler exhibit at the Chicago Auto Show 
held last month. Last year they and other drivers on their team drove 


Chryslers to 37 stock car first 
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continue to 


1956 


ha announced 

pany reportedly ome 
ten Ford agenck in 
in the nation 
Holtsinget 


unusual” for 


aid that 
the same < 
be awarded contra 


Ford in the 


chise are the 


mec 


Tampa 

A veteran cal 

n Tampa, Holt 
Cal during the fi 
1.600 
year he 


auverare of 
last 


nation for sale 


Octobe! 
im the 
cars and truck 


Monroney to Address 
Louisiana Dealers 


wo," NATOR A. S. “Mike Mor 
» (D-Okla), sub-committec 
the 
relation 


man of enate con 


tudying between 


factor ind 


and 
merchandising 
the annual convention of 


Automobile Dealer 


dealer 
policw A 
are 
Louisiana 
ociation 


The 
i oat 


meeting will be held Feb 
the Roosevelt Hotel in Ne 
Orleans, it was announced by Ma 
John O. Hofbauet 
speaket cheduled 
Payton, management con 
Cleveland 2) and 
Sutter 
relatior ( 
Plymouth deale 


uLel 
Other 
Edward 
ultant of 
Frederick M 
NADA 


tee, and a 


chairman 


industry mmit 
Dodpe 
Ind 


of Columbu 


Big Dodge Dealers 
Buy Little Rock 


ry ue 19 - year - old 
| Motor Co. of Littl 
Wi old last month to 
brother! who are amon the big 
est Dodge franchise 

The tock wa 

Spitzer, 28 
of Elyria 
other 
and 


Sadler Ro 
Rock, Ark 


two Ohio 


node! 
acquired b 
and Adelbet 
©) 7 Ohio 
nine agencn 
Florida 
preparil 

the West 


Michigan 

VOT 
( oast 
1960 


about 


holdings to 
ispiring to have about Zo! 
The brother wid the i 
»000 new last yea 
While Sadler-Ro 
Plymouth outlet, the 
handle Dodge 


unit 


only 
Dallas Dealers Elect Maher 


Mahe 

ident of 
Deale 

Maher 


Thoma H 
talled a 
ized New Car 


(Tex Ine 


pre 





Romney of American Motors Asserts 
Makers Have Lagged in Curing Ills 


a pewrimere practices in the 
automobile industry have 
deteriorated to the point where 
there is competitive advantage in 
triving to achieve a marked im 
provement in these practices,” ac- 
cording to George Romney, presi 
dent of American Motors Corp 
Romney told the com- 
ub-committee on 


enate 
merce automo 
bile marketing practice last 
month that the industry has not 
taken the steps to cure 
the ills being investigated by con- 
gre He said he hoped that the 


necessary 


President Romney 
industry’s problems can be worked 
out without legislation, however 

He condemned bootlegging, price 
packing, packing, decep- 
tive advertising and other 


finance 
abuse 
in no uncertain term: 

“If the bootlegger is a desirable 
and legitimate form of car retailer, 
then the whole structure of fran- 
chised distribution in this country 
is unsound and will be wiped out,” 
Romney said. “The two are in 
direct conflict with each other and 
both cannot survive.” 

Bootlegging could not possibly 
happen to the degree that it has 
without the factories being aware 
of which dealers are engaged in 
the practice, Romney testified. He 
said that while it might be diffi 
cult to police on a small scale, it 
would not be hard to spot unde 
present conditions. 
agreed with Sub-com 
mittee Chairman A. S. “Mike” 
Monroney (D-Okla) that automo 
bile retailing is headed toward a 
supermarket setup. He said that 
this would be bad for the industry, 
the dealers and the nation’s econ- 


Romney 


omy 
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executive 
ment 
anti-bootlegging 
though he said he favors a penalty 
for dealers who sell to bootleggers. 
He asserted that the biggest prob- 
lem is the lack of a sincere desire 
on the part of the manufacturers to 


However, the American Motors 
offered no final judg- 
on the wisdom of enacting 
legislation, al- 


solve bootlegging in the industry. 

Automobile production in 1955 
was too high for economic condi- 
tions, Romney told the senators. 
He said that in 1956 the industry 
is starting to pay the price for un- 
sound business practices. Com- 
paring recent practices to nar- 
cotics, he remarked that you need 
a progressively larger dose to get 
the same stimulation 

Asked about phantom freight, 
Romney said, “I’m not opposed to 
its change as long as it isn’t done 
suddenly with a disruptive effect.” 








; 


e: 
lor automofi¥ +4 
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disperses, seek ‘T) 
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GUARANTEED! 
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John Flanagan Buggy Co. Celebrates 
90th Anniversary in North Carolina 


Fr buggies to Ford Thunder- 
birds is the story of the John 
Flanagan Buggy Co., Greenville. 
N. C., as it marks 90 years of con- 
tinuous operation this year. In all 
but two years it showed a profit, 
too. 

The name of the company today 
is Synonymous with Ford products. 


However, more than half its life- 
time the John Flanagan Buggy 
Co. exclusively produced fine bug- 
gies in the South 

The firm takes 1866 as the 
actual year of founding when John 
Flanagan began manufacturing 
buggies in Hamilton, N. C. The 


business was moved two years 








50 ft. plastic garden hose / 


FREE with every order of 


4-dozen Warner Radiator Products 


(One or more of 5 products) 
® Durable 100% viny! plestic green covering. 


cou- 





* Strong hii ded cast of 
plings won't pull leose. 
© Guaranteed for 5 full yeors. 


® Ideal for use at home, or in your service station, 
© Order today . . . offer ends April 30, 1956 


. é 


Radiator Cleaner 
(Liquid Type) 


PRorecTor 


“ e0llng oye 





When you use Warner's great new 


radiator cleaner in dry form, you're 


sure ol extra savings in time 
positive cleansing action 


See effort 


and 


on complete customer satisfaction 
. To double your profits, sell a can 


Cooling System 
Protector 


member 


Get in on this big spring business 


WARNER 


of Warner Cooling System Pro- 
tector after every cleaning job. Re- 
there always should be a rust inhibitor 
in the cooling system. It's a must for safe driving. 


Booth 5-552, AAMA Show 
Booth 455, 
Pacific Automotive Show. 


...@ famous name in 
automobile history 


WARWNER-PATTERSON COMPANY © 9270 S. MICHIGAN AVE. * CHICAGO 5. ILI 
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later to Greenville, where it has 
remained. 

In 1902 the founder died and the 
company continued operating un- 
der the leadership of his son, E. G 
Flanagan, as a corporation with 
stockholders as partners 

The corporation was dissolved in 
1907 and the business was ope- 
rated under a partnership agree- 
ment between E. G. Flanagan and 
W. E. Hooker unti] 1932. Hooker 
then sold his interest to E. Graham 
Flanagan and John Flanagan, sons 
of his partner and grandsons of the 
founder. With the death of E. G 
Flanagan in 1942, E. Graham 
Flanagan, his son, has since been 
president 

With the appearance of automo 
biles on the American scene, it 
became obvious that they would 
replace the horse and buggy 
Therefore, in 1914 the company 
igned a contract with Ford Motor 
Co. for the distribution and sale of 
cars and trucks. The same year 
Buicks and Oaklands were added 
These franchises were surrendered 
in 1918, but the Ford franchise was 
continued 

Buggy manufacturing was grad- 
ually curtailed as automobiles re- 
placed the horse and buggy. In 
1920, 46 years after the company 
was formed, the last buggy wa: 
manufactured 

Looking back over the year 
President Graham Flanagan said 
there had been only two year 
during its 90-year history when 
the company did not show a profit 
from its operations. During the 
severe depression years of 1931 
and °32 the company showed red 
figures on its books. However 
Flanagan claimed that during Sep 

1934, John 
old more new 


tember and October 
Flanagan Buggy Co 
Fords than any other dealer in the 
United State and probably in 
the world 

Said one company official 

“We've come a long way from 
the horse and buggy to the day of 
modern cars, trucks and tractors 
When rocket automobile are 
ready, we plan to have them for 


ales and servicing.” 


Pontiac Offers 285hp 


A new 285hp Strato-Streak V-8 
engine has been developed and re- 
optional equipment on 
The special engine 
ion ratio of 10 to 1 
torque of 330 


leased a 
1956 Pontiacs 
with compre 
exerts maximum 
foot pounds It ha 

barrel carburetors and 


take manifold 


twin four- 
pecial in 
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Faster 


Dispenser 
Hand Cleaning 
Costs 50% and more. 


Here's the ideal way to get your 
hand-cleaning job done fast ot low- 
est cost to you. One pull dispenses 
just the right amount ohn «1 @ ree) 
Convenient throw-away can reduces 


faalentahi ale lala] problems 


GO-JO HAND CLEANER saves 

you money saves worker's time 
yet you provide the best in 

fast-action removal of 

embedded grease, grime 

paint, ink, asphalt, mastic 

all stubborn soil re Tare 

sure protection with 

eh Banal WM | aaalehiolicliiasliny 

sate GO-JO 


HAND CLEANER 


Use WITH or WITHOUT water 


GOJER, Inc.- Box 991+ Akron 9, 0. 


World's Largest Manufacturers 
of Cream-Type Hand Cleaner 
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“Inequitable" Relations of Factory 
And Dealer Must End, NADA Says 


A PLEA for industrial tate 
manship was made last month 
by Frederick J. Bell, executive 
vice-president of the National 
Automobile Dealer Association 
as he testified before the senate 
commerce sub-committee on auto 
mobile marketing practice 

He said that the heads of the 
various automobile manufacture! 
could apply brakes on the present 
industrial 
NADA 
executive asserted that only one of 
the five manufacturer President 

Romney of American 
Corp., has taken the nece 


downhill 
ethics and morality.” The 


plunge of 


George 
Moto! 
ary action to 


bring about 


“more equitable” relationship be 


tween automobile’ dealer and 
manutacturer 

NADA regards it “a imperative 
that the inequitable relationship 
between manufacturer and deale: 
in this industry be removed forth- 
with,” Bell said. “The 
relationship is wholly unacceptable 
to the members of retail distribu 
tion, The absence of 
faith, the continued presence of 
fear, the continued disruption of 
our economic system will have 
long-lasting and unhealthy effect 
future,” he said 


present 


continued 


on America 
Asks for Legislation 


Bell asked for passage of NADA 
ponsored legislation now pending 
in conegre ‘We regard it as in the 
public interest, and important to 
the smooth flow of distribution 
he said that the bills having to 
do with bootlegging, 
freight and territory allocation be 


phantom 


enacted 

A new approach to bootlegging 
wa uggested by Chairman A. S 
‘Mike Monroney (D-Okla). He 
asked Bell for NADA comment on 
a measure which would provide 
for “truth in labeling’ automobile 
by attaching to the windshield of 
each car a sticker on which would 
be detailed all changes of owner- 
hip and means by which the ca 
has been transported. He said thi 
would enable customers to know 
whether they are purchasing new 
ars, or used current model 

The Oklahoma senator said he 
approach from con- 
at the gra 
NADA 


members and director will give 


derived thi 
versation with deale! 
root level sel] aid 


the proposal thorough consider: 
tion 

The sub-committec 

trongly to fin 
bootlegging, Monror 
through pendir 
Ol DY ome othe I f if He aid 
that he is unwilling to see the cur 
continue without 
However, he 


expressed doubt that presently 


rent bootlegging 
corrective legislation 
proposed bills provide an answe! 
He pointed out that tne 


more control 


would 
give manufacturer 
over dealers rather than le 

The senate group also is con 
vinced that action against phan 
tom freight is needed. Sen. Mon 
roney aid that it violate the 
pirit of the Robinson-Patman Act 
He agreed with Bell that the man 
ufacturers are capable of making 
allocate 


accounting change to 


cost properly if the phantom 
eliminated 


“The 


] of question 


freight charge } 
Sell said, 

phantom freight 

and perpetrates a 


charging of 


able legality 
fraud upon the purchasers of auto 
mobiles.”” He defined it a 
charges for freight made by the 


“those 


manufacturer to the dealer which 
in fact the manufacturer has not 
been required to pay He said 
that “these charges are passed on 
by the dealer to the 
consumer.’ 

Monroney indicated 


not favor enactment 


purchasing 


ecurity legislation 
Maybe we had better 
into a field where the de 
Oo badly plit,” he 
marked _ that 
ecurity will prove to 
ary if bootlegging c: 
As an example of factory dicta 
tion to deale! Monrone aid that 
he had found cast which a¢ 


perhay territory 


innece 


ended 


counting practice 
tne manutacture! 
evere than thos«e 
Revenue Service 
ment of costs which 
titled to claim 

Asked whether unso 
ment credit—with practically 
down payment and three yea! 
more to pay—is harmful to deal- 
el sell replied that it is not bene 
ficial to the country. He remarked 
that the factors have induced 
over-extension of credit itl 


‘othe! people’: mone 
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Approximately 175 persons came from a radius of many miles around 
Enid, Okla., to attend this shop clinic at McClellan Motor Supply. The 
owner, Louis McClellan, sponsored the meeting and was assisted by the 
representatives of Storm-Vulcan, Inc. Modern methods of camshaft and 
crankshaft grinding and cylinder head milling were among the topics. 


Packard Cites Need 
For Better Tooting 


A SURVEY among prominent 
psychologists, conducted by 
the Packard-Clipper Division of 
Studebaker-Packard Corp., indi 
cated that the majority of today 

drivers respond to the sounding of 
if being de 
rather 


an automotive horn a 
manded to do something 
than politely asked 

The survey showed further that 
the sound of today’: 
horn is a major contributory factor 
to what safety experts refer to a 
“bad driving manners,” said fac 
tory official 

Establishment of a special engi 
neering ection to tudy horn 
ounds and conduct research fo! 
the development of new _ horn 
ounds has been announced by the 


Packard-Clipper Division 
GM Advances Texan 


John J. Roberson has been ap 
pointed assistant director of the 
General Motors Fleet Section, W 
L. Shaffner, director of the Fleet 
Section, announced. Roberson, who 
is a native of Stephenville, Texas 
was formerly regional director of 
the Fleet Section in the central 
area. He joined General Motors i: 
1930. 


Charlestonians Elect Dolan 


The Charleston (S. C.) Automo 
bile Dealers Association ha 
elected Richard J. Dolan, Dolan 
Motor Co., president; Ray Wait 
Ray Waits Motors, vice-president 
and F. B. James, McKethan-Olds- 
mobile, Inc., as the 
treasurer. 


secretary- 
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K. T. Keller Will Resign 
As Chrysler Chairman 


K T. KELLER, chairman of the 
e board of Chrysler Corp., an 
nounced Jan. 27 he would discon 
tinue participating in the active 
management of the company when 
his five-year term expires in April 

Keller said, “At the last meeting 
of the board, when candidates fo! 
director to be presented to the 
tockhelde: were being consid 
ered, I asked the directors not to 
nominate me again, On April first 
of this year I will have completed 
30 years in the management of 
Chrysler Corp 

His future relation 
consultant 


NHUC Picks Virginian 
For Regional Post 


will be as a 


AMES E Jasham ha been ap- 
J pointed regional representative 
for the National Highway Use! 
Conference, Arthur C sutler 
NHUC director, has announced 

Jasham, formerly of Roanoke 
Va., will represent the group in 
Missouri, Kansa Arkansas and 
Oklahoma 


Top Cars Will Spotlight 
international Show 


{ e- top cars of all nations will 
be featured at the Internation 
al Automobile Show to be held in 


New York 
May 6 
Combined exhibit if 


port and economy car 


Coliseum April 28 to 


luxury 
motor 
cycle automotive accessorie 
fuels and supplies from all over the 
world will utilize the full 88,000 


quare feet of exhibit area 





KEN-SPEED 


DUAL-PURP( 
BEAD EXPANDER 
FOR TUBELESS TIRES 


Services both auto and truck tires! 
Every tire repair man needs this 
powerful, positive, fast-acting tool 
Safer, easier to use. Built extra strong 
for longer life. You can’t buy better 
you can’t afford less! For your 
protection, insist on Ken T-130 


Seats bead with a few strokes. FAST 


— 


INSTANT of gradual release! 


Powerful enough for Tubeless Truck Tires! 


WHY BUY TWO? 


Ken. Speed Bead Expander 
the only tool with the extra 
power to service both auto and truck tubs 


less tires 


if 17'S A KEN, IT'S BETTER 
See your automotive jobber 


The KEN-TOOL Mfg. Co. 


AKRON 5, OHIO 
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Step-by-Step Pointers Are Detailed 
By Virginian on Selling Used Cars 


By N. L. WATLINGTON 
Vice-President, Magic City Motors (Ford), Roanoke, Va. 


_ used car is a big busine you are the parents. You sold them 

Sale run two to one over new. It’s up to you to take care of 
the new car. There are 11,000,000 them. It’s up to you to take care 
cars on the road over 11 years old of the customer who can’t afford 
There are over 200,000 young a new car as well as the new-car 


people becoming of age, finishing buyer 
chool or coming out of the armed Used cars are important to you Excerpts from an address before 


forces each month and taking their Probably they represent your larg- a service session feature of the 

place in industry. Most of them est cash investment of any depart ninth annual National Automobile 

have no cars. and this means overt ment—possibly with the exception Dealers Association equipment ex- 

13,000,000 prospect not for new of parts, which should be as staple hibition at Washington, S &.. 

you as coffee and sugar are to Jan. 28. The speaker has been as- 
The man with the prewar car the grocer sociated with new-car dealers for 

and the man without any car at Of course, you don’t get the fac- more than 35 years and is well 

all can’t afford a new car—at least tory support on used cars that you known in Virginia. 

not more than one in a hundred receive in other departments, You 

jut there are over 25,000,000 good ervice department is furnished 

Jate-mode] cars on the road whose labor charges. Your parts depart- most modern factories and method 


cal but for used car to 


owners are prospects for new cat ment is furnished a catalog of on earth 
These cars will supply the 13,000,- prices, both retail and wholesale Sut it 
000 used-car prospects as they are New cars and trucks are priced the used-car value, You should de- 
traded in by the factory and advertised to termine a price and locate your 

Yes, new cars and used cars go the high heavens by every known market by establishing a mer 
hand in hand, They aren't cousin method. Value is built into the new chandising plan to handle this im- 
are brothers and sisters and cars and trucks by the finest and portant department 


up to you to ¢ tablish 


they 





ania 


CUTE, CLEVER, IRRESISTIBLE LITTLE ANIMATED 


CARICATURES OF ACTUAL ANIMALS 


. 
am 7° 
PETS WITH A PROFIT... Gia Chodorizen 


Sweeten—freshen the air any- wrapped in clear cellophane 
where .. . perfect for use in car, carded on attractive, self-selling, 
home or office . . . kill the un help-yourself display ...every car 
pleasant odor of stale tobacco owner a willing customer! 
smoke, mustiness, cooking, etc.... 
work all day-—-every day e 
effective for months! 


YOUR NOSE KNOWS... 
; You called Wood Breeze, Maiden 
THERE'S MONEY IN SCENTS Fair and Forest-air sales scent 


you don't risk sational. Now see what happens 
when you're one of the first t« 
offer these appealing pets with 
Get your stock 


AS 
ADVERTISED 
IN 


Guaranteed sale 
a penny ... priced for quick, pick- 
me-up sales and fast turn 

nationally advertised for your full personality-plus 
profit protection ... individually order in quickly 


MIDWAY CORPORATION -¢ 3300 DENISON ST., BALTIMORE 16, MD. 


World’s Largest Manufacturers of Air Deodorizers 
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First, I recommend that you se- 
cure a competent used-car super- 
visor, Manager or appraiser, what- 
ever the title may be. He must be 
capable of performing many duties, 
such as appraising, selling, buying 
who knows used-car values and 
servicing and advertising. Such 
men are made, not born 

Second, the appraisal is import- 
ant. This is a controversial ques- 
tion. I think a should be 
checked thoroughly and appraised 
at true market value, by a man 
who knows used-car values and 
the market. 

Third, we 


car 


believe that deale: 
with volume should have an 
clusive used-car reconditioning 
shop for prompt and efficient turn- 
over. We employ nine men full- 
time to recondition and launder 
150 cars per month. 


Three Classes of Used Cars 


There are three classes of used 
cars—25% are cheap cars, 25% are 
extra nice used cars, 50% are 
dium. All three classes get a dif- 
ferent reconditioning job. For ex 


ex- 


me- 


ample, we use good used tires on 
cheap Cars, recaps on medium cal! 
and new the 
On seat covers, we use 


used 
hand- 
good 


plastic 


tires on best 
Cars 
me-downs on the cheap cars 
fabric on the medium car 
in the best cars 

After reconditioning, a good dis- 
play is important. The best spot in 
town is the best investment 

Pricing the cars right when dis- 
played is very important. If a car 
is priced too high, the customers 
will pass it by. Then, if the price 
is reduced later, the salesman will 
have lost confidence in it and con- 
tinue to pass it by 

Fast turnover is important fol 
new-car volume and profit. It costs 
you $5 a day to board each used 
car in gas, oil, polish, batteries 
bonuses, washes, etc 

There are two reasons why used 
cars stay with you. Either they are 
priced out of the market or they 
are not worth the market price 

Next, it pays to advertise. We 
advertise every day, and our ad- 
vertisements the best sales- 
men we have, by all means. I rec 
ommend a good, sound advertis- 
ing plan. Use the best 
available. We have tried 
thing—radio, TV, handbills, post- 
cards, telephone, newspaper. We 
find the newspaper to be by far 
the most effective of all 

I have heard dealers in 
towns complain that they couldn't 
sell used cars—only to find that 
they weren’t using the only adver- 
tising medium available—a week- 


are 


medium 
every- 


small 
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ly newspaper 
Now we have 
reconditioned, 
and advertised it—it 
75° sold 
Now the sale 


traded in the cai 
displayed, priced 


There 


never Was 


a time when salesmanship was so 


important and yet so dormant a 
it is today 

Each one of you dealers is di 
playing the finest cars and truck 
you ever had. Are you selling them 
or giving them away? All you hea: 
from the the radio, TV 


and papers give-away di 


salesmen 


are 


should be 


counts, big trades, long term 
Will the customer ever know about 
the real quality built into his cat 
or will he just drive a bargain” 
For a good used-car operation, | 
hould have an ex 


clusive used-car sales force. To ob- 


belhleve you 


tain good men, you must have an 
attractive 
believe in 
other plan of commission o 
tive. Good have ne‘ 


overpaid 


compensatio! 


the wash out 


men 
and orry me 
been underpaid 


of salary ale 


nevel 


yority men 





FOR PICK 


There’s better vision behind with th 
for every truck and purpose. Like all 


that is detergent resistant 
top and bottom. Miro-Flex adapting 


No. 5643 
Mirror 





The 
Model 18 
Mireo-Flore 





for pick-up trucks. It’s another evide 


-UP TRUCKS 


is new “West Coast” type Miro-Flex mirror 
nee of Miro-Flex's desire to furnish a mirror 


Miro-Flex mirrors, the 5” x 12” mirror head 


is copper electroplated for long life, and is finished with a vinyl aluminum coating 
The heavy-duty 900P housing is adjustable at both 


brackets make it easy to fit any truck. Get 


complete information on all Miro-Flex automotive safety equipment 


Neo 422 
Closs A 
Directional 

Signe! 
light 


No 411 
Toil Light 


THE MIRO-FLEX co., inc 
1824 EAST SECOND WICHITA, KANSAS 


Please send me literature on Miro Flex 
other aviomotive safety equipment 
dealer jobber 


mirrors and 


| om a user 
NAME 
ADORESS 
city 
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0 lazy they contribute to juvenile 
delinquency 

To make money, you must have 
volume, but volume without profit 
is like a boat without a sail. We 
believe that to sell in volume and 
make money, we must sell self 











product company and _ finance 








plan 

Gentlemen, this plan has worked 
for u We have been able to ell 
our used cars three times a month 
for the past 15 years. We haven't 
had a repossession for 11 year 
We sold over 2,700 new and used 
cars in 1955, each one without re- 








course or repurchase 


Truck-Trailer President 
Sees New Peaks 


Ory srwenn now and 1965, to- 


day’s record production may 


even become inadequate to keep /, 
: Yluecky 
pace with demand: —_ 
That R R a auTomorive — a J 


what King, presi- NS on serene sates eee 

dent of American Body & Traile ‘i ’ ’ ye 
Inc.. Oklahoma City. Okla.. told Brother! That's what I call ‘low slung’! 
the annual convention of the 
Truck-Trailer Manufacturers As- 
ociation, of which he is president, 
last month at Edgewater Park, 
Mi 42%. 

Last year 78,500 truck-trailers In 





were produced, he said. This all- 75,000, or less than the numbe: 


time high exceeded 1954 output by made last year. Trailers in use to 
day total nearly 700,000, he told 


1929 the trailers in use were the convention 








MORE THAN iy 7 > | . 
9,000,000 MUFFLERS = ANS SY triple (PI MATE 
WERE REPLACED IN 1955! .teteeiete 


Specific Car Models 


ty 7 which prevent cove tre st 
= PING. TURNING of SQUEAKING 
UNIVERSAL STYLE COVERS 


GET A LARGER SHARE OF THE : JNIVERSAL cove 
BIGGER, BETTER 1956 MARKET v i i piain, Marginal Brae 





with 


[POUR IL SINAN |) ses cre tu 1 rose cos 


A complete line, heavy gauge 
beautifully chrome plated. Engineered for 
perfect fit. Hub Caps for many indus 
trial uses . . lawn mowers, motorcycles, 
etc. Write us your requirements 

Tru-Seal Gas and Radiator Caps 
Gas Yank Caps for most al! 1930-1954 
model cars, both outside and fenderwell 
installations. Tru-Seal Radiator Caps are 
available for all popular cars. Durable 
Metal Displays in three colors 

Wheel Parts—Exhaust Extensions 
Precision manufactured for perfect fit and 
— safety. Buy the Handi-Pak way 
xhaust Extensions are heavily plated 
with brite nickel and chromium. Jewel 
adds beauty and safety 


QUALITY-TESTED AND ACCEPTED BUY FROM YOUR JOBBER—Write for 


your copy of our complete catalog 


Arnold Haviland Company Defiance 7, Ohio NAMSCO IN BELLWOOD, ! LLINOIS 
, . (Chicago Suburb) 
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Representatives of seven state or local dealer associations were awarded 
certificates of merit at the National Automobile Dealer Association con- 
vention early this month for outstanding contributions in dealer public 
relations in 1955. They were accepted by (I. to r.): N. L. McLaughlin, for 
ong Beach (Calif.) Motor Car Dealers Association; Milton Green of 
Strong, for the Arkansas Automobile Dealers Association; Roland Hughes 
of Jonesboro, Ark., chairman of the NADA public relations committee, 
who presented the awards; C. E. Brents of Lebanon, for the Kentucky 
Automobile Dealers Association; Don Liffengren, for the South Dakota 
association; Sam Marshall, for the Cleveland (Ohio) dealers association, 
and Sam White of Houston, for the Houston (Texas) Automobile Dealers 
Association. Not pictured is W. S. Edwards, Jr., of Birmingham, who ac- 
cepted for the Automobile Dealers Association of Alabama. 


O'Mahoney Says Factories 
Should Share Costs 


Cc factories should “bear a part 
A of the loss resulting from over 
Senator Joseph C 
(D.Wyo) told the Na 
Dealers A 
Washing 


production,” 
O’ Mahoney 
tional Automobile 
ociation convention at 
ton, D. C., Jan. 30 

A tremendous applause greeted 
this comment by the acting chair 
man of the senate subcommittee on 
anti-trust and monopoly of the 
enate judiciary committee 


In an addre interrupted fre 


quently by applause, the senator 
usserted 

“The first which I fee! 
hould be taken by which the auto 
mobile industry can lead the way 
on the back to 
liberty’) would be the negotiatior 
of a sale 


mobile manufacturers and dealer 


step ( 


road economic 


contract between auto 
carrying provisions of mutual re 


ponsibility and enforceable in the 
court 

Such a contract hould elimi 
ate completely all oral orders or 
iggestions to the dealers by fa 


with the threat of 


tory spokesmen 
force 

“Such a contract might well be 
flexible 
dealer and the factory in years o 


protect the 


enough to 
‘ 
high or low public demand, of high 
might be 
example, that the al 
to distributors for 
annually b* 


x low production. It 
feasible, for 
lotment of car 
ale could be made 
mutual consent upon the historic 
basis of public demand with a pro 
vision for a bonus of extra cars for 


the distributor: with a good record 
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if high 


an area of high demand, and a 
ovision to the effect that in time 


inventory and difficult 


ales the factory bear a part of the 
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resulting from overprodu 
on 


At a pre 
talk, the 


conference following 
enator told SOUTHERN 


AUTOMOTIVE JOURNAL that this lat- 


ter 


te 


rules under whicl 
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‘ 


facturer-dealet 


repanize If) 


might be determined “by the 
atio of the price which the factor) 
ets to what the dealer get a 
basis for negotiation 

He said, “I really think we ought 
» get through thi ession of co! 
to define manu 
contract.” Con 
hould provide the 
the manufactul 


re uch a law a 


re he aid 


and dealer would write a con 


there would be 


ibilit 


act in which 
utual re pon 
If dealer 
to maintain a sound basis of 
ituality between the 
dealer, then both the n 
iver and the deale hould have 


jual hand in selecting the pet 


council are 


factor and 


inular 


it upon the council The 
hould nave the right 
their re 


and elect the 


pective 
onal area member 
ho are to represent them or ict 
dustry council 

He said 


I daresay‘ 
portant events of the 


one of the me 
20th ce! 
dealet 


1955 be 


automobile 


1954 and 


il when 


America in 


ame aware of the fact that the u 


ndividual 


had te ibmit to the 
manufacturer 
thought the 


re and Inde 
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DAVIS BALL BOOT GIVES 
COMPLETE DRIVE LINE 
PROTECTION 
@ So simple, so effective that it 
should have been factory equip 
ment! Davis Ball Boots for Chev 
rolets, Fords and GMC pick-ups 
end forever the problem of dirt 
intrusion in the drive line hous 
ing and transmission offer 
an easy way to increase profits 

make happy customers out 
of disgruntled ones 
Be the first in your area to offer 
drive line protection to thousands 
GMC 


infor 


of Chevrolet, Ford and 
owners. Write 


mation on DAVIS BALL BOOTS 


Made of neoprene, they're easy 


today for 


to install, are impervious to oil 
and grease, are unconditionally 


guaranteed for 50,000 miles 


THREE MODELS 


Mode! DBB50! for Chevrolet passer ger 
cars, Chevrolet and GMC pick-ups, 1954 
Effects a dirt and grease 


proof sea! around driv shatt housing 


and earlier 


and rear of transmission hou g 
of lub 


transmission Hectively st 


mnt tror 


positively prevents loss 


sion 


Model 


pick-ups, all transmissions 


DBB70! for Chevrolet cars and 
1955 models 


DAVIS 


BALL BOOT CO., INC. 


2301 YALE STREET HOUSTON, TEXAS 
“THE ONLY NAME IN TRANSMISSION 


AND DRIVE LINE PROTECTION 
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Your Telephone Operator's Voice 
Is Wired to Management Control 


By JERRY VALLIANT 
President, Quillin-Valliant, Inc., Salisbury, Md. 


te attitude of your associates 
toward your customers is re- 
flected largely by the way they 
answer the phone 

I will never forget the first time 
I called my place of business from 
an out-of-town phone. Did I wake 


up—but quick. 

In many of your businesses one- 
third or more of your customers 
never see you, and so they must 
form their opinions from the serv- 
ice you render and the manner in 


which you receive their phone 





a small item 





ee but mighty important 





DOLE DV THERMOSTATS 


help restore smooth engine performance 


Thermostats are small items—but 
don’t overlook them. Check the 
thermostat on every motor tune-up 
job. Then replace with a new Dole 
Thermostat. Your customer will 
thank you for the improved motor 
performance. He’ll be more likely 
to call again. 

Replacement thermostats have a 
big market ... millious of them 
every year. Be sure to get your 
share ... and be sure you feature 


1906 


( entre with b 
DOLE * 
sony 


« Annwenary 


ed 


now 
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Dole Thermostats ... “‘tops’”’ in 
quality and performance for 30 


years. 
protect your good name with another 


Control with Dole 


Jo) & = 


Now Nationally Advertised 
in the 
SATURDAY EVENING POST 





Excerpts from an address before 

a service session feature of the 

ninth annual National Automobile 

Dealers Association equipment ex- 

hibition at Washington, D. C., 
Jan. 29. 


calls. Don’t ever forget that the 
voice on that phone is your piace 
of business talking with them. The 
attitude of your customers toward 
your dealership will be a direct re- 
flection of your telephone eti- 
quette. 

Your relations with your asso- 
ciates can be bettered by frequent 
communication with them, keep- 
ing them abreast so that they can 
plan with you 

Another important item in 
fostering a good relationship with 
your associates is the delegation of 
responsibility. This gives employ- 
ees the boost that goes along with 
the feeling of responsibility and 
helps to build morale. But you 
must remember when you delegate 
responsibility, you must delegate 
authority along with it so that 
your responsible associates know 
that you'll back them up 

Training is the key factor that 
helps your associates develop the 
ability to make decisions involving 
people and the management of 
things. Knowledge of your business 
will boost your associates’ morale, 
and a man who is sure that he 
knows his business thoroughly— 
one who doesn’t feel he’s just a 
hired hand—will be more eager to 
do a competent job rather than 
just “put in his time.” Your ex- 
ample of fair play with your asso- 
ciates will rub off on them. In the 
long run, they’re bound to pass it 
on to their customers 

Your dealership i 
community. If you are to 
the responsibility of backing up 
your warranty and providing ef- 
ficient service, it’s reasonable for 
you to assume that you should 
make a satisfactory profit in the 
long run 3ut don’t forget your 
obligation to the community. You 
service and fair 


part of your 
assume 


owe them good 
play 

In a nutshell, management con- 
trol can be summed up in these 
two points: 

Setting up on a day-to-day basis 
those things you would like to ac- 
complish, and working with people 
to accomplish those things 

The management of this need 
not be complicated— it is not dif- 
ficult if you simplify it—and if you 
do your share in developing your 
associates, they will help you make 
it work. 
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“PREFERRED THE 
STOCKS” BIG WHEE 


that or oe DIVIDENDS! HAVE iT! 


(AKO 


MASTER MOWERS 


ROTARY MODEL AV-20 
2.5 hp 4-cycle; 20 biede 


This is the year to step customers UP to the BEST 
power mower made—the BIG WHEEL YAZOO 


FITABLE FRONT END JOBS don’t slip through Master Mower. 
You'll make more sales—-bigger profits—with Ya- 


your Gngers when you use these preferred MASTER zoo's complete line. You'll sell the city man, the 


Service Parts. Your MASTER Distributor maintains farmer, the sportsman—the man who is proud of 
complete stocks to give you immediate delivery on all myo = YAZOO gives unequalled per 
s “bahe 7 


your needs. Complete coverage of all popular cars and formance—requires a minimum of service—is simple 


trucks, precision-made to duplicate original equipment repay. 
YOUR YAZOO JOBBER or Write Us Direct 


quality. Install MASTER —the line that pays big for Complete Details on the BIG WHEEL 
dividends in profits and customer satisfaction! LINE YAZO0 MASTER MOWERS! 
onan toi toon com WE BACK YOU UP WITH BIG NATIONAL 
Y 
ADVERTISING - MERCHANDISING PROGRAMI 


DISTRIBUTOR . . . or write direct 
@ Hard-Selling ads in 
national consumer 


MASTER PARTS DIVISION | _ isitniss" 


tisi 
AIRTEX PRODUCTS INC. © FAIRFIELD, ILLINOIS Ceri, sbvertinas 
program for you 
Ask for details of free display a ee Sa 
Also Manufacturers of your salesmen. 


@ FUEL PUMPS Yazoo YAZOO MANUFACTURING CO 


Bor 2636, 3607 Livingst Road 
1 Jackson, M spp 








© TIE ROD ENDS 
© DRAG LINKS ® HYDRAULIC BRAKE 
® CLUTCH BEARINGS PARTS 


® FRONT END @ FRONT WHEEL 
SUSPENSION PARTS BEARINGS 
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BBB and Dealers Fight of automobile named manager of the Wilming 
k Y Settle, who joined 


‘ President Frank Yarnall of the ton, Del., plant 
Deceptive Advertising National Automobile Dealer: A General Moto: in 1928 ucceed 
‘ b- nation car dealer and ociation, himself a Chicago deale H. D Jurnside. who retired 
termed the program the “answe! _ 
to the biggest and toughest prob- GMC Moves McDonald 


in tne 





setter Jusine Bureaus an- 


nounced through their headquar- 


tex taffs Jan. 26 their plan to lem in automobile retailing 
Selby D Mc Donald ha been ap 


and deceptive advertising of motor pointed Dalla Texas, zone man 


vehicle B-O-P Transfers Settle ager for GMC Truck and Coach 
Division of General Motor Mc 
a set of recommended advertising Howard F., Settle, formerly pro Donald was formerly manager olf 
tandards which were designed “to duction manager of the Buick the Seattle, Wash., zone. He re 
preserve depend- Oldsmobile-Pontiac assembly plant places E. L. Wagoner, who retired 
after 26 years with GMC Truck 


coope ite in order to combat false United State today 


Officials of both group revealed 


encourage and 
ability in the advertising and sale in Arlington, Texa has been 








RAJAH PAT. HAND CRIMPING TOOL 


The New A beam of light 
* SPOTLIGHTS the JOB 
Sensational ( casse seurneed it 


DRIVER at the pont of worky 
* Built-in Spotlight aes) | 
« A “must” for auto repairs - 


* Handy for TV or radio repairs NOTE—The simplicity of this Tool 

* Shock-proof, insulated styron handle ' ft strips and also crimps Rajah Terminals to 
* Handle holds 2 small batteries Ignition Cable 

* Quality Tempered Steel Blade 


Order from your jobber or direct from us ° H 
Send for circular and prices Order from your jobber or direct from us. 
Send for circular and prices. 


GRANT EXPORT CORP. 


437 - 5th Ave. « New York 16, N. Y. 


VE Obtain all your air horn requirements from one 
ee -" GRO source — automotive, industrial, marine, etc. 
wT Taser. GROVER QUALITY 
/ Over Py years of Sound Dependability 


In only 9% months 


SERVICING 
RADIATORS” 


49 woos 
McCain — Richards, Inc., OV 
- sang carat 1A! aN Sas A HORN FOR EVERY PURPOSE 


INVESTIGATE THE HUGE PROFIT POTENTIAL 3 yy Grover Progeets Co. 


Los Angeles 15, Calif. 
- ee a ; P pions Richmond 97633 
ur Inland equipped radiator department took in $13,004.14 from April 11 : 

n ffi rn 
through the following January! Helps us maintain 100 percent service absorp A Affiliated C. A. Roesch Conce 
tion. And when we pull « radiator off a car we have a good chance to sell 
radiator hose, thermostats, water pumps, and other related items!’ 


YOU CAN DO AS WELL! Pierson Chevrolet Co., Vidalia, Ga says: “Our Mail Coupon Today 


Inland radiator repair department is the most profitable in our service de 


partment Robbing Motor Co Marlow, Okle. says Our Inland radiator ARE You READIN G SOM EB ODY 


department takes in $850 « month 


ELSE'S COPY OF SAJ... 
wfacturer, offers the complete package-—-equip 


ment, training and merchandising. Mail the cou Why not get your own subscription so you can always be sure of see- 
> “ AINING 
pou for free new book, ‘Blueprint for Profit 33442 veeeumene ing each issue... the price is low and it's all good reading. 


N LAND Me C , coal deat SOUTHERN AUTOMOTIVE JOURNAL ; 
g. 0. actory schoo 8 Department A-11 C) New Subscription 


you or your man quick- 

1108 Jackson St., Dept. SA-2, Omaha 6, Nebr ly. Hundreds of gradu 806 Peachtree Street, N.E. T) Renewal 

ates are now expert re- Atianta 5, Georgia 

diat repairmen, Free 

~ rg Ae yp erne nelle Enter my subscription to SOUTHERN AUTOMOTIVE JOURNAL for 3 years 

INLAND MFG. CO., DEPT. SA-2 | Mame 

1108 Jackson St., Omaha 8, Nebr. 

Please send free boo k ‘Blueprint for Profit 

BY ; 

FikM . City 

PLEASE PRINT TITLE ° 








The Rajah Company, 35 Verona Ave., Newark, N. J. 














intand, wortd'’s largest radiator servicing man- 


“Seld Exclusively By Mail’ 





P.O. Box or 
Street and No 


Name of Firm 
CITY STATE 
Have Radiator Shop [ Enclosed find $3.00 
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Automobile bootles 
“ye freight 


P 
Ba ol elat 
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I in redit 


Pictured here are 11 new directors of the National Automobile Dealers 
Association, whose annual convention was concluded Feb. 1 at Washing 
ton, D. C, They are (1. to r.): Seated, John R. Fader of Newark, Del., 
Charles B. Tutan of Miami, Fla., John H. Lander of Atlanta, Ga., W. J. 
Cleveland of Crowley, La., and Elvin L. Long of Detroit; standing are: 
W. N. Neff of Fremont, Neb., J. A. Hinote of Reno, Nev., John M. Walker 
of Covington, Tenn., William R. Bryden of Beloit, Wis., Leon E. Titus of 
Tacoma, Wash., and Thomas A. Clarke of Pawtucket, R. I. The NADA if ! aing 
board of directors totals 55 members. deteriorating to the 
alit of an ori ntal ba 
trend continues, Ame 
Monroney Says Factories ‘ it rom the hunt not } r one industry will 
Can Hit Bootleggers hunter from the rabbit nently crippled 


Applause frequently interrupted Phe enator reite) 
i law don't prevent his addre ition at the Oklahom; 
car factories from penalizing Monroney rte ol fall that 

their bootlegging deale: Senat Ou 
A. 5S Mike’ Monroney (D-Okla 
told the convention of the Nationa! 
Automobile Deale: Association at 
Washington, D. C., Jan. 31 

Said the senator, who is chal! 
man of the automobile marketin 


practice ubcommittee — of the POWER TIMING LIGHT 


enate interstate and foreign con 





merce committee 

The factorie ay they igh Amazingly compact, easy to use. Permits 
rul inte dange! fron the nti perfect alignment of timing marks—even 
‘ ii ; < » i } i g ai ; | 


those in the closest quarters are easily 


trust act if they penalized a fran 
chised dealer for bootlegging. But 
there is nothing in the law that 
quires the factory to ship 


accessible 
Works equally well on 6, 12, of 24 volt 
systems. Delivers a tremendous shot of 


energy to a specially designed bulb 
very bootleg dealer ol 


. producing a sharp, brilliant, white light 
timulator or favored Detro: yy Retail 


Rugged, molded case is shock-proof. No 


erator more and more al i vibrator or moving parts to stick or wear $ 95 
time when other deale! are out. Furnished complete with instructions 
creamu for deliverie and removable, replaceable cord 


There is nothing in the 


o require the factor 


if | Designed Right and Made Right 


erload franchised dealer ) ’ 


to Serve You Better 

@ Exceptionally brilliant white light 
a a @ No vibrator or moving parts 

. @ Removable and replaceable cords 
@ Powered from the 110 volt A. C. line 


where they ar 
nee ded and wante d by ethu al dea! 
~ 
ers 1s to say that the franchise the HARVEY E. HANSON CO. Pow Pow, Michigan 


gened with the dealer is on a Send by return mail free illustrated literature 


r covering Basic Automotive Test Equipment 
crap of paper. The factory ha 


right to ship car! where t Vacuum NAME 
st promote the good-will of 


make and its pattern of re 


ADDRESS 


pon ible and profitable distrit 


4 HARVEY E. HANSON: ‘CO. 
He said the anti-trust law ‘ 


like a game law. It is to protect the 





171 W. COMMERCIAL ST., PAW PAW, MICHIGAN 
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It's a New Ball Game, Car Dealers, 
So You'd Better Learn How to Play 


By DR. CHARLES FRANKLIN PHILLIPS 


President, Bates College, Lewiston, Maine 


| Tt SURE is a new ball game! But, 
that isn’t all; this new ball game 
j till in its early innings. Put 
bluntly ome of the things you 
and I may not like are going to be 








Be Ready For The Growing 
Demand For 


SAFETY BELTS 


~ 


0 ¢ ia o4 f - t | 
“ all aX \\ ) \ 
> a - 


Safety Belts are in the news 
More and more people are asking 
for safety belt protection 
Be ready to supply your custom 
ers with Safety Belts. A suggestion 
usually sells one. Stock the Safety 
Aids belt and cash-in on. this 
“growing market 
© Airline Buckle 
@ Nylon Webbing — 6 colors 
© Extra-Large Reinforcing Plates 
® Exceeds CAA Strength 
Requirements 
© Frame Anchorage Kit Available 
© Faster Shipments, Lower Freight 
Costs To Southern Cities 
Trade Discounts to Jobbers 
and Dealers. Write Today! 


SAFETY-AIDS, INC. 


BOX 381 * GREENSBORO, N. C. 














with us for quite a long time. 

Take volume selling of new cars 
at a low profit margin, for in- 
stance. Like it or not, we’d better 
face the facts of life and recognize 
that it is here to stay. I do not 
necessarily mean that cars will be 
produced as rapidly as in 1955. 

Already there is ample evidence 
that automobile manufacturers are 
aware that production cutbacks are 
necessary. But I do mean that the 
car manufacturer has pretty strong 
reasons for placing the maximum 
number of cars on the market. Not 
only is he under strong competi- 
tive pressure from other manufac- 
turers who would like to increase 
their percentage of total car sales, 
he also has the pressure of a huge 
investment in plant and equip- 
ment—an overhead cost which he 
will make every effort to spread 
over aS many cars as possible. 

We shouldn’t forget that the 
customer likes this mass-selling, 
low-margin approach. To him it 
means more car for the money, 
and, perhaps, a new car instead of 
a used one. It may even mean a 
new car more often than would 
be possible under a policy of lim- 
ited production and higher mar- 
gins. Although it’s a hard saying, 
nevertheless it is true—dealers 
exist to serve customers: and if 
customers like this mass selling, 
we should think twice before we 
try to discourage it... 

This principle of volume selling 
is not new to retailers in othe: 
fields. Chain stores have practiced 


Excerpts from an address before 
the 39th annual convention of the 
National Automobile Dealers As- 
sociation in Washington, D. C., 
Jan. 30. The speaker is also a 
principal in a car dealership. 


it for years; in fact, ever since 
1859 when George Huntington 
Hartford, founder of the A&P, de- 
cided that $1 a pound was too high 
a price for tea—so he purchased a 
shipload, opened a small store on 
Versey Street in New York City 
and began to retail it on a low- 
profit margin. He was followed by 
the Frank Woolworth’s, the W. T. 
Grant’s and the S. S. Kresge’s 

Following World War II this 
principle spread to hard goods, 
especially electrical appliances, 
through the growth of the discount 
house. What an impact these dis- 
houses had on the estab- 
lished retailer! Their large dis- 
plays, volume selling and low 
profit margins were looked upon 
by some retailers as a form of un- 
fair competition 

Rather than meet this new com- 
petitive factor by reducing their 
own margins and prices—which, 
if history proves anything, must 
be the way to meet it in the long 
run—some of them ran to the gov- 
ernment for aid 

All too few took the position of 
the retailer who said, “I have no 
patience with people who say that 
there ought to be some way to stop 
the discount house. The important 
thing is to bring down the price 
to the consumer. If the discount 
house can do that, good. It’s (our) 
job to get in there and pitch.” It 
takes that kind of attitude to stay 
in today’s competitive ball game 

But it takes more than an atti- 
tude. Although the principle of 
volume selling may been 
slow in reaching the automobile 


count 


have 





BOUERS BATTERIES 
¢ Bottor 


BOWERS BATTERY & SPARK PLUG CO., READING, PA 
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field, there is no question but it is 
with us today. We're in a new ball 
game all right, but—and the “but” 
is of major importance—there are 
still many well-established and 
sound business principles which 
the dealer can apply and, as a re- 
sult, remain in this new game 
They may sound trite but let me 
list a few 

First, should we not stop wast- 
ing our strength and energy in 
calling our volume-dealing com- 
petitors by dirty names? The basic 
principle which they are following 
is here to stay. Let us use our 
energy to meet such competition 
on economic grounds. 

Second, should we not realize 
that volume selling can be profit- 
able—and to the dealer? I have 
here the sales and profit figures 
for a volume dealer who decided 
to sell more cars. In a six-month 
period he had gross sales of some- 
thing over $400,000 far above 
what he had sold in any six months 
before he decided to go after 
volume—and his net is 4.6% of 
With the proper kind of 
management, such selling can be 
profitable 

Third, and what is the prope1 
kind of management? Does it not 


sales 


recognize the long-run importance 
of a location accessible to prospec- 
tive buyers and of well-trained 
salesmen. Oh, I know we all have 
“well-trained” salesmen—but have 
we? Do you really have a train- 
ing program for your men, or is it 
a paper program? Do you pay 
them well? Do you give them good 
facilities in which to work? Do you 
have an incentive payment system 
which brings out the best in them? 
Do you weed out the grouches? 
Our American economy—sub- 
ject to fluctuations as it Is—rep- 
resents a new ball game as com- 
pared with the economy of a few 
years ago. Within this economy, 
automobile dealers are also in a 
new game—one which calls for a 
willingness on our part to adopt 
some new ways of playing, of call- 
ing the shots, of running the bases 
Yes, it’s a new ball game, but 
many of the basic business prin- 
ciples to which we have long given 
and then failed to ap- 
applicability If 


lip service 
ply till have 
we're going to stay in this ball 
game, we'd better begin to apply 
them 

If we urge government to inter- 
vene on our behalf, for example, to 
top the manufacturer from plac- 


ing so many cars on the market, 
can the government stop there? 
Of course not, 

The very quotas which it might 
set for each manufacturer will 
have repercussions on labor in the 
Detroit factory and in the Cali- 
fornia assembly plant. It will af- 
fect the production of steel, glass 
and plastics—the sale of gasoline 
and of tires 

And we should never forget, as 
the Wall Street Journal puts it, “If 
(government) tells the produce! 
how to conduct himself, it will 
soon be telling the dealer how to 
conduct himself.” 

Even if we get something we 
like in the first instance, in the 
long run, we will reap a harvest of 
unwelcome regulations 

Moreover, for us to bring gov- 
ernment regulation into our field 
would be a step toward concen- 
trating even greater powers in the 
hands of our government. One of 
the great accomplishments of our 
competitive, non governmental 
regulated, economy is that it is a 
major factor in keeping freedom 

The history of the world make 
it clear that people lose their free 
doms whenever economic and po- 


litical powers are concentrated 





The PIONEER Tool 


FOR INSTALLING VALVE SEAT RINGS 


The Biggest 
Seller 


e MAKE YOUR 
PLANS NOW FORTHE 


SOUTHWEST 
AUTOMOTIVE 


SHOW 


SAM HOUSTON 


COLISEUM 
HOUSTON, TEXAS 


Pian now to participate in the “BIG SHOW!" 
Exhibitors, sponsors and visitors will profit 
from this outstanding Automotive Merchan 
dising Event 


FIRST . . . and still the MOST POPULAR 
T PRACTICAL, SIMPLEST, MOST UNI. 
A 


} made 


THE 
MOS 
VERSAL tool of it Lig 


FOR INFORMATION WRiITe 


SOUTHWEST AUTOMOTIVE SHOW 
617 FIDELITY BLDG., DALLAS, TEXAS 


EVERLASTING . . | th 


Par gO are til 


K.O.LEE CO. 


ABERDEEN, SOUTH DAKOTA 


Sf it's made by Lee it'sa “Knock-Out” 
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or Manufacturers and Jobbers! 


Ph IT'S EASY to understand why Hirsig Ser- 
e4 : % vice means complete service for manufac- 
y turers and jobbers in the South. A quick look 
at the Hirsig organization is all that is neces- 
es 


Lawrence M Hirsig Mrs. Lawrence M. Hirsig B. T. Brantley B. W. (Larry) Hirsig sary... 


AUTOMOTIVE EXPERIENCE |. . Hirsig Ser- 

* vice is complete because of the many years of 

automobile experience behind this organiza- 

| \'¢ . tion... an average of over 13 years per man! 


These years of experience bring know-how to 


; the creation and maintenance of the kind of 
~ service that builds business. 
A f SMALL TERRITORIES —.. . Hirsig men have 


small territories so they can make more fre- 
quent calls on their customers and serve them 
better. From headquarters in |7 Southern cities, 
information brought to customers on Hirsig 
lines is timely and complete. 


CAREFUL PLANNING ..... The work of the 
Hirsig men in the field is planned and directed 
from Headquarters by men with long and suc- 
cessful experience in the automo- 
tive field. A fully staffed 

home office promptly handles the 

necessary details as required by an 

efficient sales organization. 


Want more facts? Use Reader Service Card Page 118 SOUTHERN AUTOMOTIVE JOURNAL for February, 1956 





Anothe: firs4 by replacement ring specialists! 


beveled 
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(<> OIL RING 


seats 3 to 4 times faster than other chrome rings 


See the ditterericel 


BEVELED CHROME RAIL 


CONVENTIONAL CHROME RAIL 


HASTINGS MANUFACTURING CO. - HASTINGS, MICH. - HASTINGS LTD, TORONTO 
Piston Rings, Casite, W Flt 


ane ay H A II Beveled Chrome -Vent 
ns PISTON RINGS 


wt 
(\ ~_d *Tough on oll-pumping ... Gentie on cylinder walls 
—_ 
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... that’sall there is toit! Be- 





cause in the Rameo line there is a years 


ahead engineered ring combination to 


gst \ put finest Get Up and GO into the en- 
yew gine you are working on. With Ramco 


for uid Of sce 
rant intr sporadic: 


Quickest Seating without harsh 
pressures 


i Top and Bottom Oil Ring 
Sealing for finest High Vacuum 
Oil Control 





"The Right Ring Combination 


for every job to do it right! 


§Super-Fine Chrome with en- 
gineered design to reduce engine 
drag, and deliver more Get It Pp 
and GO! 


See your Rameo Jobber for all the 
facts and youll go Ramco! Ramsey 


Corporation, St. Louis 8, Missouri. 





